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State of the nation’s economy: 
Up 
Stee. — January production 
climbed to a new monthly high of 
8,830,000 tons, 90,000 tons above 
previous record set in October, 
1950. Output last week was sched- 


one-point increase over preceding 
week and calculated to turn out 
1,989,000 tons. 


INDUSTRIAL OutpuT — Level in 


January was highest since close 


of World War II. Council of Eco- 
nomic Advisers placed index at 
219 percent of 1935-39 average, 


three points above December and | 


86 points higher than in Janu- 
ary, 1950. 

Goons, Services—Value of output 
last year climbed to $280,000,000,000, 
a $24,000,000,000 gain over 1949. 

NATIONAL INcomMe—Amount in 1950 
totaled $236,000,000,000, compared 
with $217,000,000,000 in 1949. 

Business Poputation—Number of 
firms exceeded 4,000,000 at begin- 
ning of 1951, an increase of about 
50,000 during 1950 and a gain of 
more than 625,000 from 10 years 
ago. 

DivipeNps — Payments during 
1950 by corporations issuing pub- 
lic reports totaled $7,885,000,000, 
compared with $6,453,000,000 in 
1949. 


ConstTrRucTION — Builders put in 


place $2,073,000,000 of new construc- | 


tion during January, a 21 percent 
gain over like 1950 month. 
Gasotine — Consumption gained 
8.1 percent in the first 11 months 
of 1950 in 47 states and the District 
of Columbia. Total consumption 
for the period amounted to 36,673,- 
558,000 gallons, compared with 33,- 
866,345,000 in like 1949 period. 


* * * 


Down 
Business Activity New York 
Times’ index for week ended Feb. 
10 declined to 163.5 from 170.9 in 
preceding week. In like 1950 week, 
index stood at 149.3. 


Top Cars 
In the rush to compile 1950 
year-end registrations, R. L. Polk 
& Co. was not able to furnish 
1951 figures for this week, Top 
Cars will be back again next 
week. 


Pay 


Individual Sales | 


Effective March 2; 
Jan., 1951, Issues of 
5 Guides Okayed 


By Bob Gordon 
| Associate Editor 

EALER reaction to the Office of 
Price Stabilization’s latest order, 
establishing retail ceiling prices for 
|both new and used cars, shapes up 
as: “It’s okay now, but what will 
|it be three months from now?” 
Announced suddenly Wednes- 
| day (Feb. 21), the order, desig- 
nated as Supplementary Regula- 
tion 5 to the General Ceiling 
Price Regulation, takes effect this 
Friday (March 2). 
Although the order establishes 
|retail ceiling prices for new cars, 
it was aimed chiefly at used cars| 
and is not expected to produce any | 
'“substantial change in the general | 
|level of prices for new cars estab- | 
| lished by the General Ceiling Price | 
Regulation,” issued Jan, 26, 

* * + 
EANWHILE, it was believed in 
Washington that clarification 
of new-car prices through the Han- 
cock formula was being held up 
pending settlement of the wage 
| stabilization problem. This is hoped 
| for by March 1, 
| Issuance of an order allowing 
new-car prices to rise — even 
| though justified — would impede 
| the wage settlement, it is be- 

lieved. 

The used-car price ceilings estab- 
lished by SR 5 are the highest 
prices for the particular makes and 
models listed in the January (1951) 
editions of one of the five guide 
books certified by the OPS as 


“official.” 

Te five guide books certified by 
the OPS as “official” in deter- 

mining ceiling prices were: NADA 

Official Used Car Guide; Red Book 

and Blue Book National Used Car 


Market Report; Wisconsin Auto- 
(Continued on Page 8, Col, 1) 





* * * 


Hike Pressure Rises 


UAW Demands Escalator Contracts Be Saved; 
GM’s Wilson Warns of Freeze Peril 


By Mac Gordon 


Associate Editor 


66 PULL USE of the strike weap- 


on” was threatened anew by 
‘the UAW-CIO last week in the 
midst of the chaotic wage stabili- 
zation fight in Washington. 
Sparkplugged by UAW President 
Walter P. Reuther, organized labor 
was pouring immense pressure on 
the Administration in an all-out 
attempt to preserve escalator con- 
tracts and scrap the recommended 
|10 percent wage-raise formula. 
Joining the UAW in defense of 
continued cost-of-living and an- 
nual productivity raises was Gen- 
eral Motors President C. E. Wil- 
» son. A Wilson speech last week 
contended that employes would 
prefer higher taxes to a wage 
freeze during inflationary spirals. 
“No one,” Wilson argued, “should 
be so naive as to think that wages 
mong organized groups will not 
increased, under pressure if 
Necessary, to make up for increases 
tm the cost of living, nor should 


| anyone ordinarily object to such ad- | 


| justments.” 

oo * * 
OUGH-TALKING Reuther was 
also urging members of the 

United Labor Policy Committee to 
withdraw representatives from all 
|federal defense agencies. The joint 
|CIO-AFL body had already pulled 
| its members off the Wage Stabiliza- 
jtion Board in protest against the 
10 percent formula plan. 


| This formula, embodied in ESA 


mit general salary and wage in- 
creases of 10 percent above the 
levels existing Jan. 15, 1950. The 
formula still had not been certified 
for effectuation at press time 
(Continued on Page 41, Col. 1) 


In This 


Registrations ........ 
Used-Car Auctions 
Production by Makes 





Covers °51 Models,’ 


uled at 99.5 percent of capacity, a} 


Wage Regulation No, 6, would per- | 


Automotive News Summary 


Auto Steel— On the basis of the 20 percent cutback in steel for 
new-car production during the upcoming second quarter, a first- 
half production of nearly 3,000,000 new cars is expected. If a cut 


of no more than 30 percent 


is effected for the second half, a 


total of 5,000,000 new cars could probably be produced in 1951. 


Used-Car Prices— Effective March 2, 


used-car prices will be 


pegged at the levels contained in five guide book January 
editions. The used-car price freeze was announced as a prelim- 
inary to the anticipated Hancock formula for new-car prices. 
The present freeze of new-car prices expires March 1. 


Auto Production—U. S. plants produced 178,196 vehicles last 
week—equivalent to a rate of 10,000,000 cars and trucks a year. 
Week before last, 169,250 units were produced in the U. S. 


Auto Labor—Presidents of General Motors and the UAW-CIO, 
C. E. Wilson and Walter P. Reuther, respectively, joined again 


last week 


in warning the A 


dministration against permanent 


abolition of the auto industry’s five-year escalator contracts. 


178,196 Units Built in Week 
As Makers Race Deadline 


UTOMOTIVE plants in_ this 

country last week sent car and 
truck production soaring to a rate 
of more than 10,000,000 vehicles an- 
nually. 

The race was on to recoup rail 
losses and build as many vehicles 
as possible before more stringent 
material regulations take effect 
Apr. 1. 


According to Automotive News’ 


estimates, U. S. plants last week | 
rolled out 146,139 cars and 32,057) 


trucks for a total of 178,196 vehicles. 
* * * 


T WAS the most cars and trucks | 


turned out in any week so far 
this year and the total compared 


well with some of the best obtained | 
in last year’s record-breaking per-| 


formances. 

Production in U. S. plants the 
week before was made up of 
138,087 cars and 31,163 trucks—a 

| total of 169,250 vehicles. With 


three working days left, it ap- | 


| peared last week that February 
volume in U. S. plants would be 
made up of 489,000 cars and 109,- 


| units. 

| Last month, U. S. plants pro- 
|duced 497,000 cars and _ 128,000 
trucks for a total of 625,000. On the 
basis of present schedules, produc- 
tion might have been better than 


‘Crowds Attracted 
'To Chicago Show 
Approach Record 


By Mel Adams 

Staff Correspondent 
HICAGO. — Attendance at the 
nine-day 43rd annual Chicago 
automobile show, which closed Sun- 
day night, was expected to approach 
last year’s alltime high of 478,000. 
By Thursday night, more than 300,- 
000 persons had viewed the exhibits. 





in large numbers joined the pub- 

lic in hailing the show as “the 

best ever.” 

The show was also acclaimed as 
(Continued on Page 42, Col. 3) 





| 000 trucks for a total of 598,000 | 





that this month had it not been for 
the rail dispute. 


* 


RESENT § schedules, however, 

call for overtime and Saturday 
operations in many plants, All Gen- 
eral Motors plants, with the excep- 
tion of Pontiac, were slated to work 
Saturday again last week, 

Similar planning prevailed for 
Ford, which was getting its best 

(See OUTPUT, Page 46, Col. 2) 


* * 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


178,196 169,250 


117,455 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 


‘Auto Steel Cut 
20% in Quarter 


But New Reduction 
In Use of Copper 
Poses a Problem 


By Bernie Thomas 
Associate Editor 

HE National Production Author- 

ity’s cut of 20 percent last week 
in new-car steel, effective Apr. 1, 
was a tap on the shoulder, while 
the auto industry was expecting a 
| slap in the face. 

That was the consensus of most 
industry experts. It was agreed that 
car production likely will continue 
at relatively high levels at least 
| through June. 

During the second quarter of 
this year, auto makers will be lim- 
ited to 80 percent of the steel they 
used on a quarterly average level 
during the first half of 1950. 

It was learned reliably that NPA 
has taken into account last year’s 
long strike at Chrysler, and rela- 
tively low output at Packard and 
Kaiser-Frazer due to declining 


sales. 
|QN THE new basis, U. S. plants 
should be able to turn out near- 
| ly 3,000,000 cars in the first half of 
/1951. In the same period of 1950, 
|they built 3,099,482. Of the 1950 
total, 1,345,973 were built in the 
first quarter but Chrysler was down 
in all of February and March. 
During the last half of 1950, U. S. 
| plants built 3,559,028 cars, On that 
basis, if a 30 percent steel cut is 
ordered, last half of 1951 production 
would be off about 1,500,000 cars 
|from the same 1950 period—and 
jthe total 1951 car output would 
|reach 5,000,000 units. 
NPA also said last week it 
would cut back the use of copper 
for consumer durable goods in the 
second quarter of this year by 25 
| percent from the same base pe- 
| riod used for steel. For March 
| the copper cut will only be 20 
| percent, 
| Restrictions on the use of alumi- 
num, NPA said, will continue at the 
same level already announced for 
| March—35 percent less than manu- 
|facturers used in an average quar- 
| ter of the first half of 1950. 
| * * * 
| FRBACTION in the auto industry 
was that none of the orders 
was too bad. Generally, it was felt 
| (Continued on Page 46, Col, 1) 





* * * 





Factory officials who attended | Unannounced Olds 88 at Show— 


Here is the new Oldsmobile Super 88, which Is officially under wraps, but was very much 


on view at the Chicago auto show last week 
body with the Buick Special. Olds held up a 


. The Super 88 shares the new General Motors 
nnouncement of this car when it introduced its 


line early in February. Announcement Is expected in March. 
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At Big Chicago Show 








wae en Nickel-bearing stainless steel will 
be 


Finale of Revue at Auto Exposition— 


ended at the annual auto show staged by the 
Chicago Automobile Trade Assn. The 195! lines made their appearance on the stage before | allowed 
| nickel-bearing items started before | 
the effective dates. 


This is how "Transportation U. S. A." 


described over the public address system. Also as a part of the presentation, the 
As each revolved twice on the turntable, 


changing “picture frames."' 


assigned to the auto stepped out and modeled the clothes she wore. 


& 


NUCDA Renews 
Its Request for 
21-Month Limit 


WASHINGTON.—National Used 
Car Dealers Assn, last week filed 
with the Federal Reserve System 
its supplemental brief in support of 
its original petition requesting the 
FRB to rescind Amendment No, 1 
to Regulation W, restoring the 
right for used cars to be sold with 
one-third down payment and 21 
months to pay the balance. 

General Counsel Frank Cain 
stated that “at the recent hearing 
on Jan. 18, one of the governors 
Stated that some formula such as 
a certain amount involved in de- 
ferred balances should be able to 
be worked out whereby the wage 
earner could buy a good used car. 
In view of this statement, we have 
suggested that, in the event the 
board refuses to rescind’ the 
Amendment No, 1 insofar as it 
affects the sale and financing of 
used cars, that the rules be amend- 
ed so that deferred balances of 
$1,000 and under may be paid out 
in a period of not over 24 months.” 

Walter Wilson, president of 
NUCDA stated that “The present 
maximum term requiring 15 months 
is becoming more and more an in- 
creasing burden on the low-income 
worker. With the cost of living con- 
tinuing to increase, and with more 
and more taxes to be paid, and 
with wages frozen, the family who 
lives strictly on wages is just 
caught in ‘one big freeze.’ Over 51 
percent of the workers depend on 
cars for a living. 

“The worker who needs a car 
the worst either does without or 
buys an old model which keeps him 
broke keeping it running, simply 
because he cannot pay the high 
monthly payments allowed on 15 
months maximum terms.” 


Reg. W Judgment 
Cites Bodga Motor 


INDIANAPOLIS. — The board of 
governors of the Federal Reserve 
System has obtained a judgment 
in the U.S. District Court here 
against Bodga Motor Co., Inc., a 
dealer in new and used automobiles 
in Indianapolis, and its president, 
Oscar W. Bodga. 

Bodga was accused of violating 
Regulation W by not obtaining the 
required one-third down payment 
in a number of its sales and by 
not maintaining adequate records. 


Middlekamp Returns 
WASHINGTON.—Lieut.-Col. John 
H: Middlekamp, who in the latter 
days of World War II was director 
of the automotive division of the 
old War Production Board, last 
week was appointed consultant and 
specialist for the street and high- | 
way division of the Defense Trans- | 
port Administration. Middlekamp 
is a specialist in the truck and bus 
production and operations 





Since his WPB days he had been/|company meetings. 
Lincoln-Mercury. 


a vice-president of Mack Truck. 


Sportsman Featured— 

Here's the DeSoto Sportsman on the stage 
pageant on the theme of ‘'Transportation, 
persons daily. 


® 


Goodyear Testing 
Easier Way for 


Synthetic Rubber 


AKRON. — Output in synthetic 
rubber plants could be increased by 
at least 25 percent if final tests on 
a new type of man-made rubber 
are successful, P. W. Litchfield, 
board chairman of Goodyear Tire 
& Rubber Co., announced last week. 

He said the new rubber utilizes 
materials and practices known to 
the rubber industry and combines 
the best features of “cold rubber” 
and German Buta, used during the 
last war. 

“Moreover,” he said, “the qualities 
of the material offer the greatest 
improvement over previous GR-S 
compounds, 
for tires.” 

Litchfield said the process for'| 
making the rubber has been placed 
at the disposal of government offi- 
cials for the benefit of the public, | 
in line with Goodyear policy. 

“The successful consummation of 


| this development,” he stated, “which | 


looks so promising in its early | 
stages, might save the government | 
considerable expenditure in making 
plans for further production of syn- | 
thetic rubber.” 





Ford Officials Visit West Coast— 

William C. Ford (left) and Benson Ford (center), 
field, | Ford, were among top Ford executives in Los Angeles recently for a three-day series of 
With them above is Henry 8. Daniels, 


"queen" 
its highlights were | 





of any yet produced | 


| Substitute Trims Being Sought... . 


_ Bright Cars Goal of Makers 


num by not using it on other pars 

of cars, such as the engine. 
Stainless steel minus banne:! 

nickel is also being studied for 





work and other decorative fea- 

tures undoubtedly will have to be 

changed soon to comply with the 
expected chromium order, indus- 
try observers believe. exterior trim. 

Auto companies, because of com- Vehicle manufacturers feel it ‘s 
petitive reasons, are unwilling to|imperative to keep cars bright b.- 
tell what ersatz processes they are|cause of the different situation.s 
working on. A spokesman for one| prevailing now and in Word 
| of the Big Three said his firm plans} War II. 
to continue to offer good-looking| During the early part of the war, 
cars; not the blacked-out looking| people were glad to buy the dul'- 
models of the World War II period,| looking cars because they knew 
But he said he wasn’t free to tell| civilian output was to be halted. 
what his firm is planning. Now, however, it appears that r+ - 

The “grapevine” reports that at| stricted production may go on for 
caps, interior trim, lamp housings,|least one General Motors division| years. Therefore, the public will 
window mouldings, radiator trim or| is expected to attempt to use bright | have some choice of the car they 
eo levers. | zine surfacing on bumpers, and that | want to buy. 


|Ford has extensive plans to use re 
aluminum paint. Chrysler’s plans Chrysler Readying 
Michigan Site for 


|are indefinite at the moment, but 
Proving Ground 


some opposition to bright zinc has 
| been heard, trade sources report. 

DETROIT.—Chrysler Corp. is pre- 
paring its new 3,800-acre site, lo- 


However, some Chrysler Corp. 
dealers already have received alum- 

cated 13 miles west of Ann Arbor, 
Mich., for use as a proving ground 


|inum-painted bumpers for 1950- 
for cars and trucks. 


model replacements. 
Fencing of most of the property 


A major paint firm here re- 
vealed that it has offered auto 

is almost completed, and construc- 
tion of the few buildings required 


companies three ideas to keep 
cars bright in these cloudy days. 
The first is an aluminum-based 
second is a coated bright zinc 7 : 
. . : will begin soon. 
plate for interiors, and the third co . 
is trim paint to contrast with the The area is in Washtenaw county 
and is approximately two miles 
He said the aluminum-based ‘ 
paint will look almost as good as/| ae aoe ar i came 
chrome on bumpers and that it will | a P 8&8 
a year. Then the bumpers can be 
repainted at small cost, he said. 
But that bright note is clouded 
aluminum available to make the 
paint. To get the aluminum, the 
paint company spokesman said, it| 
of the Chicago automobile show. An hour-long order. If that doesn’t work, he said, 
U.S.A." draws capacity audiences of 15,000 |auto makers could get the alumi- 


By Tom Hewitt 
Staff Writer 


DETROIT.—Auto makers are de- 
termined to keep trim on cars 
looking bright—even though they 
are not sure at present how it will 
be done. 

They know, however, that sub- 
stitute materials for bumpers and 
other trim must be found soon, 

The National Production Au- 
thority has ordered that after 
March 1 nickel plating may not be) 
used in auto accessories, grilles, 
wheel discs, dash panels, gas tank 


banned Apr. 1 in bumpers, | 

| grilles, hubcaps, trim, wheel rings 
}and wheel covers. 

Manufacturers, however, will be 

two months to finish 


bright- 


Accessories, 


interior 


Military Proving Ground 
Being Set Up for GM 

DETROIT.—General Motors will 
build a special proving ground for 
testing all types of military combat 
j}and transport vehicles it manufac- 
tures, it is announced by Charles 
A, Chayne, engineering vice-presi- 
| dent. 

One thousand acres of land have 
been purchased adjacent to the 
GM proving ground near Milford, 
Mich. Building and road construc- 
tion will start immediately on the 
project, which is scheduled for 
completion in July. About half the 
land is very hilly with natural 
grades as great as 60 percent, while 
the other half is comparatively 
level. 

Roads in the hilly area will du- 
plicate the toughest terrain that 
military vehicles encounter in com- 
bat or cross-country operation. 


paint for bumpers and grills, the 
body color. south of Chelsea, Mich. 
last at least six months and maybe | — 
by a big if—if there is enough 
might take a special government 





Judge Urges Jail 
For Dealers in 


. ‘Unsafe Cars 
Auto Credit Volume Shows | AKRON.—A common pleas court 


judge here would jail used-car deal- 
Fifth Monthly Decline 


jers who sell “unsafe junkers” for 
|use on city streets. 
Judge Frank H. Harvey took this 
WASHINGTON. Automotive |December slump in automotive | 
financing at the retail level was off | credit deals at 5 percent. Its No-| 
5 percent in December, but credit | vember report showed a 24 percent | 


Studebaker Displays Revolving Chassis— 
Various styles of this make were on display. In the foreground is part of a revolving 
chassis. Models were used to show off the cars. 





|stand in sentencing William Cain, 
23, to a six-month term in county 
jail on a charge of manslaughter 
in connection with the death of a 





| activity on other types of goods in-|decline in the financing of new | 79-year-old pedestrian. 

|creased considerably in the last! cars alone. | Testimony showed that Cain was 
month of 1950. Reporting on December, the FRB | driving a 1932 model which he had 
That was the gist of a Federal | said: |purchased for $45. When he tried 


Reserve Board report issued last “A slight gain of 1 percent in the 
week. The FRB’s latest report, | volume of new passenger-car paper | 
however, failed to note that De- | acquired was offset by substantial 
cember was the fifth month in a | declines in the volume of used pas- 
row in which automotive trans- |senger cars and commercial ve- 
actions showed a decline. |hicle paper acquired.” 

The FRB estimated the overall Outstanding balances on retail 
. _ automotive paper held by sales | Should serve as a warning to boys 
finance firms at the end of De- | who buy junk cars, to parents who 
cember declined 1 percent from |let them do it and of the need for 
the level of a month earlier. | law making it a serious offense 

Sales finance firms’ purchases of | *° Sel! such vehicles, 
credit paper on other types of goods 
in December showed a 6 percent | 
rise over November, despite the | 
fact that there was an 11 percent | 


to stop at an intersection, the 
brakes failed and the car rolled 
|through a red stop light, striking 
the man. Cain had bought the car 
earlier in the day and was still us- 
ing the dealer’s license plates, 
Judge Harvey said the sentence 








Post Office to Switch 
Many Hauls to Trucks 


decli > f > 
building. in credit for residential | WASHINGTON-—A large 
However, outstanding balances share of the $100,000,000 annual 


short-haul mail business will be 
shifted from rail to truck car- 
riers, the Post Office department 


on goods other than automotive 
were 3 percent lower at the end of 
December than they were a month | announced last week, 


before. Assistant Postmaster - General 


The volume of dealers’ whole- | : , 
sale financing of vehicles during | — oe ee 
, am |... 
December showed another de | the tesimess of then tion’s 


cline, but outstanding balances truckers, and would not “create 


| continued to rise. ; a a 

3 : a new trucking business. 
Wholesale financing of other | Redding said the action will 

types of goods was up 1 percent in| cut expenses and expedite move- 

December, it was said, while out-| ment of mail. 

standing balances rose 8 percent. 


two of the three grandsons of Henry | 


western regional manager, 
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George H. Jones (Ford), Corpus 
Christi, Tex., is a recent presi- 
dent of the Texas Automotive 
Dealers Assn. and state director 
of NADA. He has been exceed- 
ingly active in other group enter- 
prises, having served as president 
of his local Chamber of Com- 
merce, Lions club and as com- 
mander of his Legion post. Here 
is one of his provocative thoughts 
for you to ponder today: 


HAT this country needs is 
more and better salesmanship 


in the right places. We have let 


our government lag behind as tre- 
mendous advances have been made 
in our society, and in technology; 
in the sciences and in our economy. 


Our whole society has changed 


and for the better, I think, with 
developments in transportation and 
communication, Our standards of 
living have been, and are being, 


constantly raised to new high levels 
as we produce ever 
quantities of consumer goods. 


But somehow I suspect that if 
we ran our own businesses as we 


permit our government to be run, 
we would still be selling automo- 
biles without self-starters and de- 
mountable rims and maybe with 


gaslights and sockets for buggy 


whips. 

Industry has gone ahead be- 
cause of salesmanship that has 
created an ever-increasing de- 
mand for its products, The same 
is true of agriculture, mining, 
oil and gas production, and all the 
rest. We are richer, healthier, 
better educated, and more trav- 
eled than any other people that 
ever lived. We got that way by 
persuading people that they 
needed or wanted the things we 
could produce. In other words, 
we got that way by constantly 
changing old ways for new and 
better ways. But look at what 
our government has been doing 
in the meantime, 

Sure, a lot of bureaus have been 
added to the federal government, 


and the cost of government has 


gone up more than the cost of liv- 


ing. But look at our basic law, our 


Constitution. Do you remember 
how many times it has_ been 
changed in the last 150 or 175 


years while the greatest changes 
the world ever saw were taking 
place everywhere else? We added 
one amendment to permit women 
to vote, one to prohibit the sale of 


alcoholic beverages, another amend- 


ment to repeal that one, and a few 


more, 


About 175 years ago our Congress 


was set up with two senators from 
every state, and representatives on 


a basis of population of the states 
they were to represent. That made 


a Senate of 26 members. I do not 
know how many members were in 
the first House of Representatives, 
but it was a comparatively small, 
workable body. 


+ * a 

Never Changes 

AN you imagine that anybody, 

175 years ago, could possibly 
have imagined a Senate of 96 mem- 
bers, and a House of Representa- 
tives of 435? How would you like 
to serve on a board of directors of 
435 members and know that you 
and the other 434 had to sit down 
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(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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until a satisfactory conclusion was 
reached, Is 
Congress often lags behind the rest 
of the country in its thinking and 
in its actions? We change every- 
thing else, but we never change 


anything that has become a part of | 


our government. 

Maybe this applies to your state, 
too. If not, you have something just 
as bad. In Texas, our county gov- 
ernments were set up in the horse- 
and-buggy era with the theory that 
every man should be able in one 
day to make a roundtrip to the 
seat of justice. 

So we have 254 counties in Texas. 
The need for them has long since 
passed. We could have 30 or 40 
counties now and every man could 
easily go to his court house and 
come back home the same day. But 
we still have 254. We add to our 
government, but we never take 
anything away. 

Then look at our local govern- 
ments, I pay taxes locally to the 
county, city, school district, and 
several other assorted districts. 
They have over-lapping and du- 
plicating tax collecting and as- 
sessing systems. There are in- 
evitable inequalities, The state 
and county assess my real estate 
at one figure, the city at another, 
and the school district at still 
another, 

If somebody steals one of my 
automobiles, I can complain to the 
county sheriff, the precinct con- 
stable, the city police or the state 
police. Of course there is some co- 
ordination of their efforts, but still 
overlapping and duplication that 
costs every taxpayer More money. 

It seems to me that we who are 
automobile dealers are 
equipped than most to sell the idea 
of better and more efficient govern- 
ment to the American people. We 
could not have sold the millions of 
automobiles we have sold if the 
factories had not made them, but 
on the other hand the factories 
could not have made them if we 
had not sold them as they were 
made, i 
- * 


Bettering Government 
I SUBMIT that no selling job has 
ever been done so thoroughly, 
or changed the lives of the people 
so greatly, as has the selling job 
we have done. We have sold many 
millions of automobiles in the last 
few decades, but more than that 
we have sold the idea of going 
places—the idea of a nation on 
wheels. 

Because of the selling job we 
have done, the job that more than 
any other one thing has revolution- 
ized the lives of all the people, we 
are at least in part responsible for 


every problem | 


it any wonder that | 





better) 
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Dealers tell me 


By John 0. Munn 





Kenosha Man Accused 


Of Sales Sans License 


KENOSHA, Wis. — Bruce A. 
Helwig, of Kenosha, has been 
accused by District Attorney | 
Urban J. Zievers of selling 18 
cars without a license. 

Helwig’s attorney claims that | 
Helwig is engaged in interstate 
commerce and is, therefore, not 
liable under Wisconsin’s license 
law. It is claimed that he sells 
cars for a Chicago dealership. 

Zievers replied that all of the 
sales were made in Kenosha, that 
the buyers live here, and pay- 
ments on the cars were made 
here. 





Reg. W, 20% 


By C. L, Kern 


Staff Correspondent 


INDIANAPOLIS. — Present fed- 
|eral credit controls on automobile 
| buying are discriminatory and work 
a hardship on the workingman and 
| dealer alike, it was charged at the 
15th annual meeting of the Auto- 
mobile Dealers Assn., Inc., in In- 
dianapolis. 

John Ramp, Indianapolis Dodge 
|dealer, warned members of the 
association that the industry is 
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Indiana Dealers Elect— 


Haywood M. Davis (Pontiac), of Fort Wayne, second from left, was reelected president of 


|the Automobile Dealers Assn. of Indiana, at the annual meeting in Indianapolis. Other 


officials elected to serve the association for the coming year included (left to right): William 
R. Krafft, president of Monarch Buick Co., Indianapolis, reelected treasurer and recording 
secretary; George R. Ranes, Terre Haute Oldsmobile dealer; vice-president, south; Herman 
Schaefer, executive secretary, and Arthur M. Vivian, Richmond Buick dealer, vice-president, 
north. 


Miami Auto Show Opens 
To Over-Capacity Crowd 


manager for Plymouth; J. B. 
Crouch and L, E. Campbell, At- 
Buick zone manager and 





By George S. Connell 
Staff Correspondent 
MIAMI, Fla.—An over-capacity | lanta, 


Indiana Parley Sees World War II Chaos Reviving; 
Davis Is Reelected President 





crowd jammed Dinner Key audi- 
torium here last Wednesday (Feb. 
21), the opening night of the Miami 
Auto show. 

The Miami Automobile Dealers 
Assn., the sponsor, hoped that 
total attendance at the show, 
which closes tomorrow (Feb. 27), 
would double last year’s attend- 


| ance of 52,000. 


“Maybe we've not no cars to sell,” 
said E. E. Price (Hudson), presi- 


|dent of the Miami dealers, “but at 


least we can show the nation at 
large, through the vast tourist pop- 
ulation in Miami at this time, what 
the automobile manufacturers have 
to offer.” 

And the manufacturers evidently 
learned a lesson from last year's 
exhibit, when Ford, Kaiser-Frazer 
and Nash stole the show, This year 
virtually all the makers have con- 





assistant zone manager, respective- 
ly. J. A. O'Malley, general sales 
manager of Chrysler, was to arrive 
later in the week. 

Ray Chamberlain, manager of 
NADA conventions, again had 
charge of the Miami show, under 
supervision of Jack Zeder (Chrys- 
ler-Plymouth), chairman; and R. B. 
Ingman (DeSoto-Plymouth), Dick 
Thiel (Chevrolet), Ben McGahey 
(Chrysler-Plymouth), Donald Neese 
(Ford), Charles B. Tutan (Dodge- 
Plymouth), Bill Coggins (Chevro- 
let) and Cecil Holland (Ford), the 
general convention committee. 

Theme of the show was “Con- 
servation of Transportation.” 
Chosen queen of the show was 
Laura O’Banion, former “Miss 
Florida.” 


Special booths were operated by 


tributed, with the exception of the Miami police department and 


Kaiser-Frazer. However, K-F deal- 
ers are showing the ’51 Henry J, 
which has attracted considerable 


the social, economic, and techno- | jnterest. 
logical advances that have come Cuta : mpl asi 
and that have made so much differ- pray er complete © — 


















ence in the way that all of us live. 

If that is true, do we not owe 
to our fellow Americans the re- 
sponsibility of leadership in an 
effort to bring somewhere near 
equal progress in our science of 
government, to bring better and 
more efficient government at 
every level? 


There are more than 34,000 auto- | 


mobile dealers in 2,700 counties in 
the U. S. who are members of the 
National Automobile Dealers Assn. 
On the average, there are more 
than 16 dealers in every county. We 
represent substantial investments. 
We are among higher income 
groups. We are among the larger 
employers of labor. We are gener- 
ally respected in our communities. 
Potentially, if not actually, we 
wield a very considerable influence 
that could be brought to bear upon 
an effort to bring advances in our 


concepts of and practices in gov- | 1951 series of regional meetings. 


ernment. 


Certainly we cannot, as the Na-|Country club, Johnson City; Apr. 4, 


tional Automobile Dealers Assn., 





are displayed by many 
Chrysler is exhibiting its new 
Fire Power engine, Oldsmobile is 
presenting the Rocket in a huge 
plastic bowl, Ford is showing its 
six, Studebaker its V-8, and 
Plymouth its new six. 

Spectators interested in new de-| 
velopments of automatic transmis- | 
sions had an opportunity to view 
models of those offered by Packard, 
DeSoto, Cadillac and Ford. 

Early arrivals among factory rep- | 
resentatives were C. H. Calhoun, | 
eastern sales maanger for Hudson; | 
J. H. McDonald, Atlanta, regional | 


Tenn. Schedules 
April Parleys | 
NASHVILLE. — The Tennessee | 


Automotive Assn. has announced its | 


The schedule follows: Apr. 3, 


| 
| 
| 
| 
| 


Andrew Johnson hotel, Knoxville; | 


engage in partisan politics or enter| Apr. 6, Patten hotel, Chattanooga; 


into controversial matters. We can- 
not try to elect a Republican or 


Apr. 10, Peabody hotel, Memphis; 
Apr. 11, New Southern hotel, Jack- | 








Democratic administration. But ef-|son, and Apr. 12, Noel hotel, Nash- 
(See MUNN, Page 41, Col. 1) | ville. 


the Florida highway patrol. 





supplies. . . 


percent) 





Pete Wemhoff 


model replacement. 





On the House . 





Tax Rapped 






“reeling backwards” toward World 
War II days when half of the 
used-car owners of the nation 
turned into used-car dealers.” 

He spoke at a panel discussion 
on dealer preparation for a na- 
tional crisis. Ramp said that the 
proposed boost in the federal ex- 
cise tax to 20 percent “has all 
but numbed dealers everywhere.” 

Although all of the 200 dealers 
present apparently agreed, the as- 
sociation took no official action 
regarding the threatened tax hike. 
Dealers generally agreed that the 
20 percent figure was out of reason 
and that an excise tax boost to 12 
or 15 percent was most likely to 
be approved. 

The association reelected Hay- 
wood M. Davis, Fort Wayne Pon- 
tiac dealer, as president and Wil- 
liam R. Krafft, Indianapolis Buick 
dealer, as treasurer and recording 
secretary. New officials chosen 
were George Ranes, Terre Haute 
Oldsmobile dealer, vice-president, 
south, and Arthur M. Vivian, Rich- 
mond Buick dealer, vice-president, 
north. Herman Schaefer is the ex- 
ecutive secretary. 

Frederick M. Sutter, Columbus 
dealer, who was recently elected 
secretary of the National Automo- 
bile Dealers Assn., was made a life 
member. 


Minn. Dealers 
Challenge State 


Tax Assessment 


MINNEAPOLIS. —A case is be- 
fore district court in St. Paul, 
brought by Stephens Buick of Min- 
neapolis and St. Paul, seeking to 
obtain a decree that the Minnesota 
vehicle assessment for personal 
property taxes is illegal where the 
license fee was paid before May 1, 
1950. 

Pending a decision in the court 
action, dealers have been advised 
by the Minnesota Automobile Deal- 
ers Assn. to delay payment of taxes 
until such decision is given, pro- 
vided it is before Feb, 28, deadline 


|for personal property taxes, with 


respect to the portion of the tax 
attributable to new cars or trucks 
on hand May 1, 1950, on which the 
license fee was paid either before 
or after May 1, 1950. 

MADA legal counsel Clarence O. 
Holten has advised dealers with 
news cars on hand May 1 on which 
the license fee was subsequently 
paid to file an application for abate- 
ment of the portion of the personal 
property tax represented by the 
assessment of the cars in question. 





Joins Collins-Sweatt 
Wilbur H. Hastings, for the last 
3% years manager of Walterscheld 
Motor Co., Coffeyville, Kans., has 
resigned to become sales manager 
for Collins-Sweatt, Inc. (Dodge- 
Plymouth), Joplin, Mo. 








Washington action on auto steel and used-car price ceilings lifted 
some of the clouds hanging over the auto industry, but there’s still 
plenty of confusion over new-car prices, substitutions and parts 
. The 20 percent cut in auto steel for 
the second quarter (instead of the anticipated 40 
brought cheers everywhere, but it may 
make trouble for both maker and dealer since 
neither had been planning much of a selling pro- 
gram this year... . 
in promotion and advertising budgets will be 
restored sooner than expected.... 

The unexpectedly low cut in steel may also 
put the damper on much of the new-car hoard- 
ing currently on the upswing in most areas... . 
Recently several state dealer associations have 
started to publish lists of multiple new-car pur- 
chasers; New York group has brought out its 
Resale Agreement for use by dealers. . 
Warrenton (Va.) Ford dealer, was in Detroit last week on his 
way to the Grand Canyon Economy Run. . 
as a Firestone dealer in Akron on his way here... . 

Annual summer meeting of the ATAM will be held in Detroit 
July 8-10, with the All-Star baseball game as a highlight, according 
to Paul Graves, who’s working up the program... . 
Grave’s DADA has just issued a nifty window poster, “Taxes Take 
24 Cents Out of Every Automobile Dollar,” which gives a breakdown 
of taxes on a new car sold in Michigan... 
dealers already have received aluminum-painted bumpers for 1950- 


Perhaps much of those slices 


.- Tom Frost, the traveling 


.. got his 30-year pin 


Incidentally, 


- Some Chrysler Corp. 


Pete WemMuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
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® m the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
A governments applied to the building and maintenance of highways. § 4. The 
> € elimination of governmental and bureaucratic controls over this industry. 

1 5. A return to the precepts of independence and the rewards of applied 
Rr R 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Auto Dealers Getting 
Deadline Dizzy 


_— auto market picture isn’t what it seems to be. In 
fact, if you add up the score, you begin to wonder if 
maybe the Administration is setting it up for a big fall. And 
once it starts falling, where will it stop’ 


Barring government influence, many trade observers be- 
lieved at the beginning of the year that the auto makers 
would have a difficult time moving 4,000,000 cars in 1951 
after building 6,665,000 and selling 6,250,000 in 1950. 


* 


* * 


But Administration depressants and stimulants have 
obscured the outlook. 


RFC had slapped on stringent credit controls—a third 
down and 15 months to pay. 


But then NPA came along with talk of bigger material 
cuts than seem necessary, which spurred buying because 
of fear of auto shortages. 


Another spur has been orders which apparently will result 
in blacked-out, chromeless cars. Everyone wants to beat 
that deadline. 


Now there is the Treasury proposal for a 20 percent excise 
tax on cars. Who doesn’t want to buy before that goes on? 


All of these threats will result in buying stimulants until 
the threats materialize. 
* 


* * 


But once they do materialize, they will become mammoth 
hurdles. 


How many people will want to buy cars that lack trim, 
that have substitute materials in mechanical parts, that ride 
on tires of greater synthetic content and that carry an out- 
rageous and discriminatory excise tax of nearly $300? 


Once the obstacles start to slow up sales, will it be 
possible to regain the lost momentum? 


What is at stake? 


The biggest industry in the world . . . the manufacturer 
of essential products that provide the Lifeblood of America 
... the source of employment for millions. 


And, as one dealer put it, a product that has become “a 
traveling tax collector for the government.” 


How many straws will it take to break the industry’s 
back? 


Clyde Grissam; New a7 te ee 


Fountain; Richmond, Va., T. D. Eaton; Salt Lake City, M. Harmer; San Antonio, J. H.| 


Auto 
Forum 


Epitor’s Note: Herewith is a 
roundup of newspaper editorial 
reaction to the Administration’s 
proposal to raise the new-car ex- 
cise tax from 7 to 20 percent: 


I EARST NEWSPAPERS 
asking Congress to impose a 20 


percent excise tax on the purchase | 


of automobiles, President Truman 
by implication classifies the motor 
car as a luxury. Of course, it is no 
such thing. It is an essential part 
of the nation’s transportation sys- 
item, as should be clear to any one 
who can remember as far back as 
World War II... (when) the auto- 


-|mobiles that could have absorbed 


the overload stood idly by at home. 
They were anchored to A-cards be- 
cause the government failed to ap- 
preciate their vital importance to 
the nation and to make provision to 
keep them running. 

“The Truman administration 
seems stupidly and stubbornly de- 


of the Roosevelt administration. 
But it should be prevented by 
public protest and congressional 
action from repeating that one. 

“The more severe the national 


|essary it will be to encourage Amer- 
j}icans to own and operate automo- 





tions as actual 
|may dictate. 


| 
“For the experience of World 


War II proves that to meet a na- 
|tional emergency, the American 


| people must have mobility, and only | 


their automobiles can give it to 
them without imposing crippling 


“Tn | 


termined to repeat every mistake 


emergency becomes, the more nec- | 


biles, subject only to such restric- | 
battlefield needs | 
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|burdens on the railroads and air-| 


ways.” 


* + * 


ETROIT NEWS—“The auto in- 
| dustry has blown its top, most 
| justifiably, over being singled out 
|in the Treasury's defense revenue 
|proposals for a 20 percent excise 
|tax on its product. This puts auto- 
| mobiles in the same luxury class as 
|the use of billiard and pool tables, 
also slated for 20 percent... 

. “To single out this useful ve- 
hicle for taxation as a luxury could 
be justified only if the tax were 
confined to the more elaborate and 
expensive models. Otherwise, it 
| would be as intelligent to penalize 
shoes or trousers.” 

* * a 


Tos NEW YORK TIMES—“With 
respect to excise taxes, it is to 
be assumed that the proposed in- 
creases are suggested only partly 
| for the purpose of raising addition- 
|al revenue; they are intended also 
to discourage the diversion of met- 
als and other essential raw mate- 
|rials into non-defense uses ., . 


“Apart from the fact that con- 
sumer taxes, based, as they are, on 
spending, are more specifically 
anti-inflationary in their impact 
than a tax which falls indiscrimi- 
nately on savings and _ spending, 
|they also require the least time to 
bring into production. The Presi- 
dent himself has emphasized the 
importance of not permitting the 
|government’s defense expenditures 
to get a long jump on its reve- 
nues.” 





* * * 


ETROIT FREE PRESS—‘“An 

added tax of $250 or more on a 
car carrying the lowest list price, 
will mean that there would no long- 
er be such a thing as a low-priced 
automobile. Pricing the essentials 
off the market is hardly the way to 
combat inflation 


“And inflation can be easily rec- 
ognized as the reason that tax 
levies upon individual incomes and 
upon consumers are being pushed 
|higher than they were during the 
| World War II period.” 





25 Years Ago... 


The Big Story 


Ford in 1926 began to sell its surplus factory properties in Phila- 
delphia, Dallas, Louisville, Memphis, Minneapolis and Cambridge, 


Mass. 


The firm decided to sell the plants because it had established larger 


factories in those cities. 






















NOW, THE #64 QUESTION! 
Do YOU PRIVE LIKE A GENTLEMAN 
OR DO YOU DEPORT YOURSELF 
AS TOO MANY PO— INA 
MANNER THAT WOULD GET 
YOUR BLOCK KNOCKED OFF 
IEF YOU ACTED LIKE THAT 
AS A PEDESTRIAN ON 

A. SIDEWALK ? 






















SOMETIMES WE WONDER 
IF THAT WOULDN'T BE A 
GOOP QUESTION 






















Aye ERA Temataaemene WCW! AE 
c -" - 1 
PALSY niacin dbeteton ttoy: THOUGHT 
The mullionth American wil 4 Ar WAY ! 





: £ 
OH, BOY! A.A.A.SAYS AMPLE GAS 
FOR 40 MILLION ARS THIS SPRING 
ANP SUMMER.” OH, Boy! 
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—_— Letterbox 


‘More About Rigolly .. . - 


This is an open forum for the discussion of any suwject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
ietters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 








Engine Unique | 

Regarding “Auto Oddities,” page | 
22, AuToMoTIVE News, Feb. 12: 

The oddest thing about Rigolly’s| 
record run with the Gobron-Brille 
was the engine used rather than | 
the speed. It was only 1/5 second | 
faster than the record made by an-| 
other car the year before over the 
same route. 

Run was made July 9, 1905. Fly- 
ing start for kilometer. Time 21.6) 
seconds, equaled 103.5 miles per 
hour. On the same day, the fastest | 
car selling for less than $1,000 was 
a single-cylinder, seven-horsepower 
Cadillac, which averaged 28.4 miles | 
per hour for five kilometers. 

The Gobron-Brille engine was the 
only one of its type ever built for 
automobiles. This car had only a 
four-cylinder engine, with cylin- 
ders cast in pairs and chain drive 
to rear wheels. It had a tubular 
steel frame very much like that 
used by Parson’s car which won 
the 1950 “500 mile race.” The en- 
gine had a bore of 3 15/16 inches 
and 7%-inch stroke (3 15/16 inches 
with top pistons, 4.73 inches with 
bottom pistons). Displacement was 
551 cubic inches. Upper pistons were 
tied together by a cross beam to the 
end of which, longside connecting 


The Gobron-Brille 


rods reached down to the crank- 
shaft. 

The other throw of the crank- 
shaft was attached to the connect- 
ing rods for the lower pistons. 
Since the cranks for top and bot 
tom pistons were on opposite side: 
of the crankshaft, the piston: 
moved together with one stroke an 
away from one another on another 
stroke. This engine was well bal 
anced because the inertia of th: 
upper pistons balanced that of th: 
lower. The upper piston stroke wa 
shorter than the lower to compen 
sate for the longer and heavie 
connecting rods on the upper pis- 
tons. 

Valves were on one side of th: 
cylinders like our pressed “Ell’ 
head engines, Since they did no: 
have detachable heads in those 
days, the valves were reache-< 
through valve port plugs. The ir 
take port plugs carried the spar 

(Continued on Page 44, Col, 3) 





—From the files of Automotive News, 
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offer America’s car owners 


the kind of 
| Feanapottition 9 
| that’s always timely! 
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Guns-Butter Setup Appraised .. . 


Defense Firms Warned 
On Scarce Materials 


WASHINGTON. — Last week it| rather than to build up large stock- 
was still the hope of mobilization | piles of present weapons.” 
officials that current goals in the| While it is believed the impact 
rearmament program could_ be/of the defense program on industry 
reached without too great a dis-|and civilian life will hit heavily 
ruption of the civilian economy and|in the third and fourth quarters 
too heavy an impact on industries|of this year, mobilization officials 
supplying consumer goods. |still are hopeful that rearmament 

At the same time, they admitted | will not take more than 18 percent 
that some firms that have been/of the national output this year. 
using scarce materials to turn out The rising tempo of military buy- 
items classified by defense experts|ing is indicated by the fact that 








needed by the armed services. 


According to Defense Secretary |most cases there is a considerable | were: (seated left to right), William W. Cumming, former Indianapolis district sales man- 
Marshall, Pentagon officials are {time lag between the placing of ager, and now chief of the Cincinnati district; Bauerbach; J. C. (Larry) Doyle, of Detroit, 
approaching the material prob- jorders and actual production and | central region manager, and O. Fred Yando, Doyle's assistant and a former Indianapolis 
district manager. Standing, left to right, are Earl Dennis, assistant sales manager for the| Bordeaux, Angouleme, Poitiers, 


lem on a long-range basis “and, | delivery of goods. 


Ford's Bauverbach Meets Indiana Dealers— 
as “less essential” will be hurt un-|the Defense department now is| A. F. Bauerbach, seated, second from left, newly appointed manager of the Indianapolis | and 400 miles by way of Bloomfon- 
less they can find substitutes or|placing orders with industry at a| district of the Ford division, was guest of honor recently at a "get acquainted party" in ltein Johannesburg, Salisbury, Lu- 
can turn their efforts to goods|monthly rate of about $5 billion. | indianapolis. Present were officials from Ford Central sales region along with bankers, finance | saka, Mbeya, Nairobi, Juba, Khar- 





Cape to London 
11,500- Mile Motor Trek 


Starts March 26 


CAPE TOWN, S. A.—South Afr - 
can Tourist Corp. announces th:t 
plans are now complete for a motcr 
trek from Cape Town to Londcn 
for the Festival of Britain this yea~. 

A route of more than 11,500 milcs 
through jungle, desert and by sea 
ferries has been charted, and invi- 
tations have been extended to mo- 
torists throughout the world to take 
part in the 48 days’ trek. 

The expedition is being organized 
by the London Motor Club and 
Ford Motor Co. of England. 

The trek is due to start from 
Cape Town on March 26. The aver- 
|}age daily run will be between 300 


However, officials explain that in| officials, local Ford dealers and the press and radio. Among the Ford officials attending|toum, Cairo, Alexandria, Tripoli, 


|Tunis and by sea ferry to reach 
Gibraltar on May 6. From Gibral- 
|tar the route will be via Madrid, 





I hope, in a manner that will Cited as an example of in- Indianapolis district; Paul Walk, new- and used-car district manager, and Virgil LaMarre, | Paris, Dunkirk and by Dover ferry 


not just bog us down in the pro- | creased buying, officials point out | 4;.,,; ial field 
duction of masses of things faster that in one recent three-week ee ee snr i : a 
than we can utilize them.” He | period the Army committed as 





contends: much money as it had in the | Dealer Controversy Rages After Paper’s ‘Expose’... . 


“It is far better to set the thing! previous six months, 
up so that we can obtain what; These officials are hopeful that | 





to reach England on May 12. 


: ; : : ‘a . * * 
ik. vin tome wenn ie os meee | 6=6CLOr Shorta ge in S prin ofield ? 





fense items and most civilian goods 


within 18 months or two years, bar- ‘ 
Chevrolet Lands ring allout war. By John A. Noll 


At NPA it sai ; Staff Correspondent 
was said that officials SPRINGFIELD, Mass. — This 


Bi Jet Contract; plan to scrutinize closely the re- 
“ 9 5 city’s biggest newspaper — the 


quirements of the armed services y ; 
Ford Order Near to make certain they are not “in-|Daily News—last week kicked off 
, flated” or that they do not take|@ tremendous controversy over the 


DETROIT.—Ford was reported in}so much of the nation’s output |status of the shortage of new auto- 
line for a multi-million-dollar Navy |that it will cripple production of|Mobiles, after a reporter had dis- 





jet engine contract last week after | essential civilian goods. covered scores of 1951 models 
Chevrolet landed an Air Force jet On the defense contract front, | stored in nearby West Springfield. 
order of equally impressive dimen-| the Senate Finance committee With a five-column head, accom- 
sions. has approved 21 amendments to | panied by a four-column photo shot 


Ford was said to have confirmed | the House-approved renegotiation | through the window of the barn in 
reports that negotiations involving} bill. Passage of the bill is be- | which the cars are being kept, the 


the powerful J-40 turbojet engine! lieved assured. newspaper informed its nearly 
were being concluded with West-| Among important amendments | 90,000 readers: 
inghouse and the Navy. The J-40 is|approved by the committee are: “Springfield's new car ‘shortage’ 


rated at 14,000 horsepower, with| 1. In cases of litigation over set-|, ; ; ” 
25,000 horsepower possible at sonic /tlement of a contenct, reduce the | '* Sccompanied by question marks, 
speeds. rate of interest from 6 to 4 percent. and then went ere ies 

Ford also announced last week} 2 Raise the minimum amount “Scores of bright, shining new 
that it had been granted a letter! subject to renegotiation from $100,-| Cars are stored in buildings on 
order by the Army to produce am-| 000 to $500,000. the grounds of the Eastern States 
munition parts. The initial order; Meanwhile, legislation giving| Exposition. Just why they are 
was for approximately $7,000,000.|President Truman power for lim-| there and not being driven 
The parts will be produced at the/ited reorganization of agencies in| through the streets by local resi- 
company’s Highland Park, Mich.,/the executive branch is moving| dents, who have been on waiting 
plant. ahead in Congress. lists for months, seems to involve 

Chevrolet will produce Air Force| Observers say the legislation| @ difference of opinion.” 
Allison J-35 engines in the huge| gives the President the authority! The newspaper made no attempt 
government-owned plant at Tona-/to send to Congress reorganization |to identify dealers who had cars 
wanda, N. Y. It is the largest sin-/| plans under which he could trans-|stored there, but did identify the 
gle military contract ever —— fer federal employes from non-| cars, themselves, as including Gen- 
to Chevrolet. Production is not|defense to defense work without|eral Motors, Chrysler and Kaiser- 
scheduled at Tonawanda until 1952./loss in their seniority standings. | Frazer products 

The big jets will be built within Budget Director Lawton told a ’ : ; . 
Chevrolet plants, assisted in the| House Expenditures subcommit- |_,/°T¢’S bow the Daily News told 
fabrication of parts by outside sup-| tee that the President cannot |° ‘*§ search for information on the 
pliers, said General Manager T. H.| order such transfers today. He stored cars: 
Keating. also emphasized that the new “Spokesmen for two General Mo- 

War Manpower Committee estab- |tors dealers in the city, who are 

lished under the Office of Defense |Storing cars in the barns, were 








British Firms Reported Mobilizer Charles Wilson has no |@Sked if they could deliver new 
Planning Plywood Autos | mandatory power and that its = & hwo nee Taare, one of 
NDON, England.—Reuters, sole authority is advisory. them replie at his firm has abso- 
a , oar Tan, reports He stressed that there is no law|lutely no new cars for delivery now. 
: today under which the Adminis-| “But when asked about those 


imed ‘ 
_ eae aoe Tien tration could invoke manpower} in the barn the spokesman 
policies comparable to those insti-| changed his answer and said that 


i ths. N f the ; 

Soul eube, aie pooper Bog gated during World War II. he might have a couple of new 
ed fer sale abroad. NPA officials contend that every| convertibles in storage that he is 
effort is being made to lessen the! holding until the weather gets 


British designers are quoted 
as saying that the autos will be 
made of three and _ four-ply 
wood. They are expected to be 


impact of the defense program on| better next spring. He reluctantly 
industry. Some of the original limi-| agreed that he would be willing 
tation orders already have been! to sell one of them immediately, 
lighter and more economical to eased to permit more metals for}; if someone wanted it now.” 
operate than their metal coun- civilian goods or more time to| Continued the afternoon news- 
terparts. They are not expected allow industry to convert to other|paper’s account of the stored cars: 
to rattle, but neither are they |™aterials or products. However,| “The other spokesman likewise 
expected to last as long as steel- {they warn that the overall situation | denied having any new cars at first. 
bodied cars. in the material supply field will|A word about those in the barn, 
~ become tighter. __ 7 ___|however, brought the reply that 
= a they are being held for customers 
who don’t want delivery until good 
weather. Both spokesmen denied 
that the cars are being kept in stor- 
age in hopes of getting higher 
prices in the future.” 

The paper said the cars originally 
were brought to the storage site in 
trailers, but are now driven in so 
as to attract a minimum of 
attention. 

It also cited this possible ex- 
planation: “A return to World 
War II conditions, when much 
money passed under the table, 
was also mentioned as a possible 
reason for the storage.” 

Nash Service Conference— to aa was demos ©. 

Nash recently held a five-day service conference to discuss the basic subjects of training Byrnes, president of the Springfield 
for dealers' service managers. The meeting, called by W. A. Cook, Nash national service} Automotive Dealers Assn., who de- 
manager, was attended by four zone service managers and other Nash officials. Final plans | clared: 
for the training program were presented by H. C. Doss, sales vice-president: F. G. Sease, 1. There is no shortage of new 
assistant general sales manager; L. T. Kouns, Western sales manager, and J. E. Lamy, Central | cars now. 
regional manager. 2. Dealers have been storing new 

















machines in the West Springfield 
location for more than 20 years. 
Byrnes said he resented implica- 
tions that dealers are holding cars 
in reserve in hopes of obtaining) a a . 
higher prices. Conceding that a few | KeeP their display areas from being 
unscrupulous dealers demand bonus 
payments as a requisite for selling 
new cars, Byrnes said it was unfair 
to most “decent and honest” deal- 
resort to such 


ers to say they 
practices, 
Further, the association head 


said, a person wanting a new car 
can walk into almost any agency 
here and purchase a car with 
assurance of immediate or early 
delivery. (Some dealers weren't 
as positive as Byrnes on that 
score, however.) 


A Byrnes’ explanation of the stor- 


Chavis Heads Up Sales 


For Muntz Car Firm 


LOS ANGELES. — Ernie Chavis, 
|former Kaiser-Frazer dealer in 

Southern California, has been 
named executive vice-president and 
|director of sales for Muntz Motor 
Co., it is learned here. 

Chavis will move to Illinois where 
Muntz is said to be turning out 
about 20 jet-designed automobiles 
weekly. Muntz has announced 
|plans to reach a production goal 
of 1,000 cars weekly by 1952. 





age: Dealers usually have more cars 
shipped to them during winter 
months than they can sell, and so 
store them at the Exposition to 





| 
cluttered, 

Echoing this, Clyde Gill, owner of 
Clyde Gill, Inc. (Kaiser-Frazer), 
immediately advertised in the 
Springfield paper: “Yes! We have 
cars stored at the Eastern States 
as dealers have every winter! Im- 
mediate delivery—at the moment.” 

Then, sensing possible excise tax 
revenue, the West Springfield board 
of assessors launched an investiga- 
tion into ownership of the cars. If 
they are “stock and trade” of in- 
dividuals, said Chairman Frederick 
C. Steele, they would be taxed as 
such by the town. 

But if they are owned by indi- 
viduals—as one dealer claimed— 
and merely stored until better 
weather, there can be no excise 
tax levied on them by West 
Springfield. 

Outcome of the tax investigation 
hasn’t been mare public yet—and, 
said Steele, it won’t be until the 
personal property valuation tax list 
is published. All he would say is 
that the cars are owned by “several 
people” — but whether he meant 
purchasers or dealers wasn’t clear. 











—=Coming Events== 


Dealer Conventions 


Mar. 26-27 — Illinois Automotive Trade 
Assn., 3ist Annual Convention, Pere 
Marquette hotel, Peoria, Ill. 

Apr. 2 — Louisiana Automobile Dealers 
Assn.. The Roosevelt hotel, New Orleans. 

May 1415—Missouri Automobile Dealers 

ssn., Hotel Jefferson, St. Louis. 

May 3!-June 2— Washington State Auto 
Dealers Assn., Winthrop hotel Tacoma 

June 28-July 1!— Michigan Automobile 
Dealers Assn., Mackinac Island, Mich. 

July 8-10—Summer meeting of Automotive 
Trade Assn. Managers, Hotel Book 
Cadillac, Detroit. 

Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn.. Saga 
more Hotel, Bolton Landing, Lake 
George, New York. 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

October 21-23—Florida Automobile Deal 
ers Assn., 195! Annual Convention, 
Tampa Terrace hotel, Tampa, Florida. 

Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 

* * 


Dealer Auto Shows 


Feb. 21-27— Miami Auto Dealers Assn., 
Miami. 
* * 2 


Aftermarket Shows 
Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 
Apr, 26-29 — Southwest Automotive show, 
Oklahoma City. 
May 17-20 — Southeast Automotive show, 
Atlanta. 
* 
General 


March 6-7—1951 Mobilgas Economy Run, 
Los Angeles to Grand Canyon. 








Apr. 1-2—Canadian Automotive Whole- 
salers and Manufacturers Assn. conven- 
tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 

Apr. 17-20— National Packaging Exposi- 
tion, sponsored by American Manage- 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com 
merce 39th annual meeting, Washing 
ton, D. C. 

May 7-l1—The Greater New York Indus 
trial show, 7Iist Regiment Armory, New 
York, 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia Calif 

Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., an 
nual convention, Haddon Hall, Atlantic 
City, New Jersey. 

* * * 


Engineering 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica 
tion. Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho 
tel, Philadelphia. 

June 3-8—Society of Automotive Engineer 
summer meeting, French Lick Sprina 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympi 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi 
neers, tractor and production forum 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi 
neers, transportation meeting, Knicker 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 31-Nov. |— Society of Automotive 
Engineers, fuels and lubricants meeting 
Drake hotel, Chicago. 
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Financed Under’ Commercial Credit’s Drive-Away Plan — Dealers factory drive-away, wholesale and demonstrator plans down to the last detail of 
get everything they need with the complete Commerciat Crepit package . . . from car insurance, credit investigation, collection, adjustment and prospect follow-up. 


Auto financing is big business for car dealers 


Commercial Credit’s Complete Service 
Important Factor In Increased Time Payment Sales 


Time Sales account for well over half the volume of most car dealers. 
That’s why it is vitally important for you to investigate the COMMERCIAL 
Crepit PLAN now. This complete financing package offers you both whole- 
sale and retail plans . . . allows you to finance your stock from factory to 
customer through one dependable financing source. 


There are many advantages to customers, too, in the COMMERCIAL CREDIT 
PLan . . . Automatic Insurance Coverage, Life Insurance Protection, 
Personal Insurance, Bail Bond, etc. Our more than 300 offices furnish 
nation-wide service on all these features. 


Find out today why dealers and customers alike prefer the COMMERCIAL 
Crepit Pian. Write, wire or phone your nearest CoMMERCIAL CREDIT 
office for complete information. 


*Life Insurance Protection not available in California 





Commercial Credit Training Meeting for dealer salesmen — 
experienced COMMERCIAL CREDIT representatives are available to train 
your salesmen in the use and value of Time Payments in closing sales. 





COMMERCIAL CREDIT 
CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore... 

Capital and Surplus over $100,000,000...more than 300 

offices in principal cities of the United States and Canada. Timely Study shows how ComMERcIAL CreEpiT can help hold profits up — 
this analysis of Time Selling is more important than ever in the light of 
current conditions. Shows how our plan may help you keep profits up if 
deliveries go down. Ask your nearest COMMERCIAL CREDIT office to show you 
“The Dealer’s Stake in Time Selling.” 











8 


Order Effective March 2... 





AUTOMOTIVE NEWS. FEBRUARY 26, 1951 


Used-Car Prices Pegged at Book 


(Continued from Page 1) 
motive Valuation Guide (usable 
only in Wisconsin), and Kelley Blue 
Book (usable only in Arizona, Cali- 
fornia, Idaho, Nevada, Oregon, 
Utah and Washington). 

The regulation, which covers 
sales by individuals as well as 
by dealers, stipulates that the 
cash ceiling price for new-car 
sales shall be the “manufacturer’s 
suggested list price in effect prior 
to Jan. 26, 1951, plus charges for 
legitimate extras.” 

This provision of the new order 
is in general agreement with the 
first price-wage freeze regulation 
of the OPS. 

In issuing the latest order, Price 
Director Michael V. DiSalle said he 
considered its provisions “fair and 
equitable” and that he had given 
due consideration to prices prevail- 
ing during the period from May 24 
to June 24, 1959.” 

+ * * 

iSALLE said that no formal 

consultations with representa- 
tives of the industry had been held 
“because of the urgency of the 
situation.” 

He added that SR 5 would “serve 
as an interim measure until a 
permanent industry regulation can 
be prepared with the advice of 
representatives of the industry and 
put into effect.” 

(In this connection, some used- 
car dealers are reported becom- 
ing dubious about DiSalle’s prom- 
ises of “consultations.” They 
point out that before the first 
freeze order, DiSalle promised 
“consultations.” Then the order 
Was issued as an “emergency” 
and without a consultation. 

(They then point to the fact that 
the latest order was also issued as 

an “emergency measure,” which 
made “consultations” impossible.) 

DiSalle said the supplementary 
regulation was made necessary “to 
correct the lack of substantial uni- 
formity” in new-car prices and “to 
re-establish the long-practiced cus- 
tom” of used-car dealers using 
guide book values to fix the resale 
price of used cars in line with the 
national pattern publicized in the 
books, 

* * * 

as price director noted that “it 

appears that the level of prices 
established by this regulation will 
not vary substantially from the 
general level of prices established 
by the General Ceiling Price Regu- 
lation, since the sellers are required 
to use the January (1951) issue of 
the guide which reflects that level 
of prices.” 

DiSalle said that he had received 
“many urgent requests from mem- 
bers of the industry” asking that 
he clarify the original freeze order 
so that buyers and sellers might 
have “a clearer basis upon which to 
establish the ceiling prices for their 
transactions.” 

The latest order requires every 


51 Price in Doubt, 
Utica Purchases 


50s Instead 


UTICA, N. Y.—The board of con- 
tract and supply has awarded H, L. 
Johnson Motors a $9,908 contract 
to supply five new 1950 model police 
cars, following a ruling by Corpora- 
tion Counsel Gilroy that bids from 
Johnson and another firm on sup- 
plying 1951 Plymouths could not be 
considered because they contained 
“escalator” clauses. 

Bids on both 1950 and 1951 
models were received by the board 
two weeks ago from Johnson and 
from Harry Heiman, Inc. 

Johnson’s price for 1951 models} 





was $9,817.50. Heiman’s was $9,- 
942.75, | 
Both bids stated these prices | 


were subject to being increased, if 
the factory price was raised by 
delivery time. 

The board asked for a ruling on 
whether it legally could award a} 
contract based on a bid containing 
such a clause. On receipt of Gil-| 
roy’s ruling that it could not, the| 
board decided to buy the higher 
priced 1950 models, the bids on 
which contain no escalator clauses. 

Heiman’s bid on supplying the 
five 1950 models was $9,998.50— 
$90.50 higher than the Johnson bid 





dealer in used cars to file with 
the nearest OPS district office a 
statement in writing showing the 
official guide he used during the 
Dec, 19-Jan. 25 base period, or 
the official guide which he has 
selected, as the case may be. 

If the seller did not customarily 
use any of the listed official guides 
during the base period, he may se- 
lect one of the five approved books 
upon which to base his ceiling 
price. 

In every case, the seller’s ceiling 
price must be.the price shown in 
the guide for the region in which 
the seller’s place of business is 
located. 

. * + 
a” THE case of private sales by 
individuals, the seller must use 
the issue of the guide applicable to 
the region in which he makes de- 
livery of the car to the buyer. 

The order specifically rules out 
“premium prices” for automobiles. 
It dictates that the ceiling price of 
any model used car currently being 
produced by the manufacturer 
(such as 1951 models) shall be the 
ceiling delivered price of the car 
when new. 

The ceiling prices of other used 
cars are those listed in the guide 
the seller customarily used dur- 
ing the base period. 

In no case, however, the order 
specifies, shall the price exceed the 
ceiling delivered price of the car 
when new. 

There’s also a peg on the price of 
very old cars. The ruling states 
that, if the seller is disposing of a 
car older than the oldest model 
shown in the official guide he uses, 
the ceiling price shall be the price 
of the oldest model in that guide. 


+ * * 


Caw prices may be increased 
4 by. the amount of the used 
equipment price for any _ radio, 
heater or optional transmission or 
overdrive which is furnished with 
the car, and for which a_ used- 
equipment price is listed separately 
in the official guide which the seller 








Chevrolet Names 
3 Zone Heads 


In South, East 


DETROIT. — Promotions in the 
Chevrolet field organization occa- 
sioned by the death of J. H. West, 
zone manager at Charlotte, N. C., 
are announced by W. E. Fish, gen- 
eral sales manager. 

F. B. Walsh, a veteran of 19 
years with Chevrolet and most re- 
cently zone manager at Boston, was 
named to the Charlotte vacancy. 
Walsh served in Harrisburg, Pa., 
Pittsburgh and Syracuse before 
taking the Boston post in 1945. 


C. S. Glock, for the last three 
years Buffalo zone manager, be- 
comes Boston zone manager, He 


joined Chevrolet in Atlanta in 1933 
and later was connected 


burg and Washington. 

B. C. Carter, former Richmond 
(Va.) branch manager, takes the 
Buffalo post. He started with Chev- 
rolet in Atlanta and served in Buf- 
falo, Harrisburg and Baltimore be- 
fore his transfer to Richmond 


three years ago. 


with | 
wholesale offices in Buffalo, Harris- | 


uses. The seller may not add the| 
price of equipment not listed in the | 
official guide. | 

(The Red Book, for example, per- 
mits an increase of $40 in the aver- 
age retail value of a ’49 or 50 model 
equipped with a heater, and an- 
other $60 for those with radios. 
These amounts could be added to 
the ceiling prices under the pro- 
visions of the new ruling.) 

In establishing ceilings for new 
cars, dealers may add to the 
manufacturer’s sug gested list 
price the charges for any extra, 
special or optional equipment re- 
quested by the customer in writ- 
ing and attached to the automo- 
bile. (Charges for such equip- 
ment shall not exceed suggested 
list prices.) 

They may also add charges for 
freight, taxes, handling and deliv- 
ery and for any other services re- 
quested in writing by the customer 
and customarily performed on new 
cars by the seller. 

+” + . 


A VERY important provision of 
the order for new-car dealers 
is that section which stipulates that 
“any device by which the seller in- 
creases his total realization on the 
sale of a new automobile over his 
total realization on the sale of the 
same model during the base period 
is an evasion of the regulation | 
(such a device, for instance, would | 
be a decrease in the allowance for 
a used car, if any, taken in trade, 
below its reasonable value to the 
dealer, which value should be re- 
lated to the ceiling price for the} 
used car as established by the guide 
book).” 

The order decrees that, after 
March 2, no person, regardless of | 
any contract or other obligation, 
“shall sell, dispose of, or deliver a| 
new or used automobile, and no 
person shall buy or receive a new 
or used automobile at a price in 
excess of the ceiling price, deter- 
mined in accordance with the pro- 
visions of this regulation. No per- 
son shall agree, offer, solicit, or at- 
tempt to do anything prohibited by 
this regulation.” 

Dealers, generally, greeted the 
regulation as a fair one. Some 
of them think it will cause prices | 
to rise abruptly, and a_ great 
many expect it to increase retail | 
business. 

Walter Wilson, president of the 
National Used Car Dealers Assn., 
said the action taken by OPS “cer- 
tainly gives dealers a barometer to 
use in conforming with the regu- 
lation issued in January.” 

The first freeze, he said, left 
much to be desired in the way of 
determining just what ceilings 
were. Wilson added that even 
though the OPS had not conferred 
with industry before announcing 
the ruling, NUCDA would “con- 
tinue its efforts to present the 
views of its members in order to 
make the rulings as workable as 
possible, to the end that industry 
and the public will be benefited.” 

+ * * 
( FFICIALS of the Miami Used 

Car Dealers Assn. said the new 
ceilings will have little effect on 
the Miami market. Used-car prices 
| there are generally below the maxi- 
|/mum, they said. 
| According to T. W. McCarty, past 
|president of the group, the “only 














Fa 
4 
s 








f 





Big 3 Dealers Are Pals— 
Ford, Chrysler and General Motors are represented by this trio of southern California 
dealers who are leaders in the Ancient Arabic Order of Nobles of the Mystic Shrine. Bi! 


is potentate of Al Malaikah Temple; Les White (left) 
and Ted Enoch 


Froelich (center), a Ford dealer, 
Dodge-Plymouth dealer, is president of Los Nietos Valley Shrine club, 
Chevrolet dealer, is secretary of the Los Nietos unit. 
shortage in Miami is buyers.” |nomic Cooperation Administration 
Stacy Rowell, president of the| before coming to OPS. His earlier 
Miami group, said there are about | experience in government includes 
10,000 cars on 300 used-car lots in| service as executive officer on the 
the Miami area. A few late models| President’s White House staff; as- 
have been selling over list, but/sistant to the coordinator, emer- 





dealers say they have more used 
cars in stock than at any time in 
the past four or five years. 
Demand for used cars in Miami 
dropped off about a month ago, 
dealers reported, and business has 


|been far below normal since that 
| time. 


Detroit dealers thought the rul- 
ing would serve to stimulate re- 
tail used-car sales immediately. 
Some said they thought prices 
would rise, but they don’t look 
for any significant change for 
another 60 to 90 days. 


Many were fearful that by June) 


the market may begin to get out 
of hand. “People will know what 
their cars are worth,” one volume 
dealer commented, “and they'll de- 
mand the top dollar or sell the car 
themselves.” 

All dealers agreed that they 
would have to hold the line on 
wholesale prices, or they’d wind up 
digging their own business graves. 

Several predicted that “chiselers, 
cheating, curbstoners and the grey 
market” would be back by fall, if 
prices continue to climb. 

* * * 

N THE meantime, however, De- 

troit dealers said there was 
plenty of room between the maxi- 
mum prices permitted under the 
regulation and prices now in effect 
in the area. 

One dealer said he had inven- 
toried his stock and found that he 
could make $50,000 more, if he could 
get ceiling prices for every unit he 
now has on hand. 

The future of wholesale used- 
car auctions was hazy, most of 

Detroit’s used-car operators 
agreed. As long as the current 
disparity between prevailing 
wholesale prices and maximum 
permitted retail prices continues, 
there is a place for auctions, they 
said. 

However, if wholesale prices start 
climbing and closing the gap, there 
will be no point in holding auc- 
tions, they contended. 

Such a point is not in the imme- 
diate future, they agreed, and be- 
fore it is reached, there may be a 
complete change in the pricing 


picture. 
oe * 


FBI Ex-Agent to Police 


Price Regulations 

WASHINGTON. Edward P. 
Morgan, Washington attorney, is 
the new enforcement chief of the 
Office of Price Stabilization. 

Morgan is a former FBI agent 
who was chief counsel for the Sen- 
ate committee which investigated 
charges by Sen. Joseph R. Mc- 
Carthy, Republican of Wisconsin, 
that Communists had infiltrated the 
government. 

He was sworn in last Wednesday. 
His appointment did not require 
Senate approval. 

* ¥ 


OPS Names Preisman 


Aide in Transport 


gency export program, and chief of 
the transportation branch, Solid 
| Fuels Administration for War. 

Van Lear Woodward has been 
designated assistant director for 
services in the services, exports 
and imports division. Among the 
branch chiefs who have been ap- 
| pointed are E, E. Smallwood, house- 
| wares and accessories branch, con- 
sumer durable goods_ division; 
|Charles Carvin, textiles branch, 
consumer soft goods division, and 
Leonard Ginsberg, distribution 
| branch, consumer soft goods divi- 
sion. 





* * . 


Canada Planning No Lids 


On Car Prices Soon 
OTTAWA. — Notwithstanding the 
U. S. decision on car ceiling prices, 
it is understood here that no such 
move is contemplated immediately. 
In Canada, though, the legal 
right to apply such ceilings is 
likely to be granted under legisla- 
tion to be introduced in parliament. 


Row Is Elected 
Chrysler, Ltd., 
Chief in Canada 


WINDSOR, Ont.—Directors of 
Chrysler Corp. of Canada, Ltd., at a 
special meeting Feb. 16 elected E. 
C. Row, 55, for 
the past five years 
vice-president and 
general manager 
to the position of 
president and 
general manager. 

Row _ succeeds 
Cc. W. Churchill, 
who died Feb. 10 
after a short ill- 
ness. 

Row has _ been 
associated with 
Chrysler and Dodge in the U. S. 
and Canada for more than 34 years. 
He first joined the planning depart- 
ment at Dodge Bros. in Detroit in 
1916. 


In 1932 he became production 
manager of the Dodge export divi- 
sion, and in 1941 was made director 
of operations for that division's 
world-wide activities. In 1942 Row 
became associated with Chrysler 
Corp. of Canada as assistant to the 
president. 

In 1943, when the U, S. govern- 
ment asked Chrysler to take over 
the operation of the Anniston (Ala.) 
ordnance depot, Row was appointed 
general manager. 

Upon completion of his assign- 
|ment at the Anniston depot in Oc- 
|tober, 1945, Row returned to his 
| position as assistant to the presi- 
dent of Chrysler—Canada, and in 
|March of the following year was 
|elected vice-president and general 
|manager of the Canadian opera 
tions, 








Disabled Vets Cite Monroe Equipment— 


Kenneth Bradley, national director of employment for the Disabled American Veterans in 
Washington, presents on behalf of the Floral City chapter D.A.V. of Monroe, Mich., a cita- 
tion award to Brouwer D. Mcintyre, president of Monroe Auto Equipment Co., at the 
monthly Maeco management club dinner. The award was made to the company by the 
D.A.V., for the company's outstanding record in hiring disabled veterans and other handi- 
capped persons. Left to right: A. F. Meyer, vice-president (retired), Monroe Auto Equip- 
ment; Bradley; W. D. Mcintyre, executive vice-president and treasurer of the company; 
Brouwer Mcintyre; Victor Wolf, Floral City chapter commander, D.A.V., and Kenneth Wesley, 
general manager of the Monroe Evening News. 


WASHINGTON.—Price Director | Texas Changes 
Michael V. DiSalle has announced! The secretary of state has per 
heads of a number of divisions and! mitted two Texas auto corporation 
branches in the commodity price | to change their names and a thir: 
organization of the Office of Price|to increase its capital stock. Brya: 
Stabilization. |Motor Co., in Bryan changed it 

Deputy director of the transpor- name to Cade Motor Co. and McGa 
tation, public utilities and fuel divi-| Motor Service Inc., Texas Cit) 
sion, which is headed by Richard| changed its name to Bart Wels 
L. Bowditch, is Roland M. Preis-| Motors. Inc. Krieger Motors, Hoi 
man. | ston. increased its capital stock t 

Preisman served with the Eco-! $500,000. 
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Whitfield chase, all over the middle 
west, wouldn’t believe me. 


make about 58 ahead of a tail wind. 


musta been reading ‘Scooper’ Davis | 
But we couldn’t sent out a correc- 


in the Cleveland Press. They tell me} 













a ae |there are women like that but I) tion to catch up with that “will-o- 
Unbeliever don’t know them. / | the-wisp.” 
i “Y-e-e-a-h . . . So I've heard. | lk admit that I was hoping 
HE WOULD call me up. “Now,| nen, maybe you didn’t write this| | they would nail Whitfield in front 
Mr. Jordan, in your Whitfield |jine |. . ‘Police are watching for| |\| of the Art Institute in Chicago 
story this morning eee Now -+-\a girl who steps as if she were \ | | ahate we cull aot & shut a0 Ge 
Mrs. Whoosit. I tell you I'm not/ walking on eggs .. . tip-toeing over | \\\ | //// coen. Seete tm. toe ole 
writing that stuff.” ... “Y-e-a-h—|4 tiger rug’... M-i-s-t-e-r JOR-| jj ; ; —— 
Well, it certainly sounds like you.. pan .. . That is positively your | | they finally picked him up in a 


cheap “dirty spoon” in Madison, 
Wis. 


= It was a great disappointment to 
i me when I learned that the girl, 


Surely no one could describe 4 qoscription of a slinking woman.” | | 
woman in as few words as you 7) No Shot genes bel 


can.” : 
Bob Larki f the Cleveland | 
“Thank you, lady, but what was | reader. ee 


in the story that made you think who had been advanced by the 

















1°97 “Well . . . anyway I'm sure it’s |/~ : , 

I wrote it? a . newspaper boys from the pulchri- 

“Well . . . didn’t you write this et se for the Playboy . . . v' jtude of a modern Aphrodite .. . 

sentence? ... “She has a soft | S00 — . en Oe |up and up, until she was running 

Neapolitan complexion, inviting | is 2 : — ~~ |neck and neck with the Queen of 

thers IS the story of a boy who| eyes. The tenants in the apart- How Fast? hub caps. Our engineers were Sheba ... was, after all, only about 

thought platinum points, then} ment where she lived say that (THE police chased Whitfield and| astonished at the speed records | two jumps ahead of a common tart. 

like used in automobile ignition sys-| innocence is written all over | I his light o’ love all over the| reported for that car by people who| P.S, What, I was told, the police 

Bi tems were as attractive as dia-| her face, but one old man ob- | middie west and we kept shooting | wrote in. 'did to Whitfield before he landed 

tt) monds ... carburetors were as| Served that she certainly swings | out detail pictures of the Playboy,| It was crowding 90 miles an hour in the death house at Columbus, 

ot, good as gold and new tires could| @ wicked hip. |everything from the name plate on| when it passed a farm in Wauseon,|cannot be told in a family news- 
lead to riches .. . a story which} “No! No! ... Madam... you the radiator to the symbol on the!O. Of course, we knew it could! paper. 


began with “petty” larceny, became 
grand larceny, burglary, murder 
a and finally led to the electric chair. | 



















i His name was Whitfield and he) fee ie jem 
lived in Cleveland. ete z ; Se weal 
8- Any old-time Jordan man or a ay eee eee en i eee a 
r- woman will tell you that we had ; 
of an invincible crowd of loyal, well- 
lid paid people, who worked and 

played happily together, and any 
a one of them would fight at the 
“a drop of the hat for any guy un- 
he der the Jordan Arrowhead. 
p- { was 33 and hadn’t had a fight | 
e- since grade school, but I had an} 
n- inspiring, agile tongue. The other) ei 
n: boys who ran the business were) ; : ff 
h, five years younger and wouldn't - a 
nd toierate any monkey shines. They y 
on weren't tough. They were just 
ri- rugged. And they had to be. They 

weren’t schooled by any Emily 

Post. They came hard as nails) 

right out of the rough and tumble | 

or the shops of 40 years ago. 

We had over a half-million dol- | 

he lars worth of finished parts coming 
»S, through the back door of that little | 
ch plant (30,000 square feet) every 
y. day to be assembled, tested and put | 
al in the freight cars ... and the) 
is drafts in the bank by five o'clock | 
a- in the afternoon. There was a busi- 
it. ness. Everything cash on the barrel | 


head. 
a + + 
NE DAY one of the lads saw a 
young fellow toss a new tire, 
out of the window into the grass| 
where he could pick it up at night. 
They hauled him into the office 
where he was told: 


. “We're not going to have you ar- 
om rested. We’re just going to beat hell 
ir out of you. If, in 10 seconds you 
S don’t tell us what you've stolen, 
d where it is, and who's in this with 
r you, we'll call an ambulance from 
\f Lakeside hospital and they can 

have you when we're through with 


r. you.” He trembled and burst into 
Is tears. 

l, That’s how we learned about his 
0 pal, Whitfield. 

















The performance of the car you build and sell today may very 
well be the deciding factor in some future automobile sale. 
It is just good business, therefore, to choose your engine 
components on the basis of long-range economy. In carbu- 
retors, the name Stromberg is famous for better performance 


P I called the precinct captain and 

he sent a patrolman after Whit- 
n field. The policeman found the man 
; in a garage, stocked with new tires 
S 





and carburetors, and housing a new 
Jordan Playboy, which Whitfield 
- was using in his romantic adven- 


n 
tures. —it is also a fact that Stromberg Carburetors last longer. 
On the way to the station in ° 
n the Playboy, Whitfield sneaked Judge value as your customers will and you will agree— 
5 a 45 out of the pocket in the Stromberg* Carburetors are the logical choice. 
. door and riddled the officer. Then *REG. U. S. PAT. OFF 
” he took the body out in the woods oe sisem , 
c beyond Cleveland Heights, buried : Sea an 2 
‘ it, picked up his girl and went : , ECLIPSE MACHINE DIVISION OF 


on the lam. 

That night the Plain Dealer 
called up and said a reporter had 
wangled a Kodak picture of Whit- 
field and his girl in the Playboy 
but the figures were not distinct 
enough for identification by strang- 
7 ers. Could I furnish a lot of dis- 
: tinctive pictures of the Playboy. 
. People might recognize the car on 
the road. Could I? Believe it or not, 
I wasn’t thinking of publicity ... 
It was the old instinct of the police 
reporter rising in me. 

“Whadda yuh say, we get this 
guy?” There is no escape from pub- 
licity. You can immunize yourself 


e Standard Equipment Sales: Elmira, N. Y. 
e Service Sales: South Bend, Ind. AVIATION CORPORATION 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 
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against disease .. . jump off the 
deep end ... but there is only one 
sure fire menace .._ that’s pub- 


licity. It never fails. I’ll admit that 
I was having a good time, but I 
wasn’t writing a single line of the 
newspaper stories which had every 
man, woman and child in the coun- 
try trying to spot one Playboy. 
Nevertheless, one Cleveland woman 
who was following the dope on the 





we AUTOMOTIVE NEWS. FEBRUARY 26, 1951 


Salesmen Average $5,400 British Colum bia Dealers 
Some Drummers Draw $75,000 a Year, Elect Wilson President 


With Industrial Sellers Top Group bai 
across Canada, as repor' y the 


NEW YORK. Although some | of additional incentive, indicating | 3,000 dealers in the organization, 
earn as high as $75,000, the average|trend away from the straight sal-| Hogan said in British Columbia 





| 
| 
| 
| 
| 





VANCOUVER, B. C.—R. B. Wil- 
|son, Victoria, B. C, was elected 
president of the British Columbia 
|Motor Dealers’ Assn. at its annual 


iat aaa ny eae ao ary of the past. 40 percent of all cars sold were 

abou a year, according to| . 

the findings of a survey conducted Although desiring a measure of 

jointly by the Harvard university security, salesmen also feel a 

graduate school of business admin-| Strong need for pay in accord- 

istration and National Sales Execu-| ance with their ability to do a 
| better job. By and large, sales- 


tives, Inc. 
Five thousand companies in all | men paid a straight salary re- 
ceive lower earnings than those 


parts of the country were called 
upon for information in the sur- paid on the basis of incentives 
vey, the results of which were | and bonuses. 





| Made in England— 


This complete kit, described as containing 


’ | G. Collier, 


made public in New York. 
Industrial salesmen had the high- | 


One out of four sales managers 
was found to be ‘actively dissatis- 





practically every hand tool needed by auto- 
mobile mechanics, is one of the exhibits to be 


;convention here recently. Clarke 
| Simpkins, 


Vancouver, was elected 
as vice-president. 

District representatives are: S. 
Vancouver; George 
Mussalem, Fraser Valley; W. R. 


| Waugh, Kamloops; J. A. Fergu- 


son, Kootenays; J. G. Ranby, Cen- 
tral; G. D. Frizzell, Skeena; Har- 
old Shaw, Upper Vancouver Is- 
land; J. H. Watson, Victoria, and 
A. L. McLennan, New Westmin- 


British-made, and could be sold 
cheaper in Canada than Canadian 
cars due to the freight setup. 


He pointed out that the province 
was also a very good market for 
big, expensive Canadian and Ameri- 
can cars. In Ontario, he said, deal- 
ers were sold out for months ‘ahead 
and had reached a point where they 
did not have to take tradeins un- 


less they wanted to do so. 
He also stressed the necessity 


ster. i i 

, for promotion of the best in busi- 

George W. Hogan, president of | ness ethics, and for clean and fair 7 
the Federation of Automobile Deal- competition within the trade. He 
er Assns. of Canada, said he knew/.aiq he felt these ends could be 
firms who had planned expansion, accomplished through mutual un- 
but were holding back because of | derstanding and respect which was 
___ the world situation. He felt this developed by membership in local 

was a mistake and pointed out that dealer organizations. 

Merit Award to Burton Sone te ie deme Hy bn Rar separ Gene Buckman, secretary-man- 

ire would peovide?, |ager of the Automotive Transport | 


A. C. Burton Co. (Chrysler- | tg] 
= eee Wein Srevide * | Assn. of British Columbia, spoke on 


cluded in the study received a com-| paying salesmen adequately and| Plymouth), Houston, has been given hedge on inflation. ( \ 
bination of salary and some sort| fairly in all situations.” Chrysler Corp.’s medal of merit. Touching on the sales situation |W@YS in which motor dealers could 
a ; assist the trucking industry. He 


"> - =< “+ , : rt : said automobile freight and pas- 


: LIFTS CARS..... 
I REMOVES TRANSMISSIONS 3 


eral government control of high- 
1 i 


est average income, with $6,200 an- | 


nually, it was found. Next were | fied with his company’s compensa- | displayed at the British Industries fair to be 


salesmen of intangibles and serv- ‘tion plan and is seeking improve- | held Apr. 30-May I! in London and Birming- 
ices, with $5,400, and third, con- | ment. ham. The kit, produced by Gordon Tools, 
sumer salesmen with $5,000. Sales-| One out of three managers said| +g. Sheffield, England, contains 62 tools 
men for manufacturers, as a rule,|they disliked salary plans, while! 446 from chrome vanadium steel 
it was found, receive higher in-|one out of five reported they dis- . 
comes than the salesmen for whole-|liked commission plans, with the 
salers and retailers. general conclusion that “no com-| 

It was disclosed that more than| pensation plan represented a com-| 
half of the 1,234 sales forces in-| plete solution to the problem of 









<< 


The association went on record 
as urging that money be made 
available out of the national 
budget to aid provincial govern- | 
ments in the completion of the j 
Trans-Canada highway. 
Any suggestion of delaying this | 
project due to the war emergency 
| should not be entertained, the asso- 
ciation felt, pointing out that con- 
tinued delay was an extremely se- 
rious matter, and that wartime con- 
ditions would make the need for 


existence. | 


mrs << 


-~j 


ways, as it was felt that it would | 
ie LO-HI-DRAULIC JACK 





early completion of the highway 
more urgent than ever. 


Howard B. Moore, Toronto, gen- 


eral manager of the national fed- 
eration, spoke on “Federation Af- 
fairs.” Syd Smith, Kamloops, dis- 
cussed “You and Your Government.” 
George Hood, superintendent of 
Motor Vehicles, Victoria, discussed 
the motor vehicle act. Lawrence 
Monroe, Vancouver town planning 
commission, presented films on 


be a start in controlling the high- 
way transportation industry out of 
...- unsurpassed for all 
© h 
conventional uses in shop 












Transmission supported on Weaver 
Jack with transmission attachment. 








..-with new TRANSMISSION 
ATTACHMENT jack can be 
used to remove and replace 
most transmissions 











Transmission attachment easily installed 
on Weaver WA-72 and WA-73 Jacks. 





You can now make your Weaver Lo-Hi-Draulic Jack 
serve additional uses in your shop. 

Used with original saddle, the jack can be used 
under axles to lift to 24” when changing tires, work- 
ing on brakes, etc. 

Used with NEW Transmission Attachment, replac- 
ing the regular saddle, you have a new efficient way 
to remove and replace transmissions. It's the speed- 
iest and safest way when working right off the floor. 


MODEL WA-72-TA 
Weaver 2-Ton Jack with 
Transmission Attachment. 


MODEL WA-76 
Transmission Attachment 
only for Weaver WA-72 
Jacks. 


See your authorized Weaver Jobber or write for Bulletin AN-486. 


WEAVER MANUFACTURING CO., Springfield, Ill. U.S.A. 
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Weaver WA-73 Jack. 


CL - 






MODEL WA-73-TA 


Weaver 4-Ton Jack with 
Transmission Attachment. 


MODEL WA-77 
Transmission Attachment 
only for Weaver WA-73 
Jacks. 


\ics’ strike 
| talked to his mechanical employes 
j}and told them that there was no 
dispute between him and them, but 
| between their union and his dealers’ 
' association. The result was that the 
mechanics 
plant and the union had to send 
mechanics from other plants to act 
as pickets. 


“Express Highway Construction.” 


The Vancouver Automobile Deal- 


ers’ Assn., under the chairmanship 
}of Simpkins, acted as hosts and 
'S. G. Collier, 
| president of the Vancouver group, 
acted as host during the latter part 
of the convention, the Vancouver 
dealers tying in their annual dinner 
| with the social part of the provin- 
| cial convention. 


the newly elected 


Collier described car ownership 


as a right of citizenship and con- 
[tended that in the past the ten- 
dency in Canada had been to place 
too many economic limitations on 
this right. Compared with condi- 
tions in the U. S., he said, Canada 
was 20 years behind in giving citi- 
zens complete car ownership rights. 


Gene Fielder, a Seattle dealer 
and Pacific Northwest represen- 
tative of the National Automobile 
Dealers’ Assn. in the U. S., dis- 
cussed “Factory-Dealer Relation- 
ships,” but also stressed the point 
of the importance of proper em- 
ploye relationship. 

On the night before the mechan- 
in Seattle he said he 


refused to picket his 


The convention was attended by 


approximately 150. 


1 


Cooke, 
dealer, has been elected president 
of the Sarasota County Automobile 
Dealers Assn. 


Sarasota Dealers 


Elect Cooke 


SARASOTA, Fla. — Edward G. 
local Oldsmobile - Cadillac 


Gaston F. Hollis (Hudson-Cros- 


ley), was elected vice-president and 
Maxwell 
Plymouth), 
treasurer. 


O. Hammond (Dodge- 
was named secretary- 





, 
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| espite Record Output... 


Tire Stocks Shrink | 


Sharply in 


NEW YORK,—U S. manufactur- | 
ers of tires experienced their high- | 
est production year in history, but | 
\ ound up 1950 with stockpiles of all | 
tvpes of casings down sharply. 

For the year as a whole, ship- 
ments exceeded production. In- 
ventories of car tires dropped 
from 8,903,731 in 1949 to 3,032,- 
539 at the end of 1950. 

Car tire production last year to- 
taled 78,621,811 units, as against 84,- 
757,679 shipped. 

Production in 1950, compared 
with 65,140,287 in 1949 and 77,795,- | 

299 in 1947, previous record year. | 
Shipments in 1949 totaled 65,076,- | 
720 and in 1947, 74,109,453. 

The same story held true for 








California Drags 
Rug from Under 
Auto Theft Ring 


SACRAMENTO, Calif.—(UTPS)— 
California law enforcement offi- 
cials are springing the trap on an 
underworld ring which has operat- 
ed an automobile swindle in the 
state since 1949. 

State highway patrol officers said | 
the racket began when an unde-| 
termined number of official auto-| 
mobile registration slips were) 
stolen from the state department of 
vehicles by men hired to move a 
section of the department head- 
quarters from one building to an- 
other. 

According to Sgt. Coy Long, of 
the patrol’s stolen car section, these 
slips later were sold to underworld 
characters for as much as $50 
apiece. They, in turn, would fill out | 
the forms and use them to peddle | 
stolen cars to used-car dealers| 
throughout the state. 

One of the first uses made of the 
forms was an insurance swindle 
discovered in Sacramento a year 
ago. 

The swindle was bared when city 
and state police arrested three men 
for stealing cars. They discovered 
the men were paying motorists up 
to $500 a car to cooperate by not 
reporting their loss until the group) 
had a chance to fill out one of the} 
stolen registration certificates and | 
palm the vehicle off on a used-car 
dealer. 

The men also gave cooperating 
motorists $5 a day until they col-| 
lected for their loss from insurance | 
companies. 

About the same time a San Fran- | 
cisco barmaid was arrested with | 
three of the blank registration | 
slips. She told police she got them 
from her husband who was then 
serving time in San Quentin for 
burglary. | 

She declared the whole plot was} 
hatched in the Alameda county jail | 
by her husband and two other men, | 
one of whom had stolen the slips 
while helping move the vehicles de- | 
partment office. Police investigators | 
traced the men to San Francisco, 
but until recently were not sure of | 
their whereabouts, 

A. H. Henderson, director of the 
state department of motor vehicles, | 
said the stolen slips are of a type 
no longer used, but still honored by | 
used-car dealers throughout the| 
state. New slips are numbered, he | 
said, and are as difficult to forge 
as currency. 


New Reo Branch 
Opens in Denver 
DENVER.—Denver Reo Motor | 


Co., formerly located at 869 Broad- | 


way, is now in its new home at 200 
W. 48th St. E. V. Andres is branch 
manager. 

The new home of the firm in- 
creases floor space from 6,000 to 
16,000 square feet. The Denver of- 
fice serves 30 dealers in Colorado, 
New Mexico, Wyoming and part of 
Vebraska. Robert Jordon is assis- 
‘ant sales manager; Arthur Hau- 
bert, Gene Lofgren and Royden 
Nilson are salesmen, and Cecil 
Langley is service manager. 
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Year | 


truck and bus tires, it is reported. 

Truck and bus tire output hit a | 
record 14,127,791 in 1950, but ship- | 
ments totaled 15,167,858. Invento- 
ries slumped from 1,734,456 units 
in 1949 to 737,190 at the end of 

1950. 

Last year’s production of truck} 
and bus casings was 2,899,351 units | 
higher than in 1949. 

December shipments of car cas- 


ings, according to the Rubber Man-| cember production was off to 5,635,- | bus casings rose 4.20 percent during 


ufacturers Assn., totaled 6,263,058, 
slightly higher than the 6,246,703 
shipped in November. However, De- 
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BENDIX 


PRODUCTS DIVISION 
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Export Sales: Bendix International Division, 
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'Trailmobile Fills 
3 Branch Posts 


CINCINNATI.—Establishment of 
a new factory branch in Houston, 
and the appointment of three new 
branch managers, is announced by 
William A. Burns, jr., vice-presi- 
ident of Trailmobile Co. John D. 
| Parobek, formerly in the company’s 
sales management department in 
Cincinnati, is the branch manager 
in Houston. 
| Thomas Peacock, formerly man- 
| ager of the company’s sub-branch in 
| Greensboro, N. C., has been appoint- 
jed branch manager in Charlotte, 
James F. Byrnes, new governor of South Carolina, rode in the inaugural parade in this| N. C. Robert S. Sawyer, formerly 
12-cylinder convertible phaeton. The car was reconditioned by Gibbes Machinery Co.,| resident salesman for the company 


Columbia. Auto dealers of Columbia furnished 29 convertibles for the parade | in ; Amarillo, Tex., has been ap- 
; ; pointed branch manager in Okla- 


homa City. 





980 units, as compared with 6,236,-| the last month of 1950, while pro- AUTOMOTIVE NEWs —_ 
911 in November. duction dropped to 1,175,150 units| cistration figures tell the meee st pune 
December shipments of truck and | from 1,186,733 in November. beget ee 
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The Bendix Air-Pak is an air-hydraulic unit that 
changes air pressure into hydraulic pressure by 
means of two direct connected pistons. Thus an 
air brake system is combined with all the well- 
proved advantages of hydraulic brake actuation. 


With the Air-Pak, a non-compressible column of 
brake fluid, instead of air, connects between the 
driver's foot and the brake shoes. Brake action 
is faster, more positive and under better control. 
Also, brakes can be applied instantly by foot- 
power alone—a valuable emergency stand-by 
if brakes are needed before air pressure builds 
up, or if air pressure fails for any reason. 


The Air-Pak is similar in design and principle to the 
well known Bendix* Hydrovac*, vacuum-hydraulic 
braking unit, in use today on more commercial 
vehicles than any other power braking system. 
Bendix has built more than 2% million Hydrovacs; 
thus the Air-Pak has a matchless background of re- 
lated engineering and manufacturing experience. 


A descriptive folder on Air-Pak 
will be sent on request. 


*REG. U. S. PAT. OFF. 


, Bendix 
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Revised New Passenger Car Registrations, All States for December, 1950-1949 


Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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tee of $280 Billion 
Put on 1950 Output 


WASHINGTON. 
$24 billion increase over 1949, the 


Department of Commerce last week | 


put a value of $280 billion on this 
nation’s output of goods and serv- 
ices last year. 

A 9% percent increase in the 
market value of what is officially 
called “the national product,” it 
was said, reflected a 7% pércent 
increase in production volume 
and an increase of about 2 per- 
cent in prices generally over 
1949. 

National income, the sum of earn- | 
ings of labor and property arising 
from current production, advanced 
from $217 billion in 1949 to $236 
billion last year. 

Personal income—the aggregate 
of income receipts of individuals 
from all sources—rose from 1949 to 
1950 by $17 billion, to $223 billion. 

The increased volume of produc- | 
tion in 1950 resulted in part from | 
the cyclical upswing in business in 
evidence at the beginning of the 
period, and gradually being rein- 
forced, and in part from the effects 
of the shift in our military policv 
after midyear, the department said 

“Under the stimulus of an up- 
turn in business buying, of a resi- 
dential building boom, and of ris- 
ing consumer demand, a business 
upswing of considerable breadth 


Dealers Resent 


Slurs in Phila. 


Gossip Columns 


PHILADELPHIA. - 
here are receiving a black eye from 
rumor mongers and newspaper col- 
umnists. 


One of the most recent brick- | 


bats was thrown by Frank Brook- 
houser, “man about town” for the 


Philadelphia Inquirer. Brookhouser, | 


in one of his daily columns, said 
that “some car dealers are up to 


their old tricks, taking advantage | 


of war shortages. 

“Only the method has changed,” 
he went on. “They don’t 
upon under-the-counter bonuses in 
addition to profit on the car now. 

. But they won’t sell you a new 
car unless you'll trade in your old 
one for $300 to $500 less than its 
market value. .. . That’s the cur- 
rent graft for unscrupulous dealers. 

. Once more, too, you have to 
buy a raft of unnecessary incident- 
als to get a car.” 

Dealers point out that while 
there is always a very small ele- 
ment present to dirty the reputa- 
tion of the industry, almost all the 
dealers are honest 
Philadelphia dealers are angry. 

They don’t like the new repeating 
pattern of guilt by association. 
Many dealers are going to a lot of 
trouble to deliver cars at a fair 
price, and they don’t like their | 
efforts to be rewarded by a slap of | 
the back of the hand. 


Omaha Dealers 
Elect Mann 


OMAHA.—S. A. Mann, vice-presi- 
dent of John Opitz Chevrolet, Inc., 
has been elected president of the 
Omaha New-Car Dealers Assn., 
succeeding Homer P. Smith. 

The 45 dealers attending the an- 
nual meeting and dinner also elect- 
ed Orlie A. Wilson vice-president 
ind Ralph Fournier, secretary- 
treasurer. Holdover directors are 
Norman Sample and Clarence Gut- 
ting. 


Scott Elected 
In Oakland, Calif. 


OAKLAND, Calif.—Carl Scott, 
Oakland Ford dealer, is the newly- 
‘lected president of the East Bay 
Motor Car Dealers Assn. He suc- 
ceeds G. M. Heinrich (Chevrolet), 
of Alameda. 

Other new officers are Morris 
Landy (Ford), Alameda, vice-presi- 


dent; J. E. Cochran (Chevrolet). 
Oakland, treasurer, and H. A. 
Crockard (Chevrolet), Berkeley, | 


and Bob Phillippi 
cury), Oakland, directors. 


Labeling it a}! 


Auto dealers | 


insist | 


businessmen. | 


(Lincoln-Mer- | 


and strength was well under way 
before the end of the second 
quarter. The economic forces un- 
leashed by the Korean invasion 
were superimposed upon this al- 

ready expansionary situation—a 

setting which underscored their 
inflationary impact. 

“Prices were pushed up rapidly 
jafter June by heavy new demand 
| pressures, and the volume of pro- 
|duction continued to rise. By the 
fourth quarter, gross national prod- 
| uct reached an annual rate of $300 
|billion, $46 billion higher than in 
the final quarter of 1949.” 


| Dealers Briefed on Korea 


| JAMESTOWN, N. Y.—The Chau- 
tauqua County Automobile Dealers 





|situation at its latest 
| meeting. Kenneth D. Whitney, 
sociation president, presided. 








MAKES A WHALE OF A DIFFERENCE THE 


| 


State Bills Would Require 
More Safety Equipment 


Assn. heard a talk on the Korean | 
monthly | 
as- | 
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Indiana Figures Revised 


w-car and truck registration figures for Indiana for 


The revised ne 
December, 1950, listed on page 12, 


the state for the period January through July, 1950. 
These figures were not previously available in the monthly figures 


for Indiana and in the month and year-to-date total, 


& Co, advises, 





WASHINGTON. Many § states 
will require additional safety equip- 
ment on various types of motor 
vehicles if pending measures are 
enacted, a survey by the National 


Highway Users Conference reveals. | 


Bills would require directional 
signals on all new vehicles in 
Connecticut, Iowa, Maine, Michi- 
gan, New Hampshire, North Caro- 
lina and North Dakota, while 
proposals in Connecticut, New 


York and Massachusetts would 
require them on all vehicles, old 
or new. 

An Arkansas bill 


would require 


in so doing 


steel dump 


unites with 


13 


| radios on common passenger car- 

riers, and Connecticut and Massa- 
chusetts bills would require flares 
on passenger cars. 

One polarized viewer and two 
polarized headlamps, supplemented 
by two non-polarized passing lamps, 
would be required in Massachusetts 
lon vehicles made after June 30, 
1950, and in New York on all ve- 
hicles operating after Jan. 1, 1954. 


Television receivers would be 
banned from vehicles by a New 
| York bill, while measures in Cali- 
|fornia, Nebraska, Ohio and. Utah 
| would prohibit installation in view 
|of the operator. 

Bumpers would be compulsory 
in Iowa on the rear of all trucks, 
and in Minnesota on all trailers 
and semi-trailers weighing more 
than 1,500 pounds. A Michigan 
measure would require bumpers 
on all vehicles and trailers to ex- 
tend within 12 inches of the road 
surface. 


reflect additional registrations for 


R, L. Polk 


turn signals when the steering post 

| is more than 24 inches from the 
|left side of the body, or when more 
'than 14 feet from rear of body or 
load. 

A California bill would require | 
stop lamps on vehicles at the end 
|of a train of vehicles and require 
such lamps and turning signals to| Mud guards would be required on 
ibe visible for 300 feet. all vehicles and combinations in 

Chock blocks would have to be| California and Massachusetts, and 
jearried in fluid drive vehicles un-|on every truck and semi-trailer in 
‘der a Massachusetts bill, and in|}Minnesota, North Carolina and 
commercial vehicles if a New York} Ohio. Another Ohio measure would 
measure passes. require protective bars and mud- 

Georgia would require two-way guards o on 1 commercial vehicles. 





It isn’t often that Opportunity can be pinned down so definitely 
... and recognized as the real thing. But Galion has succeeded 


... as many Galion distributors and motor truck 


dealers know to be true and will tell you so. 


Galion is the only producer of hydraulic hoists and all- 


bodies with the great A. B. C. combination 


. . . the combination where an exclusive hoist ACTION 


perfect operating BALANCE and proved quality 


CONSTRUCTION to give unequalled dumping performance 
. . . prolonged chassis life . . . and a Profit Opportunity for 
aggressive distributors and truck dealers. 


If you are interested in the Galion distributor franchise for 
your trading area feel free to write us, it may be open. And if 
you are a truck dealer interested in the Galion line . . . like- 
wise write us for the name of your nearest Galion distributor. 


*"'WEIGH’’ IT LIFTS 


Aitsteet Boor Company 
GALION, OGOHIO ‘ 





| 
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ton stated in announcing the actio: 
After all suggestions on raising 
new revenues have been exam 
ined and all witnesses heard 
Doughton said, the committe« 
will decide whether there will bx 
“a one-package” or a “two-pack 
age” tax program in 1951. 
These decisions were reached 
few hours after Eric Johnston, ec« 
nomic stabilization director, urge ! 
that the Congress enact a $10 bi 
lion tax bill “with the greates 
| speed possible.” 
| Such a bill should be on th 
| President’s desk, Johnston told th 
|committee, “long before July 1” i 
|it is to have the necessary effe« 
in stemming the tide of inflatior 
- * 7 


| 
‘Good Job’ Promised 
HAIRMAN DOUGHTON refuse! 





| “the problems involved in meet- 
ing the manpower needs of the 
| current national defense program 


AUTOMOTIVE WASHINGTON 
| —su ntial as they are—are 
U.S. Wants Work Force | 2iti sei cos 


compelled to enter the allout mo- 


. . bilization. 

Of Four Million More | site sscx oon soso: 
Tobin declared, “our manpower 
supplies would be the most signifi- 

By William Ullman cant factor limiting the total mag- 
Washington Correspondent nitude of the defense effort.” 
de 4 He based his estimates for the 

a ADDITIONAL 4,000,000 civilian workers will be needed |current program on current appro- 

before this year is ended, according to Labor Secretary priations and the President's an-| 


; : |nounced goals for the fiscal year) 
Maurice Tobin. |which begins July 1. 


Tobin made that statement before the Senate Armed | oe te 
Services committee, dealing with manpower considerations | 7, No Hurry on Taxes 
affecting military service?” Wage-Hour act's PRESIDENT TRUMAN'S request | 
policies. | overtime pay pro- for speed-up action on a 



















The nation’s manpower de- visions, “quickie” 10-billion-dollar tax bill to predict how long the com- 
mand this year can Bs met by The nation’s | met, as forecast in last week’s issue | mittee decision may draw out th: 
reducing the number of unem- adult women—j/of Automotive News, with unani-| ; 7 j public tax hearings or to set a 
ployed, Tobin said. He estimated especially those/mous rejection by the House Ways Another kind of service station | date when they can be concluded 
that unemployment at present is over 35 who are|and Means committee. is found in Barcelona, Spain. |He said the committee will “expi- 


for the most part| Instead, the committee decided to| They do not sell oil or gas, in- |dite its work as much as it can. 
without young/explore the entire realm = new| stead their workers write letters |consistent with ae a = job.” 
children — must|revenue possibilities, including not ‘ Republican members o e tax 
supply “the great-|only the specific recommendations and mail packages for patrons. committee interpreted the decision 
transferring workers from  non- est relative addi-|the Treasury made but all other | into everything which might later | 48 “tantamount to a vote for a 


defense activities and by working s 7 tion to the labor | proposals which may be laid before | ; one-package bill.” 
longer hours. He opposed relaxing | Wilttam Uliman force,” Tobin said. | them. |be written into a $16.5 billion or) johnston, in more than two hours 


labor standards, including the! He told the committee that The tax group decided to look|even larger bill, Chairman Dough-|of testimony before the committee 
—_$—$ $$ - SL isis GPT RELL? REE ars repeatedly emphasized that “con- 
trols can’t work effectively over 
any long period of time without 
getting the country onto a complete 
pay-as-you-go basis.” 

Johnston said unless new taxes 
are “slapped on and quickly,” black 
markets are certain to develop. 

“Controls alone cannot dam up 
| this much pressing purchasing 
power for long,” he said. “It 
must be drained off in taxes if 
| you are to hold inflation in leash.” 

Johnston suggested that sales { 
taxes, particularly those laid at the 
|manufacturers’ level, can be infla- 
|tionary. He said he went along 
with the President on proposals for 
| specific tax boosts—as on automo- 
biles and electric goods—because 
|these will be scarce articles and 
|the higher taxes will tend to dis- 
courage buying. 

* * * 


Grange’s Tax Stand 


|"(‘HE powerful National Grange 
was among the organizations J 
|that urged the House tax commit- 

tee to approve the President’s tax 
Program — including taxation of 
farm and other co-operatives. 


The grange said it favors, how- 
ever, the taxation only of the re- 
tained earnings of co-operatives- 
not sums paid to members in the 
form of patronage refunds. 


J. T. Sanders, spokesman for 
the national farm organization, 
also appealed for deep cuts in 
the federal budget, which he said 
are “absolutely necessary” to 
bring the federal finances into 
control and head off inflation. 


In this connection the farm 
spokesman urged the creation of 
what he called a special “hardship 
fund,” that is a sort of federal 
reserve fund which would be cre- 
ated by Congress as a sort of 
cushion for federal nrojects which 
might otherwise suffer from very 
deep budget cuts. 


about 1,500,000 higher than at the 
end of World War II. Additional 
workers can be obtained, he said, 
by enlarging the labor force, by 


aeeneeeeeneee ae 
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STOKES TAX CONTROLS 
offers many savin 
suggestions to every 












ealer 











FOR ONLY $75.00 


Subscribe Today to the Following: 
1. Executive Binder for DEALER. 


2. Tax Control Binder for 


ACCOUNTANT. 
3. DEALER TAX BULLETINS—24 Issues. 
4. Monthly Tax Calendar—12 Issues. Roadeo for Teen 
5. ALL SPECIAL BULLETINS— Jj S 


12 Months. Dr iving Champs 


VAL, 
tf y Yi, | AKRON.—The champion boy and 
6. ee Instructions for U. S. fff, Net JW), | girl drivers from 19 Summit county 
‘ax urns. LL wees high schools will compete in a 


: . . , . unique auto roadeo at Akron air- 
And Receive in Addition the Following Important Bulletins: SZ OD port sponsored by the Akron aaie- 
’ 9 —_ mobile Dealers Assn. and the new- 


> maw Snaee See Sow, » Social Security Lew. car dealers of Summit county. 


o- 
2. 150 Tax Saving Suggestions for 10. Tax Withholding Tables. - ne eS a es ee eee iy The program is designed, dealers 


Automobile Dealers. explained t ee t killful 
3. Estate and Gift Taxes for Auto- | '!- How Much Surplus Can | Keep? naaeahnun= 


Akron Sponsors 








The top award will be a four-year 
scholarship at the University of 
Akron; second will be $250 in U. S 
savings bonds; third, $100 in bonds 
and fourth, $50 in bonds. Each boy 
and girl winner at the various high 
| schools will receive $20 in cash. The 
| second-place winners will get $1( 
apiece. 


Name of Company. 
INFORMATION RETURNS DUE 2-15 
DEAD LINE ON PAYMENTS TO RE- 
LATIVES, STOCKHOLDERS, ETC 
1951 DECLARATION DUE 3-15 


Street Address.... 


pe I A 


mobile Dealers. 12. Wage and Hour Rules. & MY CHECK FOR $75.00 IS ENCLOSED é Vo aged Be motoring.” in) 
4. Automobite Dealer Building Prob- 13. Must a Dealer Pay Dividends? Enter My Order for a Year's Subscription aseualiad tar ee re wall grog Hinged 
: aie Sls hit ini i 14, Inventory Valuation. g to the age winners. 
| wee see vrenee oe - 15. Dealer Incentive and Profit Shar- Senior boys and girls in schools 
mous Tax Fraud Cases. ing Plans. s SPOESS TAS COMIRO with behind-the-wheel driver train- 
6. = on Unreasonable Accumula- sk Tall ten Minette |}ing courses will be eligible to com- 
ons. When? a To STOKES TAX CONTROLS pete. Both the preliminary contests 
7. How Much Salary and Bonus Can 5 at each school and the finals sched- 
a Dealer Take? 17. Proprietorship or Partnership vs. 1101 Connecticut Avenue, N.W. uled for June 1-2 will be based on 
8. When the Tex Exeminer Gomes to Corporation For Dealers. é Washington 6, D. C. | written tests, road tests and skill 
See You. 18. Excess Profits Tax Law. 2 SEND EVERYTHING TO: and obstacle tests. 


City, Zone and State 


MAXIMUM PRICE REGULATION 


FORBIDDEN ; 
16. TAX ON PARTNERS & PROPRIETORS 


Copyright 1381 = National Tax Research Institute 2st / By ee uate ae ee ord ae = ae 


Stokes Tax Controls, 1101 Connecticut Ave., N.W., Washington, D.C. 
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WASHINGTON.—At the meeting | 
of automotive industry executives 


Why Cars Are Essential 


AMA Presentation Before NPA Points Out 
Role in Economy and Defense 


1941, 25 percent of our cars were 
in the five to seven-year bracket. 


with National Production Author- | Today, as the result of complete 
ity officials Feb. 8, William H. Mc-| cessation of production from 1942- 


Gaughey, public relations director | 
of the Automobile Manufacturers | 


on the essential character of cars 
to the nation’s economy and how | 
they contribute to national defense. 

Highlights of the presentation in- | 
cluded: 


1945, there is none. If production 


; : had continued in those years, we | 
Assn., made a graphic presentation would have about 15,000,000 cars| 


five to seven years old. 

4. Workers and farmers are large 
purchasers of used cars. Of all cars 
bought by skilled workers, 73 per- 


|cent were used; by unskilled work-| at Casper and Sheridan, Wyo., and 





15 
| use today are 10 or more years old. 
The average prewar car already has 
traveled 79,000 miles. 

6. The explosive growth of the 
| suburbs in the past 10 years has in- 
creased the use of and dependence | 
on automobiles as essential trans- 
port vehicles. 

7. The essential use of cars 
creases in a defense period. 


in- | 


New Denver Terminal 
DENVER. The new $250,006 
terminal of Buckingham Trans- 
| portation Co. has been opened here. 
| Within the past several months the | 
| company has opened new terminals | 





Wins Perfect Circle Sales Prize— 


Norman Rothenheber, Ardmore, Pa., won first prize of $1,000 in the company's increased- 


1. Surveys show that more than/|ers, 76 percent; by farmers, 60 per-| Billings, Mont. New terminals now | business contest for regional sales managers. He received the check from Carl Hamilton, 


half of all automobile use is for the | 
purpose of earning a living. This| 
was shown both in terms of mileage 
and trips. 

2. The nation’s fleet of cars 
averages nearly eight years of age 
today, as compared with 5% years 
before World War ITI. 

3. We have no “middle age” cars 
available today, upon which work- 
ers can draw for replacement. In, 


Plastics Ruled Out | 


As Replacement | 
For Metals Parts | 


NEW YORK.—Plastics are not 
available in quantity for replacing 
metals in automobiles and other 
consumer durable goods. 

Contrary to inferences from vari- 
ous sources in connection with cur- 
rently published reports about im- 
pending government restrictions on 
metals, this view was expressed by 
a spokesman for Bakelite Co. 

“It has come to our attention| 
that currently published news re- 
ports offer promise of replacing 
metals with plastic materials,” said 
Bakelite Vice-President C, W. 
Blount. These reports have given 
the erroneous impression that plas- 
tic materials are available in quan- | 
tity, have no real established uses 
of their own that are vital, and| 
therefore supplies can be drawn 
upon immediately. 

“It is wise to consider the facts 
of the situation as they exist today. 
The two most likely plastics for re- 
placing metal in any type of con- 
struction are phenolic laminates 
and a type of glass laminate em- 
ploying a plastic resin known as 
styrene polyester 

“Phenolic laminate materials are 
limited by the allocation of phenolic 
resin by suppliers who can not pro- 
duce enough because of shortage 
of raw materials. 

“Projected war demands for the | 
second of these materials, styrene 
polyester for glass laminates, have 
been such that current facilities for 
producing the glass fibers are being 
expanded several fold. 

“To illustrate conditions further, 
both of the materials mentioned 
heretofore involve resins which are 
made all or in part from benzol. 
Any expansion of availability would 
force a decrease in the amount of 
benzol going into synthetic rubber 
production.” 


| 
| 





Oldsmobile Holds 


Service Session 


LANSING.—One hundred Olds- 
mobile service managers and rep- | 
resentatives from 24 zones through- | 
out the country were in Lansing | 
last week for a national service | 
training meeting. Various phases of | 
Oldsmobile’s service operations | 
were analyzed and discussed during 
the five-day meeting, according to 
Elmer E. Kohl, Oldsmobile general 
service manager. 

The Oldsmobile service personnel 
was shown latest techniques in 
servicing the Rocket engine, Hydra- 
Matic drive, Oldsmobile’s new leaf 
rear springs, the new carburetor 
and new electrical system. Upon 
return to their zone territories, the 
Service representatives were to im- 
part the information to the service | 
managers and mechanics of Olds- 
mobile dealerships in service clin- 
ics throughout the country. | 

Representatives of Fisher Body | 
and Rochester Products divisions | 
of General Motors and the Carter | 
Carburetor Co. cooperated in con- 
ducting the service training meet- 
ing. A tour through Oldsmobile’s | 
engine and final assembly plants | 
and a banquet climaxed the ses- 
sions. 





cent. 
5. Over one-third of the cars in 





1. Open Top 








assembling, 
coast-to-coast. 


prices. 


2. Solid Rear End 





Count all the advantages of 
buying a Fruehauf before you 
consider any other Truck Body: 
1. Over 500 options. 2. All steel, 
“Unit-Built” construction. 3. 
Straight frame or wheelhousing 
... all popular lengths. 4. Fast 
mounting and 
painting service at 80 Branches 
5. Custom-built 
quality at production-line 


a 
Truch Bodtes 


l'are under construction at Spearfish, replacement sales manager. Earl Wilson, Portland, Ore., won $500 for second, and Vic Kraus, 
S. D., and Newcastle, Wyo. Milwaukee, received $250 for third place. 


are: 


ks + a “s pecan es povegese as, 
Fruehauf Model Kit lets you ‘make up” you 
body —with all options—in miniature. 


¥ 


5. Double Side Door 6. Narrow Double Rear Doors 7. Full Width Rear Doors 


3. Solid Sides 


4. Single Side Door 


9. Express Gate Rear 





10. Tailgate (Outside Type) 11. Tailgate (Flush Type) 


jedi sis nsdn 
8. No Rear Door 















THE HOME 
a TN) ans 
CANTON HID 
SU aL 
pr 





FREE CATALOG AND MODEL KIT! 


See your local Truck Dealer or Fruehauf man, or write 


FRUEHAUF TRAILER COMPANY 
BODY DIVISION, DETROIT 32, MICH. 
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16 
government vehicles, motor ve- 
hicles operated by farmers 
| n T h e H oO p p e r carrying livestock, milk or farm 
| products in their natural state, 
| railroad express agencies, depart- 


Automobile drivers who travel at| vising truck registration fees | Ment store delivery trucks, mov- 
a slow pace and impede traffic may} upward. | ing vans and persons selling their 
. «= | own products and_ delivering 





receive traffic citations under a bill | 
passed on second reading in the} 
Colorado state senate. The bill pro- 
vides that if any automobile is pro- 
ceeding at a slow rate of speed on 
a highway so as to impede the|ing compulsory vehicle 
traffic of more than two cars be-|have been killed by 


N.C Legislature Kills them in their own vehicles. 


| es we > ‘ A fee of $10 annually is pro- | 
Vehicle Inspection Bills posed for each operating certifi- | 

Two North Carolina bills propos-| cate or permit, plus $2 for every | 
inspection| motor vehicle operated, Fees of 
committee | 


$2 for filing tariff rates and $1 





hind him, he must drive on the|action in the North Carolina house.| for filing supplements are also 
side of the road. Expressing regret that the in-| Proposed. ; 
ra 2m |spection measures were killed, | The fees would cast “upon the | s A ps rm 
More Truck Taxes Byed — [CoRinde Seay'ainten’ of the| ie wtptlin eat ot Fis tis apie 
' safe s . e ay , ‘ 3 
In N. Y. Legislature | state moter veliiolen on of | the! of odaaiaishertnng the act.” ‘the bill Ford to Build in Los Angeles— 
Plans have been announced for | Said: | states. 


introduction of a weight-mileage “There's no doubt in my mind| ted ee 
truck tax bill in the New York /|that either one of them would have| Montana Bill Would Tax 
legislature by Sen. George T. |saved at least 100 lives during the} _, ° — e 
Manning, chairman of a joint | first year of operation.” Commercial Unit Mileage 

A bill to levy a ton-mile tax on 


legislative committee on highway * * * 
and canal use. N. J. Bill Would Put Trucks commercial trucks, trailers and | 
a Se . buses has been introduced in the 


Applying to trucks and inter- ences 
city buses with a total loaded | Under Utilities Board | Montana legislature by House Ma- 
A bill to place the trucking |jority Leader J. 


weight of 16,001 pounds or more, ; 
the tentative rates of the pro- | industry in New Jersey under | Powell Republican. 
| The measure would 


posed tax would range from five | 
mills per mile to 24 mills, It was | 
further revealed the joint com- 
mittee would sponsor a bill re- 


1225 Ford division employes, 
Long Beach assembly plant. 


set these|unloaded; one-half mill 


supervision of the state public 
utilities commission has been in- 
troduced. 

The measure would exempt 


|cents a month for gasoline-powered | commercial buses; 


- 





with a Pittsburgh open-vision store front 


creased business modernize completely- 
inside as well as outside. 

Meanwhile, why not send for our mod- 
ernization booklet “Modern Ways for 
Modern Days”? It’s full of illustrations of 
actual Pittsburgh installations as well as 
complete information about Pittsburgh 
modernization materials. And it’s free. 
Just return the coupon below. 


viting store front helps bring customers 
back again and again. 

So show your merchandise .. . and reap 
the profit rewards. Modernize your show- 
room with sales-boosting Pittsburgh Glass 
and Pittco Store Front Metal. And re- 
member: modernization is an investment 
in the future of your business. So don’t 
skimp .. . for the biggest returns in in- 


HE more merchandise you show the 

| passing public, the more they'll want 
to buy. And with a Pittsburgh open- 
vision store front you can turn your entire 
showroom into one big display that will 
get the passer-by’s attention, stimulate 
his desire for the displayed automobiles 
and accessories . . . bring him inside to 
make a purchase. And an attractive, in- 






SEEING OFTEN MEANS BUYING. And 
this automobile showroom in Billings, 
Montana, uses an expanse of clear 
Pittsburgh Polished Plate Glass, set in 





Pittsburgh Plate Glass Company 





2084-1 Grant Building, Pittsburgh 19, Pa. 





Store fronts 








DITTSRURGH: PLATE GLASS COMPANY 


| pounds unloaded; one mill per ton- 
A. McElwain,|mile for gasoline-powered vehicles 

weighing more than 3,500 pounds 
per pas- 
|rates: Five dollars per year or 50|senger-mile for gasoline - powered 
one and one- 
|vehicles weighing less than 3,500!fourth mill per ton-mile for semi- 


| | 
| | 
| | 
lustrous Pittco Store Front Metal, to Without-obligation on my part, please send me a FREE copy of your : 
show off the maximum of merchan- | booklet on modernization, “Modern Ways for Modern Days.” | 
e dise . . . to the best advantage. Two | | 
d Interiors Herculite Doors add to the attraction | Name 
an power of the inviting front. Herculite is | 
a tempered glass that is four to five | Address | 
° ° times as strong as regular plate glass | | 
b Pittsburgh yet has the same brilliance. | City State | 
! | 
Cn ces ce ce cee ee ae ee ee we ee ee ee ai 
PAINTS ° GLASS * CHEMICALS + BRUSHES + PLASTICS 





Three Los Angeles Ford sales officials study blueprints of the service parts depot and sales 
office building which the company will build on a 12!/-acre site at Atlantic Blvd. and Sheila 
Ave. They are (left to right) Jim King, assistant sales manager, Long Beach district; Jim 
Roberts, Long Beach district sales manager, and George L. Boggs, sales manager of the Los 
Angeles district, Lincoln-Mercury. Scheduled for completion May |, the new depot will house 
including district sales personnel now headquartered in Ford's 


| trailers, not powered, and two mills 


| per ton-mile for “other trailers.” 
* * * 


Eight Percent Peg Sought 
On Indiana Interest Rates 


It would be unlawful in Indiana 
to charge any interest rate in ex- 
cess of 8 percent a year on install- 
ment sales contracts or notes under 
terms of a bill introduced in the 
state legislature. 

* 


* * 
Compulsory Auto Insurance 


Recommended in Colorado 


Rep. Harry F. Chrysler has in- 
troduced a bill in the state legisla- 
ture that will require all automo- 
bile owners in Colorado to prove 
they possess accident insurance be- 


fore license plates are issued. 
* * * 


Tough Load Violation Bill 


Offered in N. Hampshire 


The state would “get tough” with 
|truck operators whose vehicles ex- 
iceed the legal limit in size and 
weight, under provisions of a bill 
introduced in the New Hampshire 
legislature. 

Under the measure, which was 
| referred to the committee on trans- 
| portation, stiffer penalties would be 
| imposed on violators and_ they 
|would be forced to remove or re- 
jload any portion of their freight 
|mecessary to bring it within legal 
|limits before resuming operation 
/On the state highways. 

* * * 


Rails Blamed for Proposals 
|To Tighten Truck Curbs 


Robert F. Guinn, secretary-man- 
|jager of the Nevada Motor Trans- 
port Assn., has charged in a state- 
ment that “railroad interests” are 
waging a campaign to “harass the 
| highly competitive” trucking indus- 
|try through introduction of anti- 
truck and bus measures in the 
Nevada legislature. 

| One of the bills to which he re- 
|ferred would lower the maximum 
|weight limits of truck loads in 
|Nevada. Its enactment, Guinn 
warned, would result in an immedi- 
jate increase of from 10 to 15 per- 
cent in trucking rates for many 


basic commodities. 
* * * 


Would Lengthen Buses 


Rep. S. L. Devine has introduced 
a bill in the Ohio house to increase 
the maximum length of buses op 
jerating outside municipalities from 
35 to 40 feet. Transcontinental 
buses would thus be able to install 


|air conditioning and toilet facilities 
* + . 





Wage-Hour Act Defeated 


In Wyoming Legislature 

A proposed wage-hour act was 
defeated by the Wyoming house 
of representatives. The measure 
would have provided a minimum 
wage of 75 cents, and overtime 
after eight hours of work in a 
day. 

* * * 


Colorado Senator Demands 


Increased Automotive Fees 


Unless highway license and gaso 
line fees are raised the long-range 
highway program of Colorado will 
be only 60 percent realized, stated 
Sen. Stephen L. R. MeNichols, of 
Denver, during a legislative hear- 
| ing. 

Sen. McNichols, chairman of th« 
committee which drafted 33 intri 
cate highway bills, said “the state's 
$400,000,000 investment in roads wil 

(Continued on Page 36, Col. 1) 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 


Attorney at Law 


DEALER in Helena, Mont., 

asked these questions: “Is a 
recorded chattel mortgage or con- 
ditional contract of sale valid in all 
states? Suppose the seller of an 
automobile neglects to record his 
mortgage, can he recover posses- 


sion of the automobile from a pur- | 


chaser who defaults in payments? 


Suppose a prospective purchaser 
drives the automobile away and 
sells it, can the dealer get posses- 
sion of the car from the last pur- 
chaser?” 

Modern higher courts consis- 
tently hold that either a condi- 
tional contract of sale or a chat- 
tel mortgage is voidable if the 
holder fails to comply with the 
state laws which define how, 
when and where the contract or 
mortgage shall be recorded. 

Generally speaking, a conditional 
contract or mortgage when proper- 
ly recorded in a county in any state, 
is valid and effective in all counties 
and all states. This is so unless a 
state law is to the contrary. For 
example, laws in certain states as 


Alabama, Georgia, Oklahoma and | 


Louisiana have exceptional laws 
which provide that a mortgage 
properly recorded in another state 
becomes void unless rerecorded 
within a specified period, as six 
months, after the automobile is 
brought into the state. 
Notwithstanding these exception- 
al state laws one who purchases an 
automobile, or loans money on it, 
cannot be certainly secure unless 
he examines the records in every 
county in every state in the U. S. 
and knows that no prior mortgage 
or contract exists. See Union Bank, 


24 N. W. (2d) 796. 
* * * 
NOTHER important point of 


“4% law is: An unrecorded chattel 
mortgage or conditional contract is 
void although the automobile is reg- 
istered in name of the holder of 
the mortgage or conditional con- 
tract. This law refers to innocent 
purchasers. 

For example, in Pierce, 194 Iowa 
1152, it was shown that a dealer 
sold an automobile which was reg- 
istered in his name. The sale was 
made by a conditional sales con- 
tract which was not recorded. 
Later the purchaser sold the car 
to one Pierce who paid cash for the 
car. 

In subsequent litigation the 
dealer claimed that since the 
automobile was still registered in 
his name, this was legal notice to 
Pierce that the automobile was 
encumbered. However, the higher 
court held that since the dealer 
had not recorded the conditional 
contract of sale, he could not 
take possession of the automo- 
bile from Pierce. The court said: 

“The contract in this case under 
which the plaintiff (dealer) claims, 
was never recorded, was not ac- 
knowledged nor eligible to record.” 

For comparison, see North Amer- 
ican Acceptance Corp. v. Meeks, 20 
N. W. (2d) 504. Here an automo- 
bile dealer sold an automobile to a 
purchaser who paid down $750 and 
signed a note and conditional con- 
tract for the balance $1,150 due on 
the car. 

* * + 

| EITHER the note nor condition- 
~* al contract was recorded by the 
dealer and the purchaser was is- 
sued a certificate of title which did 
not show that the car was subject 
to a lien. 

Later the purchaser sold the car 
to one White in another state, and 
received cash. When the dealer 
learned of this sale he sued White 
to gain possession of the car. 

The higher court refused to ren- 
der a verdict in favor of the dealer, 
Say ing: 

“Where the true owner of the 
atittomobile allows another to ap- 
Pear as the owner, an estoppel 
May operate against the true 
Owner which would preclude him 
from disputing the existence of 
a title which he has caused or 
allowed to appear vested in an- 
other.” 

For further comparison, see Mo- 
oy Inc., v. Prichard, 303 Ill. App. 

Of course, all contracts and mort- 
8agers are valid and_ effective 
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against the original purchaser. This 
is so although the document was 
never registered or recorded. Prac- 
|tically the same law is effective 
| with respect to any person who has 
| knowledge of an unrecorded chat- 
tel mortgage, or other encumbrance 
;on an automobile. 

In other words, knowledge of an 
|}unrecorded encumbrance is from 
a legal standpoint equal to a prop- 
jerly recorded mortgage or condi- 
tional contract. In fact the only 
purpose of recording an encum- 
|'brance is to notify all persons in 
the U. S. that the encumbrance ex- 
ists. Hence, one who has knowledge 
|of an unrecorded chattel mortgage 
or conditional contract is in the 
|same legal shoes as one who has 
jno knowledge of a properly re- 
corded encumbrance. 

* * * 





N THE other hand, the above | 


explanations are not applicable | 
|bers, issued by the state of New 


to an automobile in possession of a 
|thief, or other person who has il- 


\62 N. E. 


legally obtained possession of the 
automobile. 

For example, in Packard Co. v. 
Malone, 24 So. (2d) 75, it was dis- 
closed that a purchaser of an auto-| 
mobile gave the seller a check as} 
payment. It was clearly understood | 
that the purchaser would not get 
delivery of the car until the check 
cleared the bank. However, before | 
the check was paid the purchaser | 
obtained permission to drive the 
automobile on a test run. He did 
not return but drove the automo- 
bile out of the state and later sold 
it to a man named Smith. When 
the original seller located the auto- 
mobile in possession of Smith he 
sued for possession of the automo- 
bile. 

The higher court held that the 
seller could repossess the automo- 
bile from Smith, saying: 


“According to the admitted facts, 


| plaintiff (seller) never received the 


purchase price and hence was not 
divested of its ownership in the 
automobile.” 

And again see Mock v. Kaffits, 
(2d) 172. Here it was 
shown that an automobile was 
stolen from its owner named White. 
Soon afterward the certificate of 
registration with false motor num- 


York, was delivered to an automo- 


ype), 
AXLES 


Drivers report they are less fatigued 
after long trips on trucks with Eaton 
2-Speed Axles. Eaton equipped trucks 
le Me Tilia Mt hai eee- l e 
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in traffic; 


climb hills more 


smoothly; highball on the open road yet 
have plenty of power to pull out of 
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Eaton 2-Speed Axles give drivers twice 
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X-Ray Tests at Dealership— 
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Thousands of persons visited Kelley-Williams Motor Co. (Ford), Kansas City, for free chest 
X-ray examinations by portable units set up in cooperation with the Kansas City tuberculosis 


society. 


bile dealer who purchased the car 
and paid cash to the thief. 
* * * 

N LATER suit the automobile 

dealer contended that he was in- 
nocent of the theft and should be 
given permanent possession of the 
ear. 

It is interesting to observe that 
the higher court held that White 
could take possession of the au- 
tomobile from the dealer with- 


| in America’s No. 


out payment of any money, and 
said: 

“The fact that the thief has de- 
faced the correct motor number in 
two places and substituted a fic- 
titious motor number in its place 
cannot change the car’s true motor 
number...” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
1 Industry . - an esti 
mated more than 100,000 readers weekly! 


the conventional number of gear ratios 
from which to choose the one best suited 


for road and load conditions. 


Truck owners also are pleased with 
Eaton 2-Speeds by the saving in main- 


tenance costs, 


faster schedules, 


lower 


Tom lm Pee el ellie oie | -1- ie ce) 
explain how Eaton's planetary gearing, 
positive lubrication and other exclusive 
features make Eaton axles last longer. 


EATON MANUFACTURING COMPANY 
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Dealer Doings 


Arthur F. Buckingham has been | DeSoto dealer organization follow- 
elected president of the Automo-|ing election of officers. He succeeds 
tive Service Managers - Dealers |John W. Allen, San Francisco De- 
Assn. of Rochester, N. Y. | Soto-Plymouth dealer, who was 

Other new officers are: Stanley |¢lected a director. 

Cover, vice-president; Edward Other officers follow: Irving Nor- 
Flanigan, secretary; Wendel Lutz,|mandine, San Jose, and Alien 
treasurer; Edward Dolan, member- |Crocket, Fresno, vice-presidents; 
ship committee chairman, and/Rod Williams, San Leandro; Mario 
Charles Regan, nominating com-| Volonte, South San Francisco, and 
mittee chairman. |S. J. Denham, Redding, directors. 

* * |D. F. Carnes is secretary-treasurer. 


Surprise Party — | Heads 


Employes Honor Towne 
% ‘i | Calif., dealer, has been elected pres- 
On Silver Anniversary l|ident of the Sutter County chamber 
Twenty-five years as a Ford |of commerce. 
dealer were observed by K. B. | 
(Pete) Towne, Redwood City, | San Francisco Bay Area 


Calif., when members of his staff | ‘ a . 
staged a sureuios party in his | Pontiac Assn. Picks Daniels 











Sanderson Heads Chamber 
Joseph Sanderson, Yuba City, 


+ * * 


honor. The Metropolitan Bay Area Pon- | 

* * * tiac dealers have reelected George 

Lucas Heads N. California |Daniels, San Francisco Pontiac 

. . jdealer, to another term as presi- 
DeSoto Dealer Group dent. 


Thomas M. Lucas (DeSoto-Plym-, Roger Boas, San Francisco, and 
outh), Stockton, is serving as pres- | William D. McNevin are vice-presi- 
ident of the Northern California | dents; Alan Ludford, Oakland, and 


















Jerry Bromberg, Burlingame, were | @—~" ~ 
|elected secretary and treasurer, re- ' 
| spectively. 


* * * 


B & H to Build 


B & H Motors (DeSoto-Plym- 
outh) will soon occupy new head- 
quarters at Broadway and San- 
some Sts. in San Francisco. Fred 
Biagini and Gus Hellescoe, part- 
ners, announced the new building 
will provide 30,000 square feet of 
floor space, and will house $150,- 
000 in new equipment. 

* * * 


2 Cars Lost in Fire 
Two 1951 Dodge sedans were in- 


| cluded in the $15,000 loss charged 


to a fire that hit Layton D. Knagg’s 
dealership in Woodland, Calif. The 


fire was confined to a repair shed. | 


* * * 


Hundley Fire Costs $5,000 


Fire did an estimated $5,000 dam- | 
age to the building housing Hund-| 


ley Chevrolet Co., Star City, Ark. 

The blaze was started by a gasoline 

explosion in the repair department. 
* * * 


New I-H Deal in Calif. 
The Emerson-Braden Co., Inc., 
will open an International-Har- 





A TYPICAL REPORT: 


F. G. Sease (left), Nash assistant general sales manager, looks at blueprints of the new 
Denver zone headquarters recently completed. Looking on with him is A. H. Clark (right), 
Denver zone manager. The new building provides 18,000 square feet of floor space for offices 
and warehouse storage. It has a lunchroom and coffee shop, as well as a large parking lot 
at the rear. 


Hudson Appoints Moss 

J. R. Moss has been appointed 

Hudson dealer in Coalinga, Calif., 

Frank Lawson, Hudson sales man- 

ager for the San Francisco area has 
announced. 


vester dealership in Colusa, Calif., 
with complete sales, parts and 
service departments, Partners in 
the concern are N. G. Emerson 
and Fred G. Braden. Braden has 
been associated with the I-H 
dealer in Stockton, Calif., for the 
past 10 years. 


* * * 


Baldwin Motors Chartered 


Baldwin Motors, Inc., Wamego, 
Kans., has completed incorporation 
in the office of the secretary of 
state. Ray Baldwin, George H. 
Welsh, Byron Spencer and Gerald 
M. Lively are incorporators. This 
firm recently purchased Chaffee 

4 " Motors (Ford), Wamego. 


| 


Wyden Heads Auto Division 


For Brooklyn Red Cross 


Bernard V. Wyden, president of 
Wyden Auto Sales, Inc., Brooklyn, 
N. Y., is serving as chairman of 

” the automotive 
division of the 
Brooklyn Red 
Cross 1951 fund 
drive, Andrew S. 
Roscoe, everall 
borough cam- 
paign chairman, 
announces. 

Formerly, Wy- 
den was connect- 
ed with Ford re- 
: tail business in 
S. V. Wyden Kings county for 
34 years. He is a member of the 
Brooklyn Rotary Club, Elks Lodge 
No. 22, the Brooklyn Club, the In- 
vincible Club and the Holy Name 
Society of St. Thomas Aquinas. 

+ * + 





Second Anniversary 


Courtesy Motor Sales, 3567 W. 
Grand, Chicago, has celebrated the 
second anniversary of sponsoring 
the wrestling matches from Rainbo 
arena _ over television station 
WENR-TV. 

Station executives John Norton 
and Roy McLaughlin were on hand 
to help Jim Moran cut the anni- 
versary cake. 

* * + 


Mechanics Wanted 


Mounting need for automobile 
mechanics and service men in 
the Buffalo area was pointed up 
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To make sure that every order of 
fabricated parts reaches you in per- 
fect condition, H & H maintains a 
shipping department that is second 
to none. Not only is each order 
shipped in a rugged box, but sturdy 
supports are used inside to keep all 
parts firmly in place. In this way, no 
matter how complex their shape, no 
matter howroughly they arehandled, 
H & H fabricated parts arrive safely, 
without even the slightest imper- 
fection to destroy the quality and 
loyalty to specifications that you 


have come to expect from H & H. 


HH & HH TUBE AND MANUFACTURING COMPANY 
248 N. Forman Avenue @ Detroit 17, Michigan ® Vinewood 2-3600 


METALFLO + LOCKSEAM «+ COIL STRIP AND SEAMLESS TUBING + TUBULAR PARTS 


when Maxson Cadillac-Pontiac 

Corp. placed a large newspaper 

ad seeking workers of this type. 
* * + 


Robber Takes Wallet, Car 


From St. Louis Dealer 

An armed man robbed Joseph 
Simpkins, a St. Louis Ford dealer 
of $160 and his automobile recently, 
while Simpkins was stopped for a 
red light in University City, a sub- 
urb of St. Louis. 

At the point of a gun, he entered 
the car and told Simpkins to drive 
on for several blocks. Later, he took 
Simpkins’ wallet, ordered him out 
of the car and drove away. 

+ ” o* 
Gray Expansion 

Joseph H. Gray, Inc., Pontiac 
dealer of Long Beach Ave., Fre»- 
port, L. I., will expand its facilities 
on a lot recently bought at the 
| back of its present location. 

* * * 


Louisville Dealer Appeals 


Ban on New Building 
| Breaux Ballard Co. (Dod::- 
Plymouth), Louisville, became e 
city’s first “hardship case” due ‘0 
the federal ban on commer: i 
building. The company has as’ 1 
the local National Production 
(Continued on Page 19, Col, 1) 
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(Continued from Page 18) 


thority office for permission to 
build a new truck garage. 

The appeal was forwarded to 
Washington. NPA has frozen all 


commercial building until Feb. 15. 
* * * 


Democrats Name Doenges 
William C. Doenges, Tulsa and 
Bartlesville (Okla.) dealer, has been 
appointed Democratic national 
committeeman by the state party 
executive board. He was the prin- 
cipal financial backer of Gov. Mur- 
ray in the primaries. 
o a > 


Walkerson Named Regent 


At University of Minnesota 


Lester A. Walkerson, 37, Minne- 
apolis automobile dealer, has been 
chosen a regent of the University 
of Minnesota. He succeeds the re- 
tired Fred Snyder, 92, who had 
served as regent for many years. 

Walkerson has operated an Olds- 


mobile dealership since 1943. 
* * + 


Burglars Visit Niblock 


Seven automobile batteries, val- | 
ued at $118.65, and an _ undeter- 
mined amount of cash have been 
stolen from Niblock Nash Sales, 
Inc., 518 W. Indiana Ave., Elkhart, 
Ind. Don Niblock sr., owner, said 
the burglars broke a window in the 
boiler room. Three vending ma- 
chines and a money changer were 
broken open. Damage to the ma- 


chines was estimated at $500. 
+ * + 





New Orleans Branch 


Of White Is Opened 

Formal opening of the new lo- 
cation of White Motor Co., S. 
Claiborne Ave. at Calliope St., 
New Orleans, was held, attended 
by J. N. Bauman, factory sales 
vice-president. 

The modern building has been 
planned to provide New Orleans 
with tops in truck service. James 
S. Rees is the local branch man- 
ager. ta 

+ 


Adeeb Runs Ball Club 


Leo Adeeb, president of Beach 
Chevrolet, Miami Beach, who re- 
cently joined in the purchase of the 
Miami Beach Flamingos in the 
Florida - International baseball 
league, was elected president of the 
organization. 

*€ * * 
San Francisco Pontiac Assn. 


Reelects Daniels President 
San Francisco’s Metropclitan Bay 
Area Pontiac Dealers have re-| 
elected George Daniels president. 
Roger Boas and William Mc- 
Nevin were elected vice-presidents; 
Alan Ludford, secretary, and Jerry 
Bomberg, treasurer. 
* + 


* 


Danner Speaks at Rotary 

Dick Danner, automobile dealer 
of Vero Beach, Fla., and a former | 
Federal Bureau of Investigation 
district manager for Florida, was | 
a featured speaker at a _ recent) 
meeting of the Rotary Club, Ft. 
Pierce. 


+ # * 
Bailey Elected President 


By Keene (N. H.) Dealers 
Howard R. Bailey of Keene, 
N. H., was elected president of | 
the Monadnock Automobile Deal- | 
ers’ Assn, 
Other officers were named as 
follows: Gordon H. Sargent, of | 
Keene, vice-president; Raymond 
Moore, Jaffrey, secretary, and | 
Ellis Robertson, Keene, treasurer. | 
Robertson is a former president 
of the New Hampshire Automo- 
bile Dealers’ Assn. 
* * * 
Assn. Committees Named 


In Montgomery County (O.) 

Committees of the Montgomery 
County (O.) Automotive Dealers 
Assn. have been appointed. 

The committees and their mem- 
bers are: Finance: Jack Krieger, 
chairman; Ralph Rodgers, C. C. | 
Vaniman, Ray Simons and Paul 
Bolton. Membership: Roy Smith, 
chairman; H. L. Keener, J. R. Sol- 
lenberger and Paul Holtzmuller. 

Public relations: John Walker, | 
chairman; Austin Cupp, Ralph | 
Brumbaugh, Don Penny and C. L.| 
Deniston. Traffic and safety: Lee 
Hilgeford, chairman; Don Wagner, 





|A. E. Brown. 


William M. Turnbull, 


William Steves, 
and Robert Abernathy. Labor rela- 
tions: Denny Moore, chairman; 
Dan Anslinger, Jack Paddock, 
Ralph Miller, Dallas Cooper and 


* * * 


30 Years with Colonial 
Margaret Hess has celebrated her 
30th anniversary with Colonial Mo- 
tors (Studebaker), Hartford, Conn. 
president, 
presented Miss Hess with a gold 


bered the occasion with floral trib- 


utes. Miss Hess has charge of the the K-F plant at Willow Run and pick up 205 new Kaisers and Henry Js in the largest factory 


| 


| 


~ 
ad a 
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‘watch, and her associates remem-| Dealers Stage Largest K-F Driveaway— 


| Kaiser-Frazer dealers of the Cleveland region braved zero weather and heavy snow to visit 


payroll and books of the company. | driveaway in the company's history. The Cleveland contingent was headed by E. Peerce Lake, 
| of Raymond-Lake Motors, Inc., I111 Carnegie Ave., Cleveland. 


Fire Damages Burke 


To Tune of $250,000 
A fire that broke out in the paint 


shop and caused damage estimated 
at more than $250,000 destroyed 
the building of Burke Motors, Inc. 
(DeSoto-Plymouth), at 8309 S. Ash- | 
land Ave., Chicago. The dealership, | 
jheaded by Edward Burke, 
tains operations also at 6455 S./ager of H. & S. Chevrolet, Inc.,!and henceforth the firm will be | and Vauxhall cars and GMC trucks. 


main- 


| Western Ave. Included in what was 

|described as a “total loss” at the 

| Ashland Ave. building were approx- 

imately 100 automobiles, including 

new model DeSotos and Plymouths. 
* + * 


Swift Buys Out Partners 


Sparta, Ga. has purchased the 
stock of his partners, C. W. Hen- 
derson and Annie L. Culpepper, 
Louisville. The deal includes the 
modern new building, erected a 
year ago, on the Augusta highway; 
the franchise and all equipment. 
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known as Swift Chevrolet. It is one 
of the largest in middle Georgia. 
* * * 


L-M Service Managers 
In Pasadena Elect Wanko 


The Lincoln - Mercury service 
managers’ club in Pasadena, Cal., 
has elected Ed Wanko, of J. F. 
O’Connor & Son, Los Angeles, as its 
|new president. He succeeds Charles 
|F. Laverty. 

Other officers are Fulton Foster, 
|of City Lincoln-Mercury Co., Pasa- 
|dena, secretary-treasurer, and Fred 
Bell, of Bob Estes, Inglewood, vice- 
| president. 
; * + * 

| Pitchford Buys Out 

| G. P. Pitchford has purchased the 
|interests of three former partners 
in Pitchford Motor Co., Mack dis- 
tributorship, in Eugene, Ore. 

The purchase involves approxi- 
|mately $150,000. The former part- 
|ners are F. L. Thompson, A. M. 
| Hendrickson and W. M. Chambers. 

* 


* ob 








Johnston Gets GM Deal 


Nib Johnston Motors, Ltd., has 
jtaken over the Courtenay Super 
|Service Station at Courtenay, B. C. 
‘The firm has secured the General 


| Thomas C. Swift, general man-|The corporation is being dissolved | Motors franchise for Pontiac, Buick 





DESOTO 


Presented to the public only a 
few short weeks ago, the new 
51 DeSoto has captured the 
enthusiasm of car buyers every- 
where. And everywhere they’ re 
expressing the same opinion: 


NO OTHER CAR RIDES LIKE A DESOTO! 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in 
DE SOTO DIVISION, CHRYSLER CORPORATION 


THE ’51 











“You Bet Your Life” every week on both RADIO and TELEVISION ... NBC networks, 
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Highways & Safety... 
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Pa. Keeps Histories 
Of Its Motorists 


By George E. Shelley 

Staff Correspondent 
HE PRACTICE of compiling 
“case histories” of automobile 
drivers has been paying off in lives 
saved on Pennsyl- 
vania's highways, 
according to Otto | 
M. Messner, act- 
ing secretary of 

revenue. 
Messner dis- 
closed that by 
checking careful- 


MATIONAL SAFETY 
COUNCIL'S 


otal 





A 





47, 
AUTOMOTIVE ly into the causes 
NEWS of road mishaps, 
keeping close 
Cam ee P track of accident- 
prone’ operators, 


and by reexamining drivers who 
become “suspect,” the state is grad- 
ually weeding out the incompetents. 

“I don’t believe it is generally 
known,” Messner said, “that the 
driving careers of our nearly 
4,000,000 autoists are kept under 

pretty close scrutiny. 

Illnesses, injuries, delinquencies 
anything which bears upon their 
capability at the wheel—are watched 
constantly and adjudged from the 
standpoint of safety for everyone. 
Unquestionably, the system has con- 
tributed greatly to the state’s good 
traffic safety record.” 

He revealed that potentially dan- 
gerous drivers, among them epilep. | 
tics, diabetics, alcoholics and suf- 
ferers from heart trouble, all are 
subject to special investigation be- 
fore they are permitted to operate. 
Like any affliction which causes 
loss of consciousness, epilepsy poses 
a serious problem, he said. 

* * * 


@¢¢ AS SOON as we learn of such a 

condition, that person's li- 
cense to drive is withheld for a 
period of three years At the end of 
that time, if he is pronounced well 
by his physician and that opinion is 
confirmed by our medical advisors, 
he is allowed to operate.” 

With respect to heart disease, 
Messner stated that an extensive 
study is under way to determine 
just which types are most likely 
to prove disastrous to a person 
behind the wheel. 

The diabetic, also, constitutes a 
perpetual treat to road safety, he 
said. Pennsylvania state police in- 
vestigate such cases, with suspen- 
sion following until authorities are 
convinced that the victim’s treat- 


For Extra Traffic 


Portable Signal Light 


In Newark, O. 


A portable traffic signal, having 
its own generated power supply, 
has been designed and put into op- 
eration in Newark, O. 

The idea of City Electrical In- 
spector Elmer E. Leedy, this signal 
is mounted on rubber-tired dolly 
wheels enabling it to be towed to 
any part of the city demanding 
emergency traffic control. The sig- 
nal will be used wherever excessive 
traffic congestion exists, such as at 
accidents, fires, parades, football 


games and drive-in theaters. 


ment precludes chances of shock 
occurring while he is driving. In 
some instances operating privileges 
have to be revoked. 

* * * 


LCOHOLICS, too, are a matter 

of grave concern. If an official 
inquiry shows that a person drinks 
then drives, his license is taken 
away, sometimes permanently. 

In order to combat the menace 
of a mentally-ill operator, the bu- 
reau of highway safety gets a list 
of every such person admitted to 
a hospital for treatment. Driving 
privileges are suspended, Mess- 
ner explained, and restored “only 
after the victim is released and 
the state’s medical advisers give 
their own approval.” 

To cope with the many kinds and 
degrees of eyesight, the common- 


DRIVER EDUCATION 
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Dealer Encourages Safe Driving— 


Mehse-Baker Motor Co., Laramie, Wyo., 


presented a driver training car to the high 


school in that city. Lou Mehse hands the keys to J. E. Thayer, superintendent of schools. 
Police Chief Barney Deti is at the left and Neil Boyd, highway patrolman, at the extreme 
right. The dealership is headed by Mehse and R. R. Baker. 


wealth has’ established’ certain 
standards recommended by eye 
doctors in all fields. The driver's 


actual ability to see in daytime, at 
night and under glare conditions, 
as divulged by tests, determines the 
types of license to which he is en- 
titled. 

The card may bear a restriction, 


such as “Must Wear Glasses” or 
“Daylight Driving Only,” or both. 

“The individual without vision in 
his right eye,”’ Messner said, “must 
have an outside mirror attached 
to his car. Otherwise, he would need 
to turn his head to see in the ordi- 
nary mirror above the windshield, | 
and lose sight of the road ahead.” 


TRIBUTE T 


Device Determines 
Causes of Cracks 


In Highways 


A method of determining causes 
of cracks in highways through 
study of soil density by atomic ra- 
diation is being developed by Rut- 
gers state university’s bureau of 
engineering research. 

Through the new process, said 
Dean Elmer C. Easton of the col- 
lege of engineering, engineers will 
be able to determine better whether 
ground-sinking and cracks in pave- 
ment result from overloaded ve- 
hicles or undesirable and localized 
densification of the subsoil. 


The apparatus for measuring soil 
density consists of a steel isotope 
container tube and a tube with a 
radiation pickup unit. In measur- 
ing density, the tubes are dropped 
to the desired depth through paral- 
lel holes, five inches in diameter, 
drilled through the existing founda- 
tion into the subsoil. 

The process is expected to make 
it easier to predetermine correct 
foundations for new highways. 


O NoSPIN. 








“During the Guam campaign and immediately after occupying the 
island, all roads became quagmires, and for days only vehicles with 
NoSPIN Differential could navigate through the bottomless seas 
of mud . .. personally saw innumerable trucks pulled off the beaches 
by trucks equipped with NoSPIN Differentials. 


“It is the opinion of the undersigned, that all military vehicles assigned 
to a combat zone should be equipped with NoSPIN Differential.’ 





STOPS WHEEL SPIN 


Names for this and other quotations available on file. 


Portable Traffic Light— 

Shown is the portable traffic light in opera- 
tion in Newark, O. It was designed by Elmer 
E. Leedy (left), city electrical inspector, who [ 





NOTE: During the past 17 years the trucking industry has enjo 
of THORNTON four rear wheel DRIVES; fully automatic NoSP 


points out its features to Mayor Edwin J. 
Haynes. 
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Aboard Special Train to Buick Parley— 


Minneapolis Buick dealers chartered a special train to the regional meeting in Kansas City 
to introduce the 195! line. Left to right: P. J. Schmidt, assistant general freight agent of the 
Rock Island railroad; C. P. Varney, executive assistant to the road's president; E. C. Lopp- 
now, Minneapolis Buick zone manager; W. R. Stephens, Minneapolis dealer, and M. J. Flood, 


Duluth dealer. 


NoSPIN’S Make “Loafer” 
Wheels Work! 


They require all wheels, under 
power, to pull to the limit of 
accumulated traction available to 
each. 


NoSPIN’S Create 
World’s Best Performing 
Vehicles 


They deliver cargoes and person- 
nel farther, safer, and more effi- 
ciently under rugged combat con- 
ditions. 


A fifty year dream of automotive 
engineers has been realized. NoSPIN 
Differentials have provided Full-Trac- 
tion for commercial vehicles in ever 
increasing numbers for eleven years. 

Army Field Forces can have insur- 
passable wheeled-vehicles in all cate- 
gories by the adaptation of NoSPIN 
Differentials to the driving axles and 
transfer cases of each. 

A simple engineering analysis of 
existing vehicles by our engineers will 
determine practicability of installing 
NoSPIN Differentials as replacement 
assemblies. Only nominal engineering 
consideration is required during the 
design period of new vehicles to 
secure the maximum in full traction 
and operational performance. 


All NoSPIN Differentials are 
Fully Automatic in Operation 


{ A) Standard type NoSPIN Differentials are for 
use in axles of medium and heavy wheeled vehicles. 


(BS) Silent type are especially designed for transfer 
cases, drop boxes and driving axles of light weight 
trucks and passenger cars. 


(€) "Ss" Series NoSPIN, 
in development, a two-way 
overrunning clutch with for- 
ward outlet only. 
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DETROIT AUTOMOTIVE PRODUCTS CORPORATION 


THORNTON four rear wheel DRIVES and LOAD-BOOSTER third axles for trucks 
Detroit 13, Michigan, U. S. A. 


Mfgr’s. 
8701 Grinnell Avenue 





WASHINGTON.—To forestall na- 


tionwide diversion of highway 
funds, the American Automobile 
Assn. last week urged sweeping 


changes in the nation’s mobiliza- 
tion setup to maintain adequate 
highway transportation during the 
defense emergency. 

The auto club also stressed the 
need for continued auto output. 
Via letter, Lou E. Holland, AAA 

president, asked C. E. Wilson, mo- 
bilization chief, to appoint “at a 
high level of authority, a compe- 
tent advisor experienced in high- 
way transportation.” 

Holland said such an appointee 
should have an adequate personnel, 
to implement established automo- 
tive and highway policies. 

“There should be promptly for- 
mulated,” Holland told Wilson, “a 
program that will assure the car- 
rying out of President Truman’s 
budget message to Congress in 
which he called for concentration 


(A) Makes this 4 x 2 performance approach that of a 4 x 4 


(B) Makes this 3 point installation assure complete 4 wheel traction 


trapped torques 


Transport Czar Asked 


AAA Urges Wilson to Guarantee Nation 
Adequate Transportation Facilities 





of road funds on the national sys- 
tem of interstate and access roads.” 

Holland said such a program 
should also include provision for 
other roads and streets essential 
to the defense emergency. 

“If such steps are not taken,” he 
warned, “it is inevitable that large 
amounts of available funds will be 
spent on non-essential projects to 
the great detriment of urgently 
needed mileage.” 

Holland's letter to Wilson in- 
cluded a memorandum further set- 
ting forth the AAA's views on 
highway transportation during the 
emergency. 

The memorandum recalled that 
at the outset of World War II, “a 
key federal official” asserted that 
of the 30,000,000 passenger cars 
then registered, only about 7,000,000 
needed to be kept in operation. 

“Such a lack of understand- 
ing,” it was said, “partially ac- 
counts for suspension of virtu- 
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assures fofal tractive performance, limited only to the ground adhesion avail 


able to each wheel 
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LOAD-BOOSTER third axles. Now in the 1951 models, civilian users receive more per- 
formance ... greater safety ... superior economy of operation.—Investigate! 
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provides greater operational safety and security 
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ally all highway capital improve- 
ments during the war.” 

“There was also the belief that 
following a limited war emergency 
period, we would step up our high- 
way programs and both repair the 
damages resulting from war use, 
and catch up on highway improve- 
ments. 

“It didn’t work out that way. 
After World War II there were 
tremendous increases in motor ve- 
hicle registrations with a _ new, 
larger emphasis on the bigger and 
heavier trucks. The result—a con- 
tinuing loss of ground in highway 
construction.” 

The memorandum urged _ that 
“mistakes of the past” be avoided 
so that the passenger car can per- 
form “its vital role in the defense 
economy.” 

At its last meeting, it was re- 
called, the AAA adopted a policy 
declaring that U.S. road systems 
must not be considered expend- 
able. 

The memorandum charged that 
93 percent of the roads now in 
the interstate system are _ inade- 
quate for even peacetime needs. 
Over 7,500 bridges are too weak for 
loads now moving over them, it 
was added. 

The AAA also called for the con- 
tinued manufacture of “sufficient 
motor vehicles—to assure that their 

services to the defense emergency 
can be satisfactorily provided.” 

Adequate amounts of fuel should 
also be provided, the AAA said, 
and there should be established and 
|maintained adequate allocations of 
|shop and service equipment for the 
maintenance and repair of vehicles. 


51 Hudson Wins 
‘Grand National; 


Lincoln Second 


DAYTONA BEACH, Fla.—A 1951 
Hudson Hornet, driven by Marshall 
Teague, of Daytona Beach, won the 
160-mile Grand National Circuit 
race here in one hour 56 minutes 
j}and 32 seconds. The course was 4.2 
miles long and had to be circled 39 
times. 

The 160-mile sportsmen’s modi- 
fied race, held the preceding day, 
was won by a 1939 Ford, which 
toured the course in one hour, 56 
minutes and 37 seconds. That car 
was driven by Gober Sosebee, At- 
lanta. 

A 1950 Lincoln, piloted by Tim 
Flock, Atlanta, was leading in the 
Grand National event for the first 
26 laps. Then Flock stopped for 
gasoline and the Hudson _ shot 
ahead. The Lincoln, which finished 
second, qualified for the race with 
the top speed of 102.2 miles per 
| hour. 

Third place went to a 1950 Olds- 
mobile 88, driven by Fonty Flock, 
Hapeville, Ga. Others that placed 
were: Fourth, a 1949 Oldsmobile 88, 
Bill Blair, High Point, N. C.: fifth, 
1950 Oldsmobile 88, Buck Baker, 
Charlotte, N. C.; sixth, 1949 Lin- 
coln, Les Snow, Bloomington, IIL; 
seventh, 1951 Nash Ambassador, 
Curtis Turner, Roanoke, Va.; 
eighth, 1950 Ford, Bill Snowden, St. 
Augustine, Fla.; ninth, 1951 Nash 
Ambassador, Johnny Mantz, Long 
Beach, Calif., and tenth, 1951 Lin- 
coln, Lloyd Moore, Frewsburg, N. Y. 


Swartz, Waite 
Named by Olds 


LANSING.—Clyde R. Swartz has 
been named Oldsmobile zone man- 
ager for New York City, it was an- 
nounced last 
week by G. R. 
Jones, Oldsmobile 
general sales 
manager. Swartz 
succeeds Phillip J 
Monaghan, who is 
leaving Oldsmo- 
bile to join an- 
other GM _ divi- 
sion, Swartz, for- 
merly Oldsmobile 
zone manager in 
Oakland, Calif., 
will be succeeded by Harvey J. 
Waite, who has been assistant zone 
manager in Los Angeles. 

Swartz joined Oldsmobile as a 
service representative in 1935 after 
nine years with Oldsmobile dealers 
as mechanic and service manager 
in Salina and Topeka, Kans. Waite 
is a 17-year Oldsmobile employe. 
He joined Oldsmobile as a clerk in 
the New York City B-O-P zone of- 
| fice in 1933, 





Cc. R, Swartz 
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according to Donald P. Hess, presi- | 
dent. Perry has been vice-president | 


of the corporation for 10 years | 


ing which period he has been in 
charge of manufacturers sales. 


Perry started his business career | 
in the production division of Amer- | 
ican Bosch in 1924 and has been) 
with the firm ever since, Prior to} 
his election as vice-president in| 
1940, he had been manager of the 
Eastern sales territory and later, 
manager of the Central sales terri- 
tory. 

* * * 


Universal C.1.T. Names Heslin 
As Cedar Rapids Manager 


James P. Heslin, Wellston, O., has 
been promoted to the position of 
branch manager of the Universal 
C.1.T. Credit Corp. office at Cedar 
Rapids, Ia. His appointment was 
announced by H. D. Wetzel, assist- 
ant vice-president in charge of the) 
Omaha division. 

Heslin joined the corporation as | 
an adjuster at the Des Moines 





Sell More Trucks ... Make Bigger Profits ... by Featuring 


Montpelier 





Auto Personnel 


Foster N. Perry has been elected| branch and was later advanced to 
executive vice-president of Ameri-| collection man, 
can Bosch Corp., Springfield, Mass.,| been training for his present posi- 
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Recently, he has 
tion at the Omaha division office. 
He is replacing James B. Koster 
who is being assigned to Des 
Moines. 

* 


Marketing Research Head 


Appointed by Ford 

Appointment of R. J. Eggert as 
Ford marketing research man- 
ager has been announced by L. D. 
Crusoe, vice-president and gen- 
eral manager of the division. 

Eggert resigned as associate 
director of the American Meat 
Institute’s department of market- 
ing to accept the position. 


Prince Named Special Aid 
On GE President’s Staff 


David C. Prince, vice-president 
of General Electric Co., has been 
named by Ralph J. Cordiner, GE 
president, to the president's staff, 
with special duties as assigned. 

Harry A. Winne, vice-president 
engineering policy, has been as-|tady, N. Y. 
signed responsibility, formerly held 


Albany district, a five-year 





| Auto-Lite Honors Executives— 
H. R. Butts (right foreground), sales manager of the merchandising division of Electric 
Auto-Lite, honors division members who have been with Auto-Lite for long periods. Butts, 
shown during the annual meeting of the eastern merchandising division, presents a service | 
| award pin to his assistant sales manager, L. B. O'Loughlin. Others honored were (left to 
right): Charles Murphy, special representative of the Boston district, a 10-year pin; John | 
| Lingle, district manager of Philadelphia, a five-year pin; Daniel Noe, district manager of | 7+ « ° ° 
| how York, a Sisco pin; George Teets, national fleet supervisor, a 10-year pin; R. W. | Critch field Joins Allison 
Higgins, manager of the eastern merchandising division, a 10-year pin; Fred Vanzo, vehicle As Assistant Manager 
replacement manager, Toledo, a 10-year pin, and A. H. Nickerson, representative in the | 


pin. 





by Prince for the GE general en- the appointment of Ernest E. John- 
gineering laboratory, at Schenec-|son to the newly-created post o 
| general manager of the laboratory. 
Concurrently, Winne announced! Johnson had formerly been man- 


SPECIALIZED 


YOU HANDLE THE COMPLETE DEAL—WITH ABUNDANT HELP 


DELIVERY VEHICLES 








Many Large BAKERY Fleets are 
Engineered by MONTPELIER 






Want to Sell 
DAIRY FLEETS? 
MONTPELIER 
Will Help You. 


Here's How MONTPELIER Helps You— 


1. You tell us the nature of your customer's business, 
the weight and size of commodity to be delivered, what 
specific features he needs and wants. 


2. Tell us the Make and Model of Chassis to be used. 
3. MONTPELIER will submit peeete and quotations to 


YOU—our recommendations 
five years of experience in building delivery vehicles 


specially designed for 
minimum cost. 


4. Simple, isn't it? It will help you make More Plus-Profit 
Sales. MONTPELIER is especially interested in helping you 


or a large fleet. 


ased upon almost twenty- 


maximum delivery efficiency, 


get MORE FLEET BUSINESS—both Local and National. = 


WRITE, PHONE OR WIRE 
FOR COMPLETE DETAILS 


says 


Montpelier 
Advertising 


in Leading BAKERY, DAIRY and 
LAUNDRY Publications, 
Direct Mail Programs. 


“AND WE DO MEAN YOU” 
YOU, the Truck Dealer, handle the complete deal—with 


the full cooperation of MONTPELIER Sales, Engineering and 
Manufacturing Specialists—whether it be for one vehicle 


and in 


You Make More Sales, Bigger 
Profits — when you Give Them 
What They Need and Want.... 
Delivery Vehicles Engineered and 
Built to Their Specific Needs. 


The MONTPELIER 


a "Natural" 


Bakeries. 


for 





"URBAN" is 


Laundries and 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 





SPECIALIZED MOTOR VEHICLES 


ager of engineering, large ap- 
paratus divisions, of the GE ap- 
paratus department. All three men 
will continue to have their head- 
quarters in Schenectady. 

. * * 
Electric Auto-Lite Names 


| Five New Vice-Presidents 

| Election of five vice-presidents 
by the board of directors of Elec- 
tric Auto-Lite Co. has been an- 


nounced by Royce G. Martin, 
president and board chairman. 
They are: 


James B. Fenner, formerly treas- 
urer, named vice-president and 
comptroller; H. E. Hasemeyer, 
formerly assistant, to vice-presi- 
| dent in charge of manufacturing; 
R. M. Lake, who has been a di- 
rector of the corporation; C. L. 
Lancaster, manager of the Sha- 
ronville (O.) plant, and Lyman 
A. Wine, formerly assistant to 
the president. 

+. 





* * 


Robert M. Critchfield, at present 
| factory manager of the Delco-Remy 
|division of General Motors in An- 
|derson, Ind., has been appointed 
|assistant general manager of GM's 
Allison division in Indianapolis. 

The appointment is being made 
in order to provide additional or- 
ganizational strength for the Alli- 
son division’s growing defense and 


commercial business. 
* + . 


Delzell Elected President 


(Of Tire and Rim Assn. 


| AKRON.—Harold W. Delzell, sec- 
|tion manager, field engineering 
|department of B. F. Goodrich tire 
division, has beer 
elected president 
|of the Tire and 
| Rim Assn., Inc. 

Delzell, with 
|Goodrich since 
|1917, is a gradu- 
|}ate of Michigan 
| State university. 
Following service 
|in the company’s 
laboratories he 
was a compound- " = 
er for 10 years H. W. Deizell 
before entering the tire design and 
development field. 

He has had extensive experience 
jin the engineering of farm service 
|tires, is a member of the American 
Society of Agriculture Engineers 
jand is a former chairman of its 


tire and wheel committee. 
+ * * 





Marvland Automobile Club 


Elects Cloud President 


W. W. Cloud has been elected 
president of the Automobile Club 
of Maryland to succeed Charles M. 
Falconer, who held the post for 17 
years. 

Other officers elected by the 
board of governors are: Palmer R. 
Nickerson, secretary, and Harold S. 


Kolmer, treasurer. 
+ * * 


Pontiac Shifts Personnel 


In West Coast Zone 


Don R. Stuart, San Francisco 
zone manager for Pontiac, has an- 
nounced the following changes in 
| the zone’s Wholesale organization: 

A, M. Ray, former business man 
agement manager, has been pro 
moted to office manager and car 
distributor to succeed Frank S 
Woollett. who has resigned to enter 
the retail field. Glen Pace, formerly 
Parts and accessories manager for 
|the Los Angeles zone, becomes thi 
jnew business management man 
ager. Howard K. Winfield has been 
transferred to the Los Angeles zon: 
to act as service instructor. Win 
|field was service adjuster for the 
local zone, 

- a = 


Patterson Promoted 


By National Bearing 


Donald Patterson, formerly pro 
duction control manager of Na 
tional Motor Bearing Co., Inc., Red- 
wood City, Calif.,-has been promot- 
ed to the post of factory manager 
it is announced by Lloyd A, John- 
son. NMB’s president. 
| He succeeds Col. B. W. Holmes, 
who has been recalled to active 
| Service in the U. S. Air Force. Pat 
| terson joined NMB in July, 1949. 
| + = * 


Ham to Sell Heating 
| Gilbert Ham has become a sale: 
| representative for National Radia 
|tor Co., Johnstown, Pa., and ha 
| been assigned to the branch sale 
| Office at 5736 12th St., Detroit. 





| 
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| your car,” was the theme of a news- 








<M |paper ad used by City Garage, 
a : | Jamestown, N. Y., to promote serv- 
= 4 M h d ; ; lice business me : 
- | ii erc an ising | It featured a cartoon of a chap 
j * cranking an early model jalopy 
; a as his wife waited, 
* bg, Memos to Dealers | Said copy: “Modern cars demand 
as |modern methods, expert mechanics 
ts - aan |embodying decades of accumulated | 
3 y experience, especially designed tools | 
he : ° and machinery, and modern meth-| 
., By Bob Finlay ods of doing business. That’s the 
n. |formula that gives you better serv-| © 
t ice at lower cost at City Garage.” | 
i \ AXON PONTIAC in Hillside,| factory authorized a is the K H Ses eae 
c N. J., made good use of an|man most likely to have them.” now-How ’ 
" ; . aan . * # Ford's Champ Salesman at Work— 
i- : ‘The oe Cakes ae ou, Incentive “chnns ak, tee oo Hyman Goldstein, of Fred Evens Ford, Inc., St. Louis, discusses a Ford truck order with 
3 Mr. Kirk!” AS AN incentive for salesmen to How Saves You Money In The Long H. V. Kelly, of Hillsboro, lil. Goldstein led all Ford dea'ership salesmen last year 
. It showed a reprint of a card Cus- | [1 bring in better deals, Dick Mon- | Run!” te 
z tomer Kirk returned regarding Serv- | roe, sales manager, and Mike Persia|_ The ad in The LeFlore County| ,, ive ine 7 ‘lhe . . 
: ice on his car. Questions regarding | o¢ Mike Persia Chevrolet Co., Inc., Sum, also points out that at Cragon nee ia. = are | Culliver-Lottie Pontiac 
. y «0s thes quality of the service were |New Orleans, will give a Hickey- Motor Co.: . _. . ie Sateen” Lee Culliver, co-owner of Culliver- 
a and this comment was On |Freeman suit of clothes to the i No er SY cee Fs . priced feces a na an- 
the bottom: salesman receiving the highest pay “No Experimenting! : nounc at work will start imme- 
“Rec'd the fastest and most | check for three consecutive months. “No Fumbling! Stallings Opens Store _ |diately on a new $40,000 building 
courteous service I have experi- s * “For sure-starting and economi-| Rush Stallings, for the past six|for his firm. It will be of Spanish 


enced to date. Your service dept. Mod ,cal performance, let our master| years Studebaker dealer in Mont-| architecture and have a separate 

- is well organized. —A, E, Kirk.” ; aoe : ; technicians scientifically check your | gomery, Ala., has opened the Rush/| showroom, enclosed glass stalls for 
. Maxon comments: (oT nothing old-fashioned | car’s engine. We report our findings | Stallings Appliance & Home Supply|repair work, and a centrally lo- 
. “First of all, Mr. Kirk, thank you | about the service we give | to you—suggest only the necessary! Store at 218 Lee St. in that city. | cated office. 
d for answering our service follow-ur —— . a — - . ans piaiaemsnikasenes 
; card. It helps us to do a better job. | 
“Secondly, for giving us_ the | 
chance to show you that we have | 
modern shop equipment, factory- | 
| 












3 GATE TYPES TO SUIT 


MPLICITY MAKES 
ALL LOADING METHODS 


Ach ee ae 






trained mechanics and _ factory 
engineered parts... .” 
* * * 


D DE 
Home 
SING the theme, “There’s No | WA ® 
Place Like Home,” the Elmira 
(N. Y.) Automobile Merchants’ 
= Assn. employed a large newspaper 
g ad urging motorists that “now. | 
e more than ever before, it pays to yy ISON I 
take your car home to your fac- ON DARD ‘@) x COM is 
Pointing out that the a 
defense program requires that 
everyone conserve their property ae Ny ews « a T a 3 
and resources, the ad said “that iS O O af ie a R T y 1 ) T 4 
is why it’s just good business and i\ABI eal bf AND U 
common sense on your part to PUL eV ee eae ae, 
condition .. not only for eco- THONY LIFT ey Vis -at any je" 
nomical reasons, but also from OF AN 
the patriotic standpoint.” 
Copy continued: “Now, more than 
c ever, you'll want and insist upon 


tory authorized new-car dealer for a 
repairing and servicing.” T 

keep your car in top running 

the best and most dependable serv- 


ee ee 







thy 


; ice for your car ... the kind fur- 

. nished by your factory authorized More Anthony Lift Gates are 
dealers. 

| “You'll insist upon an accurate ae than all others com- 

and honest diagnosis of your car bined! 


troubles ... one that can only be 

made by a man who knows your 

car from bumper to bumper. 
| “You'll insist upon repairs and 
| service being done quickly, effi- 
ciently and economically ... by the 
man who has the equipment and . 
tools necessary. You’ll want to be Anthony gives you 
sure that only factory-authorized Simplicity through up 
replacement parts are used... and ; ts. 
in case of parts shortages, your fo 75% fewer working parts 


eX) . : 
New-Car Demand asawly Anthony gives you 
Greater safety to 


Of 614 Million Held load and operator through 


As Minimum specific safety features. 


DETROIT.—A 6,500,000 new-car c 
demand annually should be looked Anthony gives you 
upon as a minimum, rather than a Instantaneous finger 
maximum, for some years to come. tip control at any level from floor 


Arno H. Johnson, vice-president of . : 
J. Walter Thompson Co., advertis- to ground, even with maximum | 


Anthony gives you ta 
Weight savings that | 
add payload and economy. 

















ing agency, believes, “providing load. 
auto manufacturers were permitted nv) 
to meet this demand.” aa 1 Anthony gives you | 
Speaking at the weekly luncheon IFT GATE Power with extra re- 
“) meeting of the Economic club here, . f 5’ ID cyl. to hand! 
Johnson based his prediction on his serve trom cyt. 10 nance | 
belief that the U. S. standard of | the most unusual type of load. ee 
living will continue to increase. a o 
“Americans must learn to live a Ete ¥% Wee es etaign a pac. 
third better than at present within \FT GATE, Anthony gives you — ee 
the next five years,” Johnson said. | Ug A choice of gate of POWERED CLOSING 
‘ e pointed out that a further in- | aa il with SOLD BY 
f crease in productivity per capita in types ane szes G we power ™ «CF Se — | 
1951 to levels reached in 1944 would | closing of your selection. 4 az’ TRUCK DEALERS 
provide over $70 billion dollars for 
defense and still allow a civilian | Gaeet More ee oe 
production of over $200 billion—6 i ; 
percent more than in 1950. FITS ANY MAKE OF rc di 4 
Johnson referred to a prediction BODY ON ANY q waite cine FOR 
he made in 1946. At that time he | AND 
pointed out that there could be an MAKE OF TRUCK NEW PRICES 
‘nnual demand of 6,500,000 new OR TRAILER SALES CiVERA TERS 


cars per year if the 1941 rate of Dept. 302 


buying in each income group were 

carried over into the probable new 
postwar distribution of families by | 
income groups. 

His 1946 estimate was made at a 

time when many were expecting 

5 the market soon to become saturat- 

ed. Those people did not take into 
ccount the new demand that could 


result from changed living condi- | ANTHON Y COMPAN Y Streator, Been ee 


tions, Johnson said. | 
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AUTOMOTIVE NEWS. 


* “‘For anyone who is interested, I would like them to 
know that this is the finest automobile I have ever owned, 
and I have had a few. The power, speed and performance is 
unbelievable, up to 30 miles per gallon. I am over 6 feet tall 
and I find that I have plenty of room and very often 

carry four people besides myself.” 

—T/Sct. JoHN R. Carroit, March Field, California. 


“In the short time I have owned my new Nash Rambler, 

I have experienced a new thrill in automobile driving. I have 
been particularly impressed with its ease of handling. 

The power in the car has astounded many of my friends, 
The appointments are very luxurious.” 

—Mrprs. OrrA H. Crart, Los Angeles, California, 


FEBRUARY 26, 1951 — 


“I wouldn't trade our new Nash Rambler for any car 
on the market—bar none, It doesn’t just ‘run’ 

—it flies around our twisting roads and hills. 

And that gas tank never seems to go dry.” 
—VALERIE BANKS, Greenwich, Connecticut. 


“At high speeds this car hugs the road as good as any car 
I have ever driven. On a 300-mile run at average speed of 
54 m.p.h., I averaged better than 27 miles per gallon. 

The car is easy riding, has plenty of power and I want you 
to know that I am thoroughly happy with it in every way.” 
—Vic L. YARBERRY, Houston, Texas. 


“I took delivery of a Rambler to substitute for a large 

150 H.P. convertible. I have found it everything you claim 
it to be and am delighted and proud to own it. Ease of 
parking and maneuverability have sold my wife completely. 
We have averaged 31 miles per gallon.” 

—Puitip M. FRANcoeur, Westport, Connecticut. 


HE RAMBLER has filled a deep-seated yearning in 
* America’s heart . . . for those who wanted a car 
second to none in sheer luxury of custom refinements— 
at a price that every new car buyer could easily afford. 


It has given them the performance they’d been asking 
for, coupled with absolutely unbelievable economy. 


In the Rambler Convertible Sedan we offered the 
millions who wanted an open car the answer to their 
one previous objection. We made it safe and winterproof 
so it is truly an “All-Weather” Sedan. 


Here again the vision that developed Airflyte 
Construction and a host of other vital improvements, 
has achieved another “first” with the Rambler. It is 
typical of the Nash drive for progress—of the 
ceaseless searching and inventing and testing by 

Nash engineers that has made true the words: “There’s 
Much Of Tomorrow In All Nash Does Today.” 





THE AMBASSADOR + THE STATESMAN «+ THE RAMBLER 


The World’s Most Modern Cars 


Nash Mofors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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Truckin’ 





--+ by Jack Weed 





EPLACEMENT of truck tires 

for the owner of one or two 
vehicles is going to be rough—real 
rough—before another six months 
rolls off the calendar, from all that 
I can gather. Truck tire men tell 
me that, even if they do get a 
boost in synthetic rubber supplies 
along in April when the plants are 
supposed to be in full production, 
this increase will only make itself 
felt in the smaller sized tires. 

The two great causes for our 
present condition, it is claimed, 
is that simultaneous with a scare 
buying period last summer when 
the big fleets got worried because 
of the Korean situation, the ve- 
hicle makers really stepped up 
production. 

Fleet buyers emptied the shelves 
of the tire distributors and dealers, 
while vehicle makers took every 
tire the major tire manufacturers 
could build so that the “end re- 
sult,” as we are accustomed to 
term it today, is no stocks in the 
field from which the small buyer 
can get his replacements, and no 
relief in the forseeable future. 

Vehicle production remains at a 
peak rate and, by the time that the 
production of civilian vehicles 
tapers off because of government 
edicts which control the use of 
short materials, it is felt that the 
impact of the military orders will 
hit the facilities picture. 


* * * 


Grown Careless 

S EVERYONE knows, it takes 

more than material to build 
anything in volume—volume pro- 
duction also takes facilities and 
manpower. Regardless of the 
amount of “American” rubber that 
is made available, if sufficient “DO” 
orders hit the makers for other 
uses of the available facilities, the 
needs of the civilian will still re- 
main “needs” until a “directive” is 
issued in our regimented setup to 
give the user relief. 

The situation on 8.25’s and up 
will continue to remain rough 
despite anything that is done, 
with the exception of allowing a 
larger percentage of crude to be 
used. 


Our on 


truck population 
during the past four years and our 
transportation requirements have 
still larger horizons before them. 
Coupled with these two limitation 
factors, we have the added feature 
that thousands of heavy truck op- 
erators have again grown careless 
in the use of their rubber. 

Truck tires tumbled back into 


the | 
highways has grown tremendously | 





, 





the “long discount” stage about a 
year ago when the market started 
to get glutted. With tires easy to 
get and relatively cheap, thousands 
of operators became lax in the care 
of their rubber and it is going to 
take a period of suffering to bring 
them back into the necessary 


habits of conservation. 
* * * 


Waking °’Em Up 
| dyes all that I can learn—and I| 

hope I am not an alarmist—the | 
small truck user is going to be the 
one who suffers the most. The fleet 
boys, I understand, have an esti- 
mated nine months to a year’s 
supply of new rubber cached away. 
They know how to conserve, and 
make it a practice at all times be- 
cause of the big savings in tire 
costs they can achieve by keeping 


i aT 


|Conservation and Recapping Held Essential . . . 


Truck Tires Tighter 


bbe MEN agree that truck tires 
are going to be tight in all sizes 
for at least the next six months, 
and in the sizes from 8.25 up for 
the balance of 1951 at least. 

The largest stock of tires today 
is on the wheels of vehicles in 


many truckers are to be able to 
take care of their transportation 
needs without bogging down. 


they get their recapping plants into 
a two-shift operation, many truck- 
ers would be without rubber this 
year. 


and dealers can do a tremendous 


come—by making tire conservation 


cedure and by making every effort 
to awaken truck owners to the se- 


riousness of the situation. 
+ + ” 





their trucks properly aligned and 
by using “recaps” as far as they 
are able, 


But the one-two truck user 
(Continued on Page 29, Col. 1) 


The Score 


Production— 


BA= IN the early days of the 
last war, truck tires became 
scarce, but truckers did not heed 
warnings that were given them. 
Hundreds — if not thousands — of 


on Trucks 


Truck manufacturers built 186,907 vehicles through Feb. 17, com- 
pared with 156,678 in like 1950 period, when Dodge was struck. 


+ * 


Legislation— 


. 


Bills to hike taxes on trucks and their loads have been introduced in 
several states, including Tennessee, New York, Montana, New Jersey 
and Nevada. Stricter load violation measures are now in the legisla- 


tures of Nevada, Texas and New H 
+ * 


Farm Trucks— 


ampshire, among others. 
* 


Of the 1,142,307 trucks sold last year, 789,036 were farm sizes. Farm 


income this year is expected to sur 
more purchasing power. 
* * 


Truck-Trailers— 


pass the 1950 level, giving farmers 


+ 


Production of truck-trailers in the first 10 months of 1950 totaled 


18,581 units more than output in a 


ll of 1949. In the 10-month period, 


51,678 trailers were turned out, compared with 1949’s total production 


of 33,097. 


Road Needs— 


* * 


7 


Inadequate highways could contribute to, if not directly mean, mili- 
tary defeat, E. D. Bransome, president of Mack Trucks, believes. He 
said roads must be built and maintained because, if railroads are at- 
tacked or sabotaged, trucks would have to carry the added burden. 


* * 


Cause of Cracks— 







* 


A process to determine causes of cracks in highways by studying the 


soil density with an atomic device i 





s being developed by Rutgers state 


university. The method, it is said, will be able to prove whether road 
deterioration is due to overloaded vehicles or poor subsoil. 





The vice-president of one of the) 
major truck tire makers recently | 
told his distributors that unless| 


The truck tire situation is critical | 


amount of good for the industry— | 
and for their own service shop in- | 


a number one service in their pro- | 


trucks were unable to move for 
|long periods because they had no 


tires. 


| Due to the fact that the govern- 


ment has drastically cut the amount 
of crude rubber that tire makers 


im j|may use and because during the} 
service and must be conserved if | past few years we have tremend-| 


|ously increased the number of 
trucks in operation, tire men feel 
that the seriousness of the situa- 
tion will be just as great if not 
more acute than it was before. 

Because truck tires have been 
easy to get—and for a while the 
market was flooded and tire deal- 
ers were selling at discounts, 
many truckers are inclined to 
shrug their shoulders and go on 
wasting precious rubber that this 
fall might mean the difference in 
being able to operate and being 
bogged down completely. 

Tire men say the situation is that 
serious and that the industry again 
will have to educate truckers in the 
fundamentals of tire conservation. 

* * * 


CORRECTION of misalignment 
| “4 may not only save many truck- 
jers from being without rubber in 
|late summer and early fall, when 
| the need for trucks will be at its 
|peak, but save them important 
money in tire cost. 

An example of what recapping 
alone can do to save tire cost—if 
the carcasses are caught in time 
to be properly recapped — is 
shown in the following figures 
which are list for tires and rec- 
ommended charges for recapping. 
On a 10x20 tire the base price is 

$157.65 and the excise tax is $5.72, 
making a total replacement cost of 
$163.37. This new tire with reason- 
able care can be expected to give 
from 60,000 to 75,000 miles. Recap- 
ping this same tire when the tread 
has worn to the point where it is 
smooth will cost $36.40, with no ex- 
cise tax. The recapped tire can be 


expected to give in excess of 50,000 | 


trouble free additional miles when 
recapped under modern methods. 
| Recapping this tire in time will 
|give this trucker a per mile tire 
cost of .0073 cents per mile as 
against .0218 cents cost per mile for 
the original. Or, he would buy his 
second 50,000 miles of service for 
approximately 22 percent of the cost 
of a new tire which may not be 
available. 
ok oo * 

N THE case of tires on a farm- 

er’s truck, which tire men say 
are abused more than tires on “for 
hire” or fleet user vehicles, the sav- 


|the benefits from longer life will 
| be more important, as the individ- 
ual truck owner will have a harder 
| time finding replacement tires than 
the fleet operator. 

The illustration for the size tire 





1950 Sales Show Small Trucks Still Gaining 


MALL trucks again dominated|their market 


last year’s peak sales year | 


which saw 1,142,307 units registered. 
Trucks of under 10,000 GVW cap- 
tured 68.4 percent of all trucks sold. 
These were divided 48 percent in| 





in their projections 
to their factories. The loss in Illi- 
nois was negligible, only 449 units, 
but the proportionate loss in the 


northwestern states was noticeable. 
om + ” 


the 5,000-pound and under classi-|'"(.EXAS went wild in truck sales, 


fication and 20.4 percent in the} 
5,001-10,000 GVW range. 

Despite the fact that the indus- 
try set a new sales record, there 
were six states that failed to 
show an increase in sales over 
1949. Five of these states — 
Kansas, Nevada, North Dakota, 
South Dakota and Vermont—have 
what might be termed seasonal 
buying periods, 

It seems that truck dealers in 
Kansas, Nevada, North Dakota and 
South Dakota failed to anticipate 


judging from the spread be-| 
tween it and the second state in| 
1950 registrations. California here- | 
tofore has been either in the lead | 
or very near for a number of years. 
Texas led all states in 1950 with 
99,053 sales, followed by California 
with 66,685, Pennsylvania with 61,- 
473, New York with 57,800, Ohio with 
52,741, Illinois with 50,681; Michi- 
gan with 47,241, Missouri with 38,- 
586, Georgia with 33,464 and Ten- 
nessee with 33,279. 
Chevrolet was again 


in first | 


place with 414,496 sales, taking 

36.29 percent of the market. Ford 

was second with 315,912, 27.66 per- 
cent of the market, and showed 
the greatest increase of market 
penetration with an increase of 

6.64 percent. 

Then comes the huddle of Dodge, 
International Harvester and GMC 
all within a few thousand units of 
each other and only 22 percentage 


captured 8.73 percent of the mar- 
ket. International Harvester regis- 
tered 97,818 units and captured 8.56 
percent of the market, despite its 
series of labor troubles and slow 
downs. GMC stepped in with 97,200 
sales and 8.51 percent of the mar- 
ket. 

| * + * 
|@TUDEBAKER registered 45,881 
units, Willys 24,640, White 12,- 


jing will be nearly as great. And | 





most used by farmers and individ 
ual truck owners is the 7.50x20 
10-ply, which costs $71.15, plus $2.84 
excise tax, or $73.99. The recap for 
this size will cost but $21.30, or a 
saving of $52.69 per tire. 

Load, speed and distance are 

credited with being the basic 
| enemies of rubber tires but they 
| don’t waste anywhere near the 
rubber that is wasted by not 
watching air pressure, unbalanced 
wheels and misaligned front ends. 
| It is easy for the operator to 
| greatly minimize the bad effects 
| of the first by cutting down on 
| speed when hauling long dis- 
| tances, or by not overloading and 

by watching air pressures. 

It is impossible to conserve rub- 
|ber, however, if the truck has a 
|badly out of balance wheel, loose 
| steering rod ends, too much or too 
llittle toe in, or sprung front end 
| parts. 


* 7 * 


ND IT is here where the truck 
and car dealer can do profitable 
|good work for the greatest con- 
|servation of truck tire stocks now 
on the wheels of our most impor- 
|tant transportation system. 
| Dealers can build up tremend- 
| ous goodwill, as well as immedi- 
| ate business for their service 
| shops by offering a front-end 
check special or by offering to 
check their customers trucks free 
of charge. 

This service can be performed by 
any average mechanic in approxi- 
|mately 45 minutes maximum time. 
| A properly trained man can do it in 
|25 minutes. Shops who have done 
this work on a “free check” basis 
claim that eight out of every ten 
trucks so checked will produce 
revenue jobs that will be sufficient 
|to make the entire service deal pay. 


* * a 
EALERS can do the same for 
car owners with about the same 
|proportion of pay jobs. 
Wheel alignment and wheel bal- 
(Continued on Page 30, Col. 1) 





| Trailer Makers 
Complain to NPA 
| Of Tire Shutoff 


| WASHINGTON The truck- 
trailer industry has thus far shoul- 
dered the brunt of the rubber con- 
servation program, NPA was told 
last week in a letter from John B 
Hulse, managing director of the 

| Truck-Trailer Manufacturers Assn 

Reporting that tire suppliers 
made no February deliveries to 
trailer producers, Hulse laid the 
|blame to the insistence of auto 
manufacturers that original-equip- 
;|ment contracts be carried out to 
ithe unit. 

“In the face of a reduced per- 
mitted used of rubber,” Hulse wrote 
NPA Chief Manly Fleischmann, 
“(this) has resulted in an almost 
complete curtailment of truck tir: 
production.” 

The letter stated that truck-trail- 
er builders have suffered from a 
tire shortage for more than six 
months. With deliveries during this 
|period being made on customers’ 
|tire supplies, one company alone 
has fallen 24,000 tires in debt, Hulse 
observed. 

An association check, he con- 
| tinued, found over 1,200 truck-trail- 


points apart in percentage of mar-/050, Mack 9,908 and Diamond T/ers complete except for tires. Pro- 


ket. 
Dodge registered 99,716 units, de- 


| 5,675. 
| Companies to show an increase in 


| duction in the industry is off as 
|much as 50 percent at some plants 


spite its long strike last spring, and| market penetration in 1950 were he added. 









Truck Highlights 


Truck New Products .. Page 28 
NPA Conference ... . Page 27 
Sales Chart .. Page 33 





Chevrolet, Ford, White, Mack, Div- 
co, Brockway, Autocar, Kenworth 
j}and Sterling. 
| States showing the biggest 
gains were Massachusetts with a 
(Continued on Page 31, Col. 1) 


| “Truck-trailers urgently neede« 
|by motor truck operators are im 
|mobilized while passenger car 
|continue to get five tires each 

| seemingly unlimited quantities,” t 

| letter declared. 


~—_-—- 
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I efense Data Promised . . . 





Truck Makers Brief 
NPA on Outlook 


WASHINGTON.—Problems faced | possible to the NPA transportation | 


by the truck industry in carrying | equipment division. 


out its part in the mobilization 
program were discussed here last 
week in a meeting of National 
Production Authority officials and 
members of the truck manufactur- 
ers’ advisory committee. 

The committee indicated that the 
industry is finding it difficult to 
schedule plant operations in the 
absence of complete information 
on requirements of defense and de- 


fense-supporting users of trucks. | 


Because of the small percentage | 


|of the industry’s output now being 
used to fill defense rated orders, 
the committee recommended that 
NPA consider exempting it for the 
remainder of the first half of 1951 
from limitations on uses of alumi- 
num, copper and other scarce ma- 
terials. 

| It was further recommended that 
at the end of the first quarter, 













Trucking Leaders Pledge Defense Aid— 
Representatives of highway transportation units chat with Economic Stabilization Director 
Eric Johnston after a meeting in Washington where labor and management of the trucking 


NPA review the supply and de-| 


Twin Coach Sets 
‘Plans for Dual 


Production Role 


KENT, O.—An order received by 

Twin Coach Co. for 1,509 Army 
buses will not seriously interfere 
with the company’s production of 
motor coaches for private transit 
customers, President L. J. Fageol 
| said. 
Recent expansions in its plant 
}at Kent, O., and utilization of pro- 
duction facilities of Twin Coach of 
Canada, Ltd., Fort Erie, Ont., will 
enable the firm to handle the Army 
order rapidly, Fageol stated. 

“In addition, we plan to transfer 
a portion of the manufacturing per- 
sonnel and space ordinarily utilized 
by our Super Freighter cargo 









d ’ : in.| Mand situation with a view to 
0) A camalaee a Rng Te oe ge ia granting similar exemptions for the | industry, through its newly-formed Trucking Industry National Defense Committee, pledged its truck department in Kent to the 
R4 Be i * llast six months of 1951. These| ful! cooperation in the emergency. Left to right U. S. Sen. Warren Magnuson of Washington; manufacture of Army buses,” he 
or P Procedures to follow in apply- | recommendations were received by | Johnston, Dave Beck, chairman of the labor-management group and executive vice-president, said. “Production of Super Freight- 
a ing for individual relief under |NPA for consideration. International Brotherhood of Teamsters, AFL, and Leslie C. Allman, president, Truck-Trailer|erS will be somewhat reduced 

adjustment provisions of present Presiding at the meeting were Manufacturers Assn., and executive vice-president, Fruehauf Trailer. throughout the duration of the 
, copper, cae . _ a or- | Robert L. Glenn, and Ray Fussel, | present emergency. 
C aioe te NPA cfficials. Each | of the NPA transportation equip- | Bowers, Corbitt; E. J. Bush, Dia-|vester; E. D. Bransome, Mack;!| “This will make it possible for us 
y application a. eountiese’ on the | ment division. Members of the mond T; L. J. Purdy, Dodge; J. D.|John C. Tooker, Reo; Courtney|to continue normal production of 
> inh of ends hardship te Ge motor truck manufacturers’ com-_ Ball, Ford; Robert A. Olen, Four|Johnson, Studebaker; Robert F.| buses for our private transit cus- 
t po ony, NPA cold : mittee present were: Wheel Drive; J. E, Johnson, GMC. | Black, White, and D. T. Ellis, Wil-| tomers, as long as materials are 
l To cahapedien . ome period to be F. G. Ford, Chevrolet; W. W. D. A. Conroy, International Har- lys-Overland. available,” Fageol said. 
; applied to the truck industry under 
: the contemplated controlled materi- 
' als plan, the committee was pro- 
‘ vided with figures on total industry 
production by weight covering sev- 

eral periods. The committee was . 
™ asked by NPA to study these and 
a report their suggestions as soon as 


° N. Y. Haulers Tell 
Solons They Can’t 
; Afford New Tax 


3 ALBANY.—New York truckers 
have told a joint legislative com- 
mittee that they could not afford 
the $20,000,000 to $30,000,000 that 
would be imposed upon them by a 
proposed weight-distance tax. 

The legislative committee, which : be = 
had determined that the weight- , ae 
distance tax is the most equitable f ay Pree rA 

€ form of highway levy, made its 

¥ recommendations about Feb. 15. 

If imposed, the tax would be 

levied on the basis of weight capac- 

ity of the vehicles and the mileage 
traveled. 

The tax, the truckers said, would 
affect the industry’s economy, em- 
ployment, safety and freight rates 

Charging that revenues from reg- 
istration fees and gasoline taxes 
were being diverted from roads, W. 
Foster Banks. of the Motor Car- 
: riers of New York, declared: 

“When the state reserves all motor 
vehicle revenue for highways, we 
as an industry will be willing to 
pay our share of the deficit.” 

Sol Rubenstein, speaking for up- 
state truckers, said owners operate 
an average of four trucks and 
would be unable to absorb the add- 
ed tax unless freight rates were 
increased. 

The New York Central railroad 
is one of the organizations support- 
ing the new tax. 





: Coast Assembly 
Of Off-Highway 
Macks Is OK’d 


NEW YORK.—An advance in 
| « the growth of western heavy indus- 
try and major contribution to west- 
| ern defense efforts is announced 
jointly here by Mack Mfg. Corp. 
and Wooldridge Mfg. Co., of Sunny- 

vale, Calif. 

Wooldridge has agreed that it 
will partially produce and fully as- 
sembly Mack off-highway vehicles 
in its main Sunnyvale plant. The 
vehicles, which operate off the pub- 
lic highways, will be specially de- 
signed to fit the needs of western 
contractors, miners and loggers. 

Effect of the arrangement will 
be to add $1,000,000 to the payroll of 
the Sunnyvale plant. Plans are be- 
ing rushed for construction of a 
$250,000 assembly plant. 

_ H. W. Dodge, executive vice-pres- 
ident of Mack Trucks, Inc., and H. 
Gusman, president of Wooldridge, 
| Said in a joint statement: 
‘This agreement between our two | 
' companies fulfills a long desire to 
meet the specific and growing de- 
§ mands of heavy western industry.” 

Wooldridge will also act as ex- 
clusive distributor for Mack’s off- 
highway equipment in 10 western 
States. 


New REO GOLD COMET E-22 Series Tractor Unit. 







~ 






How would you like to have up to $2160 more per truck, per year, added to 


YOUR PROFITS? “Fine,” you say, “but how?’’ REO owners enjoy this margin 






of extra profit because REO GOLD COMET Trucks carry from 495 lbs. to 1455 Ibs. 







more payload per trip than 5 widely used com- 






petitive trucks and still keep within legal State 


weight-load limitations.* Investigate REO now. 






*42,000 lbs. total Tractor Semitrailer gross weight. 







TRUCKS AND BUSES 





REO MOTORS, INC., LANSING 20, MICHIGAN 
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LIFTS, HAULS—A hydraulic load lift with an 
aluminum single-unit oil tank and pump com- 
bination is announced by Market Forge Co., 
Everett, Mass. The hydraulic fluid is contained 
in the unit above the dual pumps. This allows 
the fluid to circulate by gravity. The truck is 
lowered by a right-angle flick of the handle. 
lt is raised with the same handle. 


+ * * 


‘Convertible’ Bus-Truck 
Introduced by Twin-Coach 


A catalog describing its “con- 
vertible” bus-truck has been issued 
by Twin Coach Co., Kent, O. It 
contains specifications of the ve- 


AUTOMOTIVE NEWS, FEBRUARY 26, 1951 


hicle which the company says can 


be quickly converted from a bus 
to a cargo truck. Socket-mounted 
seats and partitions are removable 
and baggage racks fold down to 
provide protective window screen- 


ing when the bus becomes a truck. 


The standard model is 35 feet | 
long and provides seating for 37 | 
passengers plus 321 cubic feet of | 


cargo space, the company claims. 


* # ¥ 


World Bestos Brake Lining 


Described in Pamphlet 

Advantages of Red Block brake 
blocks are given in a publication 
issued by the manufacturer, World 
Bestos, New Castle, Ind. It says 
that World Bestos brake blocks will 
not fade regardless of heat, water, 
or abusive driving conditions. 

The company claims that its 
brake lining for heavy trucks re- 
tains full friction with drum tem- 
peratures as high as 1,300 degrees, 
thus assuring safer road operation, 
one-third more mileage and re- 
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PERFECTION Hoists and Dump Bodies, with 
their rugged powerful design, have al- 
ways made fitting partners for all makes 
of trucks on the toughest hauling jobs. 
Dealers and users know, through years of 
dependable service, that they have bought 
the BEST when they have bought PERFEC- 
TION. They know that this combination 
will give them top performance. 


With the PERFECTION Line of Bodies and 
Hoists, you have at your command a com- 
plete range of standard types and sizes 
which will fill practically every demand. 
When a special body is required, PERFEC- 
TION'S long and extensive experience will 
make the job easy for you. Write for com- 
plete information today. 


YEARS OF 
KNOWING HOW 


FECTION 


ry PT lel 


Pyet >) | abe 









Seal 

Photo shows PERFECTION Type 
354 Trailer Body (16 ft. long) 
and No. 1027 tso-Draulic ROLL- 
A-LIFT. This ‘‘inside-braced’’ 
body gives greatest possible ca- 
pacity in relation to over-all 
size of platform. 


x¢ FREE 
“Old Timer" 
Write for an enlarged 
mounted photo of the 


old truck pictured in 
this ad. No obligation. 





Photo 


THE PERFECTION STEEL BODY COMPANY 





Galion, Ohio, U.S.A. 


ral se 


STAKE and Perera ace 
HYDRAULIC HOIST 












FOR ANY TRUCK 


eed 
rea ce hand 





Pn see 










placement costs. 





trucks, 


CLEARANCE LAMP—Designed for 
this clearance lamp extends only 1% inches 


jfrom the truck body. It 
| Yankee Metal Products Corp., Norwalk, Conn. 
Said to be vibration-proof, waterproof and 
| dustproof, the lamp has a diameter of 3% 
|inches. The lens can be had in red, amber, 


| green or white. 
* * 


P&C Issues Catalog 


More than 300 hand service tools 
for farm, industrial, garage and 


home shops are illustrated and de- 
scribed in the new 24-page catalog 
issued by P&C Hand Forged Tool 
Co., Portland, Ore, 









FITS ALL TRUCKS—DuckSback truck mirrors 
with FitSall and SideSwing mounting brackets 
are announced by J. W. Speaker Corp., 3059 
N. Well St., Milwaukee. The FitSall bracket is 
for doors, the SideSwing for mounting on the 
panel, cowl or fender. The mirror heads are 
|made of aluminum alloy and the arms are 
constructed of steel. The mirror head is water- 
| proofed for long life. 





| eas 
| 
| HAS 
scopic, 
I-ton trucks, has been 
| Powers-American division, McCabe - Powers 
| Auto Body Co., 5900 N. Broadway, St. Louis 
| 15. Uni-lift is designed for use with 
| multiple pulley blocks. It has a maximum 
| capacity of 1,500 Ibs. For convenience in han- 
| dling materials of different size, weight, and 
| shape the derrick base is keyed to permit 
positioning of the boom at two angles ot 
elevation. In addition, the upper section of 
| the boom may be telescoped for greater 
capacity when maximum height is 
quired, the firm points out. When not in use, 


1,500-POUND CAPACITY —A 
single-leg derrick, for '/2, %, 


tele- 
and 


| the boom is stowed in a telescoped position | 


jalong the body side panel where it will not 


| inter ere with items carried in the loading | 


| area. 
| 


TESTS TIRE GAUGES—The Eco Master Test 


Gauge, a device for field checking of tire | 


inflation gauges and equipment, is announced 


| by Bennett Pump division of John Wood Co., 


Muskegon, Mich. Control forms for recording | 
of test readings are available with the unit. | 


is announced by | 


announced by the! 


not re-| 





duced brake repair and drum re- | Kalex Corp. to Distribute 
Swiss-Made Gauges in U. S. 
Kalex Corp. 305 E. Forty-Sixth 
| St., New York, has been appointed 
'exclusive U. S. distributor for Cary 
‘lof Switze 
makers. 
products are gauge blocks, 
ring, snap and special gauges, com- 
| parators and dynamometers. 


Among 





precision 
the 


rland, gauge 
company’s 


plug, 


FOR LIGHT TRUCKS—A line of L& H wh 
balance weights for trucks of '/,.-, % 


capacity is announced by Wh 
Inc., 16883 Wyoming, Detroit. 


one-ton 
Weights, 


weights are made in two-, four- and six-our 
sizes. 


CREW'S 
WORK with 








le heavy chonnel shaped uprights ® beveled tailgate extensicr 
© rochet holds ot any position® tailgate closes flush to truck 


tailgate loader” 


....for %, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 


delivery. | 


t has a 600 Ib. capacity, is simple to install and operate. VENCO can 


build business, can prevent injury to personnel or damage to merchandise, so 


The VE 


A Basic Safe-T and 


EconOm 
has the 


of a Gadget. 


| don’t suffer any longer with old fashioned loading methods — order VENCO today! 


puts the “pickup” in your pickup truck 


at half the cost of comparable loading equipment. 


@ For FREE literature and name of nearest truck equipment dealer write: 


2832 NEWELL ST., Dept. A 
LOS ANGELES 39, CALIF. 


N corp. 






y Product that 
Sales Appeal 


POSITIVE INDICATOR 








REG. U.S. PAT. OFF. 


TRADE MARK 


siMPLE, or qutaTlOn ° positive eRariONn! 


wo ‘aa ail DUAL Eyes for cars with AUTOMATIC 

rally Adve merchants TRANSMISSIONS! ; 
come EnioY selioFttS: As MODERN as TV! You check your 
yo ol-eve! Pius oil level from the comfort of the driver's 







seat. Simple dash mounting. 


Send coupon today for full details and 
the Amazing Story of the Hollow Dip 
Stick that makes the OIL-EYE possible. 


OIL-EYE CORPORATION OF AMERICA 
151 Ethyl Boulevard 
Winona, Minnesota 
Gentlemen: 
Please send full details and name of nearest 
OIL-EYE Jobber || 


As Advertised 


in Saturday i i 
foe Send story on Hollow Dip Stick development [_ | | 
DUR sh cin Chpa wh aeeWaneee bes4e6ebeas ene’ \ 
Only 2 models INS Seabee uaudesdeebasceveaeseaness i 
moe one CN Oe COMER i hike do cdsbaess ce wank ease as i 
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' on rims that are too narrow for 
the tires and loads, and which do 
much to cause premature tire 
failure. 






























P Truck dealers can do much to! 
(Continued from Page 26) relieve this situation, however, as 
— i : . . .., |far as their present sales are con- 
oes merrily along with rubber |there is something in the wind |cerned, and as long as there are 
k weheat n too narrow base rims, neglect- (that he should begin to pay atten-| replacement wide base rims avail- 
be and ing his air pressures and minor § tion to. able. 
Whe! cuts and bruises, confident that aa = + * * 
on someone, somewhere, will take Maybe Too Late Helps Dealers 
are of him when he needs anew yn" OUR story in this issue we 
shoe for his meal ticket. It is only iia fi : : | HAVE noted lately a trend by a| For Ford Tractors— 
; ; ave intentionally refrained from number of truck-equipment ad- 2 7 . ° 
when he has exhausted every re- stepping into the subject of wide : : , q c : Timken-Detroit Axle Co. has announced a heavy-duty two-speed hypoid-helical double- 
.ource he knows of, and is laid lba PP ais While wide base rims vertisers to list their distributors IN | reduction rear axle for heavy-duty short wheelbase truck tractors. The R-330 axle is designed 
up, that he finally awakens to the ioe one of the sneak important od catalog eee ae I — | to eliminate propellor shaft length and angularity problems. 
seriousness of the situation. means of getting maximum life ‘ie fantasia.” — 
Truck and tire dealers can dO from truck tires, especially where Many firms forget that the aver-| Pect either jobbers or distributors to| product has of getting his prod- 
America and_ its ee a ce heavy loads are combined with age dauioe goes copaniie on his way |Perform this function for them, A| uct injected into the sale at the 
needs a tremendous service by av-\speed, the present steel situation without giving much though the |few jobbers and distributors do a| time the purchaser is discussing 
ing everyone in their employ go on| makes it too late to do much about | W!thout giving gat to t : hawt his power unit 
a basis right now of warning every | jt. availability of many special equip- |good job but by far the majority | : - 
truck user of the needs of rubber| " “Price” truck buyers are hard |™ent items until all of a sudden |are very lax. The manufacturer for | Instructing the truck salesman is 
7 |/some customer wants some piece. | hj , nti : |the basic value of truck shows held 
conservation on every contact. to convince that it will pay them | a ~ his own protection must cultivate |. major distributing points and 
One of the best, and most effec-| to add the additional cost of os only then—does he aa |this source of sale. And in his cul- |) 44 caravans that tour region 
tive ways I know, is to offer “con-| switching to the proper wide base ies ee Gin Games & a. oe to tivation, he should also cover the|ang zone areas While there. is 
servation specials” and put every| rim to fit the tires they must use | eh — t Gistributin and where | truck salesmen who are—or should ivalue. of course. in showing. com- 
man on the sales staff to sell that| and the loads they intend to | ‘nb ie oe ee be—his front line of sales activity. | pletely equipped trucks to the ulti- 
procedure to every truck man they | carry. So, every time we face a | ‘ oi oS eee ae . > After all, seme salesman must imate purchaser, there is even a 
contact. When an owner is ap-| situation where we must con- | to ee Mtn - y be in on every truck sale re- |greater benefit to be derived from 
proached by several dealers on the | serve rubber, we are confronted | those who have not investigated | gardless of how it is bought and |being able to show truck salesmen 
ension same subject, it will begin to sink | with thousands of badly needed | the Profit potential of selling all | th. better versed the truck sales- | how equipment works and what it 
) truck in to even the most careless that | pieces of transportation running | pn equipment their customers | man is on the special equipment |does in saving time or enabling a 
Eee eee Me a A et AN . | and bodies that are available, the |truck operator to do a hauling job 
When You Sp ecify Truck Capacity see Ge james wae tes pon | better chance the maker of that |easier or for less money. 
“—e they have been making since the | 
|war. Many of them never handled | 
|truck lines before the war when 
trucks were a little harder to sell 
jand extra profits were practically 
}essential if the dealer was to make THESE PICTURES 
nt |a profit on the truck sale. 
| i TELL HOW 
0 | Merchandising 
A= by the same token, too 
“4% many makers of truck equip- 
ment have not been sales-minded 
enough, They have gone along on 
ithe basis that it was sufficient for | 
lthem to make a certain piece “at a 
price.” They have overlooked the 
write: \fact that in order to do a good job 


When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 


jof merchandising they first have to 
|put a sufficient margin in the piece 
|to give the dealer a fair profit for | 
selling it, and enough additional so | 
that they can give the product wide 
advertising. 

I seem to have at least one in- 
| Stance of this desire to price too 
| close to manufacturing cost every 
week. Some maker or developer 
of a product will bring it in to 
us to get advice on how to 
| market it. 
| If the maker hasn’t had previous 
jautomotive experience, he doesn’t 
|appreciate the activities and chan- 

nels that must be covered in auto- 
motive merchandising, if the prod- 
duct is to get universal acceptance. 

Hundreds of firms —even since 
|the war—have proven beyond all 

doubt that a good product priced 
lhigh enough to give the maker the | \ 


fentits "wil Sui olume eve CUT THE COST 
ML MTG 
Ga 


- 





AFTER 


en en cm em | 


Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


|vertised and _ non - merchandised | 
competition. 

In fact, in many instances, sell- 
jing on a lone price advantage is| 


. |looked upon as an evidence of 
- | 
Shock absorber and suspension mech linferiority and weakness. 


anism of Bostrom seats soak up * 6 « 
jolts and jars. Fore and aft adjuster Catalog Products 
accommodatesall drivers. Steel frame NE of the almost inexcusable 
and mechanism outlast the truck; | failures in merchandising is to 
 . e |fail to catalog the product to every 
eliminate repairs. Snap-on seat cover- |dealer who can make a Sale, and 
ings can be replaced in 10 minutes; (to continue to inform those dealers 
eliminate upholstery jobs. 


\\ 


\ 


International Harvester 
Ce.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P.1378 * Federal: No. 56- 
D-3201 * Reo: No. 734-R6X 
* Four Wheel Drive: 






’ 


56B8-47 * Oshkosh: No. 
1957G ° Sterling: No. 
4UB1416-3 * Walter: No. 


not only that the product is avail- 
able but what it’s sales advantages 


Recommend “factory installed’’ |4re. 





| 
| 
| 
| 
| 
No. : 
| 
| 
| 
| 
| 
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Milwaukee 4, Wisconsin 


¥ AD-904 * Peterbilt: Stand- . Manufacturers cannot safely ex- | Lisle Ma h 
gnetic Plugs more than 

oh Gedeued+ belie Bostrom hydraulic seats on all new : 
Col aus. Unilin equipment orders. pay for themselves by cutting 
: . ee er moe = Emergency Order Called down service costs during the 

Hendrickson, Kenworth: ‘ ° s 9 

Bostrom No. 20601 BOSTROM MFG. CO. Tribute to Trucking critical break-in period. The 

ric , WASHINGTON. — “The gov- ; 
ernment order for motor truck powerful, permanent magnet in 


ee eee RN Re UN ae oe 


operators (DTA General Order 


a. i to tanite El, &. Saal, oo- the Lisle Plug pulls abrasive 





’ sential military supplies and metal particles out of the lubricant and holds them 
ii eee, ee ee Install Lisle Magnetic Plugs as original equip 
® road strike was a fine tribute to oo « SNSta is 7 
ind Introducing PAK -JAK eat anee OF ie trae, ment in the crankcase, transmission, overdrive, or 
dip ONLY TWO-SPEED GEAR RATIO Trailer Manufacturers Assn., rear axle —to cut costs on your service guarantee. 
le. ALL-PURPOSE SERVICE JACK said last week. 
“— With DETACHABLE ADAPTORS for We are fortunate that our WRITE for free sample 
commercial vehicle fleets on the plug for testing. Advise 


Transmissions and Differentials 


nation’s highways are flexible size and type of Lisle 
“IT CRADLES THEM ALL" enough to meet these emer- Plug desired. 
AUTOS AND TRUCKS gencies despite a very large 


shortage of truck-trailers We 
must fill these shortages now as 
the nation’s preparedness pro- 
gram places an even greater de- 
mand on our highway transpor- 
tation system.” 


ONE man does the work of TWO 
Eliminates costly comebacks! 


TOW BAR SALES COMPANY 


40 South Clinton St. 


RESGLE (24x 


Clarinda, lowa 


era ae 


ONLY $49.95 


Chicago 6, Illinois 
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Conservation, Recapping Essential . . . 


Truck Tire Supply Tighter 


(Continued from Page 26) 


ance are direly needed now in this 
time of acute tire shortage. Wheel 
alignment is the system of interre- 
lated angles of axles, wheels, tires 
and component parts to permit 
easy steering, safety and freedom 
from tire and front-end parts wear. 

An integral part of a complete 
wheel alignment service is wheel 
balancing. If a wheel is in perfect 
balance, all portions will exert an 
equal pull from the center as the 
wheel revolves. 

But if the wheel is not in bal- 
ance, the heavier portion will ex- 
ert a stronger pull from the axle 





Causes of... 


Uneven or spotty tire wear: 

Underinflated tires, incorrect 
camber, grabbing brakes, uneven 
caster, wheels out of balance. 

Car Pulls to One Side: 

Unequal camber, unequal tire 
inflation, bent frame, bent spin- 
dle or unequal caster. 

Excessive or Rapid Tire Wear: 

Underinflated tires, unequal 
camber, misaligned frame, bent 
axle or front suspension parts, 
incorrect toe-in, incorrect turn- 
ing radius or uneven caster. 


Shimmy: 

Underinflated tires, defective 
shock absorbers, loose king pins, 
bent spindle, loose shackles, too 
much caster, wheels out of bal- | 
ance. 





Wander: 

Tight steering, underinflated | 
tires, insufficient caster, loose 
wheel bearing, out-of-balance 
wheel. 


Hard Steering: 

Tight steering gear adjust- 
ment, tight king pins, bent spin- 
dle, too much caster. 





or spindle. This force increases | 
with the speed of rotation. A few | 
ounces of unbalance at the tread 
will develop a 12 to 16 pound vi- 
brating force at 35 to 40 miles 
an hour. 

Two types of unbalance are being | 
encountered presently in most tires. 
One is static unbalance, where the | 
entire wheel assembly is heavier at | 
one point than at others. Static un- 
balance tends to make the wheel 
jump or “jack rabbit” as it rolls 
along. 

As a grinding force takes place 
every time the tire comes back in 
contact with the pavement or other 
abrasive road surface, it tends A 
wear a little rubber off the tread 

| 












é 


HEAVY PART 





ole, The car vibrates vertically 
Makes ‘Em Bounce— 


Static unbalance, when one part of the tire 
tread is heavier than the balance, or when 
one section of the wheel assembly has a 
heavy spot, is called static out of balance 
and can be corrected by adding weights to 
offset this overweight condition. 


at this point and shortly a “flat 


spot” is developed. 
+ * * 
I YNAMIC unbalance is the con- 
dition where one side of the 
tire and wheel assembly is heavier 
than the other, and this condition 
promotes a “wobble” or horizontal 
vibration that not only is the cause 
of much shimmy but quickly wears 
out steering and front-end parts. 

Both types of unbalance tend 
to crowd the lubricant out of 
front end parts which promotes 
and increases excessive wear of 
these vital parts. 

In addition to causing cuppy or 
spotty wear in tire treads, unbal- 
ance of any magnitude will cause 
breakage of the steering mechan- 
ism, change wheel alignment, in- 
jure shock absorbers and generally 
shake the vehicle to pieces. 

While the average car wheel as- 
sembly may be out of balance from 


two to six ounces, recaps and re- 
treads may run from 10 to 20 
ounces, On large tires the wheel 


assembly may even be as much as 


four pounds out of balance on a 
retreaded job and tire men say 
that it is not unusual for large tire 
retreads to run as much as two 
pounds out of balance 


4 


JHILE it is felt true that un- 
balance is not as great a spoil- 
er of tread when the tires are run 
under load as when the truck is 
running empty, the time that farm- 
er and local delivery trucks run 
fully loaded is but a small part of 
their normal mileage. Thus, for 
these jobs it is more important that 
they be kept in perfect balance 
than it is for the over-road freight 
hauler who, incidently takes much 
better care of his rubber than the 
owner of one or two trucks. 


When any one of the interrelated 
angles is disturbed through wear, 
bad bumps or accidents, or neglect, 
wheels may be thrown out of ad- 
justment so that they no longer 
roll true but drag or scuff. This 
causes tires to wear excessively, A 
tire dragging sideways, say only 30 


‘to 50 feet every mile, is having the 





Effects of 3 Common Evils— 


The excessive tire wear shown on the above 


truck tires clearly illustrates the effects of 
mismating, overload and running with too low 
air pressure 


tread scrubbed off just as much as 
if it were being sliced off with a 
big knife. 

Because all of these angles are 
interrelated, throwing off one has 


the tendency to disrupt othe: 


and put an additional strain o 


every part making up the enti: 
front end assembly. 

A bent frame or sprung axle m iy 
prevent back wheels from followi \g 
the front ones in a parallel po i- 
tion. Many trucks suffer bi it 
frames from overloading, and bi at 
axle shafts from bumping cur >s 
and other’ obstructions. Again 
wheels are forced to skid, drag >r 
slide as they roll. Rapid and prem .:- 
ture tire wear is the result. It must 
be remembered that it doesn’t taxe 
an accident to throw a truck out of 
alignment. Ordinary driving con:i- 
tions will do it. Sudden stops or 
starts, hitting bumps at high speeds 
and other like occurrences place a 
strain on the vehicle chassis, 

If rapid and premature tire wear 
is to be prevented, tires must be al- 
lowed to roll without any tendency 


|to drag or scuff. This is the job of 


wheel alignment. Rapid wear can- 
not be stopped unless the tire rolls 
smoothly, Getting a smooth roll is 
the job of wheel balancing. 
+ a * 

HUS. TIRE conservation sug. 

gests the “package” = service 
where wheel balancing, front end 
alignment or steering correction 
and frame check together with in 

(See TIRE WEAR, Page 31, Col. 5) 


EF Goowich 
UNS) TESTS SHOW BES 








1. SHOWN ABOVE ARE the actual Certificates of 
Performance issued by the Contest Board of the 
American Automobile Association, certifying to 


the ability of the BFG Tubeless Tire to seal punc- 
tures and protect against sudden blowouts. Here's 
what these AAA certificates state: 








5. "THE COVENTIONAL TIRES with inner tubes, both 
new and used, all failed by blowout and collapsed 
instantly. 


2. "B. F. GOODRICH TUBELESS TIRES were tested in 
the same manner as B. F. Goodrich tires of con- 
ventional construction with inner tubes. 





6. “THE TUBELESS TIRES, both new and used, failed 
with a slow and gradual loss of air.’’ (As indicated 
on gauges marked by arrow above.) ‘‘For all of 
the Tubeless Tires tested an average of 4 min., 4 


sec. was required for pressure to drop from 22 Ibs 
per sq. inch to 3 lbs. per sq. inch. The minimum 


tame was 1 min., 37 
was 10 min., 


sec., and the maximum time 
57 sec.” 





3. “SIDEWALLS were artificially weakened by knit: 
cuts to simulate the effects of bruises from rocks, 
curbs and chuck holes. 


OFFICIAL AAA REPORT ON PUNCTURE SAFETY 





7. “NEW B. F. GOODRICH TUBELESS TIRES, of stric 
stock status, were inflated to recommended pres- 
sures and were driven over a spike board in such 
a manner that 





AGAINST SUDDEN BLOWOUTS 


OFFICIAL AAA REPORT ON BLOWOUT SAFETY 
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ner /1950 sales fell slightly to 3.4 ber- | Re 
o..@ cent. In 1949 those were 3.7 per-| 
tir Small Jobs Gaining cent and in 1948 they were 4.75 per- 
cent, 
pit Lighter Vehicles Claim Over 68 Percent | ped } 
po .i- Of 1 142 307 Sales in "50 N THE 19,501-26,000 GVW class, 
beat 9 9 “ ‘ e sales totaled 3.7 percent, com- 
. t (Continued from Page 26) pared with 2.48 percent in 1949, and 
a. ; 3 s 3.39 percent in 1948. 
gi . 38 percent increase, having regis- esting pattern in the size trend,| Heavy-heavies in the 26,000-and- | 
g . tered 18,279 vehicles against 12,- |demonstrating what improved de-| over GVW group hit 1.8 percent of 
9 26 690 in 1949; Texas, which jumped | sign, increased power and change |total sales in 1950, compared with 
must from 71,650 to 99,053 for a 37 per- in hauling conditions have done to| 1.4 percent in 1949 and 1.74 percent 
taice cent gain, and Ohio from 39,886 the truck market. |in 1948. 
at of to 52,741 for a 32.5 percent gain. In 1950, for example, 48 percent Chevrolet and Ford were the 
yniti- Others to show more than a 30 of all truck sales were in the 5,000-| only companies to place in the 
S or percent rise were Pennsylvania, ~-and-under class. In 1949, 45.56 per-| three top spots in every size class ‘ 
eeds from 46,306 to 61,473 for 31 per- cent was in the pickup sizes and in| jin which they build trucks. Inter- | More Protection for Passengers— 
ce a cent, and Wyoming from 4,567 to 1948 it was 36.68 percent. national Harvester placed in four The Superior Pioneer ''Trip-L-Safe'' school bus offers a Super-Guard frame, Safe-T-Shield 
bs 5,982 for 31 percent. In the 5,001-10,000 GVW class, of the seven divisions in which it | paneling and Unibilt body. This new model also has increased driver visibility, the firm 
sige Less than one-ton capacity ve- al — =? = s percent of | has vehicles, Dodge in three of | states. 
ance hicles a ee a. aa in 1988 bie 92 a cae. | = — classes, a = — oe i a ae - ae 
; as noted wi percent in the} . ° S out o e seven and Mack and | a i : : e 

oo %  §,000-and-under class, and 20.4 in| In the 10,001-14,000 GVW class,| White in one each. ana aw ae deren 2 Truckers Fined 
rolls the 5,001-10,000 GVW size. 1950 sales dropped to an alltime low! Jn the under-5,000-pound GVW| came in first by a comfortable mar- | ° : 
Il is In 1948 the percentage of vehicles of 7.3 percent of the total, with 1949 | class, Chevrolet too first in sales, | in with Dodge second d Ford ‘For ICC Violations 

in the one-ton-and-less class was | Showing 8.15 and 1948 being 15.16) followed by Ford and Dodge. The |®* aia 7 at 

58.24, in 1949 it was 69.5 percent, | Percent. lsame positions were held in the|*Hird. The 19,501-26,000 GVW ee) Se ee Sentences 
sug. and last year it maintained the| Last year's Sales in the 14,001-/|5,001-10,000 GVWs. In the 10,001- | eg a led by I-H, with i. |i ce ae ag cae 
wel high percentage of 68.4 percent of | 16,000 GVW size, totaled 14.9 per-| 14,000 GVW class, Ford stepped into | aking second and White taking complaints of violating Interstate 
aaa all sales. cent, while in 1949 it was 14.77 per- | first place with Chevrolet in sec- third. In the over-26,000 GVW class, Commerce Commission regulations 
tion * * 2 | cent, and in 1948 it was 16.72 per-| ond and GMC in third. two new names showed up on top. | Los Angeles-Seattle Motor Rx- 
a EGISTRATION figures for the | cent. Chevrolet again took the lead in | Mack took first place, International | press Co., a Washington state cor- 


‘ past three years form an inter- In the 16,001-19,500 GVW class, the 14,001-16,000 GVW size with! Harvester second and GMC third. poration operating 100 trucks, was 
fined $1,500 on seven counts charg- 
ing the company with what the 
judge said amounted to rebating to 
a Portland concern. 

The other case, John A. Mosler 


¢ and the Frideger Grocery Co. of 
Ashland, joint defendants, were 
each assessed $250 for operating a 
truck in interstate commerce with- 
& out a government permit. 
Tire Wear 





(Continued from Page 30) 


|struction as to the need for care- 


ful watch of tire pressures is all 
wrapped up in the job that every 
dealer should make available to his 
owners immediately. 

Tires should be recapped before 
they wear through the first layer of 
fabric. Tires that are sent to the 

& recapper when the tread wears 


smooth and without any carcass 
breaks should stand two or more 
recaps, it is claimed. 
















€ 
In other words, if dealers will 
advise customers properly, give 
them the inspection and repair 
service needed, it is possible for 
average truck owners to get as 
high as 200,000 miles of wear 
from their truck rubber. Dealers 
* can aid many of their customers 
to get through the present emer- 
gency without having to buy new 
| rubber which may be unavailable. 
a | Tire men claim that there will be 
7 e : 2. P 
5th Annual Report on B. F. Goodrich Invention That ‘sufficient camelback for recapping 
and they doubt that it will be 
° brought under allocation 
Protects Against Both Punctures and Sudden Blowouts Tooy hope thet aoeiiened Mies 
|made rubber for the smaller sizes 
of truck tires—up to the 8.25 size 
| will become available after Apr. 1. 
PROVED IN USE BY THOUSANDS OF MOTORISTS ‘But they hold a very dim outlook 
pe |for any increase in crude rubber 
IN Napetedied |allowances for some time. 
BLOWOUT TESTS ; VER five years ago our early tests is pulled out, prevents escape of air. 
TUBELESS Tikes indicated it! Reports from thou- 
sands of users confirmed it! Now, tests How Does It Hold Air Without a mene” See 
conducted by the American Automo- Tube? Recent advances in man-made 
bile Association prove it! The B. F, _ rubber made the Tubeless Tire possible. 
Goodrich Tubeless Tire not only seals | Rim-seal ridges on the tire bead make 
rrr’ punctures, it ends sudden blowouts —_an air-tight seal against the rim flange 
Sy Se eee oe ae ere; ton! The first development in tire —_ preventing air loss at the rim. A layer 
history that does both! of another special man-made rubber 
A prevents air loss through the tire. 
. ; 
How Do Blowouts Occur? Blowouts | weavy sie 


As in other BFG tires, ‘‘rythmic- 


OF TIRE 
flexing cords” give ‘‘Rythm Ride.” 


| ; start with a break in the tire’s fabric. 
(: In a conventional tire, the inner tube 
stretches in an attempt to bridge the 
gradually increasing gap. The tube is 
forced into the break, is pinched through, 
chafed through, or stretched to the 
breaking point . . . resulting in a sud- 
den explosive release of air. 


What About Supply? In coopera- 
tion with the government's program 
to restrict the use of rubber, the BFG 
Tubeless Tire may not be available in 
your area at this time. However, we 
can promise you that when conditions 


Why Doesn't the Tubeless Tire permit, production of this revolution- 


Blow Out? The Tubeless has no  2°Y tire will be expanded so that every 
inner tube to fail with sudden releaseof | Motorist can be safe from both blow- 


air. Its air retaining inner layer of spe- outs and punctures, a safety combina- 


cial rubber is built into the tire. When tion never possible before. | in ———— 
a break in the fabric occurs, the tire’s | The car vibrates horizontally 


| 

8. "SEVERAL SPIKES completely penetrated the tire action grad ually causes a small break in |Makes ‘Em Shimmy— 
h at the tread and were then withdrawn with no loss the liner and a slow release of air. | Dynamic unbalance exists where there is a 

of air pressure indicated on the gauge. | sie aoeed he Aaeih aller gas a 
|makes the wheel tend to wobble at high 
|speeds. This condition creates undue strain 
and rapid wear of all steering mechanisms, 
parts and makes steering hard at speeds. 





How Does It Seal Punctures? 
Sealant rubber under tread grips punc- 
turing object, plugs hole when object 
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Transport Policy Urged 


Revival of Equal Competitive Conditions Needed 


To Determine 


OKLAHOMA CITY.—Restoration 
of equal competitive conditions is 
necessary to determine the inherent 
advantages of particular forms of 
transportation, the regional trans- 


portation conference held here by | 


the U. S. Chamber of Commerce 
was told by a member of the cham- 
ber’s transportation committee. 


The speaker, George H. Shafer, 
general traffic manager of Wey- 
erhaeuser Sales Co., said that at 
present the nation has no single 
transportation policy, but rather 
an assortment of so-called trans- 
portation policies which are in- 
consistent and contradictory. 

The conference, attended by 275 
transportation and shipper repre- 


sentatives 
cities, was the first of its kind to 


from 45 southwestern | 


All Advantages 


be sponsored by the chamber for 
years. 

Evans A. Nash, of Oklahoma 
City, chairman of the chamber’s 
transportation committee, declared 
that many of the excellent sugges- 
tions made were put before the 
transportation committee at _ its 
meeting in Washington Feb. 20. 

Harold F. Hammond, manager of 
the chamber’s transportation de- 
partment, expressed the view that 
there will be a further reshuffling 
of the government emergency 
transportation functions before a 
satisfactory program has _ been 
achieved. 

Charles L. Dearing, Brookings 
Institution, speaking on the re- 
organization of government trans- 
portation agencies, said that as 
the emergency deepens the suc- 


Lhe ILA Or Sy ae 


al” 


LVS Lae 
CINCINNATI 
COLUMBUS 
INDIANAPOLIS 


a Bee 
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cess or failure of transportation 
will be determined largely by the 
quality of prior planning and the 
current performance of govern- 
ment agencies. 

Dearing said that federal trans- 
portation policy and organization 
are defective and that recent 
bureau shuffling has not corrected 
these defects. He observed that 
a logical peacetime organization 
would permit orderly transition to 
war requirements without impro- 
visation of emergency agencies. 

Joseph Hays, general counsel of 
the Assn. of Western Railways, 
said the railroads have reluctantly 
come to the conclusion that present 
laws should be amended to make 
the reports of presidential fact- 
finding boards in disputes concern- 
ing pay, rules or working condi- 
tions, final and _ binding; that 
strikes and lockouts in the railroad 
industry should be outlawed, and 
/that an orderly method of quasi- 
judicial procedure should be writ- 
ten into the law to provide for the 
settlement of disputes which are 
|/not adjusted either through nego- 
tiation, mediation or voluntary ar- 
bitration. 

Fred G. Gurley, president, 
Santa Fe Railway, declared the 
nation’s railways are rapidly mo- 
bilizing for defense but that they 
must have a continuing flow of 
material for new equipment and 
| repair parts, plus adequate man- 
| power to do the job properly. 

Powell C. Groner, president, Kan- 
|sas City Public Service Co. and a 
|member of the chamber’s transpor- 
|tation committee and its board of 
|directors, took exception to main- 
;tenance of the 40-hour week in 
{times of defense mobilization. He 
|emphasized the bad effect of a 
short work-week on transport ef- 
ficiency. 


Grocers Given 
Data on Cutting 


Delivery Costs 


| CHICAGO.—A_ survey showing 
'how wholesale grocers may cut de- 
livery costs 20 to 50 percent by 
analyzing truck fleet operating ex- 
penses was reported last week to 
|delegates here at the National- 
| American Wholesale Grocer 
| convention. 

The survey has been and is being 
| conducted jointly by NAWGA, GMc 
| Truck & Coach and the latter’s ad- 
| vertising counsel, Kudner Agency. 

Wholesale grocers saw colored 
slides said to show how to set up 
|a simplified cost-accounting system 


jon truck fleets that will provide | 
| hitherto unknown information lead- | 


|ing to savings. 


Transportation engineers and sur- | 
|vey experts, they were told, went} 
|into several “test” wholesale grocer | 
| houses of various sizes and types to) 
|search out the facts to prove there | 


lis a vast new field of profit to 
| wholesalers 
|interpret transportation costs. 


The presentation was made by 


Ww. L. Vande Water, merchandising | 
|manager for GMC; J. W. Millard | 
jof Kudner, and W. W. Edwards, 


|chief of GMC service training. 


All Willys Regions 


[Exceed Quotas 
In Truck Drive 


TOLEDO.—All of Willys-Over- 
land's six domestic sales regions ex- 
ceeded factory-assigned quotas dur- 

|ing the midwinter sales campaign, 
|the firm reported last week. 

Willys now is shipping sedan de- 

| liveries and %-ton and one-ton 
| pickup trucks against a large order 
| backlog developed during the two- 
|month campaign that ended Dec. 
31, E. L. Anderson, sales promotion 
|manager said. 

| National grand prize winner, an- 
}nounced by Anderson, is Belt Line 
|Motors, Inc., Albany, N. Y The 
firm exceeded the factory-assigned 
quota by more than 400 percent. 
| Anderson said commercial 
|sales increased more than 300 per- 


cent during November and Decem- | 


ber over the corresponding period 


in 1949, and that sedan delivery | 
other | 


sales ranked well above 


Willys truck models. 


Other regions and their pesoeey 
age of sales above quotas, are: Re-| 


gion 2, Memphis, 218.5; Region 3, | 
Louisville, 177; Region 4, Sioux} 


Falls, 400; Region 5, Dallas, 331.8, | 


and Region 6, Spokane, 266.7. 


‘Elect Newton 


Assn. t 


if they will correctly} 


car | 


| Burris, Clarence F. Schwartz, Ray- 
mond Masten, Henry Graves, Jesse 
S. Harman, Sam B. Singer, E. W 
Buchanan, Horace Daniel, Frank 
DOVER. Del.—(UTPS)—Lester C. McMenimen and Lou Kapelsky. 
Newton, of Bridgeville, has been 
elected 1951 president of the board 
of directors of the Delaware Motor 
Truck Assn. 

Elected to the board were: Rob- 
ert J. McCormick, Don Haye, Ralph 
Marsh, Roger Wooleyhan, John W. 


Del. Truckers 


Bestpitch Named 


D. Levin Bestpitch has been made 
manager of the service department 
of Howard W. Ford (Dodge-Plym- 
outh), 4721 Liberty Heights Ave., 
Baltimore. 


Ya to 2-ton models. 
F. 0. B. Chicago + Tax extra 


A minor added in- 
vestment protects 
the major invest- 
ment — particularly 
important now. 
Easy to install. Write 
for details. 


World's Most Widely Used Grill Guard 


VOLTZ BROS., INC, 2220,s.tnotana ave. 
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MR. DEALER 
START A “BANK” 


in your Service Department and 
and 


Increase Gross Profits 
Shop Efficiency 
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THE 
"SHOP MECHANIC'S BANK" 
Is a Simple and Effective 


PARTS AND LABOR SALES 
Stimulator that WILL Produce 


PLUS PROFITS 
FOR YOU 


While It Stimulates Your 
Organization to Greater Efficiency, 
Greater Job Interest and Enthusiasm 

in their efforts to BETTER SERVE 
YOUR CUSTOMERS 


DEALERS SAY: 


‘We feel the ‘Shop Mechanic's Bank’ has 
raised our repair order average and raised 
the morale of our mechanics." 











‘It's a natural” 





‘A valuable business getter’’ 





‘Interest stimulator in the shop" 





Something new and different'’ 





A simple plan to increase profits’ 





‘Creates good-will in the shop"’ 





‘A definite sales booster’ 





‘A real profit producer for the shop’ 





Took in $5,501.52 from four banks" 





“Sold $7,674.01 PLUS parts and labor with 
five banks" 


“Another outstanding feature of this plan 
is the enthusiastic acceptance of the ‘Bank’ 
by the men in the shop, whose increased 
efficiency and added efforts have more than 
compensated for the small cost." 





"We have this day completed the ‘Shop 
Mechanic's Bank' and are very pleased with 
the results. We have started another ‘Bank’ 
today and have three sales already." | 





“It is particularly gratifying to note that | 
the added business produced by the ‘Bank’ 
made it possible for us to report an all time 
high of $21,467.98 in total parts and labor 
sales for the month." 





"We like the idea of your ‘Shop Mechan. | 
ic's Bank' and herewith enclosing $15.00 in| 
payment for another." | 





These and many, many more dealers’ letters 
in our files testifying to the merits of this 
unique and inexpensive parts and labor sales 
stimulator. . . . 

If your shop needs a little ‘Shot in the 
arm'' and you would like some ADDITIONAL | 
gross profit out of your parts and service 
department, try one of these "BANKS" at— 


ONLY $15.00 : 
OUR GUARANTEE 


The "Shop Mechanic's Bank'’ must produce 
$1,000.00 or more in PLUS parts and labor 
sales for you. 

lf it fails to do this, or if you advise us 
that you were not completely satisfied, your 
$15.00 will be returned immediately. 


CUT OUT THE COUPON 


and mail it in 


TODAY 
We believe you too will say, it's the most 
inexpensive, low cost, SURE PROFIT producer 
you have ever used . . . in fact, because of | 
it's unique method of operation, it doesn't 


or oP PAYS 


E. THONER AND ASSOCIATES 
CULVER, INDIANA 


We enclose our check for $15.00 for which 
send complete unit of one ‘SHOP MECHAN- 
IC'S BANK" with instructions for its operation. 

lt is agreed, that if we advise you that we 
were not completely satisfied you will make 
immediate refund of the $15.00. 








Firm Name : 


Signature ee 


~~ Street Address 


‘State 


Charlotte, 


The 
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Each Maker’s Share... 


New-Truck Sales, 1950-1949 


Total 
Sales 
1950 


414,496 
315,912 
99,716 
97,818 
97,200 
45,881 
24,640 
12,050 
9,908 
5,675 
4,309 
3,876 
2,384 
2,072 
1,469 
1,362 
673 

422 
354 

323 
1,767 
1,142,307 


Automotive News ¢ 


CHEVROLET 
FORD .. 
DODGE Rieensesi 
INTERNATIONAL 
a 
STUDEBAKER 
WILLYS 
WHITE 
MACK 
DIAMOND T 
DIVCO 
REO .. 
BROCKWAY 
AUTOCAR 
FEDERAL 
PONTIAC 
KENWORTH 
CROSLEY 
STERLING 
MISCELLANEOUS 
TOTAL 


Pet. 
Share 
of 1950 
Sales 


36.29 
27.66 
8.73 
8.56 
8.51 
4.02 
2.16 


Total 
Sales 
1949 
345,519 
202,179 
116,956 
91,164 
80,407 
55,099 
32,765 
8,318 
6,862 


Pet. 
Share 
of 1949 
Sales 


35.92 
21.02 
12.16 
9.48 
8.36 
5.73 
3.41 
0.86 
0.71 





‘ompilation from R. L 


0.54 
0.37 
0.42 
0.17 
0.17 
0.13 
0.08 
0.04 
0.09 
0.02 
0.03 
29 
100% 
Polk & Co. Data 


5,172 
3,577 
4,003 
1,626 
1,655 
1,225 
775 
396 
871 
229 
337 
2,826 
961,961 





Truck Leasing Role Seen 
In Defense Preparation 


CHICAGO.—Fred P. Baker, of | 
Denver, re-elected president of the | 
National Truck Leasing System at) 
its sixth annual convention, said | 
here that “truck leasing is a bul-| 
wark under present conditions of 
military and civil defense prepara- 
tions.” 

“Government directives at this 
time make clear the need for 
conservation of existing equip- 
ment,” he asserted. “Truck leas- 
ing stresses such conservation 
and accomplishes it to an extent 
that is possible with but few pri- 
vate owners. 

“Efficient maintenance of trucks | 
is the life blood of our business. We | 
simply must do a more efficient | 
job to compete with private owners 
by conserving and making better 
use of tires, gasoline and trucks 
themselves. 

“One advantage in our industry 


| 


|is that its members are able to pool 


equipment and thus achieve flexi- 
bility, whether the call is for occa- 
sional use or peak season service. 
Owners are relieved of the neces- 
sity of having spare trucks to re-| 
place those which may break) 
down.” 

Baker also cited the use of truck 
pools in civilian defense plans set 
up for quick transport of large 
numbers of people if the occasion 
should demand. NTLS members, he 
said, are active on civilian defense 
committees. 

“With further reference to con- 
servation, it applies also to man- 

power, which, under conditions 
of shortage of drivers and main- 
tenance workers, can be better 
distributed by truck leasing com- 
panies than by private owners of 
trucks, he declared. 

Members of NTLS last vear in- 
creased their complement of trucks 
from 12,000 in 1949 to more than 
15,000. Their increase in volume 
averaged 25 percent, with some 


|larger firms turning in a gain of 
-|50 percent, Baker reported. 


“A company which has 100 trucks 
may tie up as much as $200,000 in 
its fleet,” he asserted. “By leasing 
trucks, it can free this capital for 
more profitable use and turn over 
the hauling job with its headaches 
to truck leasing specialists. 

Howard L. Willett jr., president 
of Willett Truck Leasing Co., Chi- 
cago and vice-president of NTLS, 
referred to members of the industry 
as “transportation engineers.” 


“We can buy gasoline, parts 


Gathings in New Home 
Gathings Motor Co. (Studebaker), 
N. C., has opened its 
new home at 1220 S. Tryon St. A 


Studebaker firm since 1941, it was 


formerly situated at 523 S. Tryon. 
company will maintain its 
used-car lot at 519 S. Tryon, in ad- 


cent to the new building. B. Frank 


— |dition to the used-car court adja- 
Gathings is founder and 5 room| 


and trucks for less than a firm 
which uses only a few vehicles,” 
he said. “As transportation engi- 
neers we are able to fit the truck 
to the commodity it hauls. We 
know that using a truck too big 
or too small for a particular job 
runs costs up.” 

Martha Dunlap, executive secre- 
tary of NTLS, pointed out that ap- 


proximately 75 percent of its mem- | 


bers’ trucks engage in 
hauling, while those used for inter- 


city trucking travel across as many 
|as 15 states. At the same time, she 


said, “truck leasing firms do not 
compete with for-hire carriers but 
rather with those that operate 
trucks as a sideline.” 


intracity | 






Trucks in 


NEW YORK.—Nineteen large U. 
S. cities give high priority to plan- 
ning for the emergency mobiliza- 
tion of trucking fleets in case o 
atomic raids, according to a survey 
made by Mack Trucks. 

The survey into defense trans- 
portation problems showed that 
inland cities were as concerned 
with their civilian defense prep- 
arations as the big coastal tar- 

gets. 

Major points disclosed by the re-| 
porting cities were: 

1. Sixty percent 
or started surveys 
truck transport. 


of available 


2. All were working to map out | Quebec 


emergency highway routes. 

3. Seventy-five percent cited the | 
need for further maintenance, im- | 
provement or expansion of high-| 
ways as a defense measure. 


Specific plans reported by some 





19 Large Cities Mobilizing Fleets for Evacuating, 
Hauling Supplies, Mack Reports 


33 





Raid Plans 





acterized generally as “most essen- 
tial,” “of the utmost importance” 
| or “vital” to civilian defense prepa- 
rations. 

| Of the reporting cities, two have 
| populations of more than 1,000,000, 
|three of more than 500,000. The re- 
|mainder came from cities with a 
population from 100,000 to 500,000 


Two Transport Groups 


had completed Merge in Quebec 
MONTREAL. The Automotive 
| Transport Assn. of Quebec and The 
Truckers’ 


|merged to form the Automotive 


Assn. have 


Transport Assn. of Quebec. 
Officers of the new association 


are: 


Frank 


Globe, 


Quebec City, 


president; Urgel Charette, Beauhar- 


cities called for the establishment] nois, vice-president; William C 
Sa ae a ttl — Norris, Montreal, treasurer, and 
cities outskirts, esignation oO : ian, | Rien 

emergency assembly points, and| Romeo Blouin, Quebec City, gen- 


creation of special maintenance and | 
repair depots. 

Considerable attention was be- 
ing given to plans for the conver- 
sion of main arterial highways 
into one-way evacuation routes | 
immediately following an attack. | 
Each city checked was asked to} 
list the major functions of motor 
truck transport in the event of dis- 
aster. A breakdown of returns gives 
the following high priority activi- 
ties. | 

1. Evacuation of refugees from| 
stricken areas. 

2. Transport of 
Medical equipment, 





vital supplies: 
food, fuel, 


| clothing and water. 


3. Use of trucks as emergency 
ambulances. 

4. Clearing of streets and rubble. 

5. Heavy duty rescue work. 

6. Transportation of police, fire, 
rescue and auxiliary civilian de- 
fense workers. 

7. Use in restoration of vital util- 


| ities. 


Truck transportation was char- 


eral secretary. 


Truck Output 


Truck production 


through Feb. 17: 
195! Pos 


1— 
l— 
3— 
{— 
5— 
6— 


11— 
12— 
13— 
i— 


56,852 
39,940 
25,430 
21,829 
17,224 
8,900 
5,489 
2,597 
2,274 
2,132 
1,317 
691 
297 
118 
1,817 


Make 
Chev. 
Ford 
Inter’! 
Dodge 
GMC 
Willys 
Stude. 
Mack 
White 
Reo 


Diam. T 


Divco 
Federal 
Crosley 
Misc. 


for 1951, 


19750 Fos 
59,284— 
45,447— 2 
12,816— 

8,733— ! 
14,187— 
2,874— 
7,051— 
1,752— 
1,422— 

335—12 

688—10 

4158—11 

201—12 

60—14 

1,371 


Total All Makes 


186 907 


156,679 





THE (omplale REPLACEMENT LINE 


Armorflex 
FLOOR 
MATS 


essential 


Floor mats can be an 


part of your replacement business 
complete replace 


The Armor-Flex 


ment line is your best 


building this profitable volume. It's 
made of heavy gauge, long wear 
ing rubber, bonded to thick felt 
It's packaged in individual cartons 
for easier merchandising. And it's 
and your 


right for you 
customers Better check 
Armor Flex line soon! 


priced 


oan 


MANUFACTURING CORP. 
CLEVELAND 12, OHIO 


into 


bet for 


the 
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|Perfect Circle, payable March 1 to | had first-half earnings of $581) 392 
stock of record Feb. 12. It contin-|last year after a 1949 loss. he 
ues Perfect Circle’s unbroken rec-| 1950 annual statement will be re- 
\ord of regular quarterly dividends| leased March 8. 

jsince the firm was incorporated 
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On the Financial Front... 


Nash Sets Best Pace 














lin 1928, 
| In 1950, Perfect Circle stockhold- 


Profit I s Double: 




































* 
lers received dividends totaling 93 ° 
In Stock Gains lecents per share. During the year, By Continental ; 
four quarterly dividends of 20 cents . kb 
By George Deery the First of Michigan Corp., invest- per share were paid. At the end of| Continental Motors had a sh irp 3 
Associate Editor ment bankers. ithe year there was an additional | upturn in business in the fiscal )oar - 
\JASH-KELVINATOR showed the} Nash’s 248 percent rise was idividend of 13 cents. | ended Oct. 31, “— gy the he 
: ger percentage gain in| followed by Studebaker with an * * + | — oie oe ‘ 
market price among e liste appreciation of 19.5 percent. Other | 2. 2 : ; 
stocks of the auto and truck = penocuinne boosts samne Packard, Resumes Dividends pre ag —_— nt 7 
ers in January, according to Clar-| 17.6; Chrysler, 14.5; Hudson, 14.1; yromors News : A : 
ence A. Horn, manager of the cor-| Crosley, 10.7; Diveo, 9.8; General a Ss iii ili ~— oe | Seiberling Pays 25 Cents oe, President C. : 
poration securities department of| Motors, 7.8; International Har- faced with the same lack of com- | On Common Stock Net poummeatie o 
; A Stock vester, 7.8; Four-Wheel-Drive, 7.3, | netent help we had during the last| Seiberling Rubber last week re- taxes euneunted te n 
uto Stocks and Reo, 5.2. _ emergency.” sumed quarterly dividends on the $3,611,245. or $1.09 p 
Feb. 19 Feb. 10 ee on = : ar s oe OO ————————— common stock by declaring a divi- per share, com V 
Chrysler ......... 15% 77% |rising market were Federal Motor dend of 25 cents per share, payable ‘6h 9 801 | ‘ 
Crosley .......... 4% 5% | Truck, 5 percent; Mack, 28; White, — - a 8 eae March 10 to stockholders of record ag we ¥% 
General Motors .. 50 51% |2.7; Diamond-T, 5, and Autocar, 1.2.|4,° 3099000 shares at a special | Feb 20. ea 
Hudson .......... 11% 17% A decrease of 1.6 percent was —" P per share, in 1949. At 
meeting. | Regular quarterly dividends of C. J. Reese Net sales totaled of 
- naier ¥ istered by Kaiser-Frazer, while ‘ 
Kaiser-Frazer 71% 1% |registered by Kaiser , * * «8 $1.13 per share on the 4% percent! $96,404,468, against $73,192,294, i — 
a alaaneana oa 7 = ote ae 3-4 per- Si 1928 prior preferred stock, and $1.25 on| 1949. Aariouhurel engines qeqeunt- 
Studebaker eet 3314 32% : $668 ince |5 percent Class A preferred stock,|ed for 33 percent of the year’s vol- O 
ED icra 10 10 | Fruehauf Trailer Boosts Dividend Record Holds _| “Te also declared. Both preferred | ume, automotive engines 19 percent 
Willys-Overland _. 11 11% ii s \dividends are payable Apr. 1 to/and industrial engines 14 percent. L 
—_e  — “* |Common to 3 Million Shares At Perfect Circle |stockholders of record Feb. 20. The remainder consisted of mili- 
10 Stocks ....... 22.78 23.18 Stockholders of Fruehauf Trailer | A quarterly dividend of 25 cents| The common dividend will be the|tary, aircraft and marine engines, Is 
approved an increase of authorized! per share has been declared by | first since Dec. 29, 1948. Seiberling| service parts and machine products 
$$ -— - —| Reese told stockholders that ( 
the satisfactory performance in the 
CLEVELAND AREA SETS Ronee of the Se teroponer ian | 
engine developed by Continental a 
has resulted in an extension of ot 
| the original order, which has been cell 
| in ae at an accelerating of 
| rate since 1949. 

Military business, both direct and | VY! 
| indirect, together with demand for ‘ 
essential civilian needs, should wh 

@ | fully utilize the increased plant ca- cor 
eens up in recent years, he Ole 
said. Working capital amounting to 
| $25,056,193 at Oct. 31, 1950, was the tre 
| highest in the corporation’s history, Cor 
i. > ioe larger than a year pot 
earlier, ng-term debt stood at ” 
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h | scord in 1950. Nearly 80,000 new passenger | ones before special credit, was 
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East Coast 


Expressway 


Delaware Asked to Enact Law Granting Access 


To Proposed 


WILMINGTON, Del.—Enactment 
f Delaware legislation to authorize 


he control of highway access in| bridge. This would have to be built | 
he state has been urged by the|by the federal government, which | 


Delaware state highway depart- 
nent. 

The issue was raised in con- 
nection with the department’s 
approval in principle of an engi- 
neering firm’s report recommend- 
ing a new $11,438,000 four-lane 
express highway linking the Dela- 
ware river bridge approaches, 
near Farnhurst, with the pro- 
posed Maryland expressway near 
Warwick, Md. 

The report, made by the New 
York firm of Knappen, Tippetts, 
Abbet Co., does not include the cost 
of a required new high-level four- 


Okla. Official Says 
Load Limit Law 
Is Saving Roads | 


Super-Highway 


j lane bridge over the Chesapeake 
and Delaware canal near Summit 


| now contemplates a two-lane bridge 
near Summit. 

If and when the proposed high- 
| way is completed, it would be part 
of a super-through highway from 
Washington to New York and New| 
|England. The engineering report | 
emphasized that access. control | 
legislation would be needed to as- | 
}sure that the recommended high- | 
| way would have the advantages of 
controlled access principles. 

In stressing the definite need 
for legislation in Delaware for | 
highway access control, the re- | 
port pointed out that about two- 


thirds of the states now have 


4 


| legislative authority to control 


access to highways. All of the | 
states on the East Coast from | 
Maine to Virginia have enacted | 
such legislation with the single 
exception of Delaware. 

“It is imperative,” the report de- | 





OKLAHOMA CITY. — “Limiting | 
the load of trucks on Oklahoma 
highways has definitely reduced 
the amount of paving damage, but 
just how much it is impossible to 
tell,” Coble Gambill, commissioner 
of public safety, said in an inter- 
view. 


“Since the uniform traffic code— | 


clared, “that limited access high-| 
way legislation be adopted and | 
applied in developing the routes on | 
new alignments proposed in this | 
report if the increase in traffic is | 
to be handled effectively without 
objectionable delays and interfer- 
ences. Any individual restraints 
which may be involved will be 





At Detroit Automotive Products Parley— 

For the first time since Jim Baker became president and general manager of Detroit Auto- 
motive Products Corp. about 18 months ago, the firm held a regional manager's meeting. Its 
products include Thornton drive, Load-Booster third axle and No-Spin differentials. Seated 
(left to right): R. Dickson, assistant general manager of purchasing; P. W. Churchman, comp- 
troller; V. L. Anderson, secretary-treasurer; Baker; A. F. Myers, chemical engineer; |. Hagg- 
lund, sales and A. Hesla, manufacturing. Standing (left to right): Regional Managers— 
O. B. Casey, West Coast; B. A. Mackey, northern; R. H. Williams, southwestern; E. N. Boyles, 
southeastern; J. J. Krauss central; L. A. Armentrout, eastern. 


Detroit Automotive Products 
Reports Biggest Backlog 


DETROIT. — Detroit Automotive, single and optional two-speed 
Products Corp. entered 1951 with| axles. Gross weight capacities 
the largest backlog of civilian busi-| range from 24,000 to 38,000 pounds. 
ness in its history, according to 8.) The Load-Booster third axle is 


which limits the axle weight for | greatly outweighed by the general 








commercial vehicles — was passed | 
one year ago, wear and tear on 
Oklahoma’s road system has been 
tremendously reduced,” Gambill 
continued. “The load limit is 18,000 
pounds on each axle. 

“Large trucks still are breaking 
the road limit law,” the commis- 
sioner asserted, “but arrests and 
warnings in the past year have re- 
duced overloaded vehicles from 35 
to 10 percent.” 





benefits derived.” 


Diesels Win Popularity 

MONTREAL, — Diesel - powered 
trucks are increasing in popularity 
in Canada, according to the White 
Motor Co. of Canada. White) 
started production of diesel trucks} 
here last November and earlier 
this year added a second shift to 
increase output. 


TREATS THE ENGINE— 


OT THE OIL! 


Miracle Power doesn't change oil— 
it’s not a chemical, detergent, or purge. 
it's all lubricant—colloidal synthetic 
graphite completely suspended in oil. 


GRAPHITE FILM 
PROTECTS METAL 


BARE METAL 
SCRATCHES © 


35 


Trailer Production 
In First 10 Months 
Of °50 Tops *49 


DETROIT.—Production of truck- 
trailers in the first 10 months of 
1950 totaled 18,581 units more than 
output in all of 1949, according to 


the Truck-Trailer Manufacturers 
Assn. 
Output in the 10-month period 


amounted to 51,678, compared with 
1949’s total production of 33,097. 


The report, released this month, 
|does not include figures for the 
last two months of 1950 because of 
the time needed to compile the 
statistics. 


Dollar value of shipments in the 
first 10 months of 1950 amounted 
to $182,592,000, compared with $119,- 
098,000 for all of 1949. The 10- 
month total also was greater than 
in all of 1948, 1947 and 1946, when 
dollar value of shipments reached 
$139,996,000, $138,383,000 and $151,- 
384,000, respectively. 

Units produced in the first 10 
months of 1950 likewise were great- 
|er than the 1948 total of 44,478. 





Truck-Trailer Production 


First 10 Months of °50 











F. Baker, president. lavailable in two basic bogie sizes Produc- Pet. 
Baker also announced the ap- | of 32,000 and 40,000 pounds. Each is Te we 
pointment of L. A. Armentrout | of the pusher type which is said to! Complete Trailers 48,756 94.3 
as eastern regional manager. permit the full advantage of a rear VANS ovsessssnvee 29,965 58.0 
Armentrout will be in charge of | driving axle and create the shortest cur aud tp... aa | ae 
the company’s distributorships in| possible six-wheel tandem unit to Open top 3,238 6.3 
New York, New Jersey, Connecti-|meet special train length laws in Platforms seorrerorseseeersnnee Q,G85 = 18.4 
cut, Massachusetts, Vermont, New | various states. ao ee 
Hampshire, Maine, Rhode Island,,; NoSpin differentials in approxi- All other platforms ........... 7,605 14.7 
Maryland and Delaware. mately 35 models are currently | by - oH LS CREPES a. bt 
The report also gave a descrip-| available to the civilian market and Other . svveccccssvnvevoncnnenee 219 4 
tion of the firm’s main products, at least 20 types designed for mili- | “a ee en a es 
|such as the Thornton drive, Load-| tary vehicles. Tandem axle ................ "925 1.8 
Feventig Ts amie and NoGpin dit-| | The NoSpin differential is being) Gece “trates wens. ana 
. sold, as standard equipment, direct All Other Trailers... 2,870 5.6 
The basic Thornton drive is | to certain special equipment manu-| Trailer Chassis . 1,922 3.7 
available in three different mod- facturers, it is said. This repre-| TOTAL <n 
els adaptable to 114-, 2-, 24%- and |sents a new sales policy for the| Vatue of Shipments... 0m. $182,592,000 
8-ton truck chassis equipped with | concern. Se 


Miracle Power covers vital 


engine surfaces with a 


lubricating film of colloidal 


synthetic graphite... 
prevents pry STARTING 


... provides freer movement 


of parts to save gas and 


oil, make starting easier. 


Sell Miracle Power — Ask your jobber salesman or write 


Miracle Power 


PARTS CORPORATION 


AP 
THE 


Division 


* TOLEDO 1, OHIO 


Manufacturers of: MUFFLERS ¢ PIPES «© MIRACLE POWER e dgf-123 


*% 
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go down the drain if the taxation 
rate is not raised.” He further 
stated that the exhaustive study 
made by his committee indicated 
the people of the state want good 
highways on a pay-as-you-go pro- 


gram. 


Extra Gas Tax for Cities 
Ruled Out in Wyoming 


Wyoming’s house of  repre- 
sentatives killed a bill proposing | 
un added one-cent gasoline tax to | 
provide assistance to cities and 
towns throughout the state. 

Proponents of the bill argued 
it would help Wyoming cities and 
towns out of financial doldrums, 
and make uniform a tax which 
already is being levied locally in 
many communities. 

. 7 









Washington Assn. 
Appraises Bills 
Of Auto Interest 


The Washington State Auto Deal- | 
ers Assn, has issued a bulletin to) 
its members telling them of state | 
bills of interest to auto dealers. 

The following measures Were ap- 
praised: 

House Bill 121—-Relates to install- 
ment sales financing. “It doesn't 
look good and is being watched 
closely .. ." WSADA said. 

Caravan law — This law, in all| 
probability, will be repealed, it was 
said. Until that time, any dealer 
getting into difficulty over this law 
should contact WSADA. 

House Bill 174—Relating to pro- 
curing of insurance in connection 
with loans and contracts. Provides 
that no person shall, as a condition 
to a loan or purchase under con- 
tract, require that the insurance be 
procured through the seller. This 
bill would be injurious to dealers, 
said the association. 

House Bill 25—Provides that the 
certificate of ownership of a ve- 
hicle shall be prima facie proof that 
the legal owner therein named has 
the legal title to the car with the 
right to alienate or transfer same. 

Senate Bill 60—Would abolish the 
commercial vehicle safety division 
of the Washington state patrol. 

House Bill 127—Provides for li-| 
ecensing of finance companies, | 
establishes powers and duties of di- 





rector of licenses, and provides 
penalties. 
House Bill 136—Provides for 


staggered system for licensing ve- 
hicles. 

House Bill 147—Provides that the 
excise tax on vehicles shall be pay- 
able for the period for which the | 
vehicle is registered at the rate of | 
% percent per month. | 

+ + + | 


N. Carolina Bill Designates 
Central Filing for Mortgages | 


All mortgages and deeds of trust | 
on vehicles would be required to 
be recorded with the state vehicles 
department under terms of a bill} 
introduced in the North Carolina | 
legislature. 

The measure is intended to desig- | 
nate a central place for the filing 
of such deeds or mortgages. Pres- | 
ent North Carolina law says they 
shall be recorded with the clerk of 
superior court of the county in 
which the owner lives. | 

* - * 


Colorado Lawmakers Asked 


To Remove Financing Abuses | 


Delegates to the Colorado state | 
legislature have been asked to in- 
troduce a measure eliminating 
“abuses” in the installment finance 
ing of automobiles. 

J. Glenn Donaldson, former city | 
attorney, announced the proposed | 
measure is designed to “reach the | 
abuses and anti-social practices | 
which, engaged in by certain time | 
sellers or finance companies, or | 
both, have proven detrimental to | 
the public and to the honest ele- | 
ment engaged in time selling and | 


financing. 


* * * 


Sales Tax Collection Fees 


Vetoed in Utah Senate 

Utah’s senate upheld Gov. J. 
Bracken Lee’s veto of a bill which 
would have permitted vendors to 


AUTOMOTIVE NEWS. 


far trucking interests are being 
more or less “railroaded” in the 
house. What the outcome in the 
senate will be is hard to say at this 
time. 

The measure did not change the 
48,000-pound load limit but its 
sponsors claimed it would make the 
law enforceable and protect the 
highways from excessive pounding. 
The most stringent provision in the 
bill calls for on-the-spot unloading 
of vehicles found overweight. 

+ aa 


l6s Win in Utah 
A bill to raise the minimum driv- 
ing age in Utah from 16 to 18 years 
was killed by the lower branch of 
|the state legislature. 
* * 


Insurance Race Ban Hit 
Pending in the Indiana legisla- 
ture is a bill which would make it 
unlawful for insurance companies 
to refuse to sell vehicle insurance 
to persons because of their color or 
racial extraction. 

* 


Gas Shrinkage Allowance 
Cut by Indiana House 


retain 5 percent of sales tax col- 
lections (up to $100 per year per 
store) as an allowance for tax 
losses. 

In vetoing the bill, Gov. Lee said 
it might establish a precedent for 
other groups; that it would benefit 
a comparatively small number of 
cities, and that the legislature 
|should consider pending bills pro- 


| viding tax reduction for all persons. 
* * « 


Mud Guards for Trucks 


Commercial vehicles would be 
required to carry mud guards and 
protective bars on the rear of their | 
vehicles under terms of a bill in- 
troduced in the Ohio legislature. 

* * * 


* 


Morris 





Stringent Load Bill Passed 
By Texas House, 109 to 18 


A stringent bill calling on state 
police, sheriffs and deputies to help 
weight inspectors enforce the truck 
load limit was passed by the Texas 
house and sent to the senate by a Indiana’s house of 
vote of 109 to 18. tives passed and sent to the state | 

The lopsided vote shows that thus ‘senate : a _ bill which would reduce 


+ * 


nati utility. 


from 
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Trolley Coach Milestone— 
Edwards 
Cincinnati Street Railway Co., 
of the 1,000th street railway ‘coach built by | vehicle department, to set up regu 


Marmon-Herrington Co., 
Col. A. W. Herrington, chairman. It is part operation of all school buses. Othe: 


of an order being completed for the Cincin- |provisions of the bill would maks« 


|the shrinkage and evaporation al- 
representa- | lowance of gasoline distributors for 
state ra 





give a 1 percent allowance to ser\ 
ice stations. 

Rep. Paul Moellering, who spon 
sored the measure, estimated 
would save the state $500,000 a yea: 
By the same figuring, the bill woul 
cost gasoline distributors $1,000,00 
a year and benefit service statio: 
operators by $500,000. 

* > 


New Hampshire Senate 


Blocks Automotive Bill 


. A bill which would make severa 
™~ |changes in the state’s vehicle law 
See ihas been approved by the lowe: 
™|branch of the New MHampshir: 
legislature, but struck a snag ir 
the senate, where it was delayer 
after being reported from commit 
tee with several amendments. 

One of the amendments woul: 
eliminate an entire section of th: 
| measure, which, if approved, would 
(left), president of the | permit the state board of educa 
takes delivery | tion, with the advice of the moto: 


Indianapolis, from|lations governing the design and 


mechanical directional signals as 
- | pulsory on all cars as of next Jan. 
land boost the fee paid by pate 
dealers for temporary paper plates 
from 20 cents to 50 cents. 


Another measure approved by thx 
(Cc vontinued on Page | 37, Col. 1) 


income tax purposes 
percent and 


percent to 1 
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oo ITS ANOTHER REASON | 


PENNSYLVANIA FARMERS’ INCOME IS SO STEADY! 


You're a good guesser if you get this. For, even 
when you know it’s a Pennsylvania farm crop, 
there’s still plenty of room for gosh-hard guess- 
ing—so many farm crops has Pennsylvania. 


This one is a tobacco leaf, enlarged 20 times. 
And tobacco is just one of the big variety of crops 
that make it so good for Pennsylvania farmers— 
and for you! For, it’s all these crops—buckwheat 
(Pennsylvania is top producer), eggs (Penn- 
Sylvania’s second) and dozens more—that give 
them such strong, steady income through the 
year as well as through the years. 





Harrisburg 


Michigan Farmer 
East Lansing 


Pennsylvania farmers are steady another way 
—in their reading of PENNSYLVANIA 
FARMER—the one farm paper that reaches 7 out 
of 10 farm folks twice a month. It belongs in 
your plans! 

Few top-third states can offer you the steady 
prospect for farm sales like Pennsylvania. Two 
other states that do are Ohio and Michigan 
served by THE OHIO FARMER and MICHI- 
GAN FARMER. 

For further information write T1013 Rock- 
well Avenue, Cleveland 14, Ohio. 


The Ohio Farmer 
Cleveland 
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10use and sent to the senate would 
illow persons entering the armed 
services a prorated rebate on their 
iuto registration fees. Also ap- 
proved by the house was a proposal 
to extend to all amputees, even 
non-veterans, the registration priv- 


ileges now available to veterans, | 


provided their vehicles are properly 
equipped. 
* * 


Texas Weighs Inspection 


Of All Vehicles 

Periodic inspection of all forms 
of vehicles operating in Texas 
would be demanded under the 


terms of a new bill introduced 
into the Texas legislature re- 
cently. 


The bill asks that all vehicles, 
trailers, semi-trailers, pole trail- 
ers and house trailers be inspect- 
ed once during the first year of 
operation, and twice each suc- 
ceeding year, Certificates would 
be awarded after the vehicle has 
passed all tests. 

The bill calls for a $1 fee for 
the inspection, but in event defi- 


ciencies are found, a second in- 

spection, necessary to receiving 
| @ certificate, would be given 
without charge. 

A clause provides that no trans- 
fer of title shall be made unless 
the vehicle has been inspected 
within six months prior to the 
transfer. 


* + 


Ohio Eyes Tax Bill 


Replacement of a 3 percent sales 
tax with a 5 percent wholesalers tax 
is proposed by a bill introduced in 
the Ohio legislature. 

a * * 
Highway User Organizations 
Support N. H. Gas Tax Hike 

Gasoline and other highway user 
groups gave overwhelming support 
|to a bill providing a new one-cent 
| State gasoline tax increase to help 
|finance New Hampshire’s 15-year 
|highway program at a public hear- 
ing in the legislature. 
| The supporting organizations, 
some of which had opposed prev- 


‘ious gas tax increase proposals, in- | 





cluded the N. H. Petroleum Indus- 
tries Committee, New Hampshire 
Truck Owners’ Assn., N. H. High- 


| way Users’ Conference and N. H. 


Farm Bureau Federation. 
7 * + 


Same Size 
North Dakota Rejects 


Larger, Heavier Trucks 

Bills to increase truck length and 
weight limits were killed in the 
North Dakota house. 

The bill would have increased the 
length limitation of tractor-truck 
combinations from 45 to 50 feet. 
It would have further provided 


that, in the discretion of the state | 


highway commissioner, lengths up 
to 60 feet could be authorized. 


The other measure would have 


increased limit to 73,280 pounds on | 


the 60-foot tractor-trailer combina- 


tions. 
* 


Texas Measure Covers 
Sale of Stored Vehicles 


| Legislation to provide a means | 
|for garage and parking lot owners 


to dispose of vehicles which have 
been stored and are uncalled for 
in 60 days has been introduced in 
the Texas house of representatives. 

A bill provides that after 60 days 











Cincinnati AOT Chapter Formed— 


A local chapter of Automobile Old Timers has been launched. Representative of the group 


| of approximately 35 from Cincinnati and surrounding area are those shown. Date when the 
individual entered the auto field is in parentheses. Left to right, seated, are: E. F. Chaskel 


(1905), Florence 


Ind.; A. G. W. Brown (1904), Cincinnati: W. W. Taylor (1908), 


North 


| Bend, O. Standing: L. Luzern Custer (1899), Dayton, O.; H. D. Green (1908), Rising Sun, ind, 


| and Robert S. Powell (1910), Bridgetown, O 


garage owners or parking lot own- 
ers would notify the owner to come 
forth and pay any charges due. 

If no one offered to pay the 
charges within 10 days, the vehicle 
could be sold at public auction fol- 


ei. et RR jp 


oo 


nd 


Oo methiinnngh 





lowing 20 days notice in the county 
where the charges originated. 
Proceeds from the sale would be 
applied to the payment of any 
recorded liens and then to the pay- 
ment of wrecker and_ storage 
charges, including the cost of hold- 
ing the sale. Any balance would 
accrue to the owner. 
+ + * 


Speed of Trucks Called 


Factor in Highway Wear 

Because tests have shown that 
speed of a vehicle as well as its load 
is an important factor in road 
wear, the question of a statutory 
speed limit for trucks using Wis- 
consin highways has returned to 
legislative discussions. 

Sen. Jess Miller, chairman of the 
legislature's special highways _ in- 
vestigating committee, says his 
group has the proposition under 
consideration, although it has not 
yet reached a conclusion. Miller 
told the legislative council that 
when a truck increases its speed 
from 40 to 50 miles an hour, the 
strain on road surfaces may be in- 
creased as much as 50 percent. 

+ + o 


Ohio May Consider Tradein 


For Sales Tax Purposes 


A bill introduced in the Ohio 
legislature by Rep. Delmar T. 
O’Hara, Columbiana Republican, 
is designed to meet a common 
complaint against collection of 
the state sales tax on uSed auto- 
mobiles when new purchases are 
made with the tradein of the old 
car, 

Under present Ohio law, the 
sales tax is collected on the sale 
price of the new car, with no al- 
lowance for the tradein value of 
the old car. The new bill provides 
that such “credit” be allowed on 
the tradein value where “like 
tangible property” is exchanged. 


+ + * 
Tex. Legislature Delays Vote 


On Tax Restriction Measure 


An anti-sales or income tax con- 
stitutional amendment has been 
held up temporarily in the Texas 
legislature by action of the house 
committee on constitutional amend 
|ments which referred it to the At 
|torney General for an opinion. 
| The committee wants to know if 
the amendment would bun present 
|sales taxes or prevent levying of 
specific ones in the future. As writ 
|ten the amendment would ban 4a 
| general sales tax or a state income 


| tax. 





lowa Overloading Problem 


Not Serious, Probers Told 


Iowa’s overloaded truck problem 
is “not as serious as has been paint- 
ed,” it was declared by L. E. Crow- 
ley, executive secretary of the Iowa 
Motor Truck Assn., in an open let- 
iter to an Iowa house of representa- 
tives subcommittee investigating 
alleged damage to highways by 
overloaded trucks. 

“Only a few of Iowa's truck op- 
erators,” he said, “are consistently 
and maliciously violating the state 
size and weight laws.” 

Asserting that “no one has a 
greater interest in the preservation 
of Iowa’s highway network than 
the trucking industry,” Crowley 
asked that “the sins of the very few 
should not be charged against the 





entire membership of this great in 
dustry.” 
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Used-Car Auction Prices 
























































ton platform, $435. ’42 sedan, $505, | 
$490; %-ton pickup, $250. '41 conv.., | (Compiled by Automotive News) Wc 
$490. °'32 business coupe, $135 | | 
Market Trend HUDSON—’49 Super (6) sedan, $1,025. '48| Feb. 1951 Jan De I 
: . : : Super (6) club coupe, $950. Model (to date) 1951 19: n 
Judging by wholesale used-car prices, an early spring is in | wEROURY—'51 club coupe, $2,150. ‘50 1951. $2,051 $2,001 - A 
prospect this year. The overall average price of used cars jumped __ club coupe, $1,625, $1,660; sedan, $1,725. 1950 1.607 i $1.59 ioe 
$6 last week to $994—the highest level of the year and the highest —ae 41 sedan, $300 1949... 1997 <ane 9 Mot 
. ; ee ee is en ‘ ,230 
since the last week in September, 1950. NASH—’48 Super (600) sedan, $785, °37 1948 pods ona .~ 1% 
’ i ‘ | Lafayette sedan, $125. it Ft a faQ !'tea«“ F ro e 
The rise was paced by ’51s, which advanced $34 in value to an | of heMOBILE—'50 (98) sedanet, $1,860*; Se snicarees 779 770 76: for 
average of $2,051. Other substantial gains were: ’4ls, up $13, ’47s, (76) sedanet, $1,665*. ‘49 (S8) sedan, I icc ceetes 685 682 67 F 
up $10 and ’42s, up $8. Both ’46s and ’48s gained $1, while '49s stayed ee eee ey See enee | 1942. “ 326 321 33: Mo 
even with the preceding week. The only loss was an $11 decline in a ee eae $170°. See rd 1941... ‘ 326 325 $2 1. 
the average price of ’50s. PACKARD —'47 Clipper sedan, $525. 46 Overall Saieen.: *aaiaieilidlt cy aaeae ase 
Another harbinger of spring was the increased number of cars | pp¢42P, $60. (41 (11) club coupe as Average... $ 994* $ 987* $ 83: 
sold at auction. The percentage of sale figure at 10 representative SD sedan, $1,000. ‘41 SD sedan, $290; *Includes '51 models. 
i i i 00. ‘39 sedan, $145; . ; 
Sonens TANS Week Feaenes St percent, She Mignest © as been slave ll 9 $275, Pe el (The above figures are averages of used-car auction prices, all 
the first week in August, 1950. PONTIAC—'51 Chieftain (8) Deluxe sedan, | makes and models, carried regularly in Automotive News./ 
There were 1,380 units offered for sale at the 10 marts last week | og A Bi gy ge ol ont ase. Sle . 
with 979, or 71 percent, sold. In the preceding week at the same 365, "48 Streamliner (8) sedan, $1,145*.| $1,250; sport sedan, $1,335. (8) Deluxe sedan, $1,835*. '49 Chieftain 
auctions, offerings totaled 1,394, while sale amounted to 962 units, ‘47 Streamliner (8) sedanet, $950, $935; | NASH—'50 Statesman 4-dr., $1,385, $1,250. (8) sedan, $1,305, $1,370*, $1,570. 4. 
. Of - - Bae * - 
or 69 percent. | Torpedo, 6) segan, $90: Streamilher (6) | OLDSMOBILE 50 (56) ciub ‘coupe, i.-| (9) Sedan, S1LL00E, S1.AB0% gL 0BK. 
Prices marked with an * indicate a unit equipped | $730." 31.450 $2 ee | ae / : : ; 
; kos ‘ lead dient | ’ 9 9 , . ; | STUDEBAKER—’'50 Champion sedan, §1 
with automatic transmission or overdrive. N. PLAINFIELD, N. J PACKARD—'51 4-dr., $2,625", $2,350. '41|" 330, $1,335". 49 Commander wea, 
° A 4 g Ne Je (110) 4-dr., $150. 115°.” 
ALBANY N. Y (78) sedanet, $750*; Deluxe (78) 4-dr ; . | eee | $1,115". "48 Land Cruiser sedan, $¥sv 
9 iN. Ee $845*; (76) sedanet, $840°. '46 (78) se. (Lebanon Auto Auction. Sale every | PLYMOUTH—-'51 Cambridge 4-dr., $1,850. | WILLYS—’51 station wagon, $1,875"; \, 
(Tim Anspach’s Dealers Auto Auction.| danet, $782*. '40 (8) 4-dr., $245 “ | Wednesday. Prices are for sale of eee? '50 SD Club coupe, $1,450; 4-dr., $1,550,| ton pickup, $1,760; Jeep, $1,385. ‘47 
Sale every Monday. Prices are for sale of |PLYMOUTH—'51 Cranbrook’ club coupe, (Market very strong. Dealers stocking 40 club coupe, $140. Jeep, $510. 
Feb. 12.) $1,810. '48 SD 4-dr., $1,025; club coupe | BC@vily for spring. Sold 63 units out of | PONTIAC — '51 Chieftain (8) 4-dr.,  $2.- 
(Prices steady, with new cars hanging $1,010. ‘47 SD business coupe, $710, '46| 79 offerings.) 420°, °50 business coupe, $1,800*; Chief- OAKLAND, CALIF. 
around dealer delivery prices. Sold 109 SD 2-dr., $840. ’41 SD 4-dr., $310 | BUICK—'49 Super sedan, $1,560*, $1,500; tain (6) 2-dr., $1,650, $1,580, $1,600; 
units out of 125 offerings.) PONTIAC—'50 Chieftain (8) Deluxe 2-dr RM sedan, $1,550*,. ‘48 RM sedan, §$1,- conv., $1,925*. ‘49 Chieftain (8) 4-dr., (A. L, Pollock Auto Dealers Wholesale 
BUICK—’50 RM sedanet, $1,970*; Special $1,750; (6) club coupe, $1,625; (6) se- 270, $1,210. ‘47 Super sedan, $1,000, a a (6) ar $1,285. ‘48 Tor- aa iweb 7) Wednesday. Prices are 
* , ca a * es Bn0- P 595. ° eluxe (8 “6 900; Special sedan, $810. ‘46 Super| pedo (6) 4-dr., 80; station wagon, | ‘or sale of Feb. 7. 
oo’ ai O00: RM "Pa. Fabs 48 $1,190. bi ry oar. sl osse ered aah $745. 42, RM am, $435. ‘ $775; SL (8) 2-dr., $1,160*. ‘46 Tor- (Prices about steady.) 
RM 2-dr.. $1,190 *° ’ : STUDEBAKER—'49 Land Cruiser 4-dr., | CHEVROLET—’'51 SL Deluxe sedan, §2,- pedo 2-dr., $750. "41 4-dr., $580, #SUICK—'50 Super Riviera coupe, $2,450*, 
CADILLAG—'50 (61) 4-dr., $3,535*, '49| $1,255. '47 Commander club coupe, $840. | 0950. ‘50 FL Deluxe sedan, $1,600, $1,- | STUDEBAKER—'50 Champion club coupe,/ conv., $2,135. '49 4-dr., $1,700. 48 Super 
(62) 4-dr., $2,600*, ‘48 (61) ‘4-dr.. $2,- 560. °'49 conv., $1,350, $1,330, $1,300,| $1,282; 4-dr., $1,360, $1,620. ‘48 Com- 4-dr., $1,155; Special 4-dr., $1,u60, §1, 
100; (62) 4-dr., $2,035". '47 (62) 4-dr. AKRON | $1,280. ‘47 FM club coupe, $830; SM mander 4-dr., $990; Champion 4-dr., 2uu. '4¢ Super 4-dr., $910; conv., $1,195 
$1,510*, ‘46 (62) 4-dr., $1,060, $1,150°*: | sedan, $570. ‘46 SM sedan, $635. ‘41) $920. " ‘46 4-dr., $835. ‘41 club coupe, $190. 
(61) 2-dr., $1,085. : ee (H. C. Turney Auto Auction. Sale every | SD sedan, $410, , |W ILLYS "50 Jeep station Wagon, $1.550. | CADILLAC—'51 (61) 4-dr., $4,700, ‘5U 
CHEVROLET—'51 FL Deluxe 4-dr., $2,-| Thursday. Prices are for sale of Feb. 15.) | DeSOTO—'48 Custom club coupe, $1,220°. | 19 Jeep, $540. 48 Jeep, $490, $550. (61) club coupe, 2 at $3,995*, §$4,0Uu, 
150*, $2,160*; 2-dr., $2,110*, $1,900, $1,- (Sold 49 units out of 91 offerings.) | ‘41 Custom sedan, $400*. ‘ MISCELLANEOUS ‘51 Henry J 2-dr., $3,900; (62) Coupe de Ville, ’ $4,625-, 
790: FL Special 2-dr.. 2 at $1,800; SL | BUICK—'40 sedan, $250 | DODGE—’49 Coronet sedan, $1,490". '48 | $1,110, ‘47 International %-ton pickup, $4.91u*; 4-dr., 2 at $4,100. 
Deluxe 2-dr., $2,010*; '4-dr., $1,880; Bel- |CHEVROLET—’'50 FL Deluxe sedan, $1,- | $710. 16 Cul ae aoe _— ——_ CHEVROLET—'5u FL Deluxe 4-dr., §1,- 
Air 2-dr., $2,375*; Carryall, $1,575; SL| 375, $1,450. ‘49 SL Deluxe sedan, 2 at |<,%J10 ,.46 Custom sedan, $500. 7 25"; 2-dr., $1,590; %-ton pickup, 91,55. 
Special business coupe, 2 at $1,550; 2-dr.,| $1,250, $1,230, $1,245, 2 at $1,185; club | FORD—°49 Custom (5) sedan, $1,200, $1.- MANHEIM, PA. 49 4-dr., $1,085, $1,040. "47 SM 2-dr., 
$1,800. ‘50 SL Deluxe 2-dr., $1,480, $1,- coupe, $1,220. '48 FM sedan, $895, §$1,- 180, $1,140, $1,080; Custom (6) club) ‘ , $895, $750; FM station wagon, $950. 
485; 4-dr., $1,575. ‘49 FL Special 2-dr., 000. ‘47 sedan $835, $850 46 FI * aero- coupe, $1,100. 16 SD (8) sedan, 2 at\ (Manheim Auto Sales & Auction, Inc. 4-dr., $985. "46 FL aerosedan, $25. '42 
$1,230; SIL Deluxe 4-dr. $1,070. '48 FM sedan $775 $685 "41 club coupe, $300 — f = (8) sedan, $440, ‘40 De- ne overs Friday. Prices are for sale of 2-dr., $430, ’41 club coupe, $32U; 4-dr., 
of ; z. is ie , ; ae ee ee uxe sedan, $280. . 9. 370. '38 2-dr., $175. '37 2-dr., $155. 
scar, $960, $076; BM Z-dr. $025; 4-dr.. | DODGE—'47 sedan, $805. | KAISER—'49 sedan, $925. '47 sedan, $565. (Sold 45 units out of 95 offerings.) cunyeLen "50 . iadaar 4-dr., “eis 


oe tee a ae Bees | MERCURY-—'49 sedan, $1,365*. ‘46 sedan, | BUICK—'49 Super 4-dr., $1,475, | '48 RM 47 4-dr., $1,010. 


FORD—'50 sedan, $1,235, $1,450, $1,325. 
4-dr., $1,200. '46 Super 4-dr., $905. '40/ popGE—'47 club coupe, $750. °38 4-dr., 


$690; FL aerosedan, $900; 4-dr., $820. 


; > "49 conv., $1,260; sedan, $1,140. '47 club $770. 
ou; vice G2 $970; club coupe, | coupe, $825. 46 ‘sedan, $670, $705; sta- | NASH-—'47 (600) sedan, $710, ‘46 (600), Super 4-dr., $365. °39 Special 4-dr., $405. $185. 
DeSOTO—'50 Deluxe 4-dr., $1,780; Custom | pager dg we, sedan, $540. CADILLAC —'49 (62) 4-dr.. $2,630°; (60) | FURD—'50 (6) \4-ton pickup, $1,350, §1,- 
4-dr., $1,820 geet FRAZER—-'48 sedan, $750, OLDSMOBILE — '49 (98) sedan, $1,635*, Special 4-dr., $2,500. "48 (62) 4-dr., 220; (6) 2-dr., $1,550; (8) 2-dr., $i,o80, 
DODGE—'51 Coronet 4-dr., $2,310°, 50 aa 49 Cosmopolitan club coupe, ee. 48 pa sedan, $1,160*; | eer ace 4-dr., $1,495*, 46 (61) $1,600, $1,505; conv., $1,800, "4y (Ss) 
< , 1.200. ( sedan, , ‘ es . oon conv., 1,255; 2-dr. 1,2 ,210, 
— soon’ a. 4ae we ase nes MERCURY 50 sedan, $1,700. ‘49 club | PACKARD—’48 Custom sedan, $1,035. CHEVROLET—'51 SL Deluxe 4-dr., §2,- $1,150; te. wien, oe en1as = 
tom 4-dr., $725, 42. iGston panel, | . COUPe, $1,205. '46 club coupe, $775. PLYMOUTH—'51 Cranbrook sedan, $2,050.| 040; club coupe, $1,900. '50 conv., $1.-| 295. "4s (8) dr, $880. "46 (8) dear 
Cus ” . 2 ’ | NASH—'50 Statesman sedan, $1,250. ‘49 49 SD sedan, $1,320, $1,280. ‘48 SD| 850%; FL Deluxe 2-dr., $1,640*; SL Spe- $765; 2-dr., $610. '38 4-dr., $100. : 


De- cial 2-dr., $1,380. ‘49 SL Deluxe club/ pincoOLN—'49 4-dr. 1,470: z 

coupe, $1,270." ‘47 FM 4-dr., $850; FL| “tan 4-ar., $1,490; dedn’'91.400 de ee 
3,- aerosedan, $740. $300. . . . = . ‘i *° 
CHRYSLER — '50 NY 4-dr., $2,025. '47| wieROURY—'50 2-ar. $1,830, ‘49 4-ar 


(600) sedan, $1,110, $1,050. sedan, $1,000. ‘47 SD sedan, $815; 
OLDSMOBILE—'49 (98) sedan, $1,600*; luxe sedan, $785, $700. 
(88) sedan, $1,550*. '46 (98) sedan, $785. | PONTIAC—’51 Chieftain (8) sedan, 


$110. 
FORD—’51 Deluxe (6) 2-dr., $1,700; Crest- 
liner, $2,110. ‘50 CD (8) 2-dr., $1,550. 


qu00; club couse, $i.00b o eae: 23,060. | '41 sedan, $225. 325*. °48 conv., $1,275*; SL (8) sedan, R 
(6) 4-dr $1 050: Deluxe (6) club cou PLYMOUTH —'50 SD sedan, $1,525. '46 SD $1,250*, $1,185. ‘47 Torpedo (6) sedan, Windsor 4-dr., $1,060. $1,300. 
% 5 a pe, DODGE—'49 Coronet club coupe, $1,500. NASH —49 (600) 4-dr., $1,205 


sedan, $700, $715. '41 club coupe, $275. $920. 
‘46 4-dr., $805. ‘42 club coupe, $345. | OL DSMOBILE—'50 (98) 4-dr., $2,375° 


$1,020. °48 Deluxe (8) 2-dr., $710. ‘47 PONTIAC—-'42 sedan, $320. '40 club coupe, | WILLYS—’49 Jeep station wagon, $1,060*. 


—_—aMiCc wa. 6 hl aa MISCELLANEOUS—'50 International 4: |FORD—'50 CD (8) 2-dr., $1.370; CD (6) | "49 ss) 2-dr., $1,290°; club’ couse 4. 
mupeon 46 aon tates $1,165 STL DEBAKER —'46 Champion sedan, $500. ton pickup, $1,000, 4-dr., $1,260; business coupe, $910. ‘49 560; (98) 4-dr., $1,725*; conv. $1 720 
KAISER—'49 4-dr., $810. = 41 Commander sedan, $300. Custom (8) 4-dr., $1,280; 2-dr., $1,180; '41 (8) 4-dr., $225; (6) 4-ar. $170. "40 
LINCOLN—'49 4-dr., 2 at $1,250; club ee - VALDOSTA, GA. oe OR, ONO 68) ae, COR, ; 

coupe, $1,220; Cosmopolitan 4-dr., $1,- CONCORD, MASS. ayy ery | KAISER -'50 Trav - PLYMOUTH—'41 4-dr., 2 at $305. 

370°, . s (Tom Hewitt Auto Auction. Sale every SER—'50 Traveler, $1,265. PONTIAC— '49 4-dr., $1,525*, ‘48 4-dr 
MERCURY—’51 4-dr., $2,410*. °50 (72A) (Concord Auto Auction, Inc. Sales every | Friday. Prices are for sale of Feb. 9.) MERCURY— 51 2-dr., $2,130. E $1,030. 41 (8) 4-dr.. $195. ’ 

club coupe, $1 485. 49 4-ar $1,270 Monday and Friday. Prices are for sales (Sold 154 units out of 264 offerings.) NASH—’50 Statesman 4-dr., $1,150. 49 STUDEBAKER—’40 4-ar $190 

> . Eas, ean’ ° ‘fof Feb. 9-12.) r8a on i rn. Ambassador 4-dr., $1,000. "46 (600) ” ’ 

46 2-dr., $700. ‘41 4-dr., $370. (Sold 150 unit t of 220 offeri BUICK—’50 Special 4-dr., $1,525; Super 4-dr., $650, $570 
NASH—’50 Ambassador 4-dr., $1,450. , ae S'S offerings.) conv., $2,250° RM 2-dr., $1,850. '49 RM| oy DNiGmILE’ 49 (98) 4-d 1,520. °48 DANVILLE, VA 
OLDSMOBILE—’51 (88) 4-dr., $2,700*. '50 | BUICK—'SI Super Riviera 4-dr., $2,960*. | 4-dr., $1,300; Super 4-dr., $1,510*%.§ "48 | "(ee)" o ae 61 100 nna? (76) 7 $825 ? ° 

(98) 4-dr., $2,210°; (88) 4-dr., $1,910*. | ‘50 Special sedan, $1,550; Super sedanet,/ RM conv., $1,060. '46 Super 4-dr., $630. peruano’ s ve eadie. 7a $825.| (Danville Auto Auction. Sale every Wed- 

"49 (88) 4-dr., $1,525. ‘48 (98) 4-dr., $1,855*, $1,840*°, °49 Super conv., $1,600. | oa nm EAcC—’50 (62) 4-dr $4,000*, $3,- PLYMOUTH "51 i mud $1,415. 1.865. "50 nesday. Prices are tor sale of Feb. 14.) 

$1,160, $1,280. "47 (66) 2-dr., $925*;| ‘46 RM sedan, $800. ‘41 Super conv., |" "759*° “$3.725*; (61) 4-dr.. $3,700" —'49| sp gare $1635. St Ste So a clon |, (Market active. New-car dealers looking 

(98) soaanet, goo”. '41 (78) 4-dr., $190; $00: = [one's — sedan, | (61)' 2-dr., $2,500; (62) 4-dr., $2,650.| coupe, $1 ais’ "ts ‘Sib a-ar "$1115. ~ units, Sold 39 out of 60 offer- 

4-dr., $185. . entury sedan, 80. y » @ onne , 345. s r., 115. gs. 
pursooed-"'n Cambridge 2-dr., $1,810; | CADILLAC—'50 (61) club’ coupe, $3,300; | 48 (62) 4-dr., $2,200°. x a PONTIAC—'49 (8) 4-dr., $1,365. "48 (6) | puICK—'47 Special 2-dr., $835. ‘46 Super 

Cranbrook 4-dr., $1,935. '48 SD 4-dr.. (62) sedan, $3,610°, 49 (62) cony., | CHEVROLET ~"51 Bel-Air, $2,100; SL De- s sedanet, $1,350, | 41 (8) sedanet, $455. 2-dr., $810. 

$960, $950. '47'SD ‘4-dr., $850. $2,200°; sedanet, $2,200*. '46 (62) sedan, | luxe 2-dr., $2,050; FL Deluxe 2-dr., §2,- | SEUMEBAKER—'50 Champion 2-dr., $1,-| cHEVROLET—'50 SL Deluxe club coupe, 
PONTIAC—'50 SL (8) 2-dr., $1,700*, '49] $1,080%. ‘42 (62) sedan, $630*. ‘41 (75) | 100%; SL Special club coupe, $1,805. '50) 275. $1,450; FL Deluxe 2-dr., $1,640*; SL 

Chieftain (8) 4-dr., $1,550*; (6) 4-dr.,| Sedan, $810; (63) sedan, $575*. SL_ Deluxe club coupe, §$1,590°; 2-dr., ia Special club coupe, $1,320. '49 FL ‘Spe- 

, $1,700*, $1,670*; Bel-Air, $1,900*%; FL DENVER cial 4-dr., $1,175; SL Deluxe 4-dr. 


CHEVROLET—’51 SL Deluxe sedan, §1,- 

985*, $1,825; FL Special sedan, ek Special 2-dr., $1,460, $1,415; FL Deluxe 
’50 %-ton pickup, $975; SL Special se- 4-dr., $1,580*; %%-ton pickup, $1,055. '49 
dan, $1,275; SL Deluxe sedan, $1,600*, FL Deluxe 4-dr., $1,300, $1,250; SL _De- 
$1,510, $1,650*. 49 SL Special club luxe 2-dr., $1,300; 4-dr., $1,200, $1,300; 
coupe, $1,140; sedan, $1,180, $1,225; SL %-ton pickup, $910, $900. ‘48 SM 4-dr., 
Deluxe sedan, $1,260, $1,250; club coupe,| $675; FL aerosedan, $1,165, '47 i4-ton 
$1,237; conv., $1,280; FL Deluxe sedan,| Pickup, $600. "46 FM 4-dr., $775; %-ton 
$1,300; FL Special sedan, $1,200. ‘48 panel, $400; FL aerosedan, $605. 

FL aerosedan, $1,040, $915; FM sedan, | DeSOTO—’49 Custom 4-dr., $1,500. 

$750; SM business coupe, $840, $780; | DODGE—’50 Wayfarer 2-dr., $1,450. '49 
sedan, $950. °47 FM club coupe, $825; Meadowbrook 2-dr., $1,350; Coronet 
conv., $725; FL aerosedan, $920. ‘46 4-dr., $1,425*. ‘46 Custom 4-dr., $635. 
FM sedan, $575, $630; club coupe, $780; | FORD—'51 Custom (8) conv., $2,330; 4-dr., 
SM sedan, $655. ‘42 FL aerosedan, $405. $2,135; 2-dr., $1,935, $2,175; Deluxe (8) 
‘41 MD sedan, 2 at $335; club coupe, 2-dr., $1,890. ‘50 CD (8) club coupe, 
$325; SD sedan, $260, $395. ‘40 SD $1,540; %-ton pickup, $1,000; CD (8) 
sedan, $310, $215; Master (85) business 2-dr., $1,600, $1,535, $1,550. ‘49 Deluxe 


(Denver Auto Auction, Inc. Sale every ean sD se’ ‘47 FL 4-d., 
ee = Colo. Prices are for DODGE—'50 Coronet 4-dr., $1,880. ‘41 
(Prices up slightly with demand greatest cane Se. ; . 
since last summer. Sold 176 units out of |FORD—'50 CD (8) 4-dr., $1,635; 2-dr., 
205 offerings.) $1,460. 49 Custom (8) 2-dr., $1,125, 
BUICK—'50 Super sedan, $2,065*, $2,135*; $1,150. ‘47 Deluxe (8) 2-dr., $625, ‘46 
Special sedan, $1,600*, $1,625*. ’49 Super Deluxe (8) 2-dr., $570; SD (8) 2-ar., 
sedan, $1,395, $1,415*, $1,475. °47 RM $785. 41 8D (8) 4-dr., $470; club coupe, 
conv., $880, $890. '46 Super sedan, $800. _ $330; conv., $425. 
CADILLAC—'50 (62) sedan, $3,850*, $4,- | NASH—'46 Ambassador 4-dr., $460. 
055*. '48 (60) Special sedan, $2,115*; OLDSMOBILE— 48 (78) 4-dr., $925*. 
(62) sedan, $2,060". PLYMOUTH—'S0 Deluxe 4-dr., $1,300. "49 
CHEVROLET—'51 FL Deluxe sedan, $2,-| $OnV-+ .$2/310. ‘47 SD 4-dr., $650. ‘40 
105. '50 FL 1 . $1,500, E oe > 
S Deluxe sedan, § $1,575, | STUDEBAKER — ‘50 Champion Deluxe 


$1,585, $1,625, $1,695". ‘49 FL Deluxe : 
sedan, $1,225, $1,245, $1,265, $1,270, 2-dr., $1,135. 41 Commander 4-dr., $80. 


$1,450, ‘48 SL (8) 4-dr., $1,120*; 2-dr., 
$1,210. ‘47 SL (8) 4-dr., $850. ‘46 (8) 
club coupe, $705. 

STUDEBAKER—’'48 Champion 4-dr., $840; 
Commander RD 4-dr., $1,050*. 

MISCELLANEOUS—’51 GMC *-ton pick- 
up, $1,375. ‘48 GMC %-ton pickup, $510. 
‘42 International 2%-ton dump, $310. 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 
day. Prices are for sale of Feb. 14.) 
(Poor weather hurt sale. Sold 31 units 
out of 54 offerings.) 
BUICK—’50 Special 4-dr., $1,500, $1,515. 
‘49 RM 2-dr., 2 at $1,410. 

















‘ woe i 297 . 49 K 7 
ee Bn eT aa S 10 sew Yorner sedan, s1.-| foots ia eeo tine! eats SA: siiars, Sue, f'3s0; “Kston, pickup 
ee 7 non (le SLER—’49 New sedan, ” 050; 8 8) 2-dr., $1,000, $1, ; "180 °48 FT.’ . 
er eis tS TM 2ar., $075. "411° 675, $1,600. 46 Windsor Highiander| 4-dr., $1,050, $980; club coupe, $1,180. | $1180. "48 FL. sedan, $010, $015, $1,040, | MASON CITY, IA. 
CHRYSLER—’41 2-dr., $105. sedan, $825. ’41 Saratoga business coupe, '48 Deluxe (8) 2-dr., $650; conv., $850. $735 "$800. 47 FM od $815. $870. (Lapiner’s Used Car Auction. Sale every 
DODGE——'47 Deluxe 4-dr., $530 $250. °37 sedan, $95. ‘47 Deluxe 4-dr., $620, $700; conv., $705, "46 SM sedan, $520, $540. $565, $695, | ednesday. Prices are for sale of Feb. 14.) 
FORD — '50 (6) 4-dr., $1,310, ‘49 (6) | DODGE—'49 Coronet sedan, $1,110. ‘47 $780. '46 %-ton pickup, $400. ‘42 2-dr., $710, $720 '41 sedan, $300, $305, $325, (Prices stronger. Sold 121 units out of 
2-d 955 945 95. 70: (8 ° Custom sedan, $870, $840. ‘41 Army $350, $475. °41 Deluxe 2-dr., $150. , a : te . _ ’ | 152 offerings.) 
cdr., $955, $945, $895, $870; (8) 2-dr.. | truck, $160 FRAZER—'49 4-dr., $900 $335. $365, $380. 140 '4-ton pickup, $300. | Riicg 4s RM 
, L CHRYSLER—'49 Windsor sedan, $1,505. me M 4-dr., $975. °47 Super 
2-dr., $810. ‘46 Super 4-dr., $685. 


$985. ‘48 4-dr., $735; 2-dr., $800. ‘46 
2-dr., $600. 
LINCOLN—'47 4-dr., $795. ‘40 4-dr., $625. 
MERCURY—’48 4-dr., $900. 
NASH—'47 (600) 4-dr., 2 at $630. 
OLDSMOBILE—'48 club coupe, $960. ‘47 


FORD—'50 Standard (8) sedan, $1,375, | LINCOLN—’'49 Cosmopolitan 4-dr., $1,310. 
$1,470; CD (8) sedan, $1,450. ‘49 Cus- | MERCURY—’51 2-dr., $2,450*; club coupe, 
tom (8) sedan, $1,045", $950, $1,150, $2,150. "50 4-dr., $1,400. ’49 «64-dr., 


‘48 NY conv., $1,285. '47 Royal sedan, | ,, _— — J 
845, $855, $860, $940. °46 Royal sedan, CADILLAC—'50 (61) 4-dr., $3,540*. ‘49 
ro $855, $860, § - (82), f-ar., $2,535°, ‘48 (61) 4-ar., 
DeSOTO—'49 Delux dan, $1,405. ‘47 ,180*. 
mune sedan, § “| CHEVROLET—'51 SL Special 2-dr., $1,880; 


acon, Fees. Sees. 1-ton truck, $1,670. '50 FL Deluxe 4-d 
DODGE—'49 sedan, 925; 1-ton ickup, e , ’ . e 4-dr., 
- . $ P P $1,400, $1,445; 2-dr., $1,500, 2 at $1,525; 












club coupe, $675. / 
PLYMOUTH—’50 club coupe, $1,480. ‘48] ™ $820. : 
4-dr., $935, $915. V4 FORD—'51 Deluxe (8) sedan, $1,990*. '50/ COMV., $1,575. °49 FL Deluxe 2-dr., 
Vy CD (8) sedan, $1,300, $1,475, $1,495, a. $1,190. an ee, $1,095. 
‘ “NS $1,520*, $1,610*, $1,680*; (6) %-ton|_. ot aerosedan . 
EBENSBURG, PA. LS pickup, $1,200. '49 Custom (8) sedan, | CHRYSLER—’'49 Windsor 4-dr., $1,420. 
DeSOTO—'50 Custom 4-dr., $2,025*, ‘48 


$1,130, $1,135, $1,150, $1,210, $1,245*, | 
$1,275*; Standard (8) sedan, $1,025, Custom 4-dr., $985. 

$1,070, $1,075, $1,070, $1,125, $1,135. DODGE— 49 Coronet 2-dr., 2 at $1,415*. 
'48 (8) sedan, $725, $745, $785, $790.|_'47 Deluxe 4-dr., $785, $825. 

'47 (8) sedan, $725, $755, $795, $800. ‘46 | FORD—'51 Deluxe (8) 2-dr., 2 at $1,885. 
(8) sedan, $505, $510, $570, $585, $610, ‘50 CD (8) 4-dr., $1,550*; 2-dr., $1,540*; 
$635, $735. '42 (8) sedan, $260, $345.| Deluxe (6) 2-dr., $1,400, $1,440, $1,450*. 


(Ebensburg Auto Auction Co, Sale every 
Thursday. Prices are for sale of Feb. 15.) 
(Demand very good and prices higher 
than at any time since 1947. Sold 59 units 
out of 77 offerings.) 
BUICK—’47 Super 4-dr., $925, $910; RM 


4-dr., $800. '41 Special sedanet, $430. '40 
Special club coupe, $260. '41 sedan, $200, $260, $270, $310. | '49 Custom (8) 2-dr., 2 at $1,070, $1,100, 
CADILLAC—'47 (62) conv., $1,570*. HUDSON—'49 Commodore | (8) _ sedan, | $t.208", $1,120. ‘48 conv., $790; 4-dr., 
$1,100°. 60. 


CHEVROLET—'51 FL Deluxe 2-dr., $2,025. 
‘50 FL Deluxe 4-dr., $1,585, $1,520; se- 
dan delivery, $1,265. '49 FL Deluxe 4-dr., 
$1,320. °48 SM 4-dr., $935; 2-dr., $1,085, 
$990; %-ton pickup, $875. '47 FM 2-dr., 
$875. '41 MD 4-dr., $380. ‘39 2-dr., $185. 

CHRYSLER—'49 Royal 4-dr., $1,530. 

DeSOTO—’50 Custom 4-dr., $1,800. '47 De- 
luxe 4-dr., $895. 

DODGE—’50 %-ton pickup, $990. '47 4-dr., 
$790. '46 4-dr., $750. '37 4-dr., $165. 

FORD—'50 CD (8) 2-dr., $1,430, $1,360. r 

a 


KAISER—’'48 sedan, $635. | LINCOLN—’49 Cosmopolitan 4-dr., $1,270* 
LINCOLN—’49 sedan, $1,415*. ‘48 sedan, | MERCURY—’51 4-dr., §2,490*. ‘49 2-dr., 
$760". $1,300, $1,285, $1,295*; 4-dr., $1,315*, 

MERCURY—'50 sedan, $1,770*. '49 sedan, $1,260, 
$1,140, $1,235, $1,240*, $1.290*, $1,415*. | NASH—’49 Ambassador 4-dr., $1,155*, ‘48 
‘47 sedan, $765, $785, $895. ‘46 sedan, aepteentes 4-dr., $680. '46 (600) 4-dr., 
$700. ‘ 

NASH—'49 Ambassador sedan, $1,045*. | OLDSMOBILE—’'49 (88) 4-dr., $1,505*. ‘48 
'47 Ambassador sedan, $860*; (600) se- (68) 2-dr., $905*; (98) 4-dr., $1,130, '47 
dan, $530. '46 (600) sedan, $495, $570. (66) 2-dr., $795. 

OLDSMOBILE—’50 (98) sedan, $2,100*, |PACKARD—’50 4-dr., $1,495*. ‘48 4-dr., 

'49 Custom (8) 2-dr., $1,110*, $1,110; ? $2,250*, $2,325"; (88) sedan» $1,900*. $1,195. 

Ste. 40 bean $08 37 (8D) Pie “=: '47 (98) sedan, $945*. '41 sedan, $350*. ee Deluxe 4-dr., $1,180. '48 

. * -dr., a -dr., $85. Nicer PLYMOUTH—'51 Cranbrook sedan, $1,865. eluxe 2-dr., $925; 4-dr., $810. '47 SD 

Nash Rewards Cleveland Dealer ‘50 SD Special Deluxe sedan, $1,520. ‘49 2-dr., $755. ‘46 Deluxe 4-dr., $595, $615. 


a 


oF es 











HUDSON—’49 Super (6) 4-dr., $1,010. '46 
mR wre os “ar Eighth Nash dealer in the Greater Cleveland area to win a 10-point select dealer award SD Special Deluxe sedan, $1,200, $1,210, ee oe ® on mcee". "50 (8) 
r -dr., ‘ am -dr., hak s ey $1,265. °48 SD Special Deluxe sedan, -dr., $1, , $1,845°; (6) 2-dr., $1,780°. 
755, was Shaker Nash, Inc. Presentation of the award at a staff meeting-supper was made by R. W. $820, $840, $865, $885. ‘49 (8) 2-dr.. 2 at $1,485°, $1,455°. ‘48 
NASH—’47 Ambassador 4-dr., Light (left), assistant zone manager, to Dave Johannesberg (center), head of Shaker Nash, | pONTIAC—'S1 Chieftain (8)*Deluxe sedan,| (8) 2-dr., $1,050, $905. '47 (8) 2-dr., 


$760. 
OLDSMOBILE—'48 (76) 4-dr., $990. '47 | while Jack Seeh district manager, looks on. $2,550°, °50 Catalina, $2,300°; Chieftain; $830. 
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McDonald Opens Lot | Hoyle, first vice-president; Jack 
‘ Geller, second vice-president, and 
In Atchison, Kans. 


Jules Lafferman, secretary - trea- 
ATCHISON, Kans.—Brownie Mc-|surer. Sam Levy, Edward Harlow 
Dor.ald, 29, a salesman at RPD {and C. B. Thornton are directors. 
Motor Co., Atchison, for the Past | * * «* 
- = Gone inte business | Memphis Police Checking 
Formal opening of McDonald|Qn Unlicensed Dealers 
Moior Co., 201 Main, was held Feb. MEMPHIS. — Following charges 
7, This firm deals exclusively in|by Detective Chief M. A. Hinds 
used cars and trucks. ‘that some used-car dealers here | 
rir Gale | were operating without licenses and | 
Manchester (N. H.) Dealer | not obeying the city code concern- 


. ing the purchase and sale of used | 

Averages 3 Sales Daily lears, Police Commissioner Claude | 
MANCHESTER, N. H.—(UTPS) | Armour announced he was assign- | 
—-A new establishment has been |ing a special squad of detectives to | 
opened by Jerry’s Motor Sales here |jook into the operations of such 
at the corner of Elm and Depot | dealers in this area. 


Sts. | Chief Hinds said the crackdown | 








Lee-Heitman Motor, Lexington, N. C.— 
This Studebaker dealership has moved into its new home. The building has a frontage of 
130 feet and is 70 feet deep. A used-car lot adjoins the structure. 


included orders for all dealers to Chevrolet Dealers Move 
hold any cars on their lots until After 14 years as a Chevrolet 
detectives had a chance to check geagier in Sheyenne, N. D., W. C. 
the car’s numbers against stolen | ajprecht has purchased McClusky 
car reports. | (N. D.) Motor Co. (Chevrolet), from 
| J. A. Sanders, who enters the auto- 
AUTOMOTIVE NEWS WANT ADs have|mobile business in Watertown, S. 
been proven the quickest, least expensive|D, The name of the business will 
method of reaching the men who want remain the same with same staff 


what you have or have what you want! 
See the back pages of this issue. under the new management. 





Reviewing past progress at the | —— 
grand opening of new headquarters, | 
officials of the firm stated that they 
have sold approximately 2,000 used 
cars—or an average of three every 
day—for the past two years. 

The new establishment occupies 
a downtown location with a spa- 
cious, well lighted frontage and a 
large basement with 10,000 square 
feet of floor space, where many 
older model cars will be displayed. 

* * + 


Washington Dealer Group 


Adopts Code of Ethics 
WASHINGTON. —The National 
Capital Used-Car Dealers Assn. is 
in a period of reorganization and | 
development, says Edward Fried- 
son, president. Latest move has 
been the adoption of a code of 
ethics and a general guarantee and 
bill of sale to be used by all 
members. 

Officers are Friedson; James A. 


























LICENSE PLATE 
WIE ah 













%-inch bolt (with T-head 
d square shoulder) fastens li- 
mse plate securely in place. Will 
lose off. 

PLATED TO PREVENT RUST 
No, 5i—Dealer Cost, each..... $ 2 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from .. . 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


100 Service Items 
















Ohya 








\yoAMe PLATES 








ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 








PRECISION 
ra}, a fd 
Phila. 45, Pa., Dept. A 


OTICE: After February 28, we will 
be unable to accept orders for 
hrome name plates due to govern- 
ment directives on copper and nickel 
plating. Order now without delay. 






Air and Vacuum 
POWER BRAKES 


e Fewer parts : 
e New simplicity 
e New compactness 
e Less weight 

e Lower cost 
e Sealed syste 
atmospheric ©" 

r Hy-Power 
ckaged kits. 
d compare! 


Midland Ai 


or in our p4 


chamber—™ 
lic slave cylinder. 


e Direct applied po 
ffected by 

e Easy? 
Furnished for rep 
complete kits. 


Write or phone 
Midland Power 


_|ers behind the 
| national 


m—protected 


weather cond 


o install in an 
lacement, 


for complete 
Brakes. 
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Soap Derby Saga 
Behind-the-Scenes Work 


Shown in Film 

DETROIT.—A new all-American 
Soap Box Derby film, depicting for 
the first time the work of thou- 
sands of volunteers who aid in 
making the event a success, has 
|just been released by Chevrolet. 
| An all-color movie with a special 
musical score, the film takes view- 
scene of local and 
championship races to 
show the immense organization re- 
quired to handle the youth pro- 
gram, 

Much of the locale is laid in 
| Owensboro, Ky., which set a civic 
example last year when business 
|men and union labor pitched in to 
| construct a track duplicating Derby 
|Downs, the site of the national 
finals at Akron. 





from 





itions 


y hydraulic system. 


or in Midland 


: ->y avout 
information 


“MIDLAND 


STEEL PRODU 


6660 Mt. Elliott Ave. 


CTS COMPANY 


. Detroit 11, Mich. 


Export Department: 38 Pearl Street, New York, N. Y. 


World's Largest Manufacturer of Air and 


AUTOMOBILE and TRUCK FRAMES 








Electro-Pneumatic 


DOOR CONTROLS 
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Minneapolis Active 


By Nat Wood 
Staff Correspondent 


New cars continue to roll into 
Hennepin county (Minneapolis) 
streets in record volume despite 
federal curbs on auto financing ana 
the nation’s defense program, 

Dealers sold 3,226 cars during 
January, 35 percent more than 
the previous January high of 
2,391 set last year, according to 
tigures compiled by Finance & 
Commerce, business daily. 

Chevrolet topped the market dur- 
ing the month with 621 deliveries, 
Kord was second with 582 while 
Plymouth came in third with 322. 
In the heavy car class, Cadillac 
registered a strong 65 compared 
with 16 a year ago, while Packard 
reported 53 and Lincoln 13 deliver- 
ies. 

‘Truck deliveries also reached an 
alltime high in January with 306 
compared with the previous high, 
set in 1948, of 304, Only 163 were 
delivered in January of last year. 


Dealers feel that if shortages and 
financing curbs don’t further re- 
strict the buying of new cars, 1951 
will be a good year compared to 
most previous years. 


A total of 39,650 cars was de- 
livered in 1950. Dealers hope this 
tigure may be reached this year 
but see, more conservatively, a 
tigure nearer the 30,000 mark, 


A breakdown of January deliver- 
ies compared with a year ago is 
presented here (1950 figures in 
parentheses): Austin, 0 (1); Buick, 
247 (140); Cadillac, 65 (16); 
Checker, 1 (0); Chevrolet, 621 (478); 
Chrysler, 99 (91); Crosley, 2 (0); 
DeSoto, 79 (59); Dodge, 203 (173); 
Ford, 582 (452), and Henry J, 33 
(0); Hudson, 52 (42); Hillman, 1 
(0); Kaiser, 45 (41); Lincoln, 13 (5); 
Mercury, 184 (106); Nash, 45 (27); 
Oldsmobile, 131 (148); Packard, 53 
(54); Plymouth, 322 (336); Pontiac, 
276 (136); Studebaker, 166 (90), and 
Willys, 6 (1). 

+ ” os 


Montreal 


Would-be car buyers who wish 
delivery in the spring are besieging 
ear dealers and getting little as- 
surance that their cars will arrive 
in time for Easter or even for May 
Day. 

For months dealers have been 
urging prospective purchasers to 
agree to take delivery at what- 
ever time the cars arrive but the 
customers in many cases have no 


Columbus, O. 


New-car sales in Franklin county 
(Columbus), O., during the first 15 
days of February totaled 899 units, 
while new-truck sales in the same 
period amounted to 110 units. 

The new-car figure was under 
the mark of 1,134 new cars sold 
in the first half of January and 
also trailed the 1,022 units sold 
in the first half of February, 
1950. 

New-truck sales, however, were 
ahead of last year’s pace when 94 
units were sold in the first half of 
February. New-truck sales in the 
first half of January, 1951, also 
totaled 110 units.—(Bert Strang.) 


REGISTRATIONS 
PROVE “BIG 4” 
ARE SELLING LIKE 


garage space and do not care to 
incur the extra cost of storage so 
prefer to wait and gamble that 
they can buy a car when they 
need it, if they have—and most 
have—all the cash required. 

Car manufacturers are no longer 


confident that this will be a record | 


production year. Last year 390,836 
Canadian cars, mostly for Canadian 
buyers, were made, a gain of 34 
percent over 1949; and this year 
manufacturers had expected to sur- 
pass that record. 


Now, with uncertainty as to what | 


will be required of them by the 
defense effort, they are cautioning 
dealers that there may be short- 
ages later in the year. 

The same warning applies to 
trucks, which with the expanding 
industrial economy, are in greater 
demand than ever, as shown by 
last year’s production of 105,418 
truck units which compared with 
97,680 in 1949. 

Importers of small British cars 
are not concerned over the reim- 
position of dumping duties, but 
larger cars will be affected and 


Ford Air Plant 
Is Already 
Half-Tooled Up 


DEARBORN.—More than half 
the machine tools needed to start 
production of 28-cylinder Pratt and 
Whitney aircraft engines for the 
U. S. Air Force are in Ford’s Air- 
craft Engine division plant in Chi- 
cago, and are being installed in 
production lines, according to John 
Dykstra, vice-president of the air- 
craft engine, tractor and machined 
products group. 

The remainder of the machinery 
either has been ordered or is being 
rehabilitated from a machine tool 
pool as fast as processing of the 


many different parts and coordinat- | 


ing of changed schedules will per- 
mit, Dykstra said. 

Pratt and Whitney engineers are 
providing Ford’s Aircraft Engine 
division manufacturing staff with 
technical data and assistance in the 
tooling-up program. 

The division’s plant engineering 
department is working with local 
contractors on plant rehabilitation 


necessary to accommodate all in- | 
stallations. The plant’s employment | 


now totals 3,000. 
In describing the progress at- 


tained at Chicago since contracts | 
Dykstra 


were signed in October, 
said: 

“Planning and engineering of the 
Aircraft Engine division’s manu- 
facturing staff has progressed ac- 
cording to schedule. I am certain 
it will continue to do so. 

“Barring further setbacks, such 
as the current rail strike which de- 
layed delivery of 28 carloads of 
vital machine tool equipment, we 
feel engine production will com- 
mence as planned.” 


BIG 4 


“CARS IN EVERY 
PRICE CLASS” 


NEVER BEFORE! | 
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DEALERSHIPS STILL 
OPEN FOR MEN 
OF ACTION IN: 


ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO—MINNESOTA—IOWA 


WRITE, WIRE OR PHONE TODAY 


Ss. H. ARNOLT, INC. 


s 


DISTRIBUTOR 


415 EAST ERIE ST. ¢ CHICAGO 11, ILL 


|the most expensive sports jobs may 
|go up $500 to $1,000 after May 31. 
| Some small cars, it is thought, 
may be increased 5 to 8 percent, 
| but, according to a spokesman for 
ithe Morris Co., there will be no 
|higher prices for that company’s 
| models. 

Dumping duties on British cars 
|were the subject of protest by a 
|CCF member in the Canadian 
house of commons, Ross Thatcher, 
member from Moose Jaw, declared 
|these duties would help to send the 
| cost-of-living skyrocketing. —- (Roy 
| Carmichael.) 

o + 2 


| Springfield, Mass. 


| Automobile dealers here are be- 
ginning to warn actual and poten- 
tial war plant workers to buy late- 
model used or new automobiles now 
|to assure themselves of adequate 
|transportation in the years that lie 
| ahead, 

Dealers stressed the fact that 
their supplies of new cars are two 
and three months behind. “The 
demand is heavy, but the supply 
just isn’t there,” one dealer ex- 
plained. He added that 1951 
models are bringing premium 
| prices now. 

| “The used-car market is healthy 
now from the dealer’s point of 


| 
| 


view,” another dealer declared. “We | 








Klyce Motors, Dayton, O.— 

An out-of-doors scene installed inside the salesroom of this Studebaker dealership was ised 
to introduce the 1951 models. A gravel driveway complete with brick pillars, lights 
and gate, transformed a section of the showroom into a realistic outdoor vista. 


nce 


trucks sold in January, compared 
to 21 in December. Sales }y 
makes: Chevrolet, 5; Ford, 4; 
Dodge, 1; Studebaker, 1; Inter- 
national, 1, and GMC, 2. 


Used-car business jumped consid- 
erably over December. There were 
496 used-car registrations reported 
for January, against 190 for Decem- 
ber. Used-truck sales were also 
greater in January, with a score of 
46 to 23 in December.—(George M 
Hunholz.) 


percent in number and 25 percent 

in value. 

New vehicle sales in December, | 
1950, totaled 29,309, against 22,221 | 
in the same month of 1949. Again 
;cars showed the largest gain in| 
| this period, rising to 22,668 units 
| against 16,621 in the preceding year. 
Trucks sold accounted for 6,610 
units against 5,570. 

Dealers in British Columbia led 
all others in sales of new vehicles 
during 1950, showing a gain of 63.7 
percent. Gains were registered by 
dealers in all areas across Canada, 
including the following percentage ~ 
gains in number of vehicles sold:| @ 
Alberta, 52.2 percent; Ontario, 50.1; 
Quebec, 47.8; Atlantic Provinces, 
46.5; Saskatchewan, 40, and Mani- 
toba, 35.9.—_(M. L. Schwartz.) 


* * + 


Akron 


New-car sales in Summit county 






— 






2 $TOoP 





have plenty of cars for sale and the| (Akron) during the week ended 
prices are rising almost daily. But | Feb. 10 totaled 376 units, compared 
within a few weeks this situation| with 410 in the previous week and 


vibration 


will change. Before the month is 
out, 1950 models will practically 
disappear from the market, and 
then the rush for other cars will 
|begin at much higher prices.” 
All dealers were agreed Febru- 
jary’s new and used-car business 
| would equal—if not surpass—Jan- 
|uary’s..-(John A. Noll.) 

+ + * 


Syracuse 


New-car sales in Onondaga coun- 
ty (Syracuse), N Y., for the week 


ended Feb. 13 totaled 240, accord- 
ing to the Syracuse Automobile 
| Dealers Assn. 


* * + 


Ottawa 


| Canadians bought almost 50 per- 

cent more new vehicles during 1950 
than in the previous year, accord- 
ling to a preliminary estimate by 
the Canadian government, disclos- 
ing 427,340 cars, trucks and buses 
were sold at retail value for $877,- 
| 964,461 in 1950, compared with 286,- 
|341 vehicles for $588,724,685 in 1949, 
| up 49.2 percent in number and 49.1 
percent in value. 


Car sales accounted for 322,991 
units at $658,242,803 in 1950 as 
against 202,318 vehicles at $412,- 
297,863 in 1949, a gain of 59.6 per- 
cent in number and 59.7 percent 
in value; trucks sold reached 108,- 
694 units at $207,634,364, against 
83,450 units at $166,171,539, up 24.3 





Defense Activity 
‘Developing Army 


Of Commuters 


| TOLEDO.—The nation’s defense 
economy is rapidly developing a 
new army of “commuters”—work- 
ers who drive their automobiles as 
much as 100 miles a day between 
home and plant, according to Frank 
Borgelt, acting director of indus- 
trial relations at Willys-Overland. 

Recent surveys show that thou- 
sands of workers are dependent 
upon private cars to get from estab- 
lished homes to new defense jobs. 
This latest transportation trend, he 
said, is creating a growing demand 
among defense workers for low- 
cost, low-upkeep vehicles. 


Irregular work schedules and de- 





WITCOTE Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust . . . lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 


534 in the like 1950 week. 


Used-car sales were also off as 
344 were sold in the week ended 
Feb. 10, against 436 in the preced- 
jing week and 597 in the compar- 
jable 1950 week. 


| + * 


Clevelan 


A sharp drop in auto sales was 
noted in the greater Cleveland area 
for the week ended Feb. 9. New-car 
sales, according to the Federal Re- 
serve Bank, slumped 18 percent 
from the year-to-date average when 
sales reached 1,334 as against 1,848 
the previous week. This, however, 
| was still 15 percent above the No- 
| vember-December level. 


| Although production of new 
automobiles for the first five 
weeks of the year was off 20 per- 
cent as against a year ago, sales 
were up 24 percent in Cuyahoga 
county for the same period. 

Used-car sales, also down from 
previous weeks, were 1,538, a decline 
of about 600 units. New-truck sales 
dropped to 107 units and used-truck 
trade was down to 76 units.—(San- 
ford Markey.) 


ASK FOR IT BY NAME- GENUINE 


WITCOTE “4 


GNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 


* 





+ + 
Troy, O. 

January new-car sales in Miami 
county (Troy), O., numbered 278, 
while new-truck sales totaled 40, 
according to the county clerk of 
courts, 


Buffalo’s 


LARGEST 








centralization of industry, he points 
out, render available transport sys- 
tems impractical or inadequate, As 
a result, he says, defense job com- 
muters are making their own 
schedules instead of waiting for 
interurban trains or buses. 


Borgelt said records show that 
defense workers, faced with the 
problem of securing economic trans- 
| portation to and from their jobs, 
|are swinging to lighter automobiles 
which provide 
lower costs. 


transportation at! 


There were 627 used cars and 54 
used trucks sold in the county dur- 
ing the month. Chevrolet led with 
160 cars and 16 trucks, while Fords 


Newspaper 


290,000* Sunday Circulation 


had 107 cars and 15 trucks. (Ken 
Yarber,) and Growing Every Week 
* + * 
Manhattan, Kans. Blankets the great 8-county 
New-car sales in Riley county market of Western New York 
(Manhattan) Kans. in January 


slumped below December's sales where more people live than 


117 units to 106. Chevrolet, the lead- 
ing seller, held exactly steady with 


in any one of 16 states — and 


where retail sales are greater 


21 units. b 

New-car registrations at  the| than in any one of 17 states. 
county treasurer’s office in January | In selling this market of 
were: Chevrolet, 21; Ford, 19; 
Buick, 3; Cadillac, 2; Chrysler, 4: 1,400,000 your dollar in the 
DeSoto, 2; Dodge, 8; Hudson, 1; Courier-Express buys greater 
Mercury, 9; Nash, 4; Oldsmobile, 


2; Plymouth, 7; Pontiac, 6: Stude- impact on the families wit' 


baker, 12; Willys, 1, and Frazer 5. 

In the new-truck department, 
sales also slumped below Decem- 
ber’s record. There were 14 new 


British Auto Sales 
60,260 in Canada 


OTTAWA.—The Canadian gov- 
ernment reports that sales of Brit- 
ish-made vehicles in Canada during 
1950 totaled 60,260 cars and 4,530 
trucks and buses. 

In December, 2,721 cars were sold, 
as well as 376 trucks and buses. 


more money to spend. 


It Gets Results 
BECAUSE 
It Gets Read Thoroughly 


*A.B.C. Audit 9/30/5 


BUFFALO 


nate ta a ee 


a 
. ver 
EXPRESS 
4 a3 
REPRESENTATIVES 
OSBORN, SCOLARO, MEEKER & SCOTT ‘ 











a~ - on 


~ = = en = ee 


~ Fema Ss hh 


ton Pn 


sf2cHe eS 


__AUTOMOTIVE NEWS. FEBRUARY 26, 1951__ 





i |of the nation’s tax load forces them | 
|to do so than if they were forced | 





| Pay 


Hike Pressure Rises 


UAW Demands Escalator Contracts Be Saved; 
GM’s Wilson Warns of Freeze Peril 


(Continued from Page 1) 


Thursday by ESA Boss Eric John-| citizens have to temporarily accept | 
some 
| Standards,” Wilson said, “they will 
d 


ton. 
Merit and length - of - service 


reduction in their living 


o so more willingly if their share 





to the same condition by their em- 


jin the face of rising living costs. 

“When they pay increased 
| taxes, they at least have the sat- 
| isfaction of feeling they are doing 
their share to defend their coun- 
try and are not just having their 
living standards reduced to the 
apparent advantage of their em- 
ployers. 





|ployers’ holding down their — 


| 





i nder jage 

Saiaiee ten tore pee yO ir | | “We recognize the difficulties in-| 

by Regulation No. 6. Regulation ; |herent in stabilizing the cost of | 
was used 5 deals with routine-type pay | Tenn. Assn. Hails Defeat food, clothing and _ shelter—the J ; ae és 
ts, fence - ith : . ; basic cost-of-living items—but it | Willys’ Distributor Council Meets— 

boosts and Regulation 6 with  ()f Union-Shop Bill | b i 

raises occasioned by the _in- NASHV ie e — in order to remove | The fourth meeting of the council has been held. Left to right, seated, are: A. H. Meldrum, 

creased cost of living. | Senneees i one — If <> oo the eae a Newark, N. J.; William M. Anderson, Portland, Ore.; William D. Schwenke, Elmira, N. Y.; 
gees Under Regulation 6, employes | urged its members iast_ week $0 vision for ‘wage adjustments in|“: gees tie neg: rs Senses lly oct Ming iene nags Be 
S by who have received 8 percent pay | thank state legislators who voted |these contracts is no problem Slack, distribution vice-president; Harry Swan, advertising manager; W. S. Venn, general sales 
d, 4; hikes since Jan. 15, 1950, can re- | to table the union-shop bill “If the cost of living cannot be | Meneger: L. ©. Steele, Memphis; L. d., Myner, Shreveport, La., and L. H. Johnson ir, Dallas. 
Inter. ceive additional 2 percent raises which would have weakened the |eompletely stabilized and should | Standing: Lawrence Miller, St. Louis; William Bonnett, Omaha; Kenneth Mueller, assistant to 

but no more. anti-closed-shop law. ' lcontinue to creep upward, we still ca manager; Tom B. Slade, Jacksonville, Fla.; R. Stout, Salt Lake City, and W. H. 
-onsid- . * ° Sponsored by labor unions, | believe that our agreements provide | senor, INSEREpONs. 
> were HAT IRKS Reuther about the! the union-shop bill would have |the best solution for the problem.” | 
ported recommended wage formula is | allowed employers and unions to | ; St east | loughed workers will retain senior-| its first retirement pension to a 65- 
Yecem- that it apparently imperils all au-| sign contracts requiring all | HOT POTATO” at the Ford | ity in their home plants. year-old toolmaker, Ben O. Miller, 
p =~ also tomotive escalator raises due after! workers to join the collective- | / Rouge plant was cooled off| Charging that the Ford plant de-|\no had worked at the compan 
ore of March 1. The WSB has voted to| bargaining organization. Both |last week with the signing of an/|centralization program was strip-|.. 1915. Chemical Bank P ‘ 
rge M allow the March 1 cost-of-living| the senate and house labor com- | aera-wide seniority agreement be-| ping long-time Rouge workers of a 5 ower o mae 

boost for auto workers—a sum) mittees had recommended pas- |tween the company and UAW. The|their jobs, the UAW had organized | TTUSt Co., New York, was named 


\ 
- 
nm 


which will increase hourly earnings | 
by at least 4 cents. 

For one thing, Reuther and his 
CIO-AFL cohorts want a 12 per- 
cent formula, instead of 10 percent. | 
They also denounce the WSB’s fail- 
ure to uphold future cost-of-living 
pay boosts as well as the yearly 
four - cent -an-hour “improvement 
factor,” the latter being slated for 
May 29 effectiveness. 

“We have contracts that create 
industrial stability,” Reuther 
stated. “If the government in any | 
way tampers with, abrogates or | 
modifies those contracts, then the 


sage of the union-shop legisla- 
tion. 





| agreement will give laid-off Detroit 
j}area workers employment ahead of 
| new hires in other local plants. Fur- 


a “job runaway committee” to bat- 
tle company dispersal plans. 
Packard announced payment of 


trustee of the Packard-UAW pen- 
sion fund, whose initial deposit was 
listed as $1,200,000. 


White Meets the Emergency with 





| [EMERGENCY 















ing government must assume respon- 
: sibility for the chaos, the confu- 
Ase, sion and the breakdown of pro- 
re- duction that will inevitably result. 
“We are prepared to fight just 
om as hard to maintain our contracts 
the as we had to fight to win them. 
That means, in plain language, full hi M bili 
in- use of the strike weapon if such a WwW ite obilizes 
ife course of action is forced upon us. 
We shall recommend such a course . 
Car of action to our convention in Cleve- The White Motor Company pledges its Its Organization And Its 
land Apr. 1-5.” 
. ie il tiie full resources to keep White Trucks and 
[ agreed that the sliding 
wage escalator avoids employ- . 
BBER | cr-employe friction which existed Busses operating efficiently... To help Owners to Keep Trucks 
under the old type of annual re- 
Reenans saienet. White owners fulfill their many vital 
INE “If workmen as well as other y and Busses In Good 


he Vie) 


state, could provide the leadership | carry out thi C 
and salesmanship necessary to bring | poner above, White emergency en is import 
needed reform in all state govern- | _ e iat program git the active sup PO supporto 
F ments, and that the automobile | an program calls 0" tg co-operaet | fleet of tru 
: dealers of America could lend a| { every White whites operating = varts ~— 
nationwide effort that would event- | Keeping their Whiter. ‘replacemen 
; ually cause our national govern- | efficiency --* °° : 


like the efficiency we have in our} REGULAR 8 
r own business. . | oF LATEST 
; So far I have talked about the L BE WHERE THEY METHODS 
; need of salesmanship to bring PARTS Wit 


Munn 


(Continued from Page 3) 


forts to bring about progressive | 

reforms in government are non- | 

political and non-controversial. | 
+ 7 + 


Dealers, Take Lead 
AM VERY sure that the auto- 
mobile dealers in my county 
could get together and originate a 
successful effort to make our local 
governments more efficient and| 
more economical. And that plenty | 
of other people would follow our | 
leadership and help get the job)! 
done. 
I believe that Texas automobile 
dealers, and dealers in every other 


ment to be operated at something 


about better government, But our 
government itself is engaged in 








1 ARE MOST NEEDED 
or PROMPT AND 


transportation assignments during the 
National Emergency with the least 
possible loss of operating time 

























Working Condition 


* * * 







COMPLETE UN 
PROGRAM 


; salesmanship, We are trying to TAGS F A 
sell the idea of freedom to the ? TT CURATE SERVICE HELP THE DRIVER BE 
rest of the world. Our principal . BETTER DRIVER 
competition is Russia, and Russia g SERVIC vICE— 
is Selling slavery. naniony’ ANYTIME— COMPLETE REPAIR TIES 
When we fail in the world market | ane MODERN SHOP F ‘ 
with the merchandise we have to ANY TEM IN THE iNDUSTR 
sell, and Russia succeeds in sell- YICKER PARTS GREATEST sy RVATION— 
ing hers, we are clearly in need EASIER, Q 
of more and better salesmanship in ORDERING 





cur dealings with other nations. 


\da (Okla.) Dealers 
Charter Association 


ADA, Okla. Ada Automobile 
Dealers Assn., Inc., has been grant- 
ed a charter by the secretary of 





RTs TO OWNERS 
BiLitY 





* * * 




















state. It is a non-stock corporation. FOR MORE THAN 50 YEARS 
Incorporators are Guy H. Thrash, 
R. W. Cason and W. H. Mundy. THE GREATEST NAME IN TRUCKS 
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More Chicago Show Scenes 


AUTOMOTIVE NEWS. FEBRUARY 26, 1951 a 
Last Year’s Peak of 478.000 Is Bettered .. . 


- Record Crowd at Chicago Show 





| 


(Continued from Page 1) 


| sponsor, 


p “great goodwill project for the 
|industry” and a credit to the Chi- 
cago Automobile Trade Assn., its 
which was aided by the 
manufacturers through varied and 





plays topped all previous efforts. 
Many exhibits had cars revolving 
on low platforms, chassis, engines 
and other eye-catchers in motion. 
Automatic transmissions were 
likewise highlighted at a number 
of spaces. In fact, they received top 


| 


|ingenious displays in addition to 
car and truck models. 


k 





+ 





A§ HAD been expected, salesmen 
in the exhibit spaces were com- 
pelled to “pull their punches” in 
| handling visitors, Although produc- 


Dodge Dealers, Factory Men Attend— |tion is still being maintained at a 
high rate, salesmen did not bear 


. 4 . . | Pm 
The dealer preview of the 43rd annual Chicago automobile show was attended by members down on selling efforts. In some 
of the Dodge Dealers Assn. of Chicago and Dodge factory and field personnel. Pictured at. . ‘ ‘i 
the Dodge truck dleplay, teft fo right, top row, ere: A. Bender ond Jomes F. Goodwin, | stances they told prospects, when 
eee oe gles Mt i ir cers elt es ‘asked, that deliveries on certain 







billing. 


In the final howeve 


analysis, 


the standard model cars and trucks | 
came in for the closest and longest 


inspection. 
Lecturers were 


displays. 


+ * 


aso expended as 
4 much as $80,000 on their indi- 


on hand to ex- 
| plain highlights of the engineering | 


r,| 


~ 


| f 





Standing: Ray Eddy; William S. Woolsey, assistant director of truck sales; Vernon Rosenberg; | 
Peter G. Medonis, 
director of merchandising; Ralph Nutter, Chicago regional truck manager, and Harry J. 
Washington, Chicago regional manager. The first program televised from the show was that 


Irving Esserman; James Gunn, Chicago city 


manager; Ralph Burgh; 


of the Dodge Dealers Assn. of Chicago, over WGV-TYV. 


“= . 


Shelor Named President | 


Of Anderson (S. C.) Unit || 


George Shelor jr., of Anderson 
Sales (Plymouth-DeSoto), Ander- 
son, S. C., has been elected presi- 
dent of the Anderson County Auto- | 
mobile Dealers Assn. 

Other officers are Vice-President | 
Jack Epton (GMC-Kaiser-Frazer) | 
and Secretary-Treasurer W. Keys 
Welborn (Dodge-Plymouth). 














FM ale es 
MOORE OE 


MEXICAN ROAD RACE 
(CARRERA PANAMERICANA) 





A complete history of the exelting 2135 mile road 
race from Juarez, Mexico (El Paso, Texas) across 


Mexico te Guatamalan Border, 132 stock cars com- 
peting . . . over 300 Photos . . . articles by 
famous authorities, drivers, personalities. Rules, 
leg-by-leg description, Award banquet, winner 
Herschel McGriff’s own story. A large book with 
no detall overlooked. A travelog on Mexico's new 
super-highway with scenic photos of historical and 
colorful old Mexico. $2.00 ( ) 


De Luxe edition with Fabrikold binding $3.50 ( ) 








A New Book 
( ) SOUPING THE STOCK ENGINE 


Explains fully the 5 
PATHS TO POWER. 
Covers everything 
from road to track 
engines . . . effective 
theorles on speed tun- 
ing . . . tells you 
HOW and WHY... 
how to get the most 
from your ‘‘souping”’ 
doliar. Complete data 
on speed tuning of 
ALL MAKES of 
STOCK ENGINES. 
Best bock on speed 


ever written! 150 
charts, draw- 
Ings. Every speed 





enthusiast will want 
this ALL-NEW, com- 
plete manual of speed by Roger Huntington. 
Pages. Postpaid $2.00. 


1950 INDIANAPOLIS RACE 
YEARBOOK 


112 Pages, 300 Fotus, Charts, 
Drawings 

New, larger and better-than-ever. Articles by 
famous race authorities with technical data feature 
stories, driver histories, cartoons, newsy comments, 
highlights and lap-by-lap comments. 
Photos of world famous drivers, mechanics, oMcials, 
personalities. New, Interesting, Informative ads. 
TWICE as large as formed editions . . . a per- 
manent record of the 1950 race that will be treas- 
ured by race fans the world over . . . truly the 
“bible’ of indianapolis. IMMEDIATE ODE- 
Livery! 
Prices—$1.50 postpald or $3.00 for De Luxe Edl- 
tion Fabrikold bound with gold leaf lettering. 
( ) 1950 OMelal Indianapolis Yearbook............$1.50 
( ) 1950 Same—De Luxe Fabrikold Bound....$3.00 


() The Sports Car Engine, new, complete data all 

Sports car engines $1.50 
Specials and Hot Rods of the World, new book 
on special race cars of all nations, a hand- 
book and manual of speed...............c0c-00-$1.50 
Catalog all 1950 U.S. Cars Includes specifica- 
tions, auto, trans. data, {20 Fotos, Charts, 
Drawings 
Chevrolet Owner’s Handbook. Complete data 
servicing all Chev. cars—'29-'50 Incl. data on 
Powerglide. Wonderful book $1.50 
Ford Owner’s Handbook. Service data on all 
v8, ‘6’ & ‘60’ models. Complete................ $1.50 
Service Manual Model A Ford 
German Race Cars and Drivers—Post-war & 
Pre-war. Over 300 Fotos, Complete data Ger- 
man racers, past & present........... +e $2.00 
Catalog all British Cars, 1949-1950 oe $2.00 
TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer’s MeGraw-Hill book of his- 
torical cars, songs, cartoons, slogans, date 
Vanderbiit Cup, Indianapolis, N.Y. to Paris 
Races. 22,000 words of text, 500 Illustrations. 
Beautiful 224 page large gift album..........$5.00 
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Order from Book Department 


Automotive News 


2666 Penobscot Bidg. 
Detroit 26, Mich. 


more as delivery dates. 
The consensus was that the dis- 


models could be made fairly soon, 
| but on others they gave 60 days or among the cars was the Buick ex- | 


|vidual exhibits. Most expensive 
| perimental model, which reportedly 
| cost $17,000. 

Pontiac showed its first car, built 


in 1926, in honor of the division’s 


25th anniversary, along with a Sil-| 
ver Streak engine which opened | 


and closed alternately. 
Oldsmobile launched its Super 

88s, with three of these models 

in the exhibit and a fourth in the 


Miss America Plugs Show— 














3-M Acclaims 
Big Savings from 


Undercoating 


ST, PAUL. — Undercoatings have 
postwar automobiles and are sav- 
ing car owners over $22,000,000 an- 
nually by eliminating rusted-out 
fenders. 

Those figures were disclosed last 
week by K. J. Shea, distributor 
trade sales mariager for Minne- 
sota Mining & Mfg. Co., St. Paul. 

Shea added that more than 13,- 
600,000 square feet of critical sheet 
steel, used in auto fenders, is being 
saved annually due to undercoating. 

He reported that 8,200,000 cars 
have been undercoated since the 
war and that except for undercoat- | 
ing, one-fifth of them would have 
had rusted-out fenders in two to 
three years. 

Although half of the postwar} 


cars have been undercoated, they | ; 

represent only 22 percent of the| By Jack Weed 

37,000,000 cars in service today, | Truck Editor 

Shea pointed out. | CHICAGO.— Truck exhibitors at 
Owners of the remaining 28,-|this year’s 43rd annual Chicago 


800,000 cars, not undercoated, are 
replacing or repairing rusted-out 
fenders at the rate of 1,980,000 a 
year, he estimated. Replacement of 
that number of fenders would cost 
car owners over $83,000,000 annually 
and would require more than 49,- | 
000,000 square feet of critical sheet | 
steel each year, he said. 





Reg. W ‘Rental’ Evasion 

Is Prohibited by FRB 
WASHINGTON.—The Federal 

Reserve Board last week tight- | 


ened its credit control regula- | 
tions to stop the practice of 


circumventing down payment 
regulations through “rental” 
practices. 


The rules were amended to 


been sprayed on over half of the| 


K-F’s Fancy Model on Display— 

Upholstered throughout in zebra and lion skins, this is the interior of the Safari, one of 
four Kaiser sedans specially built for 1951 auto shows. Four zebras were shot and skinned in | 
Rhodesia's Luangwa valley and sent back to Willow Run. To achieve the full effect of the | 


stage revue. One of the display 

cars had been made over like new 
in appearance after 33,000 miles 
on the proving ground. 

Plymouth introduced a _ novelty 
in the form of a chassis built en- 
tirely of plastic material and illu- 
minated. 

Kaiser took a leaf of the book of 
last year’s Cadillac leopard skin- 
upholstered car by displaying four 
models, one using polar bear skins, 
another lion and zebra skins, a third 
with a western cowboy interior and | 
a fourth with sea shells and bam- | 


In Chicago last week to attend the Chicago 
| automobile show for Nash was Yolande Bet- 
|beze, Miss America of 1951. Miss Betbeze is 
shown with Don McNeil on whose TV program 
| she plugged for auto show attendance. 


ard Mayfair hardtop coupe, both 
unveiled for the first time, 

It was the same story in the 
truck section, what with white 
| fire engines, refrigerator bodies, 
aluminum trailers and other mod- 
els and units. 


GMC’s celebration of truck day 


| 


boo weaves on the inside, suggestive | last Monday drew 600 at a buffet 


|of the South Sea islands. 


* * * 


|supper in the Saddle and Sirloin 
|club, which on the following day 


VERY exhibitor had something | ¥@S the scene of the Automobile 


wantin 
aa 


A Truck at Chicago Exhibit— 


controlled ventilation for driver comfort. 





automobile show are in accord in 
saying that for them at least, the 
show has been the most productive 
in both actual orders and sound 
prospects of any show held since 
the end of the war. 

They claim that not only are the 
buyers in a serious mood and lay- 
ing the basis for sound purchases 
later, but also are actually buying 
in heavier volume than was ever 
thought possible in a show of this 
type. 

Not only are the salesmen get- 





Show Truck Sales Brisk 


Volume of Orders Sets Postwar Record; 
Fleet Purchasers Highly Active 





ting high interest from owners of 
one and two trucks, but fleet 
buyers have been attending in 
noticeable numbers. 

From the interest shown by truck 
men, it is the almost universal be- 
lief of all exhibitors that truck men 
are fully awake to the greater need 





prevent further growth of the 
practice of “renting” cars, tele- | 
vision sets and other items for | 
periods of up to three months 
and then letting the rent pay- | 
ments be counted toward the | 
down payments of the goods. 








for “on rubber” transportation that | 
now faces them. They are also try- 
ing to get under the wire with pur- 
chases to protect themselves before 
truck production is cut materially 
or substitute material begins to 
manifest itself in construction. 
The same feeling about the worth 


This panel delivery was part of GMC'c exhibit at the show. This model 253-22 truck has | 


of the show is also expressed by the 


exhibitors of truck equipment 
which include Truckstell, Cummins 
Engine, Automotive & Marine Pro- 
ducts Co., Galion, Truck Engineer- 
ing Co., and Hercules Motor, among 
others. 

Practically every truck exhibit 
had at least a cutaway engine in 
a moving exhibit. Ford featured a 
cutaway axle in motion, as well. 
Willys displayed a large size 
replica of a cylinder that went 
up and down, while GMC had in 
addition to its engine the travel- 
ing Diesel school truck with an 
instructor. 

Diamond T showed the same 
“frame torture” machine it ex- 
hibited last year—which twists a 

complete truck to show how the 
construction of the vehicle over- 
comes these unusual strains. 

Harvester featured its low tem- 
perature refrigerator job with glass 
sides so that the public could see 
the products in the 


Willys showed farm implements 
along with its Jeeps. 
Dodge, Chevrolet, Hendrickson 


and Studebaker completed the list 
of makers with vehicles on exhibi- 
tion. 


different and carefully worked 

; s : out months in advance. Among cars 
ground-tint white and black stripe zebra, K-F stylists utilized the skins for the roll and | in the spotlight were the Nash Hea- 
bolster of the seats, which are covered with lioness skin. For the floor covering, lion skins | ley sports roadster, and the Pack- 
were used, since the male has longer and tougher hair fiber than the female. 
® 





“cold box.” | 


| Old Timers show luncheon that de- 
| veloped into a reunion attracting 
|300, with A. vanderZee, sales vice- 
| president of Chrysler Corp., as the 
| speaker. 

Buick held a luncheon on Mon- 
day and Cadillac on Tuesday. High 
officials of both divisions were 
present for the functions. 

+. + * 


T WAS agreed that the members 

of the show committee, headed 
|by James F. McManus jr., like the 
manufacturers and dealers, outdid 
themselves. The show ran along 
smoothly as a result of intensive 
preparations and organization by 
the committee and Edward L. 
Cleary, show manager. 

Accolades were heaped upon 
“Transportation U. S. A.”, which 
drew big crowds in the central 
arena. The major credit for this 
accomplishment went to Will J. 
Harris, who wrote, produced and 
directed the stage show, and to 
John C. Becker, who created the 
stage and scenic effects, includ- 
| ing the huge 382 by 32-foot “pic- 
ture frames” that changed from 
one section of the nation to an- 
other. 


As each make of car appeared on 
|the stage it was driven upon a 
turntable which revolved slowly 
while salient points of the automo- 
bile were narrated. An attendant 
then opened the door and out 
stepped the “queen” to model the 
clothes she wore. 


Windshields 


Look Article Traces 


Their Evolution 


NEW YORK.—Evolution of th: 
automobile windshield over the past 
| half-century is illustrated in a pic 
ture story appearing in the Feb. 2’ 
lissue of Look magazine, on th¢ 
|newsstands now. 


Titled “The Life and Times of th« 
|Windshield — From Anti-Bug t: 
| Anti-Glare,” the article traces th« 
evolution from a 1906 Studebake: 
with a massive plate-glass windov 
in front of the driver to the most 
recent development in windshiel 
design, a bluish-green tinted safet; 
|glass called E-Z Eye. 


Developed by Libbey-Owens-Forc 
E-Z Eye “not only eliminates one 
third of the sun’s glare-producin; 
rays but also keeps out one-hal 
of its heat rays that go throu:h 
ordinary plate glass,” according to 
the article. 
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Vackard Plans 
Steady Output 
Through June 


CHICAGO.—Packard told its Chi- 


cago area dealers that it hoped to 
produce — barring further govern- 
ment restrictions — “approximately | 
the same number 
of 1951 Packards 


in the second 
quarter” as it 


this year. 
Spencer, execu- 
tive vice - presi- 
dent, reviewed 
current produc- 
tion planning for 
nearly 100 dealers 
and salesman at 
a dinner held in connection with 
the show. Packard cut production 





LeRoy Spencer 


by 20 percent earlier this year in| 


compliance with government regu- 
lations. 

After viewing the show, Spencer 
commented that Packard “attaches 
much importance to this event.” 
He pointed out that for the first 
time anywhere, the 1951 Packard 
Mayfair, a new sports hardtop, was 
on display at the show. 

“In the challenging months of 
crucial mobilization ahead, we must 
try to find the answers to prob- 


lems involving traffic congestion 
and highway safety,” Spencer 
added. “As military demands in- 


crease, we must learn to take such 
good care of our present cars that 
their usefulness will be stretched 


indefinitely.” 


Corning to Open Center 


Dedicated to Glass 


CORNING, N. Y. — The Glass 
Center, a new building dedicated 
to the history, art, science and in- 
dustry of glassmaking, will be 
opened here this summer, which is 
the centennial of Corning Glass 
Works. 

The building will contain a refer- 
ence library, a museum, a factory 
for making hand-blown glass, lec- 
ture and study rooms, facilities for 
employe activities and a 2,000-seat 
auditorium. 


Wins Ford Award 
Dave R. Crandall jr., Dallas dis- 
trict sales manager for Ford Motor 
Co., has presented a “Four-Letter 
dealer” award to Paducah Motor 
Co., Paducah, Tex., for the third 
successive year. 








Automotive Books 


That Should Be in Every 
Dealer's Library 

These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the "chips are down" and 
real competition arrives. 
TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his- 
torical cars songs, cartoons, slogans, date 
Vanderbilt Cup, Indianapolis, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 pane larae gift album . . . $5.00 
AUTOMOTIVE TRANSPORTATION IN INDUS- 
TRY. Rv Samuel J. Lee, consultant on fleet 
management. A book designed to explain the 
fleet user to the auto dealer and the auto 
dealer to the fleet user. $5.00 postpaid. 
JOHN O. MUNN'S "A Guide to Automobile 
Selling.'’ Handy-size clothbound book for 
salecmen—64 naaes. $3.50, postpaid. 
KNUDSEN, A BIOGRAPHY. Bv Norman Beas 
ley. 397 maces. cloth bound. $3.75 postpaid. 
AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub- 
iect of fundamental automotive mechanics. 
Cloth binding. $5.50 postpaid. 
OSALER BUSINESS COUNSEL. Financial and 
onerating facts for the quidance of automo 
bile dealers. Bv J B. Van Tassel, Dealer Busi 
ness Consultant. $2.00 postpaid. 
FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paper-bound, $2.00; 
rinthhound. $3.00. 
FLOYD CLYMER'S MOTOR SCRAPBOOKS. 
Order Edition No. |. 2, 3, 4 or 5 in paper 
cover, $1.50 each. Deluxe cloth-bound, $2.50. 
Steam-car edition, $2.00 or cloth-bound, $3.00 
postpaid. 
HENRY FORD — HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00 postpaid. 
1950 INDIANAPOLIS RACE YEARBOOK Arti- 
cles by famous race authorities with technical 
data feature stories, driver histories. cartoons, 
newsy comments highlights. Prices—$1.50 post- 
voaid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 


FLOYD CLYMER'S INDEPENDENT TEST RE-| died Feb. 13 in a Buffalo hospital. 


PORT OF KAISER-FRAZER CARS. Deluxe edi- 
tien, $2.50 each. Paper-bound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 





plans for the first | 
three months of | 
LeRoy | 


Crowds Gather in Windy Cit 









I 
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At Opening of Chicago Exhibit— 
U. S. savings bonds to winners in the safety slogan contest for high school students. Left to 
show manager; Joel Goldblatt, chairman of the State street council; Kennelly, and James F. 


McManus jr., chairman of the executive show committee. 
pcs ® 


Jennings First | 
From Bronx to 


Head City Assn. | 


| NEW YORK.—The Automobile 
|Merchants Assn. of New York, Inc., 
jat a board of directors meeting 
|held last week, elected the follow- 
| ing officers: 

President, Don F. Jennings; first 
vice - president, Nelson K, Mintz; | 
second vice-president, Edwin L. 
Sholz, and secretary - treasurer, 
Ralph T. Horgan. 

Jennings is the first man from 
|Bronx county to be elected to the 
presidency of the association since 
the association was founded in 
1908. He is the president of Ford- 
ham Motor Sales, Inc. (Ford). 

Mintz has been a dealer on Staten 
Island for over 22 years. He is the 
proprietor of Nelson K. Mintz (De- 
Soto-Plymouth), at Great Kills. 

Sholz is president of Sholz Buick, 
Inc., White Plains, N. Y. He has 
been the Buick dealer in White 
Plains since February, 1945. Before 
coming to White Plains, Sholz was 
a vice-president of Commercial! In- 
vestment Trust in Detroit. 

Horgan, reelected secretary-treas- 
urer for a second term, is president 
of Ralph Horgan, Inc. (Ford), 1842 
Broadway. 

Joe Farlow, formerly titled gen- 
eral manager of the Automobile 
Merchants Assn., was elected ex- 
ecutive vice-president and George 
Copeland was continued as general 
counsel, 

Also elected at the meeting were 
eight new directors. They are M. C. 
Gale, Manhattan; Eric Hoffman, 
Manhattan; Charles Kreisler, Man- 
hattan; Howard E. Laux, Mount 
Vernon; A. Rosenberg, Bronx; 
Louis Schwartz, Bronx; Martin 
Wiseman, Bronx, and Henry Witt 
jr.. Dobbs Ferry, 


OD a 


this first Pontiac, a nostalgic crowd-getter. 


N. H. Dealers 
Approve State 
Sales Tax 


CONCORD, N. H.—(UTPS)—Ap- 
proval of the proposed state sales 
tax now before the legislature, pro- 
vided the present “stock-in-trade” 
levy is abolished, was voted over- 
|whelmingly at a special meeting of 
the New Hampshire Automobile 
Dealers’ Assn, here. The dealers 
took a stand on other legislative 
measures. 

They also voted to streamline the 
association’s bylaws so that the 15- 
man board of directors of the asso- 
ciation will now be elected from 
each county. Authority was given 
to the directors to name a full-time 
paid secretary if it is deemed 
necessary. 

In regard to the proposed sales 
tax, no definite amount was recom- 
mended by the automobile men, but 
Maurice Grant of Manchester, sug- 
gested that it should be just enough 
to offset loss of stock-in-trade 
revenue if that levy were repealed. 

Nile Faust, Concord dealer, urged 
the association to concentrate on 
removal of the stock-in-trade tax, 
which he described as a threat to 
the auto business. 

Other action included opposition 
to a measure which would increase 
the community registration tax on 
cars from the present $17 a $1,000 
to $23 a $1,000. 

The dealers likewise opposed a 
bill designed to impose a 10-cent 
charge on the sticker issued during 
the semi-annual car inspection 











Obituaries 


Lemuel George Bowker 


MONTREAL. Lemuel George Bowker, 
75, former president of Automotive Equip- 
ment Co., died here Feb, 15. He retired 
from the firm, distributor for Firestone 
Tire and Rubber Co., in 1945 after an asso- 
ciation of 20 years. 

* * * 
Clair F. Morgan 

COLORADO SPRINGS, Colo. Clair F. 
Morgan, 51, Buick dealer in Iola, Kans., 
died here Feb. 12. Mr. Morgan had suf- 
fered from heart trouble for several years. 
He and his wife had been spending a few 
days here on a combined business and 
pleasure trip 





* + + 


Thomas F. Egan 





a e 
MANCHESTER, N. H.—(UTPS)—Thomas R P d i on D . | 
F Egan, service manager for Antonen- | oa ste r isp ay 
Garfield, Inc. (Ford), died at his home| . - 
here 
a Held in Oakland 
Albert R, Weisgerber OAKLAND, Calif.—This city was 
: Ree, Cae ; Ze stewie | ® mecca for exhibitors of high- 
lave een 1e lc ere or : vert Jeis- S £ > ? dl 314 
gerber, 67, owner of a DeSoto-Plymouth priced, high-powe red, hand-built 
dealership here for 22 years prior to his | automobiles from all over the U. S. 
death 2 Se last week. 
The National Roadster Show} 
rman M. 1 : ve 
ssa tee os M = rs i opened in the Oakland exposition 
AL erman M. yellman, 41, Aas . 
former regional manager here for United building Feb. 20. Entrants were 
Motors Service division of General Motors, | competing for a nine-foot-high gold 
cup, for “America’s most beautiful 
~~ S s roadster.” 





Robert Luther Burton 


R. Stanley Dollar, of the Dollar 
th 


LITTLE ROCK, Ark, — Robert Luther |{ teamship Co. and winner of the 
Burton, 56, secretary-treasurer of Thomas | - : 
Auto Co., died Feb. 13. Mr. Burton had |Harmsworth speedboat trophy in 


| 1950, headed the panel of judges. 


been with the firm 28 years. 
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|Flint used-car dealer his license 
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Hearings on °51 Sales End... 





Flint U.C. Lot Waits 


Decision on License 


LANSING.—-An attempt to wipe 
out the car sale that may cost a 





was revealed last week at the li-| 
cense hearing before Secretary of | 


|State Fred M. Alger here. 


The action was started against | 
Howard Lintz, who sold a 1951| 


|Chevrolet, allegedly new, to Jerry | 
| Lynch 


(Nash), Detroit. Lintz ob- | 
tained the car from Granville E. | 


| Auker, of Flushing, who reportedly | 


bought the car in his father’s name | 





with Lintz’ money from Summer- | 
field Chevrolet Co., Flint. Auker 


j and Lintz testified they each made) 
Chicago's Mayor Martin H. Kennelly formally opened the Chicago auto show by presenting | $50 on the resales. 


On Feb. 10, while the license hear- | 


Granville’s father, regained the car) 





Oldtimer Vies with New Cars at Dealer Show— 


Along with scores of shiny current models at the show sponsored by Chicago dealers was 


periods. The dealers now receive 
the stickers from the state without 
charge. 

No action was taken on the mea- 
sure to boost the minimum auto 
registration fee from $10 to $15, or 
a proposal to hike the cost of five- 
day plates from 20 cents to $1. 

It was brought out, however, that 
the latter measure was _ being 
amended so that the charge would 
be 50 cents and the | 
plates would be good for 10 days. 


and attempted without success to 
return it to the Summerfield deal- 
ership. Roe said he attempted to 
return the car “to cooperate to 
straighten this thing out.” 

Alger allowed counsel for Lintz 
until March 1 to file a written 
brief, and indicated his decision 
will be made later next month. A 
court test is anticipated. 

The main point of the hearing is 
whether the car was new or used. 
Lintz and Lynch maintain it was 
used and that therefore there was 
no violation. 

During last week’s hearing, Floyd 


right: Frank H. Yarnall, president of the Chicago Automobile Trade Assn.; Edward L. Cleary, ‘ing was in progress, Roe Auker, Brown, Charlevoix president of the 


Michigan Automobile Dealers Assn., 
was asked to give his opinion of 
the car. 

“In my opinion, it’s a new car,” 
Brown testified. “That is based 
partly on the number of miles it 
was driven. We consider that up 
to 4,000 miles it has not been 
used. Mere transfer of the title 
does not constitute a used car. 
I also consider the physical con- 
dition.” 


George O’Connor, director of the 
title division of the secretary of 
state’s office, said no title had been 
issued for the car, but that a reg- 
istration certificate was issued. 


Earlier in the hearing, Lynch 
testified: A car that has had plates 
on it is considered a used car. Even 
with only 20 miles on the speedo- 
meter, it becomes secondhand by 
being titled and licensed. 


Alberta Dealers 
Elect Ford 


CALGARY, Alta.—M. H. C. Ford, 
of Carstairs, has been elected presi- 
dent of the Automotive Trade Assn. 
(Alberta). He succeeds Albert Dy- 
son, of Calgary. 

Other officers elected were: Cyril 
Filchak, Lethbridge, first vice-presi- 
dent; E. B. Olson, Edmonton, sec- 
ond vice-president; G. B. Dyson, 
Calgary, third vice-president, and 
W. H. Payne, Didsbury, treasurer. 
G. E. Watt, of Calgary, was reap- 
pointed secretary-manager. 











ONLY ONCE IN A LIFETIME A PROPERTY 
LIKE THIS IS OFFERED FOR SALE 
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SENTRY OAKS — Lynchburg, Virginia 
Beautiful Country Home and 195 Acre Cattle Breeding Farm 


| Visit any progressive purebred cattle breeding farm today, look over the numerous 
buildings designed for efficiency, check the improved soils and pastures, and natural 
| water supply. Yes, be sure and check the fences, and finally the owners house. If he 
is a successful breeder it, too, will be modern and include all conveniences for good 
| living. Of course the herd of cattle will be uniform in size and color. After you have 
| gone over the entire layout ask him the sale price of his operation and very quickly 
| he'll say it’s not for sale. You would not find one such in a thousand that is. 


By a set of peculiar circumstances, “Sentry Oaks,"' which meets all of that stated above 
and then some, is now on the market. Only once in a lifetime a fine property like this 
is available as a complete going operation. ‘Sentry Oaks'' can be purchased for 
$115,000, including all modern equipment. The herd is offered, if desired, for an 
| additional $25,000. (It would bring considerable more if dispersed.) 


| 
| 


| This is no ordinary farm with antiquated buildings and worn out land; every phase of 
| it will stand a thorough inspection. If you can afford such an investment and want a 
| fine farm-estate on which to live out your days contact owner promptly for complete 
brochure. Write, wire or phone 8-2841. 


P. C. Duckworth-Ford Dealer-Lynchburg, Va. 


| 
‘ 
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By Bernie Thomas 


Associate Editor 


DETROIT. — Stabilization of 
wages and prices is impossible un- 
der current economic relationships, 
Dr. George W. Taylor, a consultant 
to the National Wage Stabilization 
Board, told a meeting of the Tool 
& Die Manufacturers Assn. here 
last week. 

In fact, Taylor said, the fifth 
round of wage hikes left 40 per- 
cent or more of all workers out 

in the cold, while the recent coal 
settlement started a sixth round. 

“Balanced economic relationships 
have to be restored,” said the au- 

thor of the “Little Steel” formula 
and former chairman of the World 
War II Labor Board. 

“Selected wage and price in- 
creases for this purpose will inevi- 
tably come, Then what? There 
will be still further upward move- 
ments—with additional harsh con- 
sequences. unless inflationary forces 
are brought under contro] at their 
very source.” 

Introduced by Harry W. Ander- 
son, General Motors vice-president, 
Tavlor said that “runawav” infla- 
tion got started last year, with 
“the scramble to get set against 
the restrictions of the impending 
defense program.” 

Wages got out of line, he said, 
and inventories were piled up by 
some plants to guard against 


anticipated shortages, only to 
create serious shortages else- 
where. 


A sixth round of wage increases 
Taylor said. is alreadv called for 
bv the present level of prices and 
“by the virtual certainty” that 
prices are due for further boosts. 

“Tf the cost of living continues 
to rise. wage rates can’t be held 
at current levels even when the 
laggards are brought up. It’s no 
bargain to have widespread im- 
pairment of emplove morale. 

“There’s no doubt in my mind 
that industrial relations stability 
would he endangered to the detri- 
ment of our whole program if ‘sta- 
hilization’ were to mean a steadilv 
declining real wage.” 

Taylor called it unfortunate 
that the issuance of “freeze or- 
ders” in January was interpreted 
by the public as meaning no 
additional rises in wages or 
prices. 

He said the orders, while useful. 
were no more than “stop-gap” 
measures, giving time to develop 
programs for economic stabiliza- 
tion at higher levels. 

“Wage rates,” stated 
“cannot be considered 


SAE Head Calls 
Emergency One 


Of Production 


MONTREAL. Todav’s emer- 
gency is primarily one of produc- 
tion. the Montreal section of the 
Societv of Automotive Engineers 
was told last week bv SAE Presi- 
dent Dale Roeder, Ford truck ex- 
ecutive engineer. 

“Upon our ability to produce may 
hinge not only the future of our 
svstem of democratic capitalism,” 
Roeder said, “but also the survival 
of a free world.” 

The SAE chief called on SAE 
members to undertake four tasks 
at this critical time: 

1. “. .. To put our full resources 
of technical manpower and ‘mind 
power’ at the disposal of our gov- 
ernment agencies and armed 
forces. 

2. To “strive at all times to keep 
ourselves as flexible as possible.” 

3. To “maintain and sharpen our 
skill at what might be called the 
‘science of change.’ 

4. “... To stimulate and encour- 
age the free exchange of informa- 
tion.” 

“A production emergency,” Roe- 
der said, “is our kind of emer- 
gency, and it presents a challenge 
which SAE is well fitted to answer. 
I am sure that our society will 
rally to the service of our nation 
at this time as we have in other 
times of crisis.” 


Tavlor. 
entirely 






6th Wage Round? 


Dr. Taylor Says Coal Pact Began One, 
And It Likely Will Be Completed 









apart from the cost-of-living factor 
unless there is reasonable assur- 
ance that the cost of living will 
be reasonably steady.” 

And if such a goal should be 
achieved, Taylor held that escalator 
clauses in the auto industry would 
not be inflationary. 

“As long as there is a legally 
approved escalator clause for 
farm products and since an ad- 
ministratively-approved escalator 
clause for manufactured goods 
prices is apparently in the mak- 
ing, a break between wage rates 
and the cost of living would be 
morally indefensible.” 

Taylor said he couldn't conceive 
that the federal budget will be 
balanced by a $6 billion reduction 
in government expenditures, and 
that the likelihood of hiking taxes 
by $10 billion will be inflationary. 

“So an increased federal debt is 
in prospect. This means, too, that 
under present federal policies, an 
increased supply of credit is in 
prospect, not a reduced one.” 
Taylor suggested that escalator 
clauses in auto industry labor con- 
tracts be approved for a year, 

“A one-year approval,” he said, 
would entail approval of the so- 
called annual improvement fac- 
tor. Here is one device which, if 
properly conceived and properly 
administered, could assist con- 
structively in mitigating the 
pressures of inflation. 

“It is not inflationary for the 
earnings of an employe on straight 
piece rates to rise in consequence 
of an increased output of the same 
kind of goods under the same con- 
ditions. 

“If the annual improvement fac- 
tor operates as advertised, the 
wage adjustment should necessitate 
no price increase. This should be 
the case as respects the manufac- 
ture of defense products.” 





Diagnosis Contest 
Held by Dodge 
Dealers in L. A. 


LOS ANGELES.—Dodge dealers 
of the Los Angeles area recently 
held a successful “trouble-shooting” 
contest for student auto mechanics. 
The dealers awarded trophies and 
medals to teams of students who 
demonstrated proficiency in locat- 
ing and repairing car ailments. 

The contest, staged in conjunc- 
tion with the annual Motor Sports 
show, was divided into three classi- 
fication: junior college, high school 
students under the Smith-Hughes 
curriculum, and industrial arts stu- 
dents. 

Thirty-three teams of two stu- 
dents each were given an auto in 
which some malfunction had been 
deliberately placed by _ experts. 
Teams were judged on the basis of | 
the speed and efficiency with which | 
they located the trouble and made 
necessary repairs. 

Judges of the contest were auto- 
motive editors of the Los Angeles 
papers, oil company executives and 
automotive engineers. 

The winning team in each classi- 
fication was awarded a trophy and 
the second and third teams each| 
received a medal. These trophies 
and medals remain with the school 
to which each team belongs until 





the following year. © 
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Reo Tests Eager Beaver— 


During an underwater test run at Rainbow Springs, Fla., Reo's new Army truck, the Eager 


Beaver, reaches a Marine crossroads—also a 


pair of lovely hitchhikers. Tired of swimming, 


Mary and Frances Dwight, of St. Petersburg, Fla., decide to reach shore the easy way. Army 
rules ban hitchhiking, but driver John Scott decides that this situation can be regarded as 


somewhat unusual. 


In the Letterbox 


(Continued f 


plugs. Cylinders fired alternately in 
each pair. Exhausts went into muf- 
fler unit at each side of engine. 

Rough sketch which I have made 
will give you some idea of car, en- 
gine design and arrangement of 
cranks. The pistons and a pair of 
cylinders are shown in the diagram. 
Car had wood wheels, but I have 
left out spokes.—Cuester S. RIcKeEr, 
Grosse Pointe, Mich. 

* . a 


Reply to Wertz 

This letter reflects my personal 
opinions only as an attorney and 
not that of general counsel of the 
National Used-Car Dealers Assn. 

It was a little disconcerting for 
me to read the statement made by 
a former secretary of NUCDA 
(Lynn Wertz, Detroit, AUTOMOTIVE 
News, Feb. 12) criticizing a state- 
ment I had made concerning the 
rules of the Federal Trade Com- 
mission as being discriminatory. I 
feel certain the gentleman did not 
fully understand the legal import of 
the rules which I believe would 
otherwise probably change his mind 
in the matter. 

I would be very grateful if you 
would print the whole or as many 
parts of this letter as you can as 
we are constantly trying to build 
up NUCDA membership and we 
certainly do not want anyone to 
get the idea that there is dissen- 
sion among the members, as I can 
assure you there certainly is not 
any such dissension... 

In the first place, no part of in-| 
dustry involved criticized the ethics | 
of the rules... 

Now, let us see why they are so} 
discriminatory (for which charge I 
was criticized.) The Federal Trade | 
Commission is legally limited to} 
jurisdiction over only that part of | 
the dealer industry, as well as the 
financing industry, 








| 


that does an 
interstate commerce business. 

If the Federal Trade Commission 
has jurisdiction over the dealer be- 
cause of his interstate transactions, 
then he is subject to a pre-judged | 
set of facts which constitute in the 


only by the Appellate Courts who 


of a United States Government bu- 
reaucrat hearing officer and not a 
jury of citizens. 

How many times have you given 
the purchaser a_ receipt and 





Dodge Dealers Award Contest 

Dodge Dealers Les White (center) and Bill Wegge, of Pasadena's Wegge-Pelton Motor Co., 
are interviewed on television station KNBH at the recent “trouble-shooting contest'’ in Los 
| Angeles. The trophies seen in the picture were awarded teams of automotive students who 
competed in locating and repairing auto engine troubles. 


Trophies— 
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watched him wad it up and throw 
it away? How many times have 
you asked the purchaser where he 
wanted his automobile insurance 
and he said, 


deal.” 


How many times have you tried | 


to get the necessary information 
together to fill out the contract and 
the purchaser would say, “I don’t 
have time to fool with that. Let me 
sign and here is my money. You 
take care of those details of filling 
that thing out. I want the car—we 
understand each other.” 

How many times and how much 
trouble have you had getting a pur- 
chaser to produce his license re- 
ceipt and title to even clear the 
trade-in on a deal? 

Well, these are only a few of the 
problems of a dealer who is in the 
fastest moving business in the 
world. 

Now, unfortunately there seems 
to be a lot of people in this world 
who do not mind stretching the 
truth, particularly when it serves 
his purpose and he becomes dissat- 


isfied with his purchase for reasons | 


that the dealer is in no manner re- 
sponsible for .. . 


Need I say more about the peril | 


of that dealer sitting close to the 
border line of a state where his 
business must of necessity involve 
interstate commerce and what 
could happen to his business if only 
a few purchasers turned out to be 
“unscrupulous liars? .. . 


Now, let’s take those dealers who | 


are normally outside the jurisdic- 
tion of FTC, but their finance com. 
pany is within the jurisdiction. 
That dealer has to either find a 
bank with which he can do busi- 
ness or he must, because of these 
rules which will, of necessity, be 
imposed upon him by the finance 
company, subject the dealer him- 
self to the perils of “federal admin- 
istrative bureaucratic law.” Nat- 
urally, the bigger dealer will seek 


out a bank that will buy his paper | 


even though because of the state 


t ‘on: controlled bank polici 
|minds of the commission an unfair | decline a Galea” ues = an 


|trade practice subject to reversal | business. 


Is 
both as to the 


I should like to go one step fur- | 
ther. There are a number of states | 
such as Texas where the peculiarity | 


| of its common law decisions cover- 

ing what amounts to a loan trans- 
action and a time sales contract 
creates a very serious problem in 
complying with the Federal Trade 
Commission rules, because Rule 2 
| will make each of them loan trans- 
}actions unless this situation is cor- 
rected by 
are a number of lawyers who have 
the opinion that the same condition 
will be created in a number of other 
States ... FRANK Calin, Dallas. 


Willys Gets Award 

For F-Head Engine 
TOLEDO.—In recognition of its 

work in developing the four-cyl- 


inder F-head Hurricane engine, 
Willys-Overland has been granted 





the 1950 modern designs award by 
Design News magazine. 





“I don’t know. I} 
thought it was included with the! 


that discriminatory | 


pera d a 
|are bound by the findings of fact | bile finance ee er 


state legislation. There | 


‘Many Seek Seats | 


‘On Dealers’ Boar 
In Rhode Island 


PROVIDENCE.—With a num: r 
lof auto dealers reportedly ca - 
| paigning for appointment, memb: -. 
|ship on the state motor vehi: e 
| dealers’ commission is fast assu: ;- 
jing the status of a political pli n 
jin Rhode Island. 

| Although the compensation ‘s 
jonly $20 per meeting, the comm 
|sion has attracted considerable 
|tention in political circles recen' 
|because of the pressure being « 
erted on behalf of various candi- 
dates for membership. 

Gov. Dennis J. Roberts now finds 
|himself besieged by state senators 
and representatives interested in 
the candidacy of one dealer or an- 
other. 

Seeking an answer to the keen 
interest in the commission appoint. 
ments, political leaders go along 
with the view that membership on 
the commission tends to give deal- 
ers a certain prestige insofar as 
their respective auto manufactur- 
ers are concerned. 


Since the death of the board 
chairman, Frank F,. Crook, Paw- 
tucket, reports have persisted that 
G. Merlyn O'Keefe, an associate of 
U. S. Attorney General J. Howard 
| McGrath in O’Keefe Motors, Provi- 
| dence, has the inside track for the 
chairmanship vacancy. 

Other members of the board are 
Louis E. Baker, of Cranston; Leo 
|B. Carey, of West Warwick; Harry 
|Sandager of Cranston, and Edward 


nd 


|Larson, of Newport. 


Chief functions of the commission 
|are the licensing and regulation of 
dealers. Its powers include the 
right to revoke dealer licenses for 
cause. 


B rooklyn Dealers 
To Convene 


On March 27 


BROOKLYN, N. Y.—The annual 
meeting of the Brooklyn and Long 
|Island Automobile Dealers Assn. 
will be held March 27 at the Hotel 
Granada here, it was announced by 
|C. Ray Palmer, executive vice-pres- 
ident. 


There will be an afternoon busi- 
ness session, followed by a cocktail 
| party and dinner. 


Joining in the fight to have auto- 
mobiles declared essential to the 
defense effort, the association has 
supplied its members with a form 
press release with the suggestion 
that it be sent to local newspapers. 


The release says, in part: 


“Tt is of prime importance to the 
industries of our country that full 
recognition be given the fact that 
without automobiles many of our 
vital defense plants would be se- 
verely crippled. In 1942, surveys 
showed that nearly 80 percent of 
the workers in vital war plants 
were going back and forth to work 
by car and there is reason to be- 
lieve that the percentage today is 
even greater. Decentralization of 
industry is dependent upon the 
|worker’s ability to drive to work. 

“Plants and workers have moved 
to the suburbs, and these factors 
will be of immense importance in 
| building our defenses, particularly 
against atom bombs.” 





Rubber Giant 


Goodrich Resumes Output 


At Big W. Va. Plant 

CLEVELAND. Production of 
manmade rubber has begun at the 
giant Institute (W. Va.) plant, W. S 
Richardson, president of B. F 
| Goodrich Chemical Co,, announces 
Richardson said the job of reé 
jactivating the first unit in the 
| world’s largest single facility for 
jthe production of American rubber 
| was completed in approximately 79 
|days. The plant has a rated capac- 
|ity of 90,000 long tons of rubber 4 
year, almost equal to one month's 
|consumption in the U. S. 
Full production at Institute wi'l 
| be achieved by early April, he saic. 
|The Goodrich division also is op 
| erating for the government a 60, 
}000-ton unit at Port Neches, Tex. 
| which is producing in excess of its 
| rated capacity. 
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indirect’ Controls on Prices Preferred . . . 
a 


Chamber Asks Profit Freeze 


USCC, should be restricted to a lim- 
ited number of commodities. 
“Under the margin type of regu- 
lation,” said the chamber, “in in- 
stances where a price control au- 
thority permits increased prices at 


WASHINGTON. — The U. S. 
Chamber of Commerce last week 
rroposed that “indirect price con- | 
rols be employed to their utmost 
is a means of averting ruinous in- 
lation.” 


The chamber’s board of directors | pre-wholesale or pre-retail stages | 


ieclared that “although direct con- in the flow of goods, the individual 
rols are now in force, experience distributor will not be forced by 


hows they are of doubtful value.” | Sovernment interference to absorb 


I mploying price controls the increased costs. 

ig : ‘ / “There should be adequate con- 
under the President’s order, the sultation between public price con- 
USCC asked that they be exer- tro] officials and private business- 
cised through a method of hold- | men in formulation of specific con- 
ing constant the percentage of trol regulations.” 
mark-up margins between costs As to the rationing, 
and retail prices. 


had this to say: 
Rationing, if undertaken, said the “Under the most favorable con- 


the USCC 


Four Dodge Council Committees 


‘ 











To Promote Pubiic Relations— 

The Dodge Dealers Advisory Conference, representing 4,200 dealers, has named committees 
for public relations, service and maintenance, business management and elections. Members 
of the public relations committee are, left to right, seated: David G. Kelly, Grand Forks, 
N. D., and J. W. Hutchins, San Jose, Calif. Standing: R. J. Young, New Orleans; 
Chenoweth, Baltimore, and Frank P. Button, Ogallala, Neb. 


Mark R. 





Service and Maintenance Committee— 

Members of this group are, left to right, seated: Claude S. Holley, Tyler, Tex.; Joe O. 
Fisher, Portland, Ore, and W. Harold Queenan, St. Paul. Standing: Alvan T. Fuller jr., 
Boston, and Sidney Weber, St. Louis. 





Business Management Group-— 

Left to right are: John L. Tysinger, Hampton, Va.; Meyer M. Lasker, New York; Eddie 
Nelson, Huntington Park, Calif., and Stanley McDonald, Roswell, N. M. The fifth member, 
W. K. Denison, Oklahoma City, was absent when photo was taken. 





In Charge of Elections— 

Guy Woodward (left), Washington, Pa., and Orville J. Glass, Beatrice, Neb., are two 
members of this committee. The third member, Forest Ripley, Springfield, O., was not present 
when the picture was snapped, 


ditions, rationing can only be par- 
tially successful when restricted 
to commodities which have two 
characteristics: 


| 1. Highly essential to large pro- 
| Portion of all consumers. 

| 2. Very scarce as compared to 
normal supply. 

| “There are few, if any, such com- 
|modities at present. Any proposal 
|to use rationing to reduce overall 
|purchasing power and inflation is 
extremely difficult of performance. 

During World War II, less than 
20 percent of consumer expendi- 
|tures were for items subject to any 
'type of rationing. 

“The purpose of rationing, to dis- 
|tribute equitably scarce commodi- 
ities regardless of ability-to-pay, 
|conflicts directly with the purposes 
of other government policies. 

“Credit control, for example, 
| aims to restrict buying power by 
eliminating large numbers of 
prospective purchasers from the 
market strictly on the basis of 
inability to pay. 

“During World War II, rationing 
| increased the consumption by many 
individuals of covered commodities, 
particularly by those 
narily use small quantities of them. 

“That defeated the purpose of 
conserving resources, It will not 
now control inflation.” 





Rigorous Tests 


Used on New 
Fisher Bodies 





| DETROIT.—Strenuous tests, de-| 


veloped to simulate the toughest 
driving cenditions, are given to the 
|1951 Fisher bodies by engineers of 
|the experimental and development 
section of Fisher Body division. 
In one test, an automobile is 
|bolted to a torsion device called 


the car is held rigid. The rear end 
is then oscillated in the manner 
of the twisting motion the car en- 
counters on the road. 

Two tests for body sealing have 
been developed. In one, the car is 


tub” of water at 60 miles an hour, 
and checked afterward by the en- 
gineers. 

In another such test, 30 high- 
pressure jets spray 500 gallons of 
water at the body from all direc- 
tions for four minutes. Such a test 
|is made by all Fisher Body plants 


blown at it, and a suction hose is 
uSed to create a partial vacuum 
with the body that will draw the 
dust through any openings, how- 
ever small. 

Other tests are made to obtain 
information on body noise, riding 
ease and the performance of the 
body on different road surfaces. 





Pissing Diesel 


‘To Miss ‘500° 


COLUMBUS, Ind.—Shelving of all 
plans for entering the 
diesel special No. 61 
Indianapolis 
announced by Cummins 
Co., Inc., company officials said: 


“The tremendously expanding de- 
ing any period in the company’s 32- 


ously accelerating requirements 
during the present national emer- 
|gency, precludes the allocation of 
time and manpower needed to pre- 
pare the car for the 1951 race,” the 
firm said. 





Ramsey Leaves $139,600 


ST. LOUIS.—The estate of Lee A. | 


Ramsey, executive vice-president of 
Ramsey Corp., is valued at $139,600, 
according to an inventory filed in 
St. Louis probate court. Mr. Ram- 
sey, 55, died last December. Of the 
estate, $114,919 is in cash. Mr. Ram- 
sey bequeathed his estate, in trust, 
to his widow, Florence M., and his 
son, Robert L., both to share it 
equally, 


who ordi- | 







the “shake rig,”’ while the front of | 


driven through a 1,000-foot “bath- | 


jon bodies coming off the assembly | 


| line. 
For protection against dust, | 
bodies are placed in a_ special 


|chamber where powdered chalk is | 


mand for Cummins diesels, surpass- | 


year history, as well as the continu- | 





| 
| 





Rambler Sets Pace at Daytona— 


The Nash Rambler convertible was the official pace car at the National Assn. 


Car Auto Racing meet held at Daytona Beach, 


for Stock 


Fla., recently. 


Wash. Bill Would Require 
Licensing of All Dealers 


| OLYMPIA, Wash.—In the second 
| month of its regular biennial ses- 
|sion the Washington state legisla- 
| ture is considering several new 
| measures directly or indirectly af- 
|fecting automobile dealers. 

One measure would set up a sys- 
|tem of licensing both new and 
used-car dealers, requiring the 
|posting of a $2,500 bond and a li- 
jcense fee of $10 from established 
|dealers and $25 from new dealers. 
| Its purpose is to give the de- 
| partment of licenses tighter con- 
| trol over the issuance of licenses 
| and certificates of title, to correct 
| abuses such as widespread use of 

dealer license plates by persons 

other than dealers, and to protect 
car buyers from dealers who 
| knowingly falsify certificates of 
| title. 
| According to Fred K. Eells, 
|manager of the Washington State 
Auto Dealers Assn., this bill would 
|work no hardship on legitimate 
| dealers. The association’s legisla- 
| tive committee cooperated with the 
| Department of Licenses in drawing 
lit up. 


| A measure that would be un- 
|favorable to car dealers relates to 
|procuring of insurance in connec- 
[tion with loans and contracts, pro- 
|viding that no person shall, as a 
condition to a loan or purchase 
}under contract, require that the 
insurance be procured through the 
seller. This, it is pointed out by 
Eells, would leave car dealers with 
no guarantee of insurance protec- 
tion on vehicles sold on time. 
Another proposed measure 
which Eells classifies as undesir- 
able is one dealing with time 
sales financing. Its provisions 
would require that a dealer must 
return to a buyer a repossessed 
vehicle if the buyer brings his 
time payments up to date. 
Restoration of statewide compul- 
sory motor vehicle safety inspec- 
tion, abandoned two years ago 
when the legislature failed to ap- 
propriate funds for its operation, 
would be possible under a measure 
introduced to make the inspection 
program self-supporting by means 
|of a fee charged vehicle owners. 
| The safety inspection bill was 
|recommended by the governor's 
safety conference, held last fall and 
| participated in by many automobile 
|dealers, as part of its overall pro- 
|gram for greater traffic safety. 
Other introduced measures of 





Cummins | 
in the 1951) 
Speedway classic is | 
Engine | 





|interest to automobile dealers, and 
|the automotive trade in general, 
|include those which would: permit 
|cities to operate off-street parking 
| facilities; establish a five-man state 
|highway commission; provide for a 
|staggered system of vehicle regis- 
|tration and license plate issuance; 
establish a Washington state safety 
council to correlate all of the 
| state’s traffic safety functions; and 
require a course in motor vehicle 
| driving in high schools of the state. 


Chrysler Doubling 


Size of Trenton 


‘Engine Plant 


DETROIT.—A decision to double 
the size of the originally planned 
Chrysler engine building plant in 
Trenton, Mich., is announced by 
the company. 

Plans for the increase depend 
largely upon the availability of 
necessary materials at the time 
construction of the new addition is 
scheduied to begin, it was pointed 
out. 

Previously announced as a 500,000 
square foot plant, the new plans 
call for a structure having approxi- 
mately 1,000,000 square feet of 
manufacturing space. Where the 
former building was to have been 
840 by 600 feet, the plant will now 
measure 1,680 by 600 feet. When in 
full production, it will employ be- 
tween 5,000 and 6,000 persons. 

Although present plans are de- 
signed for only civilian production 
at the plant, it was explained that 
the building would be available for 
defense work should the need arise. 





Binks Schedules 
Painting Classes 


CHICAGO.—Binks Mfg. Co., 3122 
Carroll Ave., Chicago 12, announces 
schedules through June for its 
spray painting school. New classes 
will be held March 5-9; April 2-6; 
May 7-11, and June 4-8. 

Instruction is provided by Binks 
as a service to all who use spray 
finishing equipment of any kind. 
Special efforts reportedly are taken 
to make the course valuable to auto 
and truck refinishers. The school is 
under the direction of William 


WILT 


A 


Beecham. 
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of four crane constructions. 


Write for illustrated booklet 


WELD-BUILT BODY CO. 


& FOSTER AVENUES, BROOKLYN 24, N. Y. 


RALPH 








Positive up and down control by worm driven winches; 
rear body control levers. Two body designs and choice 








46 
Despite 20% Auto Steel Cut... 


3 Million Cars Seen in 


pessimistic view of government sug- 
gestions that substitute materials 
might be used to stretch car pro- 
duction. 

There was a good deal of debate | 
last week on whether nearly 3,000, - | 
000 passenger cars will be enough | 
to satisfy demand during the ant 


Output 


(Continued from Page 1) 
daily production totals since last 
December. s 
Among the independents, Satur- | 
day work appeared likely at Kaiser- | 
Frazer and Nash. Hudson car pro- 
poe ian te ended Gaeeaies then duction was at a relatively high | 
G level a normal basis. 
expected a copper shortage to hit cre " . ' 
oo ‘HRYSLER CORP. plants worked 
But NPA officials last week said & little overtime last week, but 
they were impatient that no auto they managed to improve car pro- 
production cutback had taken pace. |quction slightly over the week be- 
‘heaaie: ore. 
make ture, that the auto industry |" "Crysler was reported having a 
ers actually save steel that will be| 8004 deal of difficulty trying te 
needed for the defense program hire the extra help necessary to 
. eS + achieve further increased produc- 
tion. 
oy a aan Ge” ae It was learned last week, also, 
some automotive officials say cop-| that Chrysler now plans to continue 
per supplies will still be the limit-| Plymouth production at Evansville, 
ing factor in car output. A good Sete oy ee mee 
deal of concern was manifested that & h "7: ‘ile at i ae 
the copper cut was increased by 5|VeTt the Evansville pla 
percent work after March 1. 
. s6 Last week’s increase in car pro- 
ait rome cases, it ix reported, | auction took away some of the Tus-| 
the fat of inventories, so that |tet of recent peak truck building) 
controls which already were or- | 2¢tivity. However, _ ba A cae 
7 ’ . : Ford, Dodge an nternational, 
— a — truck output last week rose to a 
ie eaepeny spokesman took a| Tate better than 1,500,000 annually. | 
——_--—__——— - < —Bernie THOMAS 


Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS | 


(U. S. PRODUCTION ONLY) 





(Continued from Page 1) 

that industry representatives made 
a greater impression in Washington 
early this month than was thought, 
when they stressed their views on 
the need to maintain civilian pro- 
duction until defense work bridges 
any great unemployment gap. 

There was a good deal of feeling 
that the steel order was merely 
hypothetical, inasmuch as already 
announced curbs on other materials 
would have forced auto production 
to drop back 20 percent starting in 
April anyway. 

Auto manufacturers, in fact, 
told NPA officials last month 

















Week Week Jan. 1 Jan, 1 
Ended Same Ended Feb., to to 
Feb. 24, Week, Feb. 17, 1951 Feb. 25, Feb. 24, 
1951 1950 1951* to Date —1950* 1951* | 
CHRYSLER a ll 28,326 92,608 100,750 182,111 
EE in. cccksveerepsscrusn 3,718 3,641 11,485 14,922 19,885 | 
DeSoto .......... : 2,960 2,948 8,831 10,964 14,857| 
Dodge ............ sii aunos Co 7,440 24,193 28,235 46,542 | 
Ee 14,297 48,099 46,629 100,827 
os, ona. areas aoe 28,277 29,146 28,828 87,309 219,277 204,132 
Ford... ...ccccccccesss 22,508 22,698 28,005 67,796 170,380 158,299 
SE cc sacscscevacncscrmentrs 505 493 472 1,647 4,749 4,962 
IED, © ss nasdsciccosianvontonce 5,264 5,955 5,351 17,866 44,148 40,871 
GENERAL MOTORS . 67,777 = 52,291 59,177 167,586 411,211 378,315 
I or 05 caccanccesscxsesovcant . 11,070 9,095 10,582 33,158 70,535 68,999 
os nis cuvancvsves tans 2,401 1,533 2,330 7,899 8,086 18,199 
Chevrolet ...................... 36,338 26,619 30,266 81,605 210,036 191,406 
Oldsmobile _.................. 8,877 7,385 6,901 20,792 57,139 41,389 
SIE 5 <r s edscnancecdshses 9,091 7,659 9,098 24,132 65,415 58,322 
KAISER-FRAZER ....... ES 3 ee 5,330 13,183 3,578 27,185 
ER cers Rity te osigteascane deoikes | 6oaeaodan— eae eee me *. scares 
escort nasavescuscieises SER. kxlcoranas 5,330 13,183 3,570 27,135 
CROSLEY  .u......ccacccceces 93 228 748 843 1,724 
UEMEDON  casse 6 cocssesnivssceseee 2,647 4,332 13,709 20,659 33,494 
ce 3,849 3,820 8,624 28,258 19,028 
PACKARD... 1,472 2,146 7,328 10,587 14,760 
STUDEBAKER 5,076 5,087 14,7385 43,317 41,073 
WILLYS-OVERLAND? 63 813 2,289 346 5,941 
Total Cars, U. S. .......146,189 94,687 138,087 408,119 838,821 907,713 
+Includes station. wagons and Jeepsters. *Revised. 7 = 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1 Jan, 1 
Ended Same Ended Feb., to to 
Feb, 24, Week, Feb. 17, 1951 Feb. 25, Feb. 24, 
1951 1950 1951* to Date —-1950* 1951* | 
CHEVROLET .............. 10,422 8,933 9,738 25,880 68,217 67,024 
EAE, inccosesccncesesecsees ; 20 4d 12 53 64 130 
DIAMOND T .................. 229 161 246 699 849 1,602 
DN 5 ssccnidv ash esse exsazan 100 79 68 281 537 649 
II “acca's peiccokcseconsveseeeve 3,710 seadé 3,734 12,895 8,733 25,528 
FEDERAL ..................... 40 14 20 115 215 334 
BE ibis svacsansesicacsicectccpae 6,565 7,247 6,824 19,588 52,694 46,996 
a oro 2,551 2,350 2,856 8,084 16,537 20,261 
INTERNATIONAL ...... 3,788 2,327 3,739 12,345 15,143 29,117 
oe ea ae 390 179 353 1,304 1,931 2,960 
Ne So ie 299 60 299 1,032 395 2,431 
STUDEBAKER .............. 860 1,084 712 2,504 8,135 6,360 | 
oss caesisaccns 450 237 848 =—-1,217 1,659 2,663 | 
WILLYS-OVERLAND.. 2,365 _.......... 1,946 5,151 2,874 11,554) 
MISCELLANEOUS ...... 268 143 268 892 1,514 2,085 
Total Trucks, U. S. .. 32,057 22,818 31,163 92,040 179,497 2 19,694 
Total Cars, Trucks 
ae... 178,196 117,455 169,250 500,159 1,018,318 1,127,407 
Total Cars, Trucks 
ee eee 9,680 7,224 9,828 33,225 58,280 72,100 | 
Grand Total a 
Cars and Trucks 
U. S. and Canada ......187,876 124,679 179,078 533,384 1,076,598 1,199,507 
“Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel | 
Drive, Sterling, Nash, etc. | 
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First Half 


half of this year. Feeling ran from 


one extreme to the other. 
* +e * 


GoME OBSERVERS saw the pos-| 


sibility that, with growing indi- 
cations of heavier 1951 production 
than expected, the auto industry 
may face the prospect of an intense 
selling job the last half of this 


year. 


Such a situation might be inten- 
sified, it was added, should used- 
car sales fail to show 
spring upsurge, following a slow 
winter. The new used-car price 
ceilings, banning premiums for 
new cars, may also be a big factor. 

But a good many observers, too, 


|said they didn’t think 3,000,000 cars 
|'would be nearly enough to satisfy | 


demand. This kind of reasoning 
was based on the following factors: 

1. The prospect that the inter- 
national picture will continue to 
engender “scare buying” to at 
least some degree through the 
rest of 1951. More “last year 
model” owners are reported in 
the current market than ever.” 

2. Whatever unemployment _ is 
caused by the switch from civilian 
to defense production is not ex- 


| pected to affect skilled and semi- 


skilled workers. On the contrary, 
it is held, these workers will prob- 
ably be making more money than 
usual, and “they buy cars.” 

3. Farms have become an _ in- 
creasingly important market for 
automobiles, and farmer’s incomes 
are expected to show a sizeable rise 
in 1951. 

* * * 
sy Ulsan, it is added, more 
scare materials will be coming 


jout of washington. NPA has al- 


ready indicated that the steel cut 
will be increased to 30 percent in 


|the third quarter this year, 


And before that, there will be 
more talk and perhaps action on a 
higher excise tax on automobiles. 
If this tax became effective July 1, 
it might prove to be a sales deter- 
rent for some time. 

The possibility that manufac- 
turers may switch to building 
smaller cars instead of larger 
ones is ruled out as not being 
economically sound from the 
standpoint of the manufacturer. 

. + * 


NRA Administrator Manly Fleish- 
mann stressed that no attempt 
will be make to dictate the number 
of units a manufacturer may turn 
out, so long as he stays within the 
limitations on materials. 

Such a policy is exactly opposite 
of that which prevailed during 
World War II. If they can, it 
leaves makers free to substitute 
materials and perhaps make up 
for the loss of some regular pro- 
duction, 

In the last war, manufacturers 
were flatly limited to a percentage 
of the finished products they had 
turned out in a certain base period. 

* * + 

LEISHMANN said that if any 

manufacturer considered the 
present base period—the first half 
of 1950—-unfair, application could 
be made for hardship relief. 

A stickler in the steel order 
will be that auto manufacturers 
will be required to use the same 
amount of conversion steel they 
used in the base period. This 
means that output costs for auto 
makers likely will continue to 
be high. 

NPA plans industry surveys, be- 
ginning first with aluminum fabri- 
eators, to determine how well 
manufacturers understand NPA 

orders and how well they are com- 
plying with them. 

In an aboutface, the government 


Curb on Steel Likely 


To Hit Canada, Too 


OTTAWA.—Canada may also is- 
sue an order cutting the amount of 
steel that may be used in the 
manufacture of vehicles for civilian 
use, it is learned here. 

Reportedly, action will be taken 
as soon as talks on standardization 
of parts in military vehicles, to be 
built in both the U. S. and Canada, 
are completed. Canada expects to 





iget large orders for Jeep produc- 


tion. 


a strong) 


"Trailing Link'— 
This is the Healey ‘trailing link’’ front sus- 
pension (indicated above) used in the new 
1951 Nash Healey sports car. Each wheel is 
mounted on a "'swinging arm'’ pivoted ahead 
of the wheel centerline. The arm is cushioned 
against a coil spring. In passing over road 
irregularities, each wheel deflects vertically in 
an arc without change of tread or camber. 











last week announced it would al- 
locate supplies of tetraethyl lead 
for making high octane gasoline. 

* * * 


Arms Needs 


N EANWHILE, definite  state- 
. ments on military require- 
ments—regarded as one of the ma- 
jor problems in getting defense 
production slipped into high gear 
are beginning to come in clearer 
outline, both in terms of equipment 
and the materials going into them, 
according to a top official of the 
Office of Defense Mobilization. 

Gen. Lucius Clay, special assis- 
tant to ODM Chief Charles Wilson, 
working closely with the Depart- 
ment of Defense, is credited with 
acceleration of the program, 

While the military require- 
ments picture became clearer, the 
NPA continued to move ahead 
with its tightening program. Rub- 
ber, lead and antimony were the 

| latest critical materials to get 
| the screws. Strict limits were put 
| on inventories of lead and anti- 
|} mony and products made from 
them. 

A reduction in the number of 
|types and styles of tires, inner 
tubes and industrial goods to save 
rubber for the defense program was 
ordered. 

The overall output of tires avail- 
jable to motorists will not be re- 
| duced by the order, NPA said. 

* ~ * 








| Tires 

A§ WAS expected, whitewall tires 
| were banned to save on the nat- 
| ural rubber necessary in their man- 
| ufacture. 

Blackwall tires may use syn- 
thetic. Industry sources said 20 to 
25 percent of last year’s tire output 
for cars was in whitewalled tires. 

The NPA order limits tire mak- 
ers to making one line and one 
quality of standard tread-depth 
tires for cars and for trucks and 
to one line of extra tread-depth 
tires in each case, Farm tractors 
and implement tires are limited 
to one line. 

Tire makers must also limit their 
extra tread tire output to the same 
proportion as in the last half of 
1950. Lines of special purpose tires, 
such as those with snow treads, are 
limited to the number now being 
turned out. 

ok * a 
Lead and Antimony 

N TWO orders the NPA limited 

inventories of lead and antimony 
or materials containing the metals 
to a 60-day supply or “a practical 
minimum working” supply, which- 
ever is less. 

The purpose of the orders, it was 
said, is to protect defense and es- 
sential civilian industries from bot- 
tlenecks resulting from excessive 


inventory accumulations of lead 
and antimony. 
According to the _ production 


agency, the demand for antimony is 
increasing. It pointed out that the 
use of this metal was so closely al- 
lied that its movement must be 
controlled to prevent excessive in- 
ventories from affecting distribu- 
tion of antimony-lead alloys. 

At the Office of Price Stabiliza- 
'tion representatives of the steel 
|eastings industry told executives 
| that a price regulation applying 
| 





specifically to their industry was 
needed. 

| Spokesmen for the industry said 
the general freeze proclaimed on 
Jan, 26 did not provide for the for- 
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mula type of pricing used by the 
steel castings industry. 
ot * oo 


Jack Industry | 
EETING with NPA officials, | 
members of the jack industry | 





advisory committee indicated sa\ 
ings could be made by cutting ba: 
production of jacks for civili 
autos. 

They agreed it would be inad 
visable to make any substantia 
reduction in the number of jack 
for trucks, buses, freight cars an: 
other industrial uses. 

NPA officials suggested possil 
substitution of non-critical mat 
rials in order to conserve copp: 
nickel, zinc and steel—now us 
in producing jacks. 

Industry members agreea tl 
was desirable but said the amou: 
of material that could be sav: 
would be negligible because use 
substitutes would require additior 
changes in dies, toolings and fi 
tures. 

* + + 


Procurement Chief 


a step to speed defens: 
production and gear it to avail- 


-lable supplies for both military and 


civilian needs has been taken by 
DPA Administrator Harrison. 

He called on Undersecretary of 
Defense Robert Lovett for specific 
information on procurement, in- 
cluding monthly reports on mate- 
rials and components requirements 
and on deliveries, and production 
schedules by quarters. 

At the same time Harrison an- 
nounced the appointment of Charles 
E. Wampler, of New York, as direc- 
tor of program and requirements. 

Harrison said that Wampler 
and his organization will perform 
the central programming func- 
tions of DPA. 

Wampler is on temporary leave of 
absence from American Telephone 
& Telegraph Co., where he is as- 
sistant vice-president in the opera- 
tions and engineering department. 

+ * oe 


Manganese 
EANWHILE, the Defense Min- 
erals Administration has taken 
over the complete allocation of 
manganese, used to harden steel. 
Beginning Apr. 1, no deliveries of 
manganese ores can be made or ac- 
cepted without prior allocation au- 
thorized by DMA. 

DMA Administrator James Boyd 
said the order was necessary to 
permit the government to distrib- 
ute supplies of the critical material 
more equitably. 

* * J 


Rayon Tire Cord Yarn 


HE NPA also acted last week to 
assure the prompt and orderly 
filling of DO rated orders for high 
tenacity rayon tire cord yarn. 
Producers of this yarn are re- 
quired to accept DO rated orders 
up to 15 percent of their scheduled 
monthly production. Heretofore, 
they were required to take orders 
up to 10 percent of production. 


|- - Classified Want Ads - _ 


FOR RATES. ETC... SEE NEXT PAGER 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 


will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 










POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates. namely: 9? cents per word for each 
insertion. sh in advance. (Half-rate 
does not apply to display ads in this 
section.) 









Have 
owned two ‘Big 3’’ dealerships. Now 
general manager for 1,500 car Ford deal 
in North. Want 200-500 car deal in 
Georgia, Florida or Tennessee. Ford- 
Chevrolet-Plymouth. Know all phases of 
dealership—can hire, train and organize 
sales, appraise and merchandise used 
cars profitably. Guarantee 100% service 
absorption. 44 years old—college gradu- 
ate. Salary and percentage only. Box 
4826, c/o Automotive News, Detroit 26. 

ACCOUNTANT-OFFICE MANAGER. Ex- 
perienced in daily operating controls, in- 
come taxes, financing and all other func- 


GENERAL MANAGER OR SALES. 





tions of business management. Now 
employed but size of deal limits oppor- 
tunity. Age 35. Box 4820, c/o Automo- 
tive News, Detroit 26. 

OFFICE MANAGER-ACCOUNTANT, auto- 
mobile and wide varied experience. Mid- 
dle age, fifty weekly and percentage. 
Can invest one thousand (more later), 
well established General Motors dealer 


within seventy miles Philadelphia. Box 
4281, c/o Automotive News, Detroit 26. 
| PARTS MANAGER. Capable, aggressive 


and efficient. 16 years’ experience in all 
phases of jobber and car dealer parts 
operation. Age 36, married, excellent 
health, sober, willing to invest in busi- 
ness, Available March 1. Write Box 
4808, c/o Automotive News, Detroit 26. 
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Say - POSITION WANTED " : ee RE SSeS Saya GEES ees é ____- RUCKS WANTED od 





ba: { AC OUNTANT-OFFICE MANAGER, expe- BUS CHASSIS WANTED. Any make and 
quantity. Wire, write or call advising 


make, quantity, wheelbase, special equip- 
ment, location and price. Superior Coach 
Sales Co., 3724 North May Ave., Phone 


ei eS a a 


ars’ accounting experience, 15 years 


































































































































































































nad i blic accounting, part auditin 
. | 1 . g automo- 7 
ntia | le agencies, middie aged, coliege grad- Reaching an estimated 90,000 readers engaged in all branches of the automotive indust rom Maine to Colifornia. tow 9-4458, Oklahoma City, Okla. 
ack ite. Available immediately. Box 4817, i es 4 Se a an aa 
| o Automotive News, Detroit 26. Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash, in advance. Position Wanted Ads accepted at half USED TRUCKS WANTED. Idaho dealer 
anc | - . —_—_—_— wants buying representative near eastern 
E SCUTIVE SERVICE MANAGER, 37 rates to encourage this classification for the benefit of our employing readers. Count initials. and groups of numbers factories. Cars and trucks, — 
j e years’ experi- els. Arrange driveouts. Box 4787, c/o 
as —— aaa wou ——— sales as one word. Ads may be signed with your full name and address at regular rates, but if signed Box No 7 Auseunetive News, Detroit 26. 
é employed, interested oe enn wen ae " en eee ee , , ETM) !hCUUtt!”!C~™ 
jppr nly in good position with ‘future, Box deg a ecnectisatass at hh Ie halal alt heal sii no saat WANTED To BUY— Modern heavy duty 
us - 312, c/o Automotive News, Detroit 26. replies ore forwarded, unopened, the same day received. Display Ads: $9.80 per inch, per insertion wrecker with <a a en 
: Would Holmes, State best price and condition 
Q a: Wh ie oF cen ee WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH and include mnguben. The Gutermuth 
tl aecuee i Reply to Box 4828, c/o Au- . — Co., Box 312, Elizabethtown, Ky. 
to it 26 cats 
ive : = —aicteeeeeteese= ont enaenan AU TO WRECKER oe a —s on 
Save . . a eh nell a . on a . — a . ee Dodge chassis. Give model, mileage, type 
se BEALEDGEIP AVAILABLE | of rig and price. Dulaney Motor Co., 
re DSALERSHIP IN NORTHERN Black Hills DEALER SERVICES USED CARS FOR SALE PARTS FOR SALE Towson, Md. 
: »f South Dakota, Complete shop equip- 2 — a . ee — — a SE 
1 fi ment, stock, fixtures, Actual eost tains WANTED. Dodge with Holmes wrecker. '48 
‘f parts, tires, accessories, office fixtures INVENTORY SERVICE AUTO AUCTION or later preferred, The McClain Motor 
over $20,000, Value of complete modern Parts and Accessories Depts. TIM ANSPACH PONTIAC PARTS Co., Bellaire, Ohio. 
hop, wrecker, tools, etc.—§3,U00. One| Fyll-time experts. No pickup, part-time help; ata : O 5 
of Big Three’’ deaierships available if C : ANTIQUE CARS FOR SALE 
an qualify. 1950 2 1 1 confidential and unbiased. Certified reports. 1175 Washington Ave. ONE OF THE LARGEST STOCKS — 
fense ' Soxlae’ building: beam teem ¥ $147,000. | Also special buy-sell service. Experienced ALBANY, N.Y INTERNATIONAL, 1909, Perfect running 
avail ager and part Gwaer ealte tate 6 eee organization — in business since 1939. Free at IN THE EAST condition. Antique showroom display. 
all- Will sacrifice for $26,850 008 Bifth Ace. booklet on Parts Department operation sent (For Dealers Only) $500, Write Tom McCanna, 148% East 
y and nue, Belle Fourche, S. Dak. ve- | on request. Call or write for service details. EVERY MONDAY . 12 NOON All parts shipped on same day orders 40th St., New York 16, N. Y 
n by ee” | «Automotive Inventory Service Co. Member of N.U.C.D.A. and N.A.A.P.A. : Y auGnMAT GAM 04008 Seael as ous 
AGENCY IN reuan. now handling Nash, | 9900 Freeland, Detroit 27, Mich. WE 3-6449 | are received. a ye gy Le a — 
« * | . * my , 
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Sis body, wash and grease departments. Ali ‘USED ‘CARS FOR SALE ea ers e come © . pani 
nate- goes at $45,uuU plus parts inventory ot | aa SS LTE NGS University Motor Sales DEALERS ATTENTION—Do you need a 
a about $10,000. No used cars to buy. Chi H 4 7 + permanent midwest source for late model 
nents Would consider selling dealership and | cago ea uarters 1971 Massachusetts Ave Cambridge, Mass cars and trucks? Will buy for you on 
ction leasing buildings and iots. Owner called | FOR : ; ‘| a@ fixed fee basis. Write us your needs, 
to service. Box 4524, c/o Automotive | Kirkland 7-1916 will forward details and information. 
‘an News, Detroit 26. | WHOLESALE Box 4829, c/o Automotive News, De- 
- natiiaegeananaeemaee -— | troit 26. 
arles DEALERSHIP, now handling Plymouth- | A U . T | O N — a aoe a en. ae 
ar. 7 : . : aceite. aeidiiniae : ENGINE REBUILDING — Crankshaft 
lirec- a pa — G. mM, C. trucks. Coun- | 200 CARS 200 GENUINE STUDEBAKER PARTS. Sheet grinding and metalizing. John P. Hughes 
ents southern Tilinols ‘eae bok nee et metal grills, tie rods, king pins, bearings, Motor Co., Ine. 800 Commerce S8t., 
, 2 es . iding + AKES — gauges, etc. Also special Kent Moore 
pler containing 11,000 square teet with at- —A ALL M s ALL MODELS tools. One inside acon sigh and one set Lanne, Virginia. 
Seon ag ag yg nigpo tion sr goss tases Wekteann sister Seige 
. - , . $,UUU, us your needs. Waukegan Motor Sales, 
ane ccs an aun Goin “a. ype wil HORSEHEADS, NEW YORK DICKER AND DEAL 519 South Genesee Street, Waukegan, III. DON'T DELAY—BUY 
; not answ ° : 
ve of less you have the cna and mean busi- | EVERY FRIDAY * . PARTS ‘WANT! D tats TODAY 
cae _hess, Bob Byrne Motor Sales, Oiney, ll Packard Michigan Ave. | (niin-Kaiser-Frazer 17-51. Any condi: Automatic BraKinG Tow Bar 
3 as- FOR SALE. Prosperous automotive and —At— PACKARD-MICHIGAN AVENUE tion for parts. Also buy dealer parts and| AUTOMATIC BFQNin 
truck dealership (now handling Hudson) aoscasesy ee, tere % set. Mey Controlled st 
pera- with parts and full garage equipment 2347 S. MICHIGAN Sparling, Bacon Hill, Schuylerville, N. Y. —. =_ Gomeened $54.45 
nent. Sacrificing to cash buyer to save mar- sae te Seine “ ace 3 * ce eee re 
riage, Write P.O, Box 974, Clearwater, DANVILLE, PENNA. CHICAGO 16, ILLINOIS WANTED: Fresh air intake package for ALL TYPES TOWING 
Fla. EVERY WEDNESDAY 1948 Dodge passenger, part No. 1163595. 
oon a Frank’s Auto Sales, Black River Falls, EQUIPMENT FOR 
: FOR SALE—Po ular made truck distribu- sd ; Truck 
Min- P ribu ’ - Automobiles and Trucks 
k torship in the largest city in the south. You will always find real action at KEN SCHAEFER'S | ACCESSORIES FOR SALE. 
aken Sell for. inventory. No real estate. Good beth these Godtions The Only Indiana GOODYEAR TIRES—100% first for 750-16 WE STOCK PARTS 
ease. Bo y . <A — Yo 50- 
. - Detroit 36. 4816, c/o Automotive News, AUTO AUCTION truck. List $49.15, our price only $24.57 
eel. — " Conti 1 € E yi ‘o. © 7 
2s of DEALERSHIP, located in midwestern state R. D. WEST, Prop z VERY 1 HURSDAY os beth St. Philadelphia, Pa. ee Siar eter $17.50 
“a lf you are really i ‘ onan ; Dealers Meet at the Cross-Roads of America | ——— - = — 7 
: = cathountene Sie cee _ pone Jos. E. Johnson ; Tex Rickard INDIANAPOLIS, INDIANA | _ BUSES FOR SALE a 
au- and write tor more intormation. Box Auctioneers | Dutch Stuart, Auctioneer |BUSES FOR SALE. 1947 Studebaker- | ppotecto Covers Carrying Bags 
4819, c/o Automotive News, Detroit 26. 915 N. Minos St. Phone Lincoin ~ Superior 54 passenger, 1948 Ford-Superior ° Safety Chains 
36 passenger, 1942 Reo-Way 60 - 
— DEALERSHIP in South Florida, now hand- ea songer, 1950 International (2) 60 paasen- 
5,000 in county _ ee ees yer, 19% 16-pe I i ; 
trib- Good location. Set dealership and loca- | |_____USED CARS WANTED __| Fe", 1920, J8-passenger,_ International! TOW BAR SALES CO. 
erial ‘ Automotive News, Detroit. 26. a Philadel hia’s BA 2. os Philadelphia 4, Pa. Phone: | Exclusive Factory Distributors 
______ DEALERSHIP WANTED p A -7605_______________| an 3.sees ne ooo 
peer — |SCHOOL BUS BARGAINS Four 1948 | DE 2-0700 DO 3-8373 
CED AUTO DEALER wants to 4] DEALER AU NS | Chevrolet 48 passenger buses. One avail- T.. CHICAGO 6, ILL. 
purchase transferrable assets of dealer- CADILLACS WANTED | able at once. Three available June 1st aoe : 9782 
k to ship having possible gross sales of, $500,- Coailt | at expiration of contract. H. M, Feather, | Denver: KE 2323 LosAngeles: OL 
° 000.00 or more. Prefer one of the top Joe Newell... King of the Cadillacs, !aysburg, Pa. Phone 35M. 
lerly line franchises. Cash deal. Replies held TUESDAY THURSDAY 9 seattle eine epee : 
high ceca. Bex 4825, c/o Automotive 12 NOON 12 NOON | wants | to 100 used Cadillacs at once. | 
ee NEW CAR DEALERSHIP, G.M. or Chrys- GILBERT ROBINSON | 1946's to 1950's. We have just delivered over | AUCTIONS DEALERS ONLY EVERY WEEK 
- ler. Buy Waele or half interest. North $2,000,000 worth of Cadillacs in California SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 
ers ersey or ew York suburb preferred. Automobile Auctioneers | 
uled Automobile background. Keplies strictly . Monday Ricar Auto Auction 
fore, commanetial. Sax 4suv, c/o Automotive | 6600 N. Broad St. Phila, Pa. | JOE NEWELL Tim Anspech Auto Auction Chicago, Illinois 
: HALERSHIP aaa —— , ; | York i 
se en aa"t| wendy omces MARED OM muauest | icsiige <a Mia ad || Becafur Atfo ‘Auction South Bend, Indiana 
: of “ ocated in i : 
—— Westchester County, New York, Connecti- —- | The Largest Cadillac Operator || Decatur. illinois 
cut or western Massachusetts, Factory Tel. Livingstone 8-3000 ioctnelie Ohio Thursday 
approval assured, ample capital. Replies In The Entire United States pore, 
strictly confidential, Box 4780, c/o Auto- Maney Auto Auction 
motive News, Detroit 26. ; Before you sell a Cadillac... Tuesday Murfreesboro, Tennessee 
You CAN TAKE aT WITH YOU. S. M. phone, wire or write arene Sate Ancien H. c. Turney Auto Auction 
dealership wante: or around Chicago. ‘ ‘ ron, jo 
Have factory approval. Ample finances. THE TUESDAY SALE—11:30 A. M. Fort Wayne Auto Auction Wheeling Auto Auction 
Why give it back, Confidential. Box 4801, JOE NEWELL Fort Wayne, Indiana Wheeling (Chicago), Ill. 
c/o Automotive News, Detroit 26. FORT WAYNE Tri-City Auto Auction eeling teago 
DEALERSHIP WANTED—200 to 700 ve- 6145 HOLLYWOOD BOULEVARD , oo oe Frid 
this hicles. One of ‘‘Big Three’’ in or within | pid 
ad- 125 miles New York city. Factory ap- AUTO AUCTION HOLLYWOOD 28, CALIF. HO 9-3607 | Wednesda ‘ Amarillo Auto Auction 
Male proval assured. Have ample capital, Re- OBALERS ONLY | queen, Aue pune Amarillo, Texas 
Plies confidential, Box 4822, c/o Auto- _ -_ | | etroit, ichigan ° 
ard motive News, Detroit 26. . — a ree -— jae el = Some 
an: - — — (In the Heart of the Nation) ndianapolis, Indiana : 
elp WANTED, new-car dealership in good sized cecemee’ O K Sales Auto Auction uincy Auto Auction 
ard town from 150 to 50U can contract. One PARTS FOR SALE | ¢ ° oom * ie 
| of the ‘‘Big ‘hree’’ preferred. Will buy Phones: & “1254 - -_ oa Gibson City, Illinois uincy, Ulinols 
building and entire contents if the right -5209 | These Auctions Are Members of the 
proposition is offered. Box 4823, c/o Open all night Monday night 
_ Automotive News, Detroit 26. “4 Se Se OLDSMOBILE NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 
oan eee Gar ak “Bix Three | Headquarters—Towanda, Illinois Elsie Martin, Secretary 
Factory approval assured. Replies strict- | WEBSTER-MARKER MOTORS, INC. P A kK T S _ SS eneaeiieac eae ” ma — sdcnicicheetctiemenetediaiaedeanaee 
ly confidential. Box 4813, c/o Automotive | 324 W. Main St. Ft. Wayne, Ind. nee anaeh or et nner et a aso ean ar ae mare ores nena 
News, Detroit 26. | 





WANTED. GENERAL MOTORS dealership. Write - Phone - Wire 


aa cars, Replies aw, 5 
tial. Former General Motors dealer. Box | 
4796, c/o Automotive News, Detroit 26. | A U T oO M @) . I L e Jordan 4-6618 Pw u scrip ion r er: 
































nh Oe eee ae ea | 
GENERAL MOTORS, Ford or Studebaker— 
150 cars and up. Florida or similar cli- | AUCTION GAGE and DRUMMY, INC. : ; 
mate, Qualified. Confidential. Box 4774, 28 Miles from Chicago Loop Send Automotive News to Address Below 
_ O10 ARSE News, Lee : Y, Mile East of Illinois State Line on Route 30 21710 Woodward Ave. | ! 
FORD DEALERSHIP = Ohio or nearby. EVERY FRIDAY—11 A.M. DETROIT 20, MICHIGAN | for One Year $8 C] or Two Years $14 C] 
Factory approval. Strict y con i ential. 200 Cars Average | . . ° 
Bos Seat, c/o Automotive News, De- 75% Actually Selling 24 Hours Service on Shipments for which check Is attached C] or send bill C] | 
ee ° Cars guaranteed against cracked blocks, | oa | 
DEALBR SERVICES ‘ bad transmissions and differentials. 
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INVENTORY SERVICE — a 
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Can you fell which of these 3 men 
are typical of International Truck dealers 7 


( Look carefully theres more ro this than meers the eye ) 


Every International Truck offers a truckload of selling advan- 
tages that make International Truck Dealers happy: 


1. More room. The Comfo-Vision Cab of every International 
Truck is the “roomiest cab on the road.” 


2. Outdoor visibility. The one-piece, curved Sweepsight 
windshield gives full front visibility. 


3. Custom comfort. International Truck Dealers can offer soft- 
cushioned, fully adjustable seats in sizes and styles to suit 
owner and driver preferences. 


4. ‘Floating suspension” cab mounting. Every Comfo-Vision 
Cab floats on live rubber. 


What’s that? You say that all 3 men are smiling . . 


the valuable International Truck franchise now! 


. that all 3 
men look happy? Well, that’s because al/ 3 are typical of dealers 
who sell International Trucks. Get complete information about 


5. Controlled ventilation. A large cowl ventilator and venti- 
lating windows permit drivers to regulate cab “climate” easily 
and conveniently. 


6. Easy handling. Every International Truck offers more posi- 
tive control from a more comfortable position and turns easily 
in the shortest practical circles. 


7. Valve-in-head power. International engines give more 
power for climbing hills and steep grades. 


8. Complete specialization. The world’s most complete line 
of trucks offers prospects the right truck for the job—with the 
right transmission, right axle, right units throughout. 


tf 
International Harvester Builds McCormick Farm Equipment and Farmoll 
Tractors... Motor Trucks... industrial Power... Refrigerators and Freezers 


International Harvester Company * Chicago 


INTERNATIONAL <& 
TRUCKS 
iN Y 


Every model heavy-duty engineered to save prospects money 
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